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The above illustration, published in cooperation with Dun & Bradstreet, sets the theme 
for a very significant editorial section . . . starting on page 89 
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The famous Atlantic City Steel Pier has 
FITZGIBBONS “D” Type Steel Boilers 


It is only fitting that the show place of the nation should be served by 


steel boilers of nation-wide fame for their outstanding fuel economy 
and reliable performance. With Fitzgibbons “D” Type steel boilers, the 
Atlantic City Steel Pier offers both comfort and pleasure, in January as 


well as June. 

Big jobs call for big boilers—big in operational savings as well in 
capacity. In a growing proportion of today’s large heating installations, 
the answer is Fitzgibbons. 


DOM. ENG.-AUG. 


Fitzgibbons Boiler Company, Inc. 
101 PARK AVENUE, NEW YORK 17, N. Y. 
Send me the “D” TYPE Boiler Catalog. 
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Tine 's Getting Short... 


INSTALL VOGEL FROST-PROOF 
CLOSETS AND HYDRANTS NOW § 


Not many months hence, the installation of frost-proof closets and hydrants will be a 
difficult task. Now, while the weather is mild, is the ideal time for installation. And, of 








course, the ideal equipment to install is VOGEL. 





VOGEL No. 4 FROST-PROOF CLOSET 


A rugged, dependable frost-proof closet that will never 
freeze when properly installed. A great convenience installed 
in the yard or on a rear porch. 





BOWL... Vitreous China, Top Supply. Just as durable as 
iron and easier to keep clean. Bowl is so constructed that it will 
never freeze no matter how low the temperature may go. 





SEAT... Hardwood with Galvanized Malleable iron hinge. 


VALVE ... Heavy brass flush and supply valves assembled with 
Galvanized Casing. 


TANK ... Twelve Gauge Steel, Galvanized — painted white 
enamel finish. 


Le et eee 











VOGEL FROST-PROOF HYDRANT 


For farms, dairies, garages, service stations, industrial plants 









and many other types of installation. A sure dependable 
source of running water at all times of the year. Will never 
freeze when properly installed. ‘ 


Users like the Vogel Hydrant because it never 
fools them. When they see the handle in 
an upright position they know the water 

is surely shut off. Any Hydrant that does not 
positively close, may waste water in 
Summer, and is sure to FREEZE in Winter. 





JOSEPH A. VOGEL COMPANY - WILMINGTON 99, DEL. 
Over a Million Vogel Frost-Proof Closets and Hydrants have been sold. 
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WHERE BETTERMENTS ARE DISTINGUISHING FEATURES... 


a 3 <i ” 4 








this 
sensational hotel 


is filled 


with surprises! 


(ihre SHAMROCK HOTEL, Houston, Texas, every detail of 
facilities and service is the reflection of one dominant standard — 
C25 “Only the best!’ No two rooms are alike. All furnishings 
are luxurious and were specially designed. Each guest room has 
individual air conditioning. Each is equipped for its 
own television receiver. From the entrance to rear doors you'll 
find distinguishing features. They even store the garbage 
in a refrigerated room! 


The Shamrock cs a hotel of surprises, but it’s no surprise to 
know it is completely equipped with SLOAN RoyAL 


GLEN McCARTHY, Quiet Flush VALVES. These modern flush valves 
Owner . ‘t Vl li . . Th d f hi 
WYATT C. HENDRICK, scientifically eliminate noise. Lhe sound of rushing 
Architect water is silenced to a murmur, thereby protecting 
STONE & WEBSTER, ° . 
Supervising Engineers guests against unnecessary annoyance. With Sloan 
See co., Flush Valves, The Shamrock adheres to its 

eneral Contractors eos “ ° ” 
St on i at rigid standard of “Nothing but the best. 
CONTRACTORS 


composed of C. WALLACE PLUMBING CO., 
CHARLES G. HEYNE CO., 
and DALLAS AIR CONDITIONING CO., 


Plumbing Contractors 


more ssoaw Sith. VALVES 


are sold than all other makes combined 








SLOAN VALVE COMPANY ° CHICAGO ° ILLINOIS 

















WHEN SATISFACTION IS AT STAKE 












@ Only Crampton Flush Tank Levers give you 
exclusive ‘'staked-in construction”... quarantee 


long servigg and satistied customers, On Cramp 


ton pre-assembled levers, the brass lift arm is 
firmly staked into the handle, making arm and 


handle one solid unit. Years of use won't budge 


it. There are no screws to loosen... no knurls 


to wear... nothing to “give’’. 


Master plumbers know the advantages of 
Crampton flush tank levers. These pre-assem- 
bled units are quick and easy to install . . . sturdy 
and handsomely designed. Now at new lower- 
than-ever prices, they are in top demand for origi- 


Quality 7 Lambing nal equipment and replacement. 


Check your stocks now. 


DOMESTIC ENGINEERING August, 1949 
















Augus 






049 








DOMESTIC ENGINEERING 


No Ma 





@ When you need pipe in a hurry, you don't have to be a 
magician. Just pick up your phone and call your Spang 
CW Distributor. Tell him what you want—where you 


want it and when... he'll get it there on time. Spang 
CW Pipe Distributors pride themselves on the outstanding 


service they provide, 


That's why so many of them handle well-known lines of 


merchandise like Spang CW... the pipe that's famous 
for the following qualities: 


e Easy to Cut, Bend, Thread or Weld @ Uniform 
Lengths ¢ Smooth Inside Surface # Sound Weld 
from End-to-End of Pipe # Accurate Threaded 
Ends @ Accurate Size ¢ High Concentricity, 


Call your Spang CW Distributor first whenever you need 
pipe, valves, fittings or other piping materials. You can 
depend on him for prompt, courteous service. 


SPANG-CHALFANT 


Division of The National Supply Company 
EXECUTIVE OFFICES: PITTSBURGH, PA. 
District Sales Offices: Atlanta; Boston; Chicago; Detroit; 
Houston; Los Angeles; New York; Philadelphia; Pittsburgh; 
St. Louis; San Francisco 
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Many families in your community are considering remodeling their 
bathroom—installing a new lavatory—replacing a closet! 

You will find that a little urging on your part will bring additional 
business for you. 

At the left are listed seven of the most popular items in the Crane line. 
Why not order a stock—display them in your store—price them— 
advertise them? 

See your Crane Branch or Crane Wholesaler. They will gladly help 


FEATURE THESE 
7 POPULAR 
CRANE FIXTURES 


1-125-E OXFORD LAVATORY 








3-140 
2-82 
2-96 
3-120 


1-295-C YORKSHIRE LAVATORY 


OXFORD CLOSET 
CRITERION BATHTUB 
NEUDAY BATHTUB 
DREXEL CLOSET 


1-455-E NEUDAY LAVATORY 


CRA 





you with your promotion. 


HERE ARE SUGGESTIONS TO 
PROMOTE THE SALE OF 


POPULAR CRANE FIXTURES 

1. Talk over your plans with your 
Crane representative. 

2. Display these fixtures against a 
Crane background. 

3. Be sure price is prominently dis- 
played. 

4. Phone your known prospects—refer 
to your job record cards. 

5. Advertise them in your local news- 
paper. Mats are available. 








CRANE CO., GENERAL OFFICES: 
836 S.MICHIGAN AVE.,CHICAGO 5 


PLUMBING AND HEATING: 
VALVES + FITTINGS «© PIPE 





NATION-WIDE DISTRIBUTION THROUGH BRANCHES, WHOLESALERS, PLUMBING AND HEATING DEALERS 
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WOW! BY-PASS WASHING MACHINE 
VALVE for HOSE or COPPER TUBING 


RicE- 
FISTER 













er eine 
Recently introduced and already we’re Finish. ae 

selling thousands! Stock them and you 
will find out that here are the hottest 


F ‘ . : Sold Through Plumbing Wholesalers 
"I items the plumbing trade has seen in Write for Price List and Full Information 
a month of Sundays, 


heir 





line. PRICE-PFISTER BRASS MFG. CO. 
~ Now Avuiitable/ 3011 Humboldt Street, Los Angeles 31, Calif. 
help CHOC CHSHCEHEESHEHSHOHOHEHSHEHHEHHEHEHEHEHOHE HEHE HEHEHE HOHE E®S 
THREE APPLICATIONS WITH JUST ONE VALVE ! 
| pe Valve controls water to washing machine independent of tray fixture. 
JRES ie 
your 
inst a 
y dis- 
-refer 
“once you We “gles isdtt o 
e 1, Conventional Tray Fixture and §_ 2. Compression Hose Faucets and 3. Hood Tray Fixture and 
, BY-PASS VALVES BY-PASS VALVES BY-PASS VALVES 
PE LP female thread on By-Pass Valves _I.P. male thread on By-Pass Valves _IP. female thread on By-Pass Valves 
ERS is toward supply. (Right or left —_is toward supply. (Right or left —_—iis toward supply. (Right or left 


hand hose outlet optional). hand hose outlet optional ). hand hose outlet optional). 
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SUEMCING CHAMBERS 


GRADUATED DIAL 


CHAMBERS 
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DIRECTOR 
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SYPHON TONGUE 


TAMPER PROOF DIAL LOCK 


COMET’ SETTING I~DICATOR 
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The Bridgeport line of air and vacuum valves 
are quality throughout—in every detail of 
design and construction—in efficient, quiet 
operation—in modern appearance and styling. 

When you sell Bridgeport Air and Vacuum 
Valves for venting radiators on automatic or 
hand-fired one-pipe steam heating systems 
your customers get heating satisfaction. Stub- 
born, hard-to-heat radiators will go to work 
again. Their fuel dollars go further. And all 
this pays off in good will and profits for you. 








DIALON NO. 81* 





NO. 3 


NO. 1 FREVENT FREVENT 


BRIDGEPORT AIR AND VACUUM VALVES 


So, for heating sales, carry BRIDGEPORT’S 
quality Air and Vacuum Valves. 

For plumbing goods—traps, sink strainers, 
sink and tray wastes, TRAXROD* shower cur- 
tain rods—always remember that BRIDGEPORT 
is the word for quality. Say BRIDGEPORT— 


and be sure of perfection. *Reg. U. S. Pat. Off. 


BRIDGEPORT BRASS COMPANY 


a BRIDGEPORT 2, CONN. @ _— Established 1865 
Mills at Bridgeport, Conn., and Indianapolis, Indiana 
In Canada: Noranda Copper and Brass Limited, Montreal 


BRIDGEPORT BRASS i 
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All the facts of value favor 


CHEVROLET ADVANCE-DESIGN TRUCKS 


349 August, 1949 
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America’s truck operators are wise 
buyers. They know the value of prime 


and convenience. And they know that all 
the facts of value favor Chevrolet trucks 
to an overwhelming degree... that they 


power with economy .. . of massive load 
capacity ... of outstanding quality, dur- 
ability and handling ease. They know the 
advantages of the latest and finest 
features and of greater driver comfort 

CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


cost less to operate, less to maintain, and 
have the lowest list prices in the entire 
truck field. That’s why they use Chevro- 
let trucks more than any other make! 





TOP-VOLUME PRODUCTION BRINGS YOU TOP-VALUE FEATURES! 


Uniweld, All-Steel Cab Construction e Large, 
Durable, Fully-Adjustable Seat e All-Round 
Visibility with Rear-Corner Windows* e 
Heavier Springs e Super-Strength Frames 
e Full-Floating Hypoid Rear Axles in the 
3600 Series and Heavier Duty Models e 
Double-Articulated Brake Shoe Linkage e 
Hydrovac Power Brakes in Series 5000 and 
6000 Models e Multiple Color Options. 


Chevrolet trucks have the famous CAB THAT 
“BREATHES'’*! Outside air is drawn in and 
used air forced out! Heated in cold weather. 


Chevrolet's new 4-SPEED SYNCHRO-MESH 
TRANSMISSION offers quicker, quieter and 
easier operation. Double clutching is elimi- 
nated because the gears are always in mesh, 
Faster shifting maintains speed and momen- 
tum on grades. Available in series 3800 and 
heavier duty models. 

Chevrolet's power-packed VALVE-IN-HEAD 
ENGINES provide improved durability and 
efficiency as well as the world’s greatest econ- 
omy for their size! 


Chevrolet Advance-Design brings you the 
FLEXI-MOUNTED CAB, cushioned on rubber 
against road shocks, torsion and vibration. 


Chevrolet’s exclusive SPLINED REAR AXLE 
HUB CONNECTION adds greater strength 
and durability to heavy-duty models. 


*Heating and ventilating system and rear-corner win- 
dows with de luxe equipment optional at extra cost. 











CHOOSE CHEVROLET TRUCKS FOR TRANSPORTATION UNLIMITED ! Prcevnouery 
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This Trouble-Free ? 
SWH jue VA THREADING I’ to 2” PIPE 





this Housing ever 
Breaks or Distorts we 
will replace it Free 









RiBbgniD’s 


guarantee means no 
pipe wrench housing 
expense — ever 


RIGBEAID No. 65R 


is semi-automatic, sets to 
pipe size in just 10 seconds 






@ No time out for pipe wrench housing @ The rimaip 65R is so handy and effi- 


repairs and expense with the guaran- cient that it’s actually a pleasure to use. 
teed rRimaip. Sturdy construction and In just 10 seconds you’re ready to cut 
work-saver features make it on-the-job perfect threads on 1,” 114," 114" or 2” 
always, make jobs easier, too. Adjusting pipe. Workholder sets instantly — only 
nut spins freely in all sizes, 6” to 60.” one screw to tighten, no bushings. With 
Handy pipe scale on hookjaw. Instant the self-contained Rimaip 65R you don’t 
action non-slip, non-lock jaws. Powerful have to bother with extra dies—one set 
comfort-grip I-beam handle with flared of high-speed steel chaser dies gives 
end that keeps your hand from slip- you accurate threads on any kind of 
ping off. It’s the world’s most popular pipe or conduit, always — easily. Every 
wrench for good reasons. Buy RimaiDp 65R is factory-tested. Buy from your 
wrenches at your Supply House. Supply House. 





WORK-SAVER PIPE TOOLS > 24 
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Type RS 


Single Phase Brush Lifting Motors 


entury Type RS, repulsion start, induction, 
single phase brush lifting motors are ideal for 
installation on reciprocating pumps, compres- 
sors and other hard-to-start equipment. 


They provide the power to start under load 
— even in very cold weather — without over- 
motoring the driven machine. 


Repulsion start motors provide greater start- 
ing torque per ampere of current than any 
other type of single phase motor—conse- 
quently the least disturbance to line voltage 
—an advantage on long or small capacity 
transmission lines. 


They are widely used in the rural areas 
which usually have only single phase energy. 

Many power companies are recommending 
the use of single phase motors up to 7!/, HP, in 
residential districts of the larger cities, because 
polyphase energy is not always available. 

Century Type RS brush lifting motors are 
built in sizes from '/) to 20 HP. 

Century builds a wide range of types of 
motors from 1/6 to 400 horsepower for all the 
popular electric power applications. 

Specify Century motors for all your electric 
power requirements. 


Popular types and standard ratings are available from factory and branch office stocks 
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PEOPLE GLADLY BUY WHITE’S 


6.9% MORE HOT WATER 


ee AT NO EXTRA PRICE! 





What this market needs is a dramatic plus value at no 
extra cost—and that’s what White’s got. And that’s why 
alert dealers everywhere are cashing-in on White's 
national sales upswing. 


It’s Easy! Tell "Em and You Sell Em! 


‘““Water-Hotter” is White’s exclusive baffle, designed to 
keep incoming cold water from diluting the hot water. 
Result: Up to 6.9% MORE steaming hot water at the 
faucet than utility requirements. That’s what people want, 
that’s what sells White in volume. 


WHITE PRODUCTS CORPORATION, Middleville, Michigan 
Specialists in Electric Water Heating Since 1930 





Copyright 1949 White Prod. Corp. 
*Patents Applied For. 


New 80-gal. Models 
Complete the Line of 
White Cylinder and 
‘ Table Tops. All 10-year 
: Guaranteed. 


(oO ee 
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The world reads about ‘‘Water-Hotter” in 
W hite’s national consumer advertising. Tie- 
in, cash-in! Get the story now from your 
White Distributor or directly from White! 
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WHO BANISHED THE SCRUB? 






















You did. Today’s home laundry with its ease 
and convenience would be an impossible 
gadget without the water you have piped 
into America’s homes. 

Progress began with pipe . . . advanced 
through your unceasing study of the plumb- 
ing craft, your acceptance of growing respon- 
sibility for community health, and your 
continued search for better methods and 
better materials. 

Early acceptance of Anaconda Brass Pipe 
and Copper Tubes by America’s Plumbing 
Contractors was therefore not by accident. 
And your increasing use and preference for 
these rustless, long-lived, dependable mate- 
rials have made Anaconda the most widely 


used non-ferrous piping in the world. wut 





See Your Anaconda Distributor 









COPPER & BRASS 
THE AMERICAN BRASS COMPANY 


General Offices: Waterbury 88, Connecticut 
Subsidiary of Anaconda Copper Mining Company 
In Canada: ANACONDA AMERICAN BRASS LTD., 
New Toronto, Ont. 

















From UNIT 


SALES ENGINEERS. 
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To FLOAT @ TRAPS 


HEATERS 








DUNHAM HEATING PRODUCTS 
_ pay off in PERFORMANCE 


Increase customer satisfaction and your profits 


One outstanding quality of all Dunham heating 
products ... a quality upon which Dunham cus- 
tomers unanimously agree ... is their superior 
construction. 

For example, the attractive casings of Dun- 
ham Type V Unit Heaters have rounded cor- 
ners and folded edges for extra eye-appeal. 
Their simplicity of design and sturdy steel con- 
struction give them maximum strength and 
rigidity. A cushion-bonded motor, operating 
at moderate speed, insures quiet performance. 
While outlet air temperatures are carefully bal- 
anced with air velocities to provide healthful 
comfort at minimum cost. ‘ 

To architects and engineers this skill in engi- 
neering and manufacture means better per- 
formance on the job... longer trouble-free 
service ... greater client satisfaction. 


Products like these made the Dunham Differ- 
ential System famous. It is upon such pre- 





Cision-built and job-proved products that the 
Dunham Vari-Vac* heating system is based— 
and it is their dependable operation that has 
made possible the sensational fuel savings for 
which this system is nationally famous. 

So, regardless of your heating need—whether 
it’s for a single trap or all the elements that go 
into a complete heating installation, it will pay 
you well to look first at the Dunham line. 


SEND FOR THIS CONDENSED CATALOG 


Write today for your free copy of 
Bulletin 634B. Contains complete 
information on Dunham steam spe- 
cialties, unit heaters, pumps, cabinet 
and baseboard convectors. 





C. A. Dunham Co., 400 W. Madison St., 
Chicago 6, Ill. 


*Variable vacuum 


HEATING MEANS BETTER HEATING 
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AND JOBBERS IN ALL PRINCIPAL CITIES 
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MEET “STEVE” DVORCHACK, Chief Product Inspector 
for Richmond’s Uniontown, Pennsylvania plant. Steve, with 
Richmond for over 25 years, is a hard man to please. He is 
responsible for the constant high quality of every plumbing 
fixture that leaves the plant. Quality, with him, is an obsession. 
Whenever Steve finds a fixture that isn’t absolutely 


top grade—it’s scrapped. 













Meet these men who work for you—men you have never seen. These 
quality inspectors are also hard men to please. By constant, detailed 

inspections they make the high uniform Richmond quality a certainty. 
Because of the fine caliber workmanship of men such as these, 


Richmond is glad to back each fixture with their guarantee. 








Typical rigid inspections given each 
Richmond cast iron fixture. 









Harold Pickens, with 21 years expe- 
rience in sandblasting, checks each 
casting for imperfections. Sandblast- ‘ 
no ig ~ ci ho ine A [= Samuel Hastings started work with Rich- 
yee : vod pst adi "Edward Morva, over ten years a grinding room mond in1919, over 30 years ago, As final 

’ 9 9. inspector, carefully examines each casting for _ inspector, he gives each fixture a critical 
any minute roughness or ridges. After his care- inspection making sure the gleaming coat 
ful inspection proves the casting to be ground of enamel is tops in smoothness and color. 


perfectly smooth, it is sent on to be enameled. | When his thorough inspection is com- 
pleted, the bath is ready for shipment. 


a RICHMOND & 


RICHMOND RADIATOR CO.—AFFILIATE OF REYNOLDS one co. 









ne Richmond Radiator Company 
') 19 East 47th Street, 
New York 17, N. Y. 





Please send me the latest literature and information on 
the Richmond line of fine plumbing fixtures. No obligo- 
tions, of course. 


OMB ac dv ccccccccaccccccopecctccecccceceocce 
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SPARKLING NEW 


HACL-MACK 


Mile Ka 


Who says all bathroom accessories look alike? Sparkling 
new Hall-Mack crysTALCROME is different! Different 
in design...outstanding in materials...distinctive in its 
dramatic jewel-like appearance. This great new idea in 
accessories—combining lustrous chromed solid forged 
brass with clear, clean, crystal—has people talking... 
and buying! It’s an unbeatable combination—a bright 
new design backed by a name famous for quality. 


Don't overlook the profit opportunities of this popular 
addition to the complete Hall-Mack line. Write today 
for your CRYSTALCROME Catalog and full details. 


HALL-MACK COMPANY 


1344 w. WASHINGTON BLVD., LOS ANGELES 7, CALIFORNIA 
7455 EXCHANGE AVENUE, CHICAGO 49, ILLINOIS 








These jewel-like accessories are available in wall and 
recessed models to satisfy all bathroom accessory needs 
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— American 


SANITARY MFG. CO. 








ELBOW 90° 





Elbows (both 45° and 90°), tees and couplings—a complete line of 
American Sanitary I.P.S. fittings for customer-pleasing, profit-making in- . 
stallations is now available. 

Deep, even-cut full I-P. threads . . . smooth castings, finished in gleam- pe 
ing chrome plate, make these ‘“Hygrade”’ iron pipe size fittings preferred 

by plumbers. Available in all sizes. Ready for delivery now. 

Look to American Sanitary for a complete line of “Hygrade” quality 

and tubular and cast goods . . . if you have it in mind, we have it in 

stock. It costs no more to sell the best—specify American Sanitary. 


Write for illustrated litera- 
ture—Catalog No. D-849 


WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


American. SANITARY MEG. CO. 


fi 
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The new Briggs Beautyware lavatories are: 


1 
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A NEW 


BRIGGS 


VITREOUS 


Ce Tw 


NEW, NEW, NEW! A complete line of vitreous china lavatories by Briggs to 


add to your present line of fast-selling Briggs Beautyware plumbing fixtures 


and brass fittings! SELL, SELL, SELL! Designed for the buyer’s market and jam- 


packed with irresistible selling features! DIFFERENT, DIFFERENT, DIFFERENT! 


Yes . . . full of design features you'll find in no other lavatories! COLOR, 


COLOR, COLOR! Sandstone... 


sky blue ... sea green... ivory. FOUR 


exciting colors plus white, to put you at the head of the selling parade! 





THE WHITTIER (B-3210 HT), 19” x 17”, shelf 
back, wall pattern, with chromium towel bars. 
Also available with chromium plated legs. 


THE WHITMAN (B-3310 HT), 20” x 18”, ledge 
back, wall pattern, with chromium towel 
bars and soap depression. Also available with 
chromium plated legs. 





3 THE LONGFELLOW (B-3280 H), 22” x 14”, shelf 

back, wall pattern, with soap depression. A 

great space saver due to its narrow front-to-back 
dimensions. 

4 THE WHITMAN (B-3370 H), 24” x 20”, ledge 
back, with chromium legs and towel bars, soap 
depression. 

5 THE WHITTIER (B-3270 HT), 22” x 18”, shelf 


back, chromium legs and towel bars, soap 
depression. 
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LINE OF 


eatijwae 
CHINA LAVATORIES 


Low Priet.{ 


Points of superiority in Briggs Beautyware 
vitreous china lavatories: 
e Ample shelf space—“beaded ends and back”—prevent 
side soiling. 
e Double front corner concealed overflows with smooth 


underbow! front—no unsightly bulge—installation made 
easier—no cramped quarters. 


¢ Deep anti-splash rim—non-splash with valves open. 
¢ Deep bowl—greater water capacity. 


¢ Special safety-wall-locking feature— ‘fixture cannot come 
off hangers”’. 5 


¢ No-slip hexagonal towel bars—attached to lavatory, front 


and back. 
@ Special easy-fastening methods for towel bars and legs. 


e Attractive fittings—hug the back—black index supply 
handles—quick opening valves. 


¢ Priced right—smaller premium for color. - 
& 
| 
i 





See your Briggs Beautyware distributor 


or write for complete details to 
BRIGGS MANUFACTURING CO. 
3019h Miller Avenue, Detroit, Mich. 








P. C. ABBOTT & CO. 
1115 MUTUAL BLDG. 
RICHMOND 19, VA. 


GEORGE F. CARR CO. 
317-8 TEMPLE BAR BLDG. 
CINCINNATI, OHIO 


DOMESTIC ENGINEERING 


RALPH H. GAEBLER 
4060 WEST PINE BLVD. 
ST. LOUIS, MO. 
LEONARD J. GROSSMAN 


702 SOCI FOR SAVINGS 
BLDG. CLEVELAND, OHIO 


E 
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! SANITARY- DASH 


MANUFACTURING CO., INC. 


NG Vth ST. and 44th ROAD, LONG ISLAND CITY 1, N.Y. 


\N 


REPRESENTED BY: 
MITCHELL LOVE CO. 


712 _N. 16TH ST. 
PHILADELPHIA 30, PA. 


SHAMROCK PLUMBING SALES CO. 
UTH WENTWORTH AVE. 


4036 SO 
CHICAGO 9, ILLINOIS 


B. M. VAUGHAN G CO. 
2912 CRAWFORD STREET 
HOUSTON 4, TEXAS 


T. POWERS CO. 
1917 MAGNOLIA STREET 
TEXARKANA, TEXAS 


i 


x 


THOMPSON SALES CO. 
419 W. 30TH ST. 
VANCOUVER, WASH. 
BARNET WEINER 
260 TREMONT ST. 
BOSTON, MASS. 





C 
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Something ew!/ 


The accompanying illustra- 
tion shows the No. 85 adjust- 
able, silent fitting equipped with 
“O” Ring Packing and a China 
seat. 


Our company has operated 
Float Valves equipped with “O” 


Rings in laboratory tests well 


over a million times. More than 
a quarter million of these oper- 


ations were made in sandy water. 


We recommend thts 
as a Lifetime Fitting. 


Patent papers have been filed 
covering the application of the 
“Q” Ring, and the fitting will 
be so marked. 





reer rr rrr moo es 


Individual security INSURES FREEDOM 
and LIBERTY. & Social Security leads to 
Regimentation and LOSS of LIBERTY. 


It’s a privilege to live in a Republic. 
Only God can help the people who live in 


Democracies. 


THE INDIANA BRASS CO,, Inc. 
FRANKFORT - - - - INDIANA 

















24 DOMESTIC ENGINEERING August, 1949 





ADDITION TO THE 
TUTTLE & BAILEY LINE 


TYPE S 


COPPER 
CONVECTORS 


Designed for installation in schools, 





hospitals and institutions, offices, dormitories — the NEW Tuttle & Bailey Type S$ 
Wall Hung Copper Convectors offer outstanding features of construction, efficient 
performance, attractive appearance. . . plus important cost savings ! 


An addition to the widely accepted line of T & B Standardized convector 
types, the Type § is the ideal choice of heat distribution equipment where fre- 
quent cleaning of the floor area is essential ...slanted top prevents use as “‘table’’ or 
“ladder.” All-steel construction, fronts are furnished in 18 gauge, bodies 20 gauge 
... for applications where extra strength is required, heavier gauges are available. 


An added feature — the new Type S Units are packaged as complete units, 
ready for quick installation. 


ASK YOUR JOBBER | 


Write today for detailed 
facts ... Bulletin 500. 


Int 


NEW BRITAIN, CONNECTICUT 








August, 
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Use the Best for Best Results! 


Honeywell Intermediate Relays, 


Contactors and Motor Starters 

















Honeywell Intermediate Relay Honeywell Motor Starter 














RECOMMEND and use the complete Honeywell line of Intermediate 


Relays, Contactors and Motor Starters. 





Honeywell Intermediate Relays are designed simply and compactly 
to meet the particular requirements of AUTOMATIC FORCED 
HOT WATER HEATING. Three outstanding advantages are: 


1. Permits the use of a low voltage thetmostat to provide 
more accurate temperature control. 

2. Permits the use of the new Honeywell “Comfort” 
thermostats involving the principle of Time Modulation. 

3. Permits the use of Chronotherm, the deluxe.clock 


type thermostat which provides fuel saving through 
m Complete Coe res tee completely automatic lowered night temperature. 








Intermediate Switching Relays Honeywell Motor Starters are designed and built to give long 


S.P.S.T. (Single pole single throw ) life, maintenance-free operation. They are rugged, compact, 
S.P.D.T. (Single pole double throw) convenient to install, provide fast opening and closing of contacts, and 
D.P.D.T. (Double pole double throw ) are readily adaptable to control panels. Minneapolis-Honeywell, 

Ratings up to 10 amps. Minneapolis 8, Minn. In Canada: Leaside, Toronto 17, Ontario. 


Honeywell Contactors 
Heavy Duty Switching Actions avail- 
able in 2, 3 and 4 pole models. 
Ratings, up to 3314 amps. 


x ~ 2 N NM ECE A PO: tates 
Honeywell Motor Starters y a 
For ratings from 1 to 74 H.P. I} q ‘\) (@ 
For either singlephase or polyphase rd Pf 
motors. * 
All Relays, Contactors or Motor Starters 


are available for either 24 volt, 115 volt 
or 230 volt control circuits. 


GS Om! RO L S Y¥ S Tee uw 














73 BRANCHES FROM COAST TO COAST WITH SUBSIDIARY COMPANIES IN: TORONTO e LONDON * STOCKHOLM * AMSTERDAM © BRUSSELS © ZURICH * MEXICO CITY 
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Ohio Brass Gate Valves--now available in a full range 


from 125 lb. W.S.P. - 200 lb. W.O.G. to 200 Ib. 
W.S.P. - 400 lb. W.O.G.--can be supplied in either 


the rising or non-rising stem types. And in each 
O-B Valve, you get the unique Flexitite* Disc 


that gives you extra wear on every service. 
This disc combines solid wedge strength with 


No. 20 Non-Rising 
Stem Gate Valve 
sufficient flexibility to adjust itself to full, 125 Lbs. W.S.P. 
: 200 Lbs. W.O.G. 
tight contact with the seat faces. O-B Gate Sm) (|No. 21 Rising Stem 
Valves .steit taht antl wt tight uy Gate Valve 


Ae No. 22 Non-Risin 
° t g 
i: ae valve. was ae haagee eng 
200 Lbs. W.S.P. s. W.S.P. 
400 Lbs. W.O.G. 300 Lbs. W.O.G. 
No. 26 Non-Rising () (No. 23 Rising Stem 
Stem Gate Valve Gate Valve 


Printed In U. 8. A 


* Reg. U. S. Pat. Off. 


FOR DOMESTIC AND ; 


INDUSTRIAL USE 








| Nationwide sales and shipping facilities assure prompt service 





@ No matter where you may be, you 
will always find an H & H representa- 


tive nearby, ready to 
your brass and copper tubing needs. 
He will make sure that your order is 


filled and shipping experts 


promptly 


help you with 


at the plant will see to it that it reaches 
you without delay. So the next time 
try the H & H way. If you can't find 
the name of our representative in the 
yellow pages of your phone book, write, 
wire or call our plant direct. 


H & H TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


METALFLO 


LOCKSEAM - 


. ee," 


COIL STRIP AND 


is 
| | 
} | 


} 
fi 


4 


SEAMLESS TUBING + TUBULAR PARTS 
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packaged — in CETEOT BRASS sual 


Hing 
ye b 


Se ake 
Saw the Hétiondlip-Aacnpeed Method of 
igs Merchandising. A Trial Will Convince You 
eof the Advantages of Ordering CARTON- 
PROTECTED MALLEABLES. Simplifies 
Stocking, Handling and Gives Added 
Convenience. 


7 
. 
Ul 


An added service to customers is yours to specify. Malleable pipe 
fittings by Detroit Brass in strong, sturdy cartons: will serve you in many ways. When you 
order carton shipments you get these advantages: 
* Handy to work with in the shop and on the job. 
* More efficient to work with—you,have the proper size and type fitting right at hand. 
* Packaged in convenient quantities to suit your needs. 
* Cartons are all individual shipping cartons and can be reshipped without additional 
wrapping or packing. 
Detroit Brass cartoned-malleables are delivered to you in strong, master containers, 
assuring further shipping protection. Cartons are available for both black and galvanized 


malleables. 


Use for re-shipping without additional wrapping or packing. 
se 


DETROIT BRASS & MALLEABLE WorkKS 


Manufacturers of Malleable Fittings ¢ Cast Iron GENERAL OFFICES—100 South Campbell Avenue, Detroit 9, Michigan 
Fittings ¢ Drainage Fittings ¢ Brass Service 

Cocks ¢ Air Cocks ¢ Stop and Waste e 100- WORKS—Detroit, Michigan and Wyandotte, Michigan 

and 125-pound Gate and Globe Valves. 

DISTRIBUTED THROUGH WHOLESALERS. WAREHOUSES—Detroit, Wyandotte, New York, Chicago and Los Angeles 





yaNur 


AUTOMATIC GAS 
WATER WEATER 


Ia 


MORE HOT WATER 





FROM THE 


SAME SIZE Co 


WEW HIGHER, 
MWPUTS — 
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WATER SERVICE | 
PRODUCTS 






Over 80 years of manufacturing experience 
... designed for easy installation . . . long years of 
trouble-free service ...interchangeable with those 
of other manufacturers... corporation stops can be 
installed with any standard tapping machine. 


All Hays fittings made of single, uniform, high 
quality water service bronze, 85-5-5-5 mix... hy- 
drostatically tested at 200 pounds or more... plugs 
individually ground in for perfect fit...specially 
lubricated for permanent easy turning. 





A complete line of brass and iron products 
for water, gas, steam, plumbing and industry 
is available at a single source — HAYS. ' 





EXTENSION 
SERVICE BOXES 













ARCH MINNEAPOLIS 
PATTERN PATTERN 
BASE BASE Z 














Write for Folder 104, illustrating Hays Water Service Brass Products. 
Illustrated folders are also available describing the following products: 
Plumbing . . . Industrial... Marine... Gas Service . .. Hays Copper Tube Fittings. 


HAYS MANUFACTURING COMPANY 





12TH & LIBERTY STREETS, ERIE, PENNA., U.S. A. 











August, 1! 








A 


En 


HATE’ 

want, 
venience, t! 
sinks and t1 
will provid 
lasting sa’ 
with the na 
the fact th: 
flexing ir 


1, WILSHIRE K- 
double compar‘ 
60x25", 72x25” 
control sprayer 
2. CLEARFIELD K 
double compar‘ 
building-in. 6 
lever-control sp 
3. CAMBERLEY K 
single compart 
54x25", 60x25’. 
control sprayer 
4. WINFIELD K-. 
single compart 
building-in. 54 
lever-control sp 
5. CYMBRIA K- 
single compartn 
8605 fitting wi 
Duostrainer. Sir 


KO l 


PLUMBING F 











August, 1949 


A line to fit 


KOHLER 


DOMESTIC ENGINEERING 


every home 


Enameled Iron FIXTURES 


HATEVER your customers 

want, in capacity, and con- 
venience, this line of Kohler sinks, 
sinks and tray, and laundry trays, 
will provide—together with the 
lasting satisfaction identified 
with the name Kohler. Point out 
the fact that each sink is of non- 
flexing iron, cast for rugged 


1, WILSHIRE K-5505-A. Double drainboard, 
double compartment ledge sink on cabinet, 
60x25", 72x25”. K-8605 fitting with lever- 
control sprayer and 2 Duostrainers. 

2. CLEARFIELD K-5520-A. Double drainboard, 
double compartment fiat rim ledge sink for 
building-in. 60x21". K-8605 fitting with 
lever-control sprayer and 2 Duostrainers. 

3. CAMBERLEY K-5555-A. Double drainboard, 
single compartment ledge sink on cabinet. 
54x25", 60x25”. K-8605 fitting with lever- 
control sprayer and Duostrainer. 

4. WINFIELD K-55: . Double drainboard, 
single compartmen®? flat rim ledge sink for 
building-in. 54x21". K-8605 fitting with 
lever-control sprayer and Duostrainer. 

5. CYMBRIA K-5576-A. Single drainboard, 
single compartment, ledge sink. 42x25”. K- 
8605 fitting with lever-control sprayer and 
Duostrainer. Sink at left, K-5575-A. 


KOHLER or KOHLER 


EQUIPMENT °* ELECTRIC PLANTS 


PLUMBING FIXTURES * HEATING 








strength and rigidity—the ideal 
base for the lustrous, durable sur- 
face of pure white Kohler enamel, 
which is thoroughly acid-resist- 
ing. Remind your customers, 
too, that Kohler fixtures deserve 
Kohler chromium plated brass 
fittings. Kohler Co., Dept. 2-G, 
Kohler, Wisconsin. 


6. CHATFIELD K-5580-A. Single drainboard, 
single compartment, flat rim ledge sink for 
building-in. 42x21". K-8605 fitting. Sink 
at left, K-5579-A. 

7. WELLWIN K-5595-A. Double compartment 
ledge sink on cabinet. 42x25". K-8605 fitting 
with lever-control sprayer and 2 Duo- 
strainers. 


8. DELAFIELD K-5610-A. Double compart- 
ment flat rim ledge sink for building-in. 
32x21”, 42x21". K-8605 fitting with lever- 
control sprayer and 2 Duostrainers. 

9. SEA CLIFF K-6909-A. Ledge sink and tray 
with movable cover and enameled leg. 42x25”. 
K-8601 fitting with Duostrainer for sink 
compartment. Sink at right, K-6610-A. 


10. TWIN FALLS K-6750-A. Double compart- 
ment shelf laundry tray on angle iron sup- 
port. Length over rim Ay Width over rim 
25”. K-8948 swing spout Sucet. 
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Steel pipe is first choice 





for the proud public buildings of the nation 


Nowhere in the world can be found so many fine 
public buildings as in the United States. Symbolized 
by a state capitol, a public auditorium, a civic center, 
or a memorial to a cherished ideal, these buildings 
attest the perfection to which our architects, engi- 
neers, and building contractors have attained. 


The modern dreamers in stone, steel, and concrete 
have incorporated new functional concepts and uti- 
lized new and better materials to achieve results 
believed impossible a half century ago. Of these none 
has contributed more to utilitarian values than sfee/ 
pipe .. . for heating, plumbing, air conditioning, 
electrical transmission, and similar services. 


COMMITTEE ON STEEL PIPE RESEAR 


Steel pipe is durable, adaptable, serviceable and 
economical. Because it combines all] of these desir- 
able characteristics, technical men who judge mate- 
rials in terms of these qualities have made steel pipe 
their predominant choice. 

Yes, of all the pipe used for plumbing and heating 
purposes—steel pipe is first choice! 


Ask for your copy of the interesting story 
“Pipe in American Life.” ‘ 


OF AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue 
New York 7,N. Y. 
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Profitable... 


yesterday...today... 
and tomorrow 


Thousands of successful heating equipment dealers 
have built and maintained their businesses through 
thesale of Fairbanks-Morse heating equipment And 
they look to the future well aware that the quality 
and dependability of Fairbanks-Morse stokers, fur- 
naces, boilers and other heating equipment are 


their best assurance of continued sales and profits 


iy FAIRBANKS-MORSE 


A name worth remembering 


DIESEL LOCOMOTIVES © DIESEL ENGINES © STOKERS © SCALES ¢ MOTORS © GENERATORS 





PUMPS © RAILROAD MOTOR CARS end STANDPIPES © FARM EQUIPMENT * MAGNETOS 
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Trade seeret... 


A skilled craftsman is only as good as 
the tools and materials he works with... 








The handicraft arts and brilliant colorings skilled plumbers throughout the nation who ask 
achieved by the Navajo Indians have never been for “the pipe with the yearmark”! 
duplicated... never been surpassed... for this 


ms ; : Pre-testing, careful inspection, constant attention 
is skill at its finest. 8 f P | 


to every detail of construction and operation—bhelp 
Wheatland pipe, too, is the result of unsurpassed give you stronger, cleaner pipe—pipe that will 
workmanship. The proof? The thousands of endure. And this is our goal. 





WHEATLAND TUBE COMPANY 


BANKERS SECURITIES BUILDING + JUNIPER AND WALNUT STREETS + PHILADELPHIA 7, PA. 














PA. 





.. are not ADEQUATELY 


Mine out of every-ten homes you see NEED 
protection and their owners don't know it. 


This is a great potential volume for you. 


New building is fine but why not contact the 
EXISTING HOMES. Move into re-installations, 
modernize where PROTECTION AND CON- 
TROL service are essential to MODERN 
LIVING. 

To help you get business where the business 
is, Watts Regulator Co. are continually de- 
veloping new and improved products to pro- 


vide safety and control for this great market. 


YATT 

















PROTECTED , 


¥ ‘ 










nie. 
Eye 


REGULATOR COMPANY 
LAWRENCE 


MASSACHUSETTS 


O F 


MANUFACTURERS 
Sf lutomatic * TEMPERATURE and PRESSURE REGULATING SAFETY DEVICES > 


..-PROTECT— CONTROL 
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93 YEARS MANUFACTURING ONLY THE BEST 


AMERICA’S MOST ADVANCED FIXTURE 
FOR MODERN BATHROOMS 


Years ahead in sales appealing 
convenience, design and beauty 


There’s nothing like it for convenience and fool-proof 
design. And so simple to operate in two easy steps. Hot and 
cold valves are first regulated until water flowing through 
Over-rim spout is at desired temperature. Then “Push for 
Shower” valve is pushed to divert water through the shower 
head. When water is turned off the McDonald Automatic 
Diverter Valve returns to closed position. Designed and 
built by McDonald for years of service and satisfaction. Easy 
to install in either new or remodeling work. The Automatic 
Diverter Valve is factory assembled for perfect operation. 
Parts list and instruction sheet is furnished with each com- 
plete unit. Your customers will appreciate your recommend- 
ing this better fixture. It is ideal for homes, hotels, schools, 
clubs, etc. wherever water pressure is 10 lbs. or more. 


SOLD EXCLUSIVELY THROUGH JOBBERS FROM COAST TO COAST. 
WRITE FOR LITERATURE AND JOBBER’S NAME. 


<j 











PLATE E-3964-A — Diamond Line Concealed 
Over-Rim Tub Filler. 


A. Y. 


DUBUQUE, IOWA 


BRASS GOODS e PUMPS 
CROOKS 
“% 


%, 


MSDONALD MFG. CO. 


OKO OO 


PLATE E-3968 

Diamond Line Automatic Di- 
verter Valve with Over-Rim 
Spout and Shower. Valves fur- 
nished with 8-inch centers. 


Z 
DAS Ws 


7 


PLATE 3937-AM—Simplex Trip 
Lever Pop-Up Bath Drain for 
built-in tubs. 1% inches. 


eX 


e OIL pie ata Gath cd 
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Good DRAINAGE PLUMBING CAN 
| BE MADE EVEN 427722 -AND WITH 


LESS EXPENSE-BY USING THE 


STREAMLINE Solder Fittings have 
no hubs and their outside diam- 
eters are smaller. Pipe lines are 
concealed between studs and joists. 


No room is required for wrench 
play or swing. Fitting is assem- 
bled in a minimum of space and 


soldered. 


Provide leak-proof joints and 
smooth, unrestricted waterway -.. 
highly resistant to rust and corro- 
sion... under normal conditions 
outlasts the building. 


STREAMLINE 


Van PIPE AND FITTINGS DIVISION 


MUELLER BRASS CO. 


ORDER FROM YOUR JOBBER PORT HURON, MICHIGAN 


gs comply with the great majority of plumbing codes 


iss 
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Westinghoug™ 


\ | ae 





The future is rosy 
with a Westinghouse Franchise. 
Don’t delay... 
see your distributor today. 





| \ \ ELECTRIC GARBAGE DISPOSER 


Every house with a garbage can needs one. And 





every sale leads to more sales as owners tell 
friends. The Waste-Away is easy to sell because 
it has more features. Reversible motor makes 
double-edged shredding elements last twice as 
long. Motor is more powerful, too. Installation is 
simple, quick. Get all the facts about this stream- 
lined beauty. Territories still open in some areas. 


Write for name of nearest distributor. 





eeee eee eee ew eee ewe ew ewe eee ew ee ew ee eee eT ewe Tee Oe eee 


ELECTRIC WATER HEATERS 


The sale of electric heaters has jumped 
600% in seven years. Get your share of 
this fast-growing market. Handle the 
Westinghouse line. You'll sell more because 
Westinghouse Heaters have more features 
customers want. 


TUNE IN Ted Malone . . . Every Day, Monday 
through Friday . . . ABC Network 


WESTINGHOUSE ELECTRIC CORPORATION 
Plants in 25 Cities Offices Everywhere 





APPLIANCE DIVISION ° MANSFIELD, OHIO 


SURE Westinghouse 
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: 
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DRAINAGE 
FITTINGS ¢ 


ES 



















a 0 -»« @ larger, heavier, still flexible 
lavatory and closet supply — 













Note one-piece tube con- 
struction with brass sup- 
porting insert. (Cannot 
collapse, pull out or leak.) 


Note one-piece tube con 
struction with brass sup- 
porting flange. (Cannot 
collapse, pull out or leak.) 






















BETTER BRASS GOODS BY 42) 
Ga) Straight valves available for floor jobs 
[praca Onge— COPYRIGHT 1949 BY BRASS CRAFT MFG. CO. 
MANUFACTURING “COMPANY ~- 2821 Brooklyn Avenue + Detroit 1, Michigan 


184 COMPRESSION SPEEDWAY AND SPEE-DELUXE FLEXIBLE TUBES IN 12”, 20”, , AND 36” LENGTHS 

a= NIPPLE, Lavatory Closet * Sink Rubber Female 
ee aoe SLEEVE Supply oi Supply Cone & a Adaptor 

—= &NuT D Washer U 


DRAINAGE STRAIGHT & ANGLE 
STRAIGHT & ANGLE Fi a SLEEVE FITTINGS 


FITTINGS 1.P TO 1.P. VALVES ~ 
A COMPRESSION ‘ 
— hu SLEEVE VALVES TELE} 
CHROME ze mi (Also in Loose Key) 
ESCUTCHEONS ABOVE SUPPLIES AND FITTINGS ARE AVAILABLE IN SPEEDWAY (%” 0.D.) AND af) DELUXE (4 0.D.) TUBE 
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Want Price? ° 
Sol TILETONE! 


r 
Want Low Inventory ° 





Gu TILETONE J 








2g 2 > 
Want 4 Complete Line 


Soll +ILETONE 








MODEL 45 STANDARD 
with GLASS DOOR Tiletone helps you make the most of every sales opportunity. From 


Bet a complete line—7 different models—your customers can choose 
the cabinet to suit their needs Budget-wise and from a beauty stand- 
point, Tiletone Shower Cabinets meet customer demand. With 
Tiletone’s new pricing plan, buy as few as 6 cabinets and still get 


money saving discounts. 


NEW STREAMLINED SERVICE 


@ Now warehouses in New York, Chicago and San Francisco 
—freight costs are equalized no matter where you are. 
@ Improved cartons—insure safe arrival. 


@ Merchandise identified on cartons—avoids mistakes. 


By i H > "Ee ~ 
‘ : ILETONE 
ALL STEEL “ECONOMY” CABINET Shower Cabinets 
$49.50 and il selli 
pre Discounts shar dealiemed T 1 L E T @) N E Cc 0 M P A N Y 
rom this price. 2323 Wayne Avenue ° Chicago 14, Illinois 


























=] 
| 
MODEL 75 MODEL 75 MODEL 55 MODEL 55 MODEL 45 MODEL 45 GLASS 
De Luxe Corner glass door and curtain and Standard Ticon SHOWER DOORS 


terrazo receptor metal receptor 
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Dollar for dollar, feature for feature—the New C-12 
offers more pump for the money—which means 
greater value for your customers and more profits for 
you ! Look at the many outstanding quality features — 


large eccentric drive . . . 3-piece stuffing box . . . large 
valves and water passages .. . V-belt drive . . . built-in 
pressure relief valve . . . 12-gallon welded steel pres- 


sure tank, galvanized inside and out . . . automatic 
air volume control . . . automatic pressure switch . . . 
and the revolutionary 4 HP Delco “‘Rigidframe”’ 


capacitor-type motor ! 


GREATER PROFITS WITH DELCO PUMPS—Built and Backed by General Motors! 


With the addition of the Model C-12, Delco Water Systems 
dealers can offer a complete line of pumps—deep well, 


shallow-well and jet—to meet their customers’ every re- 


quirement. Now a Delco Water Systems franchise becomes 
even more valuable—now your profits can be greater 


than ever before, because: 


1, You'll be selling products that carry a name your 


prospects know and trust . . . General Motors Delco 


Water Systems. 


2. You'll havé Delco Wellmaster Shallow-well, Deep- 


well and Jet Water Systems that will meet the exacting 


Your Keys to Greater Profits 
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_ The New Model C-12 Delco 
-Wellmaster Shallow Well Pump! 


Delco Wellmaster 
Shallow Well Pumps 














requirements of your value-conscious customers. 


3. You'll be backed by a manufacturer whose research 
and engineering facilities will keep the products you're 
selling out in front. 


4. You'll have a sales promotion program that really 
works—aggressive advertising and alert merchandising- 
helps geared to meet your needs. 

Why not investigate now? For more information about 
your profit opportunities in selling the full line of Delco 


Wellmaster Pumps, write to Delco Appliance Division, 
Dept. DE-8, General Motors Corp., Rochester 1, N. Y. 





Delco Wellmaster Delco Wellmaster 


Deep Well Pumps Jet Pumps 
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»» othe Modern Carrier 


Gas-Fired Unit Heater 


with the 
Aluminized Heart 


In less than a year, this modern gas- 
fired unit has made a name for itself 
for efficient, economical operation. 
Engineered by Carrier to provide 
extra years of service, it enables you 
to take full advantage of the trend to 
clean, convenient gas heat. 

Here are some of the points that 
make it a superior installation for 
stores, shops, warehouses, factories, 
garages, and for use in many other 
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xtra value 





commercial and industrial buildings. 

1. Its combustion chamber and 
heat exchanger are made of ALU- 
MINIZED steel for maximum heat 
reflectivity and resistance to corrosion 
... welded into one rugged leak-proof 
assembly . . . no tie bolts to freeze or 
gaskets to dry out. 

2. Double-action high-temperature 
safety controls prevent excessive 
metal temperatures and overheating. 


AIR CONDITIONING « 





REFRIGERATION -« 


Each unit is equipped with automatic 
100% gas shut-off. 

3. Adjustable louvers make it 
possible to direct heat to spots that 
need it, eliminate dead spots. 

Don’t overlook the profit oppot- 
tunities in this modern unit. The 
name Carrier assures your customers 
of a quality product. And the unit 
has proved itself a standout! Carrier 
Corporation, Syracuse, New York. 


INDUSTRIAL HEATING 
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for EXTRA PROFIS Se// 
TOASTMASTER 


Water Heaters / 


} EXTRA PROFITS in store prestige are yours when you sell 
: “Toastmaster” Water Heaters. For here is a name that 
means quality wherever electrical appliances are known. 


























EXTRA PROFITS in customer satisfaction, in business- 
building good will, follow every sale of “Toastmaster” 
Water Heaters. For when you sell these products _ 


—they stay sold. 2 ee 
AND ALL THIS in economical-to-operate, hitchen- oe 

type water heaters that are at home beside the | 
most modern range or refrigerator. 


BEAUTY THAT MAKES kitchen or ‘utility-room in- 
stallation completely satisfactory for the first time 
is but one reason why the new “Toastmaster” 
Water Heaters are easier to sell. Here are several 
, others: 
“LIFE-BELT"* ELEMENT operates at gentle ee 

























P Hoa payne 




















NEW 


- 








“blackheat,’’ is practically burn-out 
proof. Reduces service expense for you— 





Standard 












saves your customers money. 
a ss MODELS 
1ONODIC”* SYSTEM prevents rust, stops 
corrosion, doubles tank life. Protects IN SEVEN SIZES! 
30-, 50-, 67-, 82-, 






you against loss of customer good will. 


_ 10-YEAR SERVICE WARRANTY—the pro- 
_ tection plan that covers both tank and 
_ element. 


100-, 125-, and _| 
130-gal.capacities. | 


























| STILL OTHER “Toastmaster” Water 
| Heater features include: new 
sombrero-type cold-water baffle NEW 
t for high efficiency; new one-piece, 
tic _ more efficient heat trap; and De Lure 
heavier insulation. MODELS al 
it _ THROUGH NATIONWIDE IN FIVE SIZES! i | 
iat PROMOTION, electric water heater 40-gal. table-top. aan | 
buyers are fast realizing that the p> Bo ght lll *. 
“Toastmaster’’ brand is better c 
Of looking, better built . . . hence, a 
he bigger value. And it’s value that 
ers makes sales, today. 
nit CASH IN ON this new popularity! ff Built by the makers of the famous 
ier Write for details on the profitable ' “‘Toastmaster’’ Toaster 
ri “Toastmaster’’* Water Heater T O qd $ T M G $ 7 - R 
franchise. McGraw Electric Com- 


pany, Clark Division, $201 W. 65th 
St., Chicago 38, Il. 


thitomat Cleitiu: We 
‘TOasTMASTER,” “‘tirz-seLt” and ‘‘tonopic” are trademarks of 
‘ MoGraw Blcctric Company. makers of ‘‘Toastmaster’’ Toasters, “'Toast- 
eG master” Electric Water Heaters, and other ‘Toastmaster Products, 
Copr. 1949, Clark Division, McGraw Electric Co., Chicago, Tl. 
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SHALLO-WELL 


sets a 


m NEW 


STANDARD IN 
OIL-FIRED 
FLOOR FURNACES 


Model 0-70 Super, 
completely automatic 
with forced draft fan. 














Three basic models are included in the NEW 
Oran Shallo-well line, each an outstanding 
value in its price range. The illustrated model 
0-70 Super is completely automatic with 
forced draft fan, and embodies the finest 
construction available today. The model 0-60 
Special also features completely automatic 
control with forced draft fan. Model O-50 
Standard is for natural draft, manually con- 
trolled, with automatic controls and forced 
draft fan as optional equipment. 


Besides top-notch quality and performance, all 
Oran Shallo-well furnaces feature beautiful baked 
enamel finishes for effective display. Their eye 
appeal gives you real merchandising and sales help. 
Oran sells through regular trade channels with 
100% jobber cooperation. Write, wire or telephone 
us today for complete information on the fast- 
selling NEW Oran Shallo-well line—it 


will mean extra profits for YOU! OGORAN COMPAN Y 


2220 S. THIRD ST., COLUMBUS 7, OHIO 
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“‘of course, 
it’s electric”’ 





NOW ... here’s something to crow about! 


Only Westinghouse has a// these Selling Features. Look ’em 
over and you'll see why Westinghouse Water Coolers are the 
fastest selling line—the Leader Line. You get the foot pedal 
control, an Automatic Stream Height Regulator, a Stainless 


FOR FURTHER INFORMATION CALL YOUR 
WESTINGHOUSE DISTRIBUTOR OR MAIL 
THE ATTACHED COUPON TO 
‘WESTINGHOUSE ELECTRIC CORPORATION 
SPRINGFIELD 2, MASS. 

















Steel Top, Anti-Squirt Bubbler and a connection for remote 
bubbler on all pressure models. All these features are backed up 
by the famous Westinghouse 5-year Guarantee on the 
Hermetically-Sealed Refrigeration System. Also available for 
these Westinghouse Water Coolers, is a Push-Button Bubbler 
Kit*. Add them up... you'll agree that “here’s something 
to crow about” ... and remember, a capacity and type for 
every need. 
WESTINGHOUSE ELECTRIC CORPORATION 


Appliance Division * Springfield 2, Mass. 


*Available at slight additional cost 


RIGHT. . PRICED RIGHT. . AMAZINGLY FREE FROM SERVICE 








REQUEST FOR FURTHER 


SCHESSSESSSSSSSSOESSSOSEE EEE 


Appliance Division + Springfield, Mass. 


INFORMATION 
Name = Se eee 
Street. el ta he 
City State = 


WESTINGHOUSE ELECTRIC CORPORATION 


8DE 


POSSHHHSHSHEHSHSSESFTOSSEEHSESEHESEOSESESEOSEEEE 


SFOCHCOCCSSEESEESEORS HOSES E HEH SSSOSSESE>®S. 
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B:G Mydre-Fic HEATING 


performs three distinct duties in this modern plant 


ROWING use of B & G Hydro-Flo Forced 
Hot Water Heating for industrial applica- 
tionsis wellillustrated in the plant of the General 
Ice Cream Corporation, Schenectady, N. Y. 
The system is ingeniously designed to per- 
form three distinct duties. It heats the building 

. supplies hot water for pasteurizing cream 
and milk . . . and heats the service water. The 
service water load is very heavy, being used for 
general sterilization and for heating chocolate- 
melting kettles. 

A hot water conditioning unit furnishes heat 
to the main office, located directly above the 
sub-zero hardening room. Locker rooms, load- 
ing docks and other departments are kept at a 
temperature best suited to occupational activity 
by individually controlled heating zones. 

The operating versatility of B & G Hydro-Flo 
Heating is matched by its fuel economy . . . 
because water as a heating medium can be 
accurately controlled to avoid the usual causes 
of fuel waste. 





The pasteurizing vats are heated with water 
pumped directly from the boiler. Vats must be 
heated from 45° F. to 165° F. in approximately 
30 minutes. 


B & G Indirect Water Heater with B & G 
Booster Pump for circulating hot water from the 
boiler to the Heater. This arrangement provides 
large volumes of hot water at minimum cost. 













Ideal employee comfort conditions are maintained by the accurate 
temperature control possible with B & G Hydro-Flo Forced Hot 
Water Heating. The heat supply is smoothly adjusted to every 
change in the weather—no over or underheating. 


Hydro-Fic Heating 






BELL & GOSSETT COMPANY 


Dept. BC-1, Morton Grove, Illinois #Reg. U.S. Pat Of 
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Lightweight, durable 
Bundyweld Tubing, sup- 
plied with one end ex- 
panded, is easily soldered 
or silver-brazed into a 
leakproof union. 





Bundyweld* Steel Tubing is becoming the top choice of 
builders everywhere for radiant heating installations. 


With good reason, too. 


For it brings top performance to any radiant heating system 
+». performance that no other tubing can match because 
no other tubing offers all the advantages Bundyweld does. 


It’s the only tubing that’s double-walled from a single strip, 
a patented manufacturing process which gives it thinner 
walls, hence maximum heat conductivity. Ductile and easily 
formed, it still has the ruggedness to withstand the crushing 
and denting normally encountered in softer materials. 


Bundyweld may be supplied with expanded ends, and can 
be readily soldered or silver-brazed. The ease with which it 


WHY BUNDYWELD IS BETTER TUBING 


™, 1 Bundyweld Tub- =— 2 This strip is con- 
a 2 ing, made by a eee, tinuously rolled 
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Bundyweld... top choice 
Yor better radiant heating 


can be formed on the job eliminates the need for expensive 
bending fixtures ... helps cut time and labor costs in instal- 
lation. Still, with all its advantages, Bundyweld is surpris- 
ingly low in cost. It’s available for immediate delivery in 
sizes up to 54” O.D., in quantities to meet any job require- 
ments. 


For further information on the use of Bundyweld in radiant 
heating applications, write to: Bundy Tubing Company, 
Detroit 14, Michigan. 


BUNDY 


“Agee 


ING 


YOUR EXPECTATIONS 








ENGINEERED TO 


*REG. U. S. PAT. OFF. ® 
Pr: r 3 Next, a heating & 4 Bundyweld 
JHE, process fuses — comes in stand- 


ard sizes, up to 54” 





patented process, is 
entirely different from any other 
tubing. It starts as a single strip 

basic metal, coated with 
a bonding metal. 


twice laterally into 
tubular form. Walls of uniform 
thickness and concentricity are 
assured by close-tolerance, 
cold-rolled strip. 


bonding metal to 
basic metal. Cooled, the double 
walls have become a strong 
ductile tube, free from scale, 
held to close dimensions. 


O.D., in steel (copper or tin 
coated), Monel or nickel. For 
tubing of other sizes or metals, 
call or write Bundy. 
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IS BACK AGAIN 






























1926 
Today’s buying public will show enthusiastic 
acceptance of Universal-Rundle colored bathroom 
fixtures .. just as it eagerly welcomed them in 
1926 when Universal was the first to introduce 
color to bathroom ware. 


1949 


After intensive research, Universal-Rundle an- 
nounces a completely new line of colorware. Hard 
Fired vitreous china glazes are now color-matched 
with enameled cast iron ware. The result. . . colors 
of proven durability and eye appeal to broaden your 
sales opportunities with the Universal-Rundle line. 


BATHROOM FIXTURES and 
KITCHEN EQUIPMENT 
that set the pace 


UNIVERSAL-RUNDLE CORPORATION 
NEW CASTLE, PENNSYLVANIA 
PLANTS IN New Castle, Pa.; Camden, N.J.; Milwaukee, Wis.; Redlands, Calif. 
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Once ORANGEBURG* PIPE is installed, the customer can forget it 
...- but NOT YOU. It has too many plus values that keep you The Demand Is for 
remembering... 
ORANGEBURG . . . the Leader 
. + remembering that ORANGEBURG is the lifetime pipe built to 
withstand severe soil settlements— also sudden temperature ORANGEBURG is America’s most wanted 


changes — without cracking, breaking or even chipping. pipe because of its quality and be- 


. + « remembering those TAPERWELD* JOINTS— made without cause we do the big job in natiohal 


cement or joining compound—that stay premanently tight, 
prevent leaks, keep out roots. field contacts. Your customers want 


the lifetime pipe. So be sure they get 
genuine ORANGEBURG PIPE—the leader. 


advertising, sales helps, and helpful 


And your experience keeps you remembering that ORANGEBURG 
PIPE is LIGHT IN WEIGHT ... easy to transport and lay. Saves 
work. 1,000 ft. of 4” weighs only 2,700 Ibs. with couplings. Has 
LONG LENGTHS ... few pieces to handle. Can be sawed to 
any length. Greater flow capacity. Less friction loss. 


ORANGEBURG MANUFACTURING CO., INC. 
ORANGEBURG, N. Y. 














RANGEBURG 


THE ROOT-PROOF PIPE 
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HAMMOND VALVES 


Now available at regular prices 
- from these 26 warehouse stocks. 


























. of packed type radiator valves for 
steam; gravity and circulator hot water sys- 


= ~= tems — balancing elbows and fittings for 
forced hot water heating systems and floor, 
ceiling, and wall radiant panel heating. 


- ctandand of value with the trade for over SS years 


HAMMOND BRASS WORKS wammonn, inviana 





August 
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DETROIT CERTIFIED | 





When you install DET0!T Certified Controls 
you are providing your customers with the 
best in control equipment. DETRO"T Certified 
Controls are designed and built to fit your 
customer’s needs—giving real economy and 
reliability through years of trouble-free 
service, This is true of the entire DETR" line, 
one of the most complete in the heating field. 
Add to this the fact DETRO!T has been famous 








for quality for over 70 years and you have 


ETROIT 


LUBRICATOR COMPANY 












5900 TRUMBULL AVE., DETROIT 8, MICHIGAN 
Division of American Rapiator & Standard Savitary conronaTion 


CANADIAN REPRESENTATIVE: RAILWAY & ENGINEERING ‘De 
SPECIALTIES, LTD.— MONTREAL, TORONTO, WINNIPEG 











an unbeatable combination. But DETROIT goes 
even further, certifying every control in its 
line—backing you, your work and your rep- 
utation. For helpful information on ordering 
and installing DETRO!T Certified Controls, on 
oil and gas heating units, send for the color- 
ful DETROIT Catalogs today. 








“Detroit ideal Fast Venting Systems—For avto- 
matic low pressure one pipe steam systems. The 
No. 300 Adjustable Multiport Valve for radiators 
enables you to speed slow heating radiators— 
get heat quicker from all radiators simultane- 
ously. No. 861 Hurivent for mains provides full 
Y_"” diameter port. Will vent 130 feet of 2” main 
in 30 seconds at only 4 ounces pressure. This 
system saves fuel, improves comfort and speeds 
up sluggish one pipe jobs. Write for Bulletin 
No. 166. 


DETROIT HEATING AND REFRIGERATION CON- 
TROLS © ENGINE SAFETY CONTROLS © FLOAT 
VALVES AND Olt BURNER EQUIPMENT © DETROIT 
EXPANSION VALVES AND REFRIGERATION 
ACCESSORIES © STATIONARY AND LOCOMO- 


TIVE LUBRICATORS No. 861 
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Seeing home amd industry, AMERICAN-STANDARD « AMERICAN BLOWER » CHURCH SEATS + DETROIT LUBRICATOR » KEWANEE BOILER + ROSS HEATER» TONAWANDA IRON 
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Standard, carried-in-stock Type A Convectors give heating installations that rich, custom-built look—AT BUDGET PRICES. 


Simplified method of recessing convectors 


With the convector trend swinging toward the recessed type 
of installation, a new Trane booklet on “How to recess Type 
A Convectors”’ is of special interest and value. 

Recessed Trane Convectors have always been preferred over 
free standing units for the better homes, but before the intro- 
duction of the all-purpose Type A, they were premium type, 
custom-built. Now it is practical to deliver this better-looking, 
space-saving kind of convector heating for lower priced homes, 
as well. 

Trane Type A Convectors—at regular prices—make this 
premium heating fit the modest budget. Trane Type A’s— 
instantly available from distributors’ stock—eliminate cus- 
tom-built delays. 

These units have universal appeal. Easy for the architect 


to specify; easy for the contractor and builder to buy, handle 
and install. And, with the distributors’ stocking problems in 
mind, we made Type A an all-purpose unit, to be used on 
either steam or hot water, free standing or recessed. 

Recess Trane Type A’s! The new recessing booklet shows 
each step, with actual installation photographs. Short cuts, 
cost-reducing methods of providing this luxury heating at 
budget prices. Answers for your questions. Ask your Trane 
sales office, or write direct to the factory. 


THE TRANE COMPANY...LA CROSSE, WIS. 


Manufacturing Engineers of Heating, Ventilating and Air Conditioning Equipment 
—Unit Heaters, Convector-radiators, Heating and Cooling Coils, Fans, Com- 
pressors, Air Conditioners, Unit Ventilators, Special Heat Exchange Equipment, 
Steam and Hot Water Heating Specialties... In CANADA, TRANE COMPANY 
OF CANADA LTD., TORONTO. 


The recessing questions of architect, builder, and heating contractor are answered by 


word and by picture in “How to recess Type A Convectors”. 








Write for your copy. 
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3 ways your 
customers can save 


up © 52% on 
annual fuel bills 


ee with modern ch Automatic Anthracite ee 


—Installed in an existing boiler 


Cc Anthracite heat or furnace; or in new houses, automatic 


hard coal stokers deliver plenty of heat 


e 
mati 
auto quickly ... save up to 52% on fuel bills... 


eliminate fuel worries. 


(2 The Revolutionary Anthra- 

“= tube—The Anthratube saves 
on fuel bills . . . its proved efficiency is 
over 80%. This scientifically engineered 
boiler-burner unit, with ‘‘Whirling 
Heat” and other revolutionary features, 
produces quicker response and superior 
performance than units using other 
types of fuel. Fully automatic. 


Anthra-Flo boiler-burner 
be unit—An entirely new type 
boiler-burner which features a simple 
burner mechanism, attached by two 











y; handle bolts with all working parts outside 
b — a boiler. Fully automatic, coal feeds direct 
aac from bin across single stationary per- 

: forated plate . . . ashes discharge by 
et shows Batic ; Wei ; 

gravity into container within unit. 
ort cuts, 
ating at 
ir Trane Topay YoU CAN OFFER YOUR CUSTOMERS heat—even heat—and no worry about 
modern automatic heat with Anthracite future supplies or deliveries. 

, WIS. equipment. For complete information about (1) New 
hay - You can show your customers how to save Anthracite Stokers (2) Revolutionary Anthra- 
“ans, Lom: é e 
Equipmen, money ... as much as $100 to $200 every tube or (3) Anthra-Flo boiler-burner unit, 
COMPANY year and yet have plenty of heat—clean just fill in and return the coupon below. 


ANTHRACITE INSTITUTE 
101 Park Ave., Dept. 8P, New York 17, N. Y. 
Please send me more information on 
1. New Anthracite Stokers 
2. Revolutionary Anthratube 
3. Anthra-Flo boiler-burner unit 





Name 





ANTHRACITE INSTITUTE 


101 Park Avenue @ New York |7, New York 


Address. 





City Zone State 
PLEASE PRINT 





-—---------~-- + 
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eae em aan) THE NAME Harcratt 


SPARKLING BEAUTY THAT SELLS 
Harcraft PLUMBING FIXTURES 


* HARCRAFT Plumbing Fixtures have been 
“Merit Specified” for the Case Study 
Homes of the Magazine ARTS & ARCHI- 
TECTURE by the outstanding architects 
in the country. 


There are no higher standards than those 
represented by the rigid specification 
requirements of these outstanding homes 
designed on the West Coast and copied 
all over America. 

All HARCRAFT Plumbing Fixtures have 
built-in extra quality in design, finish and 
performance. 

They are machined from solid extruded 


brass for extra strength, eliminating por- 
osity and rough surfaces inside and out. 


Ds 


Exposed parts are double plated chrome 
on nickel for longer lasting lustrous finish. 
Each HARCRAFT Plumbing Fixture is pre- 
cision made and individually tested. 
With all these extra features HARCRAFT 
fixtures sell at completely competitive 
prices. 

HARCRAFT Plumbing Fixtures are sold 
exclusively through established whole- 
sale plumbing jobbers. A complete line 
is available at your jobber. 


* 
* 
* 
* 
* 


Swing Spout 





Basin Faucet 

Shower Heads 

Diverter tub and shower fixtures 
Over rim tub filler 

Compression lavatory stops 


Solder fittings and unions 


And many others 


Harcratt HARVEY 


MACHINE CO., INC. 


Plumbing Hirlires 19206 SO. WESTERN AVE. 
TORRANCE, CALIF 
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wend Know how good 
radiator trap can be 


You'll know how much better a trap can work when you equip that 
vacuum or vapor system with Marsh thermostatic diaphragm radiator 
traps. You'll find that they do a far better job of ridding radiators of 
condensate and air while retaining the steam until it has fully given up 
its heat units. 


The Marsh trap operates more efficiently because it contains a dia- 
phragm that is more responsive to the very slight temperature differences 
between steam, hot water, and heated air or gases. A diaphragm in a trap 
can’t see its way; so it has to feel its way. It has to feel the difference in 
temperature between the steam (which it must retain by expanding and 
closing its valve) and the condensate, air and gases which it must elim- 
inate by contracting and opening its valve. Many years of experience and 
research have shown us how to make a diaphragm filled with a combina- 
tion of volatile fluids that gives this ideal performance. 





And the entire trap is in keeping with its diaphragm. Its valve and 
seat will last for many years, and if the seat finally becomes worn it can 
readily be renewed. Every trap is individually tested and final adjust- 
ment is made under actual operating conditions, assuring accurate cali- 
bration and ideal operation. While primarily designed for use as a radia- 
tor trap, Marsh thermostatic diaphragm traps are also widely used for 
steam main and riser drips, indirect heating coils, and similar services. 
They are available in all patterns in % inch; 34 inch and 1 inch in angle 
pattern only. Conservatively rated for pressures up to 15 Ibs. Ask for 
complete details covering your requirements. 


MARSH HEATING EQUIPMENT COMPANY, Dept. S, Skokie, Illinois 


Division of Jas. P. Marsh Corporation 
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PATTERNS OF MARSH 
RADIATOR TRAPS 





STRAIGHTWAY 


LEFT HAND 
CORNER 


RIGHT HAND 
CORNER 






VERTICAL 











«Also in higher 
pressure type 


For discharging air and condensate 
from heating coils, cookers, kettles, 
sterilizers, or other equipment 
using steam at pressures from 15 to 
100 Ibs., Marsh thermostatic dia- 
phragm traps No. 501 and 502 are 
available. They incorporate the 
same design as the Marsh radiator 
trap carried out in a more rugged 
trap, suitable for pressures up to 
100 Ibs. 
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by | 
Robertshaw 
Grayson 


1. Main Gas Cock with Flow Adjustment 


2. Thermo-magnetic Automatic 100% Safety Pilot 


AUTOMATIC GAS 3. Snap Action Thermostat 
ae. 4. Pilot Valve and Pilot Adjustment Valve 
WATER HEATER CONTROLS 5. Filter for Pilot Gas 





In home and industry ... EVERYTHING’S UNDER CONTROL 


» Robertshaw-Fultow 


CONTROLS * COMPANY 
GREENSBURG, PENNSYLVANIA 
ROBERTSHAW THERMOSTAT DIVISION, Youngwood, Pennsylvania * FULTON SYLPHON DIVISION, 


Knoxville, ,Tennessee ° GRAYSON CONTROLS DIVISION, Lynwood, California * AMERICAN 
THERMOMETER DIVISION, St. Louis, Mo. * BRIDGEPORT THERMOSTAT DIVISION, Bridgeport, Conn. 


















58 DOMESTIC ENGINEERING August, 1949 Augus 





NEW! REV OLUTIONARY } 





s float 
Micro Switch replace 
tic 
+ Avtome 
mechanism a 
P wertul— 3000 gph coP 
* Po 
* Light weight 
* low operating cost 
install | 
sean 4 itch provided 


* Selt-cleanind 


Sensitive micro switch is 
built for normal life of 1% 
million cycles! Pump starts 
when rising waterin hydro- 
static tube creates slight air 
pressure against switch. 
Also has manual switch. 
° 


Motor: % H.P.,115 V., 60 
cycle, single phase; built to 
rigid Tokheim specifica- 
tions; overload protector; 
all electrical parts treated 
to resist moisture, 


Investigate—compare! Then you'll realize why plumb- 
ing contractors everywhere are so enthusiastic about 
this new automatic Tokheim sump pump. Known as the 
Smooth-Flo, it has no float mechanism to corrode, jam, 
bend or wear out. Instead, an ingenious air-actuated 
micro switch controls its operation. Smooth-Flo has 
many exclusive desirable features. Constructed of cor- 
rosive-proof aluminum alloy. Designed for years of 
trouble-free, dependable, economical, quiet operation. 
Suited to a wide range of uses—industrial, do- 
mestic and farm. Be the first in your area to 
offer this amazing new pump. Write factory 
today for complete information and prices. 





pat proved by exten- 
sive field tests. Carries one- 
year guarantee backed by 
Tokheim —leading builder of 
pumps for petroleum indus- 
try for nearly half a century. 












































OKHEIM 


SMOOTH-FLO 

ie eres ne TOKHEIM OIL TANK AND PUMP CO. 
GENERAL PRODUCTS DIVISION + 1662 WABASH AVENUE 
FORT WAYNE 1 INDIANA 


FACTORY BRANCH: 1309 HOWARD ST., SAN FRANCISCO 3, CALIFORNIA 
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Plumbing Contractors always rely on 
Scaife Range Boilers 





Scaife Range Boilers have always been important 
sales and profit builders for the plumbing trade. 
This is truer today, as sales peaks reach new highs 
in home modernization and new home construction. 
Always specify these dependable boilers, and cash 
in on your share of this steady, profitable business. 


BASEMENT EXPANSION TANKS bd 
sooner npn ooes CC COMPANY 








HOT WATER STORAGE TANKS OAKMONT (Pittsburgh District), PA. 
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2 Self-closing Pressure Relief 

or 
Fusible Plug Type Temperature 
and Pressure Relief 







3 Self-closing Temperature 


asl Menusiens Redhat Self-closing Temperature 


and Pressure Relief, im- 
4 Self-closing Temperature mersion type. 
and Pressure Relief with oe 
release handle. 





Outstanding for their efficiency in operation and protection, 
Klixon Relief Valves prevent hot water tank explosions. They 
are available in a wide range of models to meet every applica- 
tion for temperature or pressure. 

Klixon self-closing temperature relief valves protect tanks 
from excess temperatures. Klixon pressure relief valves guard 
against dangerous pressures. 

Klixon Combination temperature and pressure relief valves 
protect tanks from both excess temperatures and pressures. 
Klixon fusible plug type temperature and pressure 
valves relieve temperature, pressure, or both. 





WRITE FOR BULLETIN PR 55 


This bulletin gives complete informa- 
tion on all Klixon Relief Valves. 
Data includes types, SS ace ged 
and mounting details. rite for a 
copy. 


Remember it pays to protect hot water tanks from 
explosion. It pays to use Klixon Relief Valves. 
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THRUSH FLOW }, 
CONTROL VALVE 
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Leycur Wor i 


















FORCED CIRCULATING 
HOT WATER HEAT! 


WHETHER it is a new installation or the 
modernization of an old hot water heating plant, 
you can be sure of giving your customers the most 
efficient automatic heating comfort at lowest cost 
for fuel when you iristall a Thrush Water Circulator. 
Better still, sell the complete Flow Control System 
which also provides plenty of hot water for kitchen, 
laundry, and bath the whole year from one heating 
boiler. The Thrush Water Circulator has many fea- 
tures that assure finer performance and longer life. 
For more information, ask your wholesaler or write 
Dept. A-8. 













This colorful book- 
let tells the whole 
story of Thrush 
Forced Circulating 
Flow Control Sys- 
tem. It will also 
help you sell your 
customers, 






THRUSH WATER CIRCULATOR 





H. A. THRUSH & COMPANY, PERU, INDIANA 
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“DEPENDABLE CONTROLS 
COST LESS THAN SERVICE” 
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“There is Always A Market for Greater Value!” 








It’s Sound Business 
to Offer Greater Value 





by installing | 
WEBSTER ELECTRIC § @Rtb 
Top-Quality FUEL UNITS “Ws 
and TRANSFORMERS 


The customer is boss .. . he is the man who chooses your 
product or competition’s.. . . he decides what price to pay 


... and one thing he demands is QUALITY. 


Dealers agree that price alone is not the deciding factor in 
making a sale but QUALITY is... as consumers demand 
and buy the products that offer the most and give evidence 
of long, satisfactory performance. 


The complete line of Webster Electric Fuel Units and Trans- 
formers offers the opportunity to build dependable quality 
into your product. The result is product prestige and added 
sales for you. 


The Webster Electric Instantaneous Cut-Off is one example 
of quality. It has no sliding close-fitting parts—no mechan- 
ical seals are involved—there is no need to disconnect any 
electrical circuits to service valve or strainer. It works 
instantly —efficiently—and quietly. You get absolute, clean 
burning—start—running—and stop—no soot—cut-off is 
instantaneous and complete—it prevents “‘puff-back” or 
“flutter” in the combustion area on shut-down. 


The Webster Electric Instantaneous Cut-Off Unit is adapt- 
able to present-day equipment and modernization of equip- 
ment ten to twelve years old. Read the features shown 
here, then send your inquiry to Webster Electric for com- 
plete information and folder. 


In Canada, Webster Electric fuel units are made by 
Canadian Acme Screw and Gear, Ltd., Toronto, Ontario. 


ie 
WEBSTER | 


| Pa. ae 
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HERE ARE THE 
MAIN FEATURES! 


Easy to Install— Entirely standard with 
Webster Electric mounting and service 
characteristics. Parts are identical in seal 
—strainer and valve with well known 
Webster Electric standard fuel units. 
Electrical connections can be brought info 
the mechanism from either side of unit. 


No Spilling of Oil—There is no spilling 
of oil when servicing strainer. 


Added Safety Features—Iin conjunc- 
tion with the electro magnetic valve, a 
standard duplex regulating valve op- 
erates normally and can operate inde- 
pendently of the electric action. 


Simplicity of Design... No engaging 
or disengaging mechanism of close fitting 
parts that might stick. 


No High Pressure... No high pressure 
sealing is required, magnetic valve op- 
erates in by-pass chamber. 


For Either Single or Two Stage Unit 
.. + Furnished for either type. 


Design... This new Webster Electric 
Instantaneous Cut-Off Valve is of the 
same high standard of perfection as all 
other Webster Electric products. 


WRITE FOR FULL INFORMATION! 
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RACINE (== WISCONSIN 


Established 1909 





Export Dept. 13 E. 40th Street, New York (16), N. Y. Cable Address: “ARLAB” New York City 
"WHERE QUALITY IS A RESPONSIBILITY AND FAIR DEALING AN OBLIGATION” 
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N Metropolitan Life’s Stuyvesant 
Town, Peter Cooper Village and Riv- 
erton, 2,274 tons of NaTIonAL Standard 
Black and Galvanized Pipe have been 
installed to serve the 35,000 fortunate 
tenants of these beautiful new apart- 
ment buildings that now replace the ugly 
flats and squalid structures of former 
“gas-house” districts. 
The selection of enormous quantities 
of NATIONAL Pipe for these modern build- 
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chet pa bud esed 


Metropolitan Life’s Riverton transforms a hitherto run-down section of Harlem into an attractive residential neighborhood 
which will accommodate about 3,500 people in 1,232 modern apartments. 


More ““NATIONAL” landmarks 


Over 4% million pounds of NATIONAL Pipe are used to safeguard the heating 


ings is another tribute to the high re- 
putation that this service-tested pipe en- 
joys among the men who design, super- 
vise and construct and who control 
buying and specifying of construction 
products. 

NaTIONAL Pipe has earned its wide- 
spread preference not because it is pro- 
duced by the world’s largest maker of 
tubular products but because for more 
than half a century NATIONAL Pipe has 
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Metropolitan Life’s Stuyvesant Town and Peter Cooper Village—park-like residential communities in the heart of New York—contain 11,250 modern 








systems of New York’s three greatest Land Redevelopment Projects. 


proved that it gives most service per 
dollar of cost. There’s no better basis 
for selecting pipe than this. We believe 
it’s the reason why more NATIONAL Pipe 
is in use in America than any other kind. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, 
PACIFIC COAST DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


NATIONAL Steel PIPE 
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To everyone about to order unit heaters, Modine says, 
ie 


k before you buy! 


MODINE MAKES 
THIS SPECIAL OFFER! 


When you buy from 
sight, you buy right. 
That’s why it will 
pay you to call your 
Modine Representa- 
tive. He'll bring an 
actual Modine Unit 
Heater to your of- 
fice. Check its at- 
tractive appearance, 
its sound engineer- 
ing, its rugged con- 
struction. And when you do — you'll see why 
Modine leads the unit heater field. 
























EGRATED 







ALL-COPPER COILS 





INDiy 
) TuBe EXP QUAL 
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. e 
Look at Modine Copper Coils 
Find out how all-copper construction of Modine 
coils resists corrosion due to electrolysis. It 
means savings in your pocket from reduced 
maintenance expense. 





Design and Mechanical Patents Pending 





YES, look before you buy.. 
and you'll buy Modine! 


Look... examine... compare. Get the facts about all unit 

* heaters and your best judgment will tell you—“‘Buy Modine!” 
Here’s why. Only Modine gives you ALL these important 
features: Modern Beauty ... All-Copper Coils ... Peak 
Performance .. . Easy Installation . . . Smooth Operation. 
What’s more you can choose from Modine’s complete line 
of 3 types and 47 capacities to meet your specific heat, air 
delivery, height and location requirements. 


See why Modine is years ahead in unit heater 
engineering. Call your Modine Representative 
for all the facts. He’s listed in the ““Where-to- 
Buy-It” section of your phone book. Or write 
direct. Modine Mfg. Co.,1502 Dekoven Ave., 
Racine, Wis. 


Send for the Modine Unit Heater Catalog Today! 









Look at Modine Velocity 
Generator 


See how this exclusive Modine feature gives you 
increased heat-throw without raising motor power 
requirements. Yes — with Modine you get bet- 
ter heating at no increase in cost. 
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SELL MORE 
STASCO SEATS 


with these Stasco Displays 


women 





I Tey tar eee cs tt 


@ A $20 DISPLAY STAND FOR ONLY $10 
WITH THE PURCHASE OF SIX STASCO AIRLITE 
OR STASCO DE LUXE PEARL SEATS 


Displayed for the first time at the Master Plumbers’ 
Convention, the Stasco Colored Airlite Seat won 
immediate acceptance. It’s unquestionably the 
most beautiful toilet seat ever made. Stasco 
Airlite comes in white, black, burgundy, peach, 
green and blue . . . colors picked by decorators to 
harmonize with other bathroom accessories. 

The display stand is a knockout! It’s half round, 
and is equally effective away from or against the 
wall. Two stands, back to back, make a beautiful 
island display. It costs us $20 to make—it’s yours 
for only $10 with the purchase of six Stasco 
Airlite or Stasco De Luxe Pearl Seats, or any 
combination of six of these seats. 


THIS BEAUTIFUL DISPLAY STAND... 


FREE wou me purcnase oF a 


SIX STASCO AIRLITE OR STASCO DE LUXE SEATS og 


Highly buffed and polished to a beautiful, lustrous finish, Stasco De Luxe Pear! Seats Now 

. are available in white, black and five decorator colors... peach, green, blue, bur- fittings 

2 ammpene? 3 gundy, orchid. * The display stand comes knocked down for easy assembly. The Thes 
« ee tiles are peach, with blue and white lettering. This most attractive display stand is shower 
PAY & 6; yours, ABSOLUTELY FREE, with the purchase of six Stasco Airlite or Stasco De Luxe Note 


J [ C tubing, 


ee Pearl Seats, or any combination of six of these seats. 
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Wo. 1466 — 2” shower 
head with removable face 
and ball joint. 








Ne. Comb. J— Shower head and arm 
combinations. 





1 4 
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No, 1402—Straight and Ne. 1408 


corner shower curtain rods and 
No. 1447 curtain hold back. 


00 


—— 4 
| 








Adjustable waste and 
overflow with quick drain 
bottom elbow. Ne. 2500 
—exposed for leg tubs. 
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You can be proud of Scovill fittings | | 
out in the open. You can depend upon them } 
concealed in the wall. 














No. 2608—concealed | 
for built-in tubs. 


For appearance and service, install this handsome shower and bath 
combination with automatic diverter spout. (Knob up, water from na 
shower. Knob down, water to tub.) Heavy cast brass, chrome plated. | 
Extra long bushings for varying wall thickness. Valve seats removable. ‘ ee 

Now, illustrated on the right, meet the rest of the line of fine Scovill a 
fittings for the bath and shower. | 

The Scovill shower head has made many sales for you—a fine, strong 4 
shower pattern, yet a powerful saver of the hot water supply. ; 

Note the shower curtain rod with flange. The rod is 1” heavy brass 
tubing, chrome plated. The flanges give strong support, and set screws i 
hold the rod in place. 

The waste and overflow, adjustable to any pitch or tub, has a 
sloping bottom elbow—no water stands in the drain. The chain is 
fastened directly to the overflow strainer —no metal stay protrudes. 

Install Scovill bath and shower fittings, out in the open or concealed, | hd 
for fine design, finish and dependability. | a 








aes 5 ae 












Wo. 1060—Straight bath supply. 


No. 1069—(lead cone) and No. 1070 (rub- 
j ber cone)—Double offset bath supplies. 
Manufacturing Company 90° x 45°. 


WATERVILLE DIVISION, WATERVILLE 48, CONNECTICUT 






68 DOMESTIC ENGINEERING 


Feel Sate - 


August, 1949 







¢ Sate 


With 
CONSOLIDATED 


Pressure and 
Relief Valves 





—used throughout indus- 
try to avoid explosion 
dangers. These time- 
tested valves are all 
guaranteed to blow their 
tops at the right time! 
Made entirely of brass 






No. 1348 for your protection. 


New, streamlined, ap- 
proved by The American 
Gas Association, this “2” 
valve is rapidly gaining 
popularity. 





No. 1346 No. 1350 No. 1360 
Y2" and ¥%” Pressure VY)" Pressure Relief Y" Combination Pres- 
Relief Valve Valve sure and Relief Valve 


WRITE FOR CATALOG 106 ON THIS LINE 


0 ry —— mites, 
BRASS COMPANY . 
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Offers 





Designed and 
constructed in 
accordance with 
ASME require- 
ments. Fully 
approved by 
Institute of Boiler 
and Radiator 
Manufacturers 
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The Spencer “’21° 
All-Purpose Boiler 
Offers Your Clients — 








aS 


Spencer “21” Heater and proposed game room in the beautiful new home of 
the Zeverino family, Valley Stream, Long Island. Owner and builder: Mr. V. 
Zeverino. Heating Contractor: Mr. Stephen H. Martin, Rosedale, Long Island. 



















For the finest in home heating and domestic hot water service, 
youll make more clients happy by installing a Spencer “21” 
All-Purpose Boiler. It means clean, effortless operation all year 
round, at a surprisingly low cost. If you're not already familiar 
with the Spencer “21,” drop us a line. We'll be glad to send you 
our illustrated booklet that tells about the features listed below 


—and many others, too— 





@ Available in sizes ranging from 340 to 1000 square feet (steam) 
@ Designed to burn any type of fuel—oil, gas, or coal — whether 
Designed and stoker or hand-fired 
constructed in 
accordance with 
ASME require- 
ments. Fully 
approved by 
Institute of Boiler 
and Radiator 
Manufacturers 


@ Quickly and easily installed—all séction beadings precision- 
ground to eliminate caulking 

@ Handsome, colorful jacket, with Pyrex glass observation port 

@ Available with built-in instantaneous or tank type service-water 
coils ° 


@ Easily accessible firebox and gas passages for instant cleaning 


Ht 
(SPENCER 


%,, LYCOMING-SPENCER DIVISION ..* 
4; p* 


Am \N 
SPorr penns® 





THERE IS A SPENCER for every building .. . for every fuel 





COMMERCIAL SERIES: RESIDENTIAL SERIES: 

“A"’ (steel)—for industry, schools, “C” and “R"’ (steel) —for homes and 
apartments small buildings 

“L-2," “L-3”" (cast iron, magazine feed) “F” (cast iron, magazine feed) —for 


—for large homes, churches, apartments small homes 
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All-Year Conditioner 
(Blower-Filter Package) 
Dynamically balanced, high 
performance Utility-built 
blower, Fiberglas filters, 
variable pitch pulley, heavy 
steel cabinet. CFM ratings 

from 700 to 2600. 


“Naturals” for 
plumbers 


Be 
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rating 


Periormance 


ji 
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Forced Air Furnaces 


Smooth modern design. 
Compact, for small space 
installation. Fully automatic. 
Utility-built blower and 
burner. 4 sizes—BTU range, 
75,000 to 150,000. 


IL HEATERS—for F° 






FORE 


Two-Way PROFITS 


sidentia 


PAIRED UP 


ercial Job 
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| Jobs 








GET INTO heating, or BOOST your heating business, with 
these two Utility products specially suited to installation by 


door for you to NEW kinds of jobs. 


for apartments and smaller homes.. 


and industrial heating jobs. This 


simple piping left to do. 
Each of these Utility Heaters 





Price d ty Se Il Headqua rters plumbers and plumbing-heating contractors. They open the 
] The Utility Wall Heater is a money-maker for single job 
or big contract. You can sell it as the sole heating appliance 
.and as an extra heat 
source for larger homes...and as a replacement unit in 
older homes. Installation is quick and easy—each heater 
comes pre-assembled with plaster guides and header to 
slip right into any 4” wall without furring. 

With Utility Unit Heaters you're all set for commercial 


self-contained heater 


comes to you complete and ready to hang, with only 


comes in a complete 


range of sizes. You can take any job. Get this whole 
profit story, prices, and catalog. 


UTILITY 


APPLIANCE CORP. 


4863 S. Alameda St., Los Angeles 11, Calif. 


pivisions: (jallers Sattler + (Jocédentaf, stove co. 
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When you drive an International with Metro* body, you 
enjoy these 6 advantages: 


1. You have a shop on wheels. There’s more space 
for pipes, tools, and all kinds of equipment in the extra- 
capacity all-steel Metro body. The payload compartment 
is 671% inches high, 70 inches wide. 


2. You make your work easier. Short wheelbase 
lengths enable you to park in short curb areas, thread 
through traffic with ease, turn in narrow residential streets. 


3. You satisfy your load requirements. Interna- 
tionals with Metro bodies come in 3 sizes to meet your 
particular needs. The complete line includes: KB-/-M, 
payload space 225 cubic feet, 734 feet long with a Gross 
Vehicle Weight rating of 5,000 pounds; KB-3-M, pay- 
load space 280 cubic feet, 914 feet long with a GVW 
rating of 7,000 pounds; KB-5-M, payload space 360 cubic 
feet, 12 feet long with a GVW rating of 12,000 pounds. 


4. You advertise your name. Your advertising mes- 
sage on the huge panel sides and the unit’s smart, trim 


INTERNATIONA 


bers heper 


/ 
pe[ps yO gw’ 
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appearance attract attention and build business for you. 


5. You get assurance of long life. Engineering long 
life into trucks is a tradition with International. More 
than half the Internationals built in 42 years are still 
at work. 
6. You’re backed by America’s largest exclusive 
truck service organization. 4,700 Internatiqnal Truck 
Dealers and 170 Company-owned Branches offer com- 
plete Metro body and International chassis service wher- 
ever you drive a truck. 

Get the facts about the International with Metro body 
— America’s most popular extra-capacity multi-stop de- 
livery truck—at your nearest International Truck Dealer 
or Branch. 


International Harvester Builds mS 
McCormick Farm Equipment and Farmall Tractors 
Motor Trucks . . . Industrial Power 
Refrigerators and Freezers 


*Metro. Registered trade mark of The Metropolitan Body Com- 
pany, Inc., subsidiary of the International Harvester Company 





INTERNATIONAL HARVESTER COMPANY * CHICAGO 
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Master Plumbers 


CADWELL ojors sore this fine line 
of 


LONG-LASTING, 
DEPENDABLE, 
ECONOMICAL, 


S 








Cadwell 


AIR CVALVE 


Thermostat Type 
Valve. Popular 
for both new 
jobs and re- 
gs lacements. 
beet = now 
both ad- 
josteble or non- 
adjustable type. 





RELIEF 
VALVES 


Cadwell 


NO. 75 


Adjustable Pop- 
pet Type Pres- 
sure Relief 
Valve. Set with 
visible pressure 
markings. 2” 

5 to 150 
Ibs. 





Cubsilt 


NO. 105 


Poppet Type 
Pressure Valve. 
VY,” 1.P.S. Pres- 
sure settings as 
desired. 










} 


Culull 


NO. 35 
Pressure Relief 
Valve. Dia- 


phragm Oper- 
— % or 34” 

ressure 
ie as de- 
sired. 


No.’s 75-105-35 can 
be furnished with 
fusible plug for 
temperature relief. 
(They are not self- 
closing on temper- 
ature relief.) 


. FLOOR AND 
erfection CEILING PLATE 


Gives a neat appe 
ing jobs. 


arance to all pip- 
Supplied in nickel plated 


and chromium plated. Order your 
supply today. 













Cabell 


NO. 25 


Automatic reseating 
Temp. and Pressure 
Relief Valve. Dia- 
phragm Operated. 
Pressure: Factory set 
or sealed as desired, 
between 50 and 175 
Ibs. Temp: Stand- 
ard 210° settings. 
Available -z' rs or 
34” and 1” 5. 


Cadwell 


NO. 200 


SAFETY RELIEF VALVE 
Designed for low pres- 
sure eo boilers. 
May be used for release 
of various liquids or 
gases. Has 1” I.P.S. 
and a steam capacity of 
1500 G.P.H. at 30 Ibs. 
This new diaphragm 
controlled valve has fui 
opening orifice; is cer- 
tified by both the 

.M.E and National 
Board of Boiler and 
Pressure Vessel Inspec- 
tors. 
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Cadwell 


NO. 25 E 


RELIEF VALVES FOR 
Every PURPOSE! 


Here is the answer to customers 
who want real safety and complete 
dependability. Specify CADWELL! 


ESTABLISHED 1894 


Used wherever neces- 
sary to allow thermo- 
static element to ex- 
tend into tank through 
insulation. Fully pro- 
tects tank by having 
thermostat in hottest 
water. The 25 E has 


all the features of the 
CADWELL No. 25 plus 
the 6” i 
mostat. 


extension ther- 





w Brthain, Case. 
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7 H. H. STANTON — 
ag well-known Plumbing and 
Heating Contractor at 
103 State Street, 
Pontiac, Michigan. 


“I have sold C-E HEATMASTER Water Heaters for four 
years. I handle the C-E line because I’ve found that C-E 

Water Heaters are easy to install and, once installed, a e 
require a minimum of replacement and service calls. S 
In fact, I have had no service calls to speak of since 
I’ve handled the C-E line. I figure this feature 
alone makes C-E more profitable to handle. 

Too, it’s a pleasure to do business with a 
concern like C-E who respects established 
trade channels of distribution. It’s C-E all 


the way for me.” 


MW. Wb. Merlin 


You'll find more and more master plumb- 
ers agreeing with Mr. Stanton — that in 
today’s water heater market it pays to 
handle a dependable line, easy to install, 
requiring a minimum of service and mer- 
chanised through established channels of 
distribution at a price which enables you 
to meet quality competition — profitably. 
Behind the C-E line is the reputation of 
one of the world’s largest manufacturers 
of boilers and heat exchange equipment— 


your assurance that you can build for the Combustion Engineering— 


future with C-E. If you haven’t received 
the C-E Master Merchandising Plan, a 
big book full of sales helps, get it from Uper eater, ne. 


your jobber at once — or write us direct. 
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CONTROLLED 
UNIFORMITY 


. that’s Alamo’s exclusive process 


The 


TRAVIS 
No. 1223 
For 12” roughing in 


. that’s your guarantee of profit 


P. F nos all modern sanitary ware looks 


good. But hundreds of sales-wise plumbing 
jobbers will tell you that the most profitable line of 
vitreous sanitary ware is the fast-moving products of Alamo. 
For thanks to Alamo’s revolutionary new controlled 
uniformity process, Alamo sanitary ware 
has unsurpassed smoothness, whiteness, 
durability and ease of installation. You 
will discover this yourself if you will 
investigate the Alamo line today. Sold 


through plumbing supply wholesalers. 


LAM 


OEE TERRY 








MALONE and FRIO CITY ROAD 
BOX 4367 « SAN ANTONIO, TEXAS 
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“the 
best No. 900 
seat Chusdy-fatabTex 
in 
the house” sl oni 


The new Church No. g00 Mol-Tex seat is the finest 
toilet seat ever made available to the American public. 
The price is moderate. 

The thick, white, everlasting surface on both seat 
and cover is molded under tons of pressure over a 
composition hardwood core. The seat is tremen- 
dously strong — no joints or grain — with a lustrous 
finish that will not crack or chip. 

Church No. goo Mol-Tex seats are made better — 
last longer —cost less per years of service. 


C. F. CHURCH MFG. CO. HOLYOKE, MASS. 


Division of Americay Raniator & Standard Sawitarg corrorarioy 





Serving home and industry: AMERICAN-STANDARD © AMERICAN BLOWER © CHURCH SEATS © DETROIT LUBRICATOR © KEWANEE BOILER © ROSS HEATER ¢ TONAWANDA IRON 
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No. 102 FOR STANDARD PIPE SIZE 


Size: Ys,” 3” Yn” %,” 1 ” 1 YY” 1 Yo” 9” 92” ng ZY,” 4” 


No. 105 FOR COPPER SERVICE TUBING 


Construction Similar to No. 102 style. 
Important: Order by No. and Nominal Size 


(Actual Sife) 





Nominal Size 


(Actual size) 


Nominal Size 


YY” 3%” - bad 14%” 
yy” Yn" 1%” 1%” 
Y2” /” 1%” 1%” 
3%,” Va 9” 9,4” 


FLOOR AND CEILING PLATES 


Polished Nickel or Polished Chrome 
Stocked %” to 4” for SPS and Copper Tubing 


These Plates are made of heavy gauge steel and 
incorporate a full 1” flange. Springs are tempered 
steel, insuring retention of plate to floor or ceiling. 
All Keeney Plates are copper plated before finish 
is applied. 





CONVECTOR RADIATOR AIR VALVES 


For concealed hot water radiators and convectors. Handy 
method of connecting concealed radiators to outside grille 


work. Incorporates No. 4 Coin Air Valve. 
Packed 6 to a Box 
No. 5 — 21” Long 
No. 6 — 15” Long 
No. 7 — 36” Long 





No. 2W Wood Wheel Valve 


Hexagon Body — Mushroom 
Handle 


Packed 2 Doz. to Box 





No. 4 Coin Air Valve 





No. 2K Key Valve 


p a8 a No.3 Key — 
a ‘ P i i u 
2 Keys per cage oval Satin Nickel Packed 48 to Box 


THE KEENEY MANUFACTURING CO. 


Brass Goods 


Manufacturers of Plumbers’ 


Sold through the Plumbing & Heating Wholesaler 
NEWINGTON CONNECTICUT 
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| CAPITOL ail 
— i 
| capo pe 
a 


oe COUPLINGS 


ah i er ae NIPPLES 
ASST. NIPPLES 


STEEL UNIONS 
CAPS 
HEX BUSHINGS 










caPii. 






Us 








Packed in convenient, usable, quantities . . . Controls ‘‘checking out” 
A PLUS-VALUE of job material . . . Prevents waste; no lost fittings . . . Clean, com- 
pact, convenience from stockroom fo installation . . . Cartoned against 
FOR THE dirt and dampness . . . Threads and machined surfaces protected . . 
CONTRACTOR Permits close inventory control . . . Carefully packed in sturdy cartons 
that resist rough handling. 


e*eeee6e @ e* @¢ 6 a s e e a a . & a e «6 ae Je + « e ° e 
A PLUS-VALUE Reduces costs of order packing .. . Eliminates errors . .. Saves time 
FOR THE . Conserves stock space . . . Offers quick identification of product 
and size . . . Facilitates stock control . . . Establishes quality control 
JOBBER 


through brand identification. 











JOBBERS ONLY —Write Today for Full Information and Prices 


REPRESENTATIVES IN PRINCIPAL CITIES 


ITOL 


FG. & SUPPLY CO. 


COUPLINGS — NIPPLES —— UNIONS — HEX BUSHINGS — CAPS ‘i COLUMBUS, OHIO 
FURNACE COILS _ WELL SUPPLIES —_— STEEL PIPE SPECIALTIES 
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for time-saving 
installations and 
praise-winning 


E as - 
performance. 


display and install the 
Case DeLuxe Water Saver 


Ti. Case DeLuxe is a two-piece free-standing water closet well suited for new or 


remodeled homes in the medium-priced and low-priced groups. Tank and bowl are 
of finest quality vitreous china, bolted together by a patented single connection. This 
Case feature is a time-saver and a money-saver. In the economical use of water, the 
DeLuxe is the most efficient unit of its type. The new No. 10 Case ballcock has a 
special volume control that assures maximum quietness of operation and is especially 
desirable in areas with high pressures. When a vacuum breaker is required, No. 9 Case 
ballcock should be used. Other equipment for long-lasting satisfaction includes a flush 
valve with simple and positive action, lever assembly, supply pipe with No. 190 
controlling stop, and sheet covered 144” hardwood seat. The DeLuxe is 
offered in two styles: No. 1210 (elongated bowl) and No. 1200 
(round front bowl). For installations that build good will 
at a fair profit, stock and display the DeLuxe Water 
Saver. Case distributors are listed in many 
Classified Telephone Directories; if not in 
yours, write W. A. Case & Son Mfg. Co., 
Buffalo 3, N. Y. Founded 1853. 


tegaen-savEh'* TRADE mANK REGISTERE! Vitreous China Plumbing Fixtures 





EWS LETTER 





r busy readers—reporting last-minute news and 


me 2 os “ahah im important and timely material in this issue. 








DENT OUTLINES FOR DOMESTIC ENGINEERING THE 
ae 9 oningeapencgperamn WAGON" IDEA 


se - The front cover and first section of this issue features an 
- editorial, entitled "You Can't Do Business from an Empty Wagon," 
which was * prepared in cooperation with Dun & Bradstreet. Signifi- 
- @antly, Dun & Bradstreet found in the general economy the same 
me unreasonable hesitancy to buy and stocking which we have noted, dur- 
Sines the past few months, in our own Industry. 





AS We belteved that an analysis of this trend, as it applies to 
ote = hk wholesaling and retailing, would help our own contractor-dealers 
and wholesalers to correct their own current policies—where such 
“@orrection is needed, Therefore, we asked Mr. A. D. Whiteside, 
president of Dun & Bradstreet, to outline for us the findings and 
eee of his ‘Organization. 


aa Readers will vontabar Mr. Whiteside's important wartime rela- 

tionship. with our industry when he was vice chairman of the War 
Production Board. On the front cover of its November, 1943 issue, 
Domestic Engineering was privileged to reproduce a telegram from 
Mr. Whiteside which announced the allocation of materials for the 
manufacture of 2,750,000 items of heating equipment needed for fuel 
conservation purposes. 


Mr. Whiteside'’s letter on the theme, "You Can't Do Business 
From an Empty Wagon," follows: 


THE LETTER FROM WHITESIDE 





To the Editor: 

Since the initial distribution of the illustration of the "0ld 
Peddler and His Wagon" with the accompanying editorial "You Can't Do 
Business from an Empty Wagon," we have received requests for thou- 
sands of additional copies. The fact that so many manufacturers, - 
wholesalers, and retailers in all parts of the country and in all 
lines of business have been attempting to do business during this 
readjustment period with inadequate inventories apparently has 
struck home. 


The management of one of the largest chain stores in the coun- 
try has reproduced the illustration in a poster for use on all store 
bulletins. The management staff of this well-known corporation is 
anxious to teli the story of good merchandising visually to their 
own personnel. Many buyers, contrary to top-level policies, have so 

reduced orders and purchases that it has been impossible to offer 
“adequate selections in sizes and colors of many items to prospective 


“The tendency to reduce inventories abnormally, after all, is a 

‘very natural one when prices start to drop, as buyers tend to remain 

out of the market in anticipation of still lower prices. When such 
policies become widespread, and are carried to excess, that very 
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tendency, however, affects not only the individual business con 
but our national economy. 


For several months there has actually been more apprehension 
about business conditions than the existing level and trends of sales 
and profits would seem to warrant. The tendency to keep unbalanced 
and low inventories combined with an unwarranted psychological ap- 
prehénsion of the immediate future is an unfortunate coincidence 
which is unlikely, and which we hope, will not come together again 
for some distant time in the future. The condition first became no- 
ticeable about two years ago when the tendency to anticipate sharp 
declines in prices was reflected in the buying policies of de ~ 
ment stores, and both large and small retail stores in many Se 
During the first quarter of 1948 examples of buying hesitaney in- 
creased, as prices dropped sharply in leather and leather products, 
and textiles and textile products. 





EXAMPLES OF BUYING HESITANCY 


Undue caution in stocking reasonable quantities of inventory — 
is widespread in the retail women’s apparel field today. A repre- 
sentative manufacturer of women’s coats, for example, experienced a 
shortage of white "toppers" during last May and June, and was 
unable to fill all orders from his retail store customers in time 
for summer retail sales. This situation was quite general on all 
price ranges and was particularly prevalent in the popular price 
lines. It was caused by late orders and a shortage of piece goods 
at the mill level stemming from lack of prior commitments. Mrs. 
Whiteside visited a large number of department and specialty stores 
in New York City and was actually unable to purchase a white coat 
which she could use. Corduroy cloth has been in heavy demand and 
garment’ manufacturers who decided to hold off in placing their or- 
ders have found difficulty in obtaining the cloth, and in the case 
of certain large garment manufacturers, have actually been unable to 
obtain any corduroy cloth. 


Similar situations have occurred in the durable goods field but 
to a somewhat smaller degree than in soft goods. When prices of 
non-ferrous metals began to slide in the early spring, jobbers of 
metal and metal products adopted a cautious policy on most metal 
purchases. Slow moving inventory items such as heavy boiler plates 
were not replenished by some dealers. As a result, substantial or- 
ders recently received could not be filled. 


A well-known manufacturer of lead, tin, and solder specialties 
experienced a similar situation which spread into related fields of 
activity. Stocks of certain special diameter and special core flux 
soldering wire were allowed to run low, not only by the manufactur- 
er, but also by many customers who decided to buy on a day-to-day 
basis. Not only did the concern itself lose potential sales but 
several of its customers such as manufacturers of television sets, 
whieh use these particular items, had to cut back on production 
schedules through failure to keep normal stocks of these essential 
items on hand. 


We have had an unusually warm summer in New York. Several dis- 
tributors of electrical supplies were unable to supply retail cus- 
tomers with electric fans as a result of the excessive curtailment 
of purchases in the spring months. Retail stores which formerly 
were accustomed to purchase fans in quantity, in turn, had reduced 
their typical orders to as few as two at a time, and when the sud- 
den demand developed in June neither the stocks of distributors nor 
of retailers could fill the demand. 


It is beginning to appear that one of the principal dangers to 
a continued high level of retail sales might well stem from this ex- 
cessive caution in buying. Several important New York resident buy- 


} 


(Over, please) 











warnings to the managements of stores they 


mat present advance orders for suits, coats, and dresses 
H delivery are running 50 per cent below the level neces- 
assure delivery in time for even minimum fall requirements. 
i@ Manufacturers, in turn, have become greatly concerned about their 
' ability to deliver for the inevitable fall consumer buying spurt 
when retail and wholesale customers defer placing normal orders. 


Sinee last April we have been conducting a series of monthly 
Surveys among representative business concerns throughout the coun- 
try regarding their expectations for business during the last half 
of 1949. The surveys made in April, May, and June all indicated 
Considerably more confidence in the immediate future by manufactur- 
ers of non-durable goods than by the manufacturers of durable goods. 
That was natural as manufacturers of non-durable goods began to have 
their problems about a year and one-half ago. 


MORE CONFIDENCE SEEN 


We are now in process of conducting our July survey. The ear- 
ly returns which we have received up to this time indicate more con- 
fidence on the part of manufacturers of durable goods for the bal- 
ance of the year than was indicated in earlier surveys. This is an 
interesting situation and possibly is due to the high level of sales 
which have been maintained right along, and to the recent strength- 
Oning in the prices of copper, lead, and zinc, indicating that for 
those products consumption has been greater than production due to 
—— in carrying adequate stocks by manufacturers in recent 
mon ° 


- 
~ 


A. D. Whiteside, President, 
Dun & Bradstreet, New York City 


P.S. With this letter I am also enclosing an explanation of our 
reasoning which led to the creation of the illustration of the "0ld 
Peddler and His Wagon" and the accompanying editorial. (Notes: The 
explanation is published below.) 


America has achieved its empire proportions because its busi- 
ness pioneers had a sense of adventure. They accepted the calcu- 
lated risks,and the nation profited by their spirit of enterprise. 


Occasionally, it is necessary to appraise our position, measure 
our progress, and review all the components of our economy. We are 
now in the first period adjustment. The flush post-war momentum is 
Spent, and business is on a competitive basis with the buyer back in 
the saddle in most lines. 


At Dun & Bradstreet, we have been watching the gradual shift 
in the business scene with an impartial point of view. The expected 
break in prices came later than predicted and now that the economy 
is settling somewhat under the peak, we can observe the necessity 
and benefits of the lowered price level. 


What has disturbed us most has been the unwarranted statements 
and predictions of the size and depth of the price break, and its 
effect upon current sales. Good news is often exaggerated, while 
bad news is almost invariably magnified by unjustified fear. 


Early this year Dun & Bradstreet set up a fact-finding mecha- 
nism to record the attitude of business. Our reporters were the 
point of contact. Our factual information, gathered from the key 

diers of the nation, showed that the so-called drops in current 


eae Bales were in most cases exaggerated, and the reduction was the re- 


-- ‘gult of lower prices more than unit sales loss—particularly at the 
 petail level. 










The “1ebugraphies earte 
Wagon," was created as a Saat of positive action to ‘sti 
sales, and to clarify the confused state of mind among nen 
for a confident basis for business decisions. 


Our statistical guide,"*The Compass Points," offers the busin 
man @ measuring stick on the progress of our economy and our quar- 
terly data is a basis of comparison for any manufacturer or whole- 
saler in considering raw material inventories, distribution costs, 
and sales. We invite businessmen everywhere to make use of this in- 
formation which is published in Dun's Review and released simltane- 
ously to the press and trade papers of the country. ; e 


My parting suggestion to manufacturers is this—to get yur 
salesmen to sell, do your own share of buying. The forma is— 
firm prices, full lines, quality standards and prompt deliveries. 


A.D.W. 





























What are "jabber-jitters"? They are the fears of some business 
men as they contemplate the present economic scene, which includes 
such factors as: 1.-—59,000,000 workers on the job; 2.—200 billion 
dollars in liquid savings; 3.-215 billion-dollar personal income for 
1949 and 4.—high purchasing power ~— 53% greater. than prewar. 


The definition and the facts are those of Charles Luckman, 
president of Lever Brothers Company, in a recent address. 


Mr. Luckman further said that 27 million Americans have no 
kitchen sink; 1 million Americans need new homes this year; 40 mil- 
lion Americans have neither bathtub nor shower. "We cannot afford 
to become economic hypochondriacs," said Mr. Luckman, “because a 

country—like an individual—can worry itself sick." 
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The above is by way of introduction to the front cover and lead 
editorial of this issue, which are headlined "You Can't Do Business 
from an Empty Wagon.'* Everyone realizes, of course, that hesitancy 
in buying and stocking is the most obvious outward spemed t sn ad 
unreasonable fear. ; 
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Homebuilders scored a new record for this year by putting 
100,000 new permanent nonfarm dwelling units under construction 
during June, the U. S. Department of Labor's Bureau of Labor Statis- 
tics, announced recently. This preliminary estimate places June 
housing starts 5,000 above the May total and 2,200 above June 1948. 
Last year, a peak of 100,300 units was reached in May. 


Preliminary estimates of housing activity for the first 6 months 
of 1949 show 450,800 new dwelling units put under construction. Late 


reports of March 1949 housing activity have raised the total al 
that month to 69,400, an addition of 7,400 units. 


float 





to wv 








Included in the 1949 January-June total are 20,200 publicly 
financed units, almost entirely State and locally financed. 
same months in 1948, publicly financed housing totaled 6,000 tis. 


= Apartment house construction is booming in most sections of the 
country. Comparing the first quarter of 1948 and 1949, the volume 
of rental-type units (2-or-more family structures) is 4 percent 


higher this year 
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... One Quality 
a Sump Pump 
MUST Have 


Your customer will not be satisfied unless the 
sump pump you install can be absolutely depended 
upon to operate instantly when needed... no 
matter how long it has stood idle. Dependability 
is one thing a sump pump MUST have. 
Highest quality construction gives Penberthy 
Sump Pumps this dependability. The design is 





simple and rugged. Materials are copper and 
bronze throughout . . . immune to corrosion. The 
motor is a special type designed for vertical oper- 
ation, with maximum resistance to moisture and 
built-in overload protection. The mercury switch 
is sensitive, reliable, and particularly adapted to 
float operation; it has no mechanical contacts 
to wear or spark. 

Penberthy Automatic Electric Sump Pumps 
are carried in stock by jobbers everywhere. 


Install them for Dependability. 


Penberthy Injector Company 


DETROLT 2, MICHIGAN 
Established 1886 


Canadian Plant « Windsor, Ontario 
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A Profitable Summer Item! 
The GERBER SHOWER CABINET 


Here is the fastest moving item that has special sales appeal during 
the hot summer months. The Gerber Shower Cabinet for the home, 
the shop, the factory, country clubs, hotels and. tourist courts will 
bring you extra, profitable business plus satisfied customers. 


i 
¢ 


... look at all these 
outstanding features! 


“ASK FOR IT BY NAME” 


“ROSTONE” CERAMIC RASE — Compressed 

by steel dies at 100 tons pressure. Slip Proof 

Leak Proof—Non-Absorbent. 

“" 20 GAUGE ZINC COATED BONDERIZED j 
STEEL—The rust proof steel. 

“ WHITE ENAMELED PANELS—AlIl panels in- 

terchangeable. 


BLACK ENAMELED BASE CASING AND TOP 
ASSEMBLY—Gleaming black and white con- | 
trast. 


CHROME BRASS HOT AND COLD SHOWER 
VALVES 


' CHROME BRASS BALL JOINT SHOWER 
HEAD AND ARM 


DRAIN FITTING—To calk 2” pipe—Cast in- 
tegral with Receptor. 


PLASTIC CURTAIN AND PINS 
CHROME SOAP DISH AND STRAINER PNG 


INTERLOCKING PANELS—No screws, bolts, 
or other fastening devices needed. 
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The Gerber Shower Cabinet is de- 
signed and manufactured for easy 
on the job installation. Every part 
is precision made to interlock and 
fit perfectly. There is no time lost in 
unnecesary fitting and adjusting. 
Complete easy to follow instructions 
included with each cabinet. Panels 
are shipped in wood crate. Trim 
and base in separate wood crate. 
Shipping weight 260 Ibs. Over all 
size assembled is 32” x 32” x 75” 


RIGID AS A SKYSCRAPER 
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Pipe Nipples 
Assortments —. 
Pipe Sizes fr 
Inclusive; Leng 
6", Package 
Hance 


< 


a 


Copper TubeFi 
208 Sizes, 23 D 
Types, Packa 
Cartons Siz 
Your Conver 


C65) £035 9) 0 ENTERPRISES 





232 NORTH CLARK STREET * CHICAGO, U.S.A. THE 

NEW YORK OFFICE: EMPIRE STATE BLDG., SUITE 7322, 350 FIFTH AVE. 6565 

LOOK TO GERBER FOR LEADERSHIP Ver, KOKOMO, INDIANA» DELPHI, INDIANA» WOODBRIDGE, NEW JERSEY + PLYMOUTH, INDIANA | ie oct 
i ot For your convenience the Wholesale Plumbing Jobber has Gerber Fixtures Fittings © Un 

if Fittings ¢ Pat, 


* Steel and Bre 














TSRABLER’S oscksce-rrotecten 


PRODUCTS Hels You Keduee “fime Costs 






| Package-protected fittings are easier to  Grabler’s 33 years.of packaging experience 


| store, easier to handle in the shop and on _has determined correct quantity of fittings 
a the job. Packaging keeps fittings clean, _ for each size of carton. One size and type of 








ready to use—stops loss of fittings—prevents _ fitting in a carton. Label plainly identifies 
-waste—every fitting gets used. size and quantity of fitting in each carton. 


vate : 
ee coe wate 
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Pipe Nipples and Nipple 
Assortments—Full Range of 
Pipe Sizes from Y/" to 2" 
Inclusive; Length "Close" to 
6", Packaged for Easy 
Handling. 






Malleable Fittings— 
189 Sizes, 16 Different 
Types, Packaged in 
Easy to Handle 
Cartons. 











Only Grabler brings you all of the economies and ad- 






vantages of packaged products—only Grabler offers you 
Package-Protected Malleable Fittings, Copper Tube Fittings, 


CopperTubeFittings— Pipe Nipples and Pipe Nipple Assortments. Order Grabler 


208 Sizes, 23 Different 
Types, Packaged in 
Cartons Sized for 
Your Convenience. 


Package-Protected Fittings and Nipples from your 
wholesaler. They don’t cost you a penny more. 


we 





A. THE GRABLER MANUFACTURING CO. 
VE. 6565 BROADWAY Ps CLEVELAND 5, OHIO 
NA 


THE SQUARE “GEE” LINE INCLUDES: Malleable Fittings +> AAR 
Fittings © Unions ¢ Rail Fittings * Cast Iron Steam and Drainage 
Fittings © Patented Drainage Fittings ° Brass Fittings and Unions 
* Steel and Brass Nipples * Hangers * Copper Tube Solder-Joint Fittings 


es 

















B-9460. C. P. Conceal- 
ed 14" Pop-up Bath 
Waste for Built-in 
Baths. 114” O.D. Tail- 
piece. Can be supplied 
with 1%" O.D. Slip 
Joint or 1%" I.P. 
Female Outlet. 


Stop Profit Leaks ... Sell Eljer Quality Brass 


=) xe Here’s the long and short of Eljer’s 

D LQ Line of Renewable Brass Fittings: 

Just two working units ... witha 

minimum number of precision- 

made, interchangeable parts. In 

years to come, repair units will 

still fit valves and faucets made 

today ...and wearing parts can be replaced quickly 
and economically. 

The first cost of Eljer Brass Goods is only a very few 

cents more than ordinary, cheap fittings . . . an in- 


significant factor in the total cost of even the lowest- 
priced house. Not only do you save costly time, making 
an installation, but you can be swre that your customers 
will be satisfied and expensive call-backs to correct 
faulty fittings will be unnecessary. 

It will pay you to sell Eljer Quality Brass . . . and 
when you install Eljer Plumbing Fixtures, remember, 
they deserve to be equipped with Eljer Brass Fittings. 
If you are not acquainted with Eljer’s Line of Renew- 
able Brass Fittings, see your Eljer Distributor or write 
Eljer Co., Ford City, Pa. 


Lt pays you, Mh pitty &d- because we specialize in Plumbing Fixtures and Brass 
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HIGHLIGHTS AND SLANTS ... 
ON OUR INDUSTRY'S MONTH 


Awards reproduced here were presented to Domestic 
Engineering during the year just past for “outstanding 
editorial achievement in behalf of its industry,” in 
country-wide competition with 665 entries represent- 
ing more than 200 leading business publications. 
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Water Systems Cost Less Than in 1939, 
Farm Commodities Index Reveals 


The advantages of running water 
' under pressure for the progressive 
farmer cost less now in terms of corn, 
_ wheat, beef and other farm products 
than they did ten years ago, according 
to the National Assn. of Domestic and 
Farm Pump Manufacturers. 


In 1939, when farmers were getting: 


56 cents or 57 cents a bushel for corn, 
an electric water system took the pur- 
chasing power of more than 210 bush- 
els. Now, in spite of the fact that water 
System prices have advanced a little 
more than two-fifths above 1939 costs, 
it takes about 85 bushels of 1948 corn 
to purchase the same equipment. 

Analysis of comparative costs of 
electric water systems can never take 
into account, however, how much of 
that ten year period was lost in doing 
the work which running water does 
quickly and efficiently without time- 
consuming labor on the part of the 
farmer. With electric power pumping 
water at the rate of 1000 gal per kilo- 
watt hour, it is estimated that the 
water system would have saved the 
farmer and his wife 280 days of work 
during the ten years! 

Based on 1948 prices, the farmer 
would have realized a saving of about 
100 bushels of wheat in the purchase 
of a water system when compared with 
the 175 bushels required in 1939. Ten 
years ago, it took about 174 bushels of 
wheat; now it requires only 74 and 
one-half bushels at 1948 prices. 

The same thing is true of the south- 
ern farmer trading in cotton. In 1939, 
over 1400 pounds of cotton were 
needed to enjoy the benefits of water 
under pressure on his farm. In 1948, 

purchasing power required had 
been reduced by price levels to a 
little over a third of the 1939 pound- 
age; actually, the number of pounds 
how required is about 556. 


The farmers raising pigs and beef 
cattle have, through the increase in 
prices for their products, realized that 
at 1948 prices a modern farm water 
system takes only seven and seven- 
tenths hundredweight of beef or 
seven and eight-tenths of pork. In 
1939, farmers would have traded 
more than twice as much beef and 
even more pork for the purchase of 
the same electric water system. 


Does Floor Panel Heating 
Harm Rugs and Carpets? 


Almost every heating contractor 
who installs floor radiant panel heat- 
ing systems is sooner or later asked 
these questions about the effects of 
floor coverings on the floor panel and 
on operation of the system: “Will my 
rugs and carpets be harmed by the 
heat from the floor panel . . . will 
floor coverings have any effect on the 
temperature?” The answer to both 


(Please turn to top of next page) 





Leaders Urge Vigorous Selling. . . 


To the Editor: 

We agree wholeheartedly with your 
theme that “You can’t do business 
from an empty wagon.” 

This was very forcibly brought out 
in a conversation that the writer re- 
cently had with a heating contractor. 
This contractor had been buying from 
a certain wholesaler for almost 15 
years. In the last few weeks, he was 
unable to obtain several items be- 
cause the wholesaler did not have 
them in stock. This forced him to go 
to another wholesaler. 

This contractor told me that he 
didn’t mind when it happened the first 
two or three times but when it hap- 
pened regularly for a few weeks, he 
finally became so “fed up” that he 
decided to give his business to an- 
other jobber. 

J. Balter, Manager—Advertising 

and Product Development, 
Taco Heaters, Inc., Providence, R.I. 


@ The letter above will serve as introductory 
to a number of comments on the same subject 
which are published on following pages. This 
message was received too late to be accom- 
modated in the section devoted to the theme 
“You can’t do business from an empty wagon.” 
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To the Editor: 

We want to thank Domestic EN- 
GINEERING for going along with us in 
a foreign country in promoting a vig- 
orous merchandising campaign. 

Although we talk and think alike, 
I believe you will find the Canadian 
buyer more critical in his purchases 
than his American neighbor, and 
therefore we have had to pattern our 
merchandising methods in this coun- 
try to suit his mode of living. How- 
ever, in spite of this, we are constant- 
ly exposed to what we call “slop 
over” advertising from your country, 
plus the fact that we have living with 
us a large number of your citizens 
sent up here by American interests, 
as well as Americans who spend two 
or three months of the year with us 
in our vacation lands, with the result 
that our people are catching a dose of 
modern American merchandising. We 
appreciate the cooperation that you 
are extending to us in a common 
cause in a broad expanse of country. 


W. D. Thompson, Sales Manager, 
Duro Pumps & Softeners Limited, 
London, Canada 











Panel Heating Hurt Rugs? 


(Continued from page 85) 


questions is no—providing the radiant 
panels are properly designed with the 
type of floor covering to be used in 
mind. 

Some fears have been voiced about 
the damaging effects of possible con- 
densation on the concrete slab 
construction in basementless houses, 
where this mgisture would cause rot 
and mildew to attack rugs. When ra- 
diant panels of this nature are prop- 
erly drained and when a vapor barrier 
is used between the fills and the slab, 
no condensation will occur, according 
to reports from impartial testing labo- 
ratories. 


Install Balancing Cocks 


In both basementless homes and 
homes with a basement, it is necessary 
to install the usual balancing cocks on 
heating coils and to adjust these and 
the aquastat to allow for the insulating 
effect of the particular floor covering 
in use. Generally floor coverings re- 
quire a water temperature increase of 
25 to 30 percent over design tempera- 
ture. 

As for the effects of this higher floor 
temperature, amounting to about 110 
to 120 deg. water temperature in coils, 
laboratory reports show that these 
temperature levels have no deleterious 
effect on rugs and hair pad underlays. 


Comfort Plus Safety 


Two new plumbing conveniences 
for the home were among the many 
products shown at the recent 1949 
Home Comfort Exposition. 

One of these plumbing improve- 
ments, a lavatory-dressing table com- 
bination for bedrooms or dressing 
rooms, measures 20 by 18 in. and is 
fitted into a streamlined vanity or 
custom-built counter-top. This coun- 
ter-top is made of impervious plastic 
which will resist acids, cigarette burns, 
and any type of stain. The lavatory 





Above is a photograph of (left) Milford H. 
Schulhoff, president, Schulhoff Company, who 
recently celebrated his 30th anniversary with 
the company, and (right) Frank J. Fox, 80, 
salesman for Schulhoff, who has served the in- 
dustry 66 years. See story, page 86, July issue. 








Frank R. Brown, Frank R. Brown Plumbing Company, Los Angeles, Cal., is shown above receiving 

a first award from R. D. MacMahon, general supervisor, Commercial Sales, Southern California Gas 

Company, as first prize for his region in the national “Court of Flame” gas water heater campaign. 

Mr. Brown won for his efforts in selling automatic “Court of Flame” gas water heaters in the first 

quarter of sales program. At present the “Court of Flame” program is just starting its third quarter 
which will end Sept. 30. 


with two flanking cabinets is five ft 
long. 

Available in white or a choice of 
colors, the lavatory features a deep, 
generous bowl, wide, protective splash 
rims, two integral soap dishes and 
fittings in a gleaming, non-tarnishing 
finish of chromium-plated brass. It 
is a modern lavatory that introduces 
maximum flexibility into bath and 
powder room arrangements. 


Shower Mixing Valve 


Another plumbing innovation shown 
was a shower mixing valve. Instead 
of two handles to regulate the water, 
one hot and one cold, shower fanciers 
may now use a single handle to tune 
in the correct temperature quickly. 
There is a saving of water, too, since 
the mixer makes the most effective 
use of hot and cold water to eliminate 
waste. 

To protect against scalding, the 
mixing valve has a hot water stop to 
maintain a predetermined maximum 
temperature, if the hot and cold water 
supplies are kept constant. 

To bring further economy to the 
bathroom, there are new showerheads 
which clean themselves. A turn of 
the lever attached to the showerhead 
not only gives a variation in shower 
spray but also removes any accumu- 
lated sediment that might clog up 
the showerhead holes. 


IBR Short Course Film 


Showing of the new IBR promo- 
tional slide film on steam and hot 
water heating was one of the features 
of the third short course in hot water 
and steam heating systems at the 
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University of Illinois, July 14-17. 

This film demonstrated a number of 
methods by which a heating con- 
tractor can increase and promote his 
business and do a better job of 
merchandising steam and hot water 
heating systems. 

The short course was sponsored by 
the Institute of Boiler and Radiator 
Manufacturers and the Department 
of Mechanical Engineering of the 
University of Illinois. 

The course consisted of a number 
of lectures on steam and hot water 
heating problems including controls, 
domestic hot water systems, base- 
board radiation and panel heating. 
During the four days intensive course, 
students learned to design four dif- 
ferent types of steam and hot water 
heating systems. 


Modernize Heating Plants 


Now is the time to promote modern- 
ization of outmoded heating plants. 

Significant advances have been 
made in new automatic hot water 
and steam heating equipment. All 
of these improvements were on dis- 
play recently at the 1949 Home Com- 
fort Exposition in Cleveland’s Public 
Auditorium. 


20,000 Visitors 

Twenty thousand visitors during 
the three day exposition inspected 
such innovations as compact, suit- 
case-sized boilers; slim-tube, re- 
cessed radiators; sleek convectors; 
radiant panel heating by embedded 
coils, and the latest application of 
automatic hot water warmth, base- 
board heating. 





August, 
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August, 1949 DOMESTIC ENGINEERING 


BUILT-IN INSTALLATION 


* At last...a moderately priced shower unit expressly created for recessed installation. Here is a 
gleaming shower, with a smooth, clean, sanitary interior . . . the only prefabricated metal 

shower cabinet that provides for continuity of the bathroom wall material. By the 

elimination of all apparent cracks or joints it becomes an integral part 

; of the structure rather than merely a fixture. 


The cabinet is completely recessed within the walls of the bathroom itself. 

The result is a rich, ultra-smart, custom-built appearance. Yet, 

“ the installed cost is considerably less than that of a 
built-up tile shower. It makes a permanently 





















water-tight installation, will not crack and develop 
leaks with settling of the building, as often 
occurs when mortar joints are depended upon 
for water-tightness. Standard equipment 





ncludes metal top and chrome plated dome light. 


An important feature is the 
reversibility of the side panels. The 
valves can be installed on either side 
without drilling on the job. 





WE SUGGEST YOU 

GIVE THE BUILT-IN 

CADET SPECIAL 
CONSIDERATION IN 

j YOUR NEXT JOB. IT WILL 
(b- BE A STRONG SALES 
FEATURE. 



















FIAT METAL MANUFACTURING COMPANY 
Chicage 13, Ill. Long Island City 1, N.Y. Les Angeles 33, Calif. 
In Canada: Fiat showers are made by Porcelain and Metal Products, Ltd., Orillia, Ontario 
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CONTROLS... entirely within for- 
ward and reversing switch. Speed 
adjusted automatically. 


DOMESTIC ENGINEERING 


Thread 2” pipe in 22 seconds © 





wih TOLEDO 


POWER PIPE MACHINES! 


REAMING . .. with 12 tooth cone 
type fluted reamer mounted on 
arm on cutter head. 








THREADING ... speedy, accurate. 
Thread gauge shows length of 
thread being cut. 





@ You can save up to 80 % on pipe thread- 
ing time—by using a portable TOLEDO 
No. 999 Power Pipe Machine instead of 
hand methods! This saves labor... 
reduces costs! 

The Super Model threads 2” pipe in 
22 seconds...or 30 seconds with 
Standard Model. Cuts off 2” pipe in 10 
seconds. Combines speed, production, 
strength, compactness, portability, de- 
pendability and low cost! Ask your 
distributor for complete details and 
price. Write for new catalog. The 
Toledo Pipe Threading Machine Co., 
Toledo, Ohio. New York Office: 165 
Broadway, Room 1310. 


RELY ON THE LEADER 


TOLEDO 


é 


& 





FOR PRECISION PIPE TOOLS 


CUTTING . . . especially fast wi 
4 cutting knives. Perfect square 


end cuts. No burred edges. 


August, 1949 
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AN IMPORTANT MESSAGE TO OUR INDUSTRY 





You Cant Do Business 


From an Empty Wagon 





A DEALER in a given city decided that he 
could sell from a catalog just as well as from displays 
and returned two power tools, leaving him without 
any floor models of that particular type and size. 

The next day, the manufacturer of these tools re- 
ceived a wire from a competing dealer in the same 
city, ordering three tools of the same model as those 
returned ... Was there a customer in the city who 
wanted these tools and, failing to find them at the 
first dealer’s, ordered them from the second dealer 
upon the assurance that quick delivery could be 
made? . 

This is an actual case taken from a letter which is 
published on a following page. It illustrates what the 
old peddler well knew: that you can’t do business 
from an empty wagon. 

Everyone in our industry understands the current 
Situation in our industry as far as inventories are 
concerned and most persons realize how the situation 
came about. But few have taken the time or trouble 
to analyze the effects of an inadequate inventory 
policy, both upon their individual business and upon 
our industry as a whole. 

In the late and crazy days (commonly termed the 
seller’s market) everyone found that big inventories 


paid off. When you could sell everything you could 
buy, and when the customers weren’t too particular 
as to name and model, the sure way to make money 
was to buy everything offered. 

The squeeze occurred when the seller’s market 
changed to a buyer’s market overnight, as it always 
does (remember the cigarette shortage?). Many 
business men were caught with inventories which 
were too large and, more important, these inventories 
were greatly out of balance because buying had been 
made in accordance with what was available and not 
with what was needed. Everyone discovered that 
there had been tremendous duplication of orders and 
that only a small percentage of these orders meant 
anything. 

Cancellation of pyramided orders resulted in an 
immediate pessimism throughout the industry which 
was not justified by the facts. Business men in our 
industry, as well as in others, became too conscious 
of those items on which they were overstocked and 
didn’t pay enough attention to the products which 
they actually needed in order to continue their high 
sales volumes and increase their sales. 

Nothing here should be taken to mean that over- 


(Please turn to ‘next page) 


Profits Are Made on a Confident 





Approach to a 


Market 


Cover picture: The old peddler, a familiar figure to Americans 
of middle age, knew that—in order to make a sale—you had to have 
the merchandise in the wagon. This painting provides illustration for a 
recent Dun & Bradstreet analysis of present inventory practices which, 
in this special section, is applied to the plumbing, heating and air con- 
ditioning industry. 












MERCANTILE AGENCY 
ESTABLISHED HAE 


Profits Are Made on 
Goods Sold and Delivered 


(Continued from preceding page) / 
stocks of any commodity are not a problem. But it 
should be emphasized that overbalanced inventories 
are seldom the basic problem of a business. Over- 
stocks can be moved out over a gradual period with a 
minimum loss to the business man. Or, in a market 
' as huge as the present one, overstocks can be moved 
quickly by taking some loss; which then frees the 
dealer or wholesaler so that he may buy new mer- 
chandise and go forward on a sounder basis. But, 
again, overstocks are not the basic problem in a busi- 
ness and must not be considered as such. The basic 
problem is selling. 

And here is the point: Selling is impossibly handi- 


Profits Are Made on Merchandise 
Purchased and Consumed 
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capped if the prospect can’t see the merchandise, feel 
it and, through actual examination, relate it to his 
own needs. Selling is severely handicapped, also, if 
quick delivery cannot be made. 

Furthermore, inadequate inventories on some items 
prevent the contractor-dealer from moving his over- 
stocked items. He cannot move an overstock of pipe 
and fittings in water systems installations, for ex 
ample, if he does not stock the pumps which he must 
sell in order to make these installations. 

Inadequate stocks at the wholesale level handicap” 
both the wholesaler and his customer-dealer. A 
wholesaler without adequate inventory is not @ 
wholesaler, for he cannot perform his true function) 
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Act as if You Knew You Were Going to Be 
In Business This Year and Next Year 


He can neither distribute nor make a profit on mer- 
chandise which he does not have. 

Today, a considerable proportion of the earlier 
overstock has been eliminated. But, where overstocks 
still exist, such obstacles must not be permitted to 
stand in the way of adequate inventories of the other 
products carried. Every business man must buy and 
stock in relation to his current volume, his potential 
volume, his market and the needs of his customers. 


Leaders 


To the Editor: 

For the past few months, American-Standard has 
watched the progress of the Domestic ENGINEERING 
All-Industry Merchandising Contest with a great deal 
of interest. For we, too, have been embarked upon a 
similar merchandising endeavor in an effort to stim- 
ulate aggressive selling on the wholesale and retail 
level in our industry. . 

Yet, both of these programs are bucking into an 
industry-wide tightening-up on inventories that is 
keeping a great many wholesalers and retailers from 
wholehearted participation in down-to-earth, front- 
line salesmanship. : 

Is there a valid reason for this contraction? 

To be sure, residential contracts awarded at the 
six-months’ point are 10.9 percent below 1948. But 


Buy Wisely, Buy Confidently. 


Successful merchandising cannot be carried on upon 
the basis of fear or restriction. 

This is an era of tough competition within indus- 
tries and between industries. The company, or the 
industry, which buys confidently and sells vigorously 
will move far ahead in the race for consumer dollars. 

Check these statements with the viewpoints of in- 
dustry leaders presented below and in the following 
pages. 


Comment 


when you look more closely you see that the basic 
pattern indicates a good volume of awards for the 
next few months and June, 1949, awards established 
an all-time record! Certainly this picture does not 
justify pessimism. 

Then, too, many wholesalers and retailers have 
been concerned about possible price declines—and 
have been loathe to maintain adequate inventories. 
But when you analyze the price situation in our in- 
dustry, you will find that heating and plumbing prices 


(Please turn to next page) 


The store front of National Economy Plumbers, Pine Bluff, Ark. This 
contractor-dealer, an entry in the All-Industry Merchandising Contest, 
believes that you have to stock and display the merchandise in order to 
make sales. 





Stock and Sell! 











Leaders Urge Confident 
Approach to 49 Market 


(Continued from preceding page) 
rose far less than did other commodities, and that 
manufacturing costs are such that price declines can- 
not be logically anticipated in the near future. 

Accordingly, we at American-Standard feel that it 
is time for the industry to move into a period of ag- 
gressive selling and merchandising at every level. 
We must go out after the heating and plumbing con- 
tracts coming up in the huge number of homes now 
being planned; we must keep on top of the major 
markets being opened up by the large school, hospital, 
and commercial programs now under way, and we 
must go out and sell the ever-present home modern- 
ization market just waiting to be cultivated. 

The way to realize these sales benefits is through 
all-industry merchandising. A handful of wholesalers 
and retailers cannot do it, nor can a few selected ter- 
ritories. It must be industry-wide and nation-wide 
before we get the better business we know to be 
available. 

Theodore E. Mueller, president, 
American Radiator & Standard Sanitary Corporation, 
Pittsburgh, Pa. ; 


To the Editor: 

In reply to your telegram of the 15th, we believe 
your idea of encouraging distributors to carry ade- 
quate stocks is along the right line. 

Our business, particularly in the water system line, 
has been quite good. We are of the opinion that this 
situation has been brought about by our very aggres- 
sive advertising and selling campaign. 

G. R. Deming, president, , 
The Deming Company, 
Salem, Ohio 


To the Editor: 


Sales history proves conclusively that in all periods 
of transition from a seller’s to a buyer’s market, there 
is a tendency on the part of all branches of industry 
to be unduly cautious. Yet there are always those 
individual aggressive manufacturers, wholesalers, 
and dealers who size-up the situation as an opportu- 
nity to give better sales service by having on hand 
and in stock a sufficiently well balanced inventory to 
control the sales situation when the buying urge is 
greatest. Sales history also shows that such com- 
panies forge ahead and have often displaced their 
leading competitors. 

In the replacement field, particularly, the public 
now has.an opportunity to get more for its money in 
major appliances than in almost any other period in 
our history. Prices have leveled off and equipment 
has improved. Yet the public does not know all the 
facts on equipment improvement. 
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The plumbing and heating industry must combine 
as a team to see that they get the facts and this can 
not be done unless a sufficient merchandising effort is 
continued at the point of sale. “Stock up and Sell Up” 
might well be the aggressive slogan for our industry. 

We are actively supporting the Domestic Enct- 
NEERING All-Industry Merchandising Contest and bul- 
letins and promotional pieces are constantly going for- 
ward to our men and to our outlets to read, be en- 
lightened, and sell. 

R. Louis Towne, sales promotion manager, 
Rheem Manufacturing Company, 
New York City 


To the Editor: 

Manufacturers of heating equipment have suffered 
more from liquidation of wholesaler and trade inven- 
tories than any segment of our industry. 

For several months, we have served wholesalers 
almost wholly by “hand-to-mouth” shipments and it 
is not unusual for us to receive orders daily from 
large wholesalers for single lots of boilers, radiators 
and accessories for shipment direct to their trade., As 
a result, high manufacturer inventories have forced 
curtailment of production and unless wholesaler 
stocks are replenished now, a serious situation will 
present itself during the fall heating season. 

Building construction figures are rising to 1948 
totals, and this unfailing barometer of our industry 
sales should warn the plumbing and heating whole 
saler of the danger of lost sales because of inadequate 
heating product inventory. 

The National Radiator Company has invested heav- 
ily in a sales and merchandising program which in- 





Merchandising 
Is One Confident 


ao All-Industry Merchandising Contest 

is one confident approach to today’s market, as well as 

the only program which joins all elements in our it- 
dustry into a concerted sales drive. 

Every merchandising activity of every one of the 

hundreds of contractor-dealers entered in the contest 
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cludes added sales representation, re-training of the 
entire sales staff, new catalogs and consumer litera- 
ture and sales helps for the trade. Product displays 
are stressed and we have been greatly gratified by 
the response and cooperation of the trade in all sec- 
tions of the country. 

Our market is established, and if wholesalers rec- 
ognize this now by purchasing heating goods now we 
all can avoid a tremendous loss of dollar volume sales 
during the heating season. 

Carroll M. Baumgardner, vice president-sales, 
The National Radiator Company, 
Johnstown, Pa. 


To the Editor: 


For over 25 years we have been a consistent adver- 
tiser in Domestic ENGINEERING, feeling that our story 
could be read each month by the leaders in the indus- 
try. 

We go along heartily with your “theme song” of 









Contest 
Approach 


is based upon confidence. All involved expenditures 

today for a future sale. Examples are the increased 

advertising expenditures of these dealers; their new 

and remodeled showrooms, their greater use of space 

at county fairs and home shows, their outlays for new 
(Please turn to next page, col. 2) 


“You can’t do business from an empty wagon” theory, 
and to bear out this point we are launching as of July 
25, the most aggressive sales campaign in our history! 
We are also entering your All-Industry Merchan- 
dising Contest and are expecting splendid results. 
More power to you and your organization for 
aggressively launching selling effort, through which 
effort alone we can continue our forward march 
within our industry. 
R. E. Moore, vice president for sales, 
Bell & Gossett Company, 
Morton Grove, IIl. 


To the Editor: 

Consumers will buy wanted merchandise now. 
When they don’t find that merchandise in your stock, 
they shop until they do find it. If you are “out of 
stock,” the chain store will have it and will make the 
sale, and current sales figures show just that. Stock 
and display everything you sell. Be ready to deliver 


(Please turn to next page, col. 1) 


Shows His 
Merchandise 
at the Shows 


Al Jennings, contractor-dealer of 
Asheville, N. C. and another en- 
try in the All-Industry Merchan- 
dising Contest, shares the view 
of National Economy Plumbers 
(page 91) that you have to dis- 
play in order to sell. These two 
photographs show the Jennings 
display at an exhibit held in the 
local auditorium. Mr. Jennings 
cautions against excessive inven- 
tory but believes in having on 
display at least one of everything 
he plans to sell. 


INCORDORATED 
: x ! HEATING 
& ELECTRIC HOME APPLIANCcEe 
7 MERRIMON AVE Can ANCES 











(From page 93, column 2) 
now. Insist that your jobber have replacement stocks 
ready for immediate shipment. Neither profits nor 
losses on inventory will offset possible profits on sales 
not made because you failed to “stock and sell.” 
Make your profits on sales now, and now is the 

right season of the year to sell water systems and all 
the equipment that follows the installation of water 
systems. 

C. D. Leiter, sales manager, 

The F. E. Myers & Bro. Co., 

Ashland, Ohio 


To the Editor: 

Mr. Wholesaler, you are now in a choosy buyer’s 
market. However, the same buyers are in the same 
locations as they were during the seller’s market. All 
you need do is to cultivate, sell, advertise and have 
ready for delivery, desirable merchandise and you 
will get business from the installing trade today. 

The American public is ready to buy our industry 
products in 1949 just as they have been in years past, 
but that public will demand the products they want 
for their living quarters. The wholesaler and the 
tradesman who is ready to meet the demands of the 
buying public will not only have good business this 
year but in the years to come, because our industry 
is a growth industry with no saturation point in sight 
in the foreseeable future. 

C. W. Farrar, 
General Manager of Sales 
Richmond Radiator Company 


To the Editor: 

Our agents report to us from the distributors that 
they are holding off buying stocks because they think 
prices are going lower. National publicity on the 
part of other industries, such as a few dollars off on a 
few automobiles or some other items, we think has 
caused the public to think these things are suddenly 
going to change and become cheaper. No doubt, 
cheaper prices will come, but not in 1949, and not in 
1950, as far as this industry is concerned, in our 
opinion. f 

Therefore, I certainly was interested in your wire, 
which did reflect that very thought, and I think it is 
opportune and important to emphasize that while we 
have probably reached a ceiling of prices, the level- 
ling off will remain stable for the immediate future. 

Your program about hitting new: sales highs and in- 
directly reflecting a huge potential existing market 
of older installations, as well as a possibility of edu- 
cating a replacement market in plumbing and heat- 
ing, as has been done for automobiles, refrigerators, 
and other items, is most important and is receiving 
our cooperation. Our July advertisement reflects a 
beginning of this program with us. 

Geo. B. Horne, vice president, sales, 
Watts Regulator Company, 
Lawrence, Mass. 


To the Editor: 
“You can’t do business from an empty wagon”, but 
it is also true that you can’t do business with slow 
(Continued on page 111) 
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Merchandising 
Spearheads 


(From page 93, col. 1) 
tools and trucks, their addition of new personnel and 
more salesmen. 

Manufacturers and wholesalers are backing up 
these dealers by contributions of products and cash to 
the contest prize list. Already more than $1000.00 in 
cash prizes, which will be converted to merchandising 
certificates, has been deposited. Product awards by 
manufacturers—ranging in cost up to several hundred 
dollars—amount to approximately 100 separate prizes. 
Many of these awards are made up of several differ- 
ent pieces of merchandise. All these prizes are over 
and above the first award of a Metro body, Interna- 
tional Motor Truck being given by Domestic EncI- 
NEERING as first award. The present cost of this model 
truck is around $2500.00 in most sections of the coun- 
try. 

All contractor-dealers who have a Domestic EncI- 
NEERING subscription now in force are eligible to enter 
the contest by filling out the form, page 98. All whole- 
salers and distributors who hold a current subscrip- 
tion for Domestic ENGINEERING are eligible to donate 
cash awards to the prize list. All Domestic ENGINEER- 
ING advertisers are eligible to participate directly by, 
contributing one or more of their products to the prize 
list. 

The Organization Chart for the contest, available 
upon request, suggests numerous merchandising 
methods which contractor-dealers may use to build 
their own sales and to qualify for a prize. Also in- 
cluded on the organization chart are suggested activ- 
ities of all other branches—manufacturers, whole- 
salers, manufacturers’ agents, others—designed to 
help contractors and dealers increase their sales. 


Disposal Unit 
Model G-4 Waste-Away electric 
garbage disposer for kitchen sink 
installation. The disposer shreds 
food waste into small particles 
and flushes it down the drain. 
Shredding edges are of alloy steel 
—the motor can be reversed to 
_ prolong the life of the edges. Corn 
' cobs, bones and ordinary food 
waste are handled by the Waste- 
Away. Shredding compartment is 
of zinc alloy. The drain connection 
can be rotated to any position for 
slip joint connection to conven- 
* tional 1% in. P or S trap. Sink 
connection is for 3% in. to 4 in. opening. 
Donor: Westinghouse Electric Corporation, Appli- 
ance Division, Mansfield, Ohio. 
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Gas-Fired Water Heater 
| and Model SG-30 fully automatic 
gas-fired water heater has a capac- First prize is the International “Metro body” truck offered 
; up ity of 30 gallons, with 25,000 Btu by Domestic Engineering. Note extremely large capacity as in- 
h ‘ dicated by dimensions in drawing. 
sh to input and 35.1 recovery gallonage. 
)0 in The heater is provided with a Two Valve Tub Filler Fixtures ; 
ising Grayson Unitrol heater that holds 9 wettteet H. B. Sherman Mfg. Co., Battle Creek, Mich. 
s by any water temperature needed up Model 3F4 Electric Water Cooler 
dred to 180 deg. Safety shut-off turns steerer Fedders-Quigan Corporation, Buffalo, N. Y. 
izes. off gas if pilot light goes out. Blan- Brass-O-Matic Sump Pump 
iffer- ket type Fiberglass insulation is 9 vtetettetreetee Neptune Pump Mfg. Co., Philadelphia 
over used around the galvanized tank. No. 2024 Polished Chrome Duo Waste with two strainers 
rna- Burner and air intake are en- verre ttc eeet eee M. S. Little Mfg. Co., Hartford, Conn. 
:NGI- closed, the burner is of the non- Radi-Vector Baseboard Installation 
1odel clogging type. Gas combustion 9 strrettrette The Vulcan Radiator Co., Hartford, Conn. 
oun- heat goes up the tank center Series 41-30 Water Heater 
through a spiral baffle said to get weer t teers: Rheem Manufacturing Co., New York City 
)NGI- full heat value from the fuel. The Heavy Duty Pipe Wrench 
nter heater has.a draft diverter hood tere eeerrees Trimont Manufacturing Co., Roxbury, Mass. 
role- designed to prevent downdrafts Two Chronotherm Clock Thermostats 
crip- from extinguishing pilot and burner. Finished in  } } 7 ceeeecereres Minneapolis-Honeywell Reg. Co., Minneapolis 
nate white enamel with a black base. The tank has a drain Smooth-Flo Sump Pump 
JEER- valve at the bottom threaded for hose connection. = 3 —_:-==:: Tokheim Oil Tank and Pump Co., Fort Wayne, Ind. 
y by Donor: M. M. Hedges Manufacturing Company, Six Klixon B-1592 Relief Valves 
prize me, Coettencoga,Temn; © = = = = eee Spencer Thermostat Div., 
Metals and Controls Corp., Attleboro, Mass. 
lable H Model $-100 Sterling Spring-Flo Combination Sink Faucet 
ising Six Vent Va Ives ; EE FO a Sterling Faucet Company, Morgantown, W. Va. 
suild Six non-vacuum  Vent-Rite ics antain Manabe Bee a eee 
: . ine dozen Taco-Vent Automatic Hot Water Air Valves 
) in- venting valves for one-pipe steam Oui ite Taco Heaters, Inc., Providence, R. |. 
otiv. system radiators. The valves have pe sia eth ‘labing Seat 
a ig 5 i : 3/ ix Stasco Seat with Display Stan 
r0le- - ¥ in. side connection and or 2 Whee ee ee Standard Tank & Seat Co., Camden, N. J. 
i+ in. vent port, with overall height iii | 
0 of 3 in. Valves are individually Model “A” Small Goods Merchandiser. .Crane Company, Chicago 
adjustable for a wide range of Model H-E Oil Burner 
venting rates. Said to be easily 999 ster Malleable Iron Fittings Co., Branford, Conn. 
disassembled for cleaning. Type R, Model 3R4-M Kewanee Jacketed Boiler 
trie Donor: Anderson Products,Inc, 9000 “eeee et terereeeeeess Kewanee Boiler Corp., Kewanee, Ill. 
sink Cambridge, Mass. 35 Misc. Plumbing Parts—Float Balls, Strainers, etc. and Ad- 
veh justable Tank Cover... .Scovill Mfg. Co., Waterbury, Conn. 
cles No. 18 Skipper Shower Cabinet with Glass Door 
a Well Wa ter System sed ke abe ke Fiat Metal Manufacturing Company, Chicago 
steel With & capacity of 250 Three No. 70-GA Circa Torches 
: gpm, this Series 420-250- = sk. nswssdews Cedarberg Manufacturing Co., Inc., Minneapolis 
‘orn M25 shallow well water Tri-Trol Heat Regulator. Jas. P. Marsh Corporation, Skokie, Ill. 
food system is suitable for small xe 2 whi Mike ela ie tee ata 
Pi, homes, filling stations, road ipe an u Ek basis 40% carve jolsclaw Bros., inc., Detroit 
“a stands and small stores. Two Josam Moderator Shower Mixing Valves 
nt IS The pump is a complete, oo 9 7777007" Josam Manufacturing Co., Cleveland 
re packaged unit consisting of Twelve Model 2A-700 Fuel Oil Filters : ' 
da electric motor, pump and terete General Filters, Inc., Detroit 
sink pressure tank, requiring Twelve 1 qt. cans Boiler Liquid Compound 
only pressure and suction te X” Laboratories, Inc., New York City 
spli- connections. (Please turn to next page) 
(Please turn to next page) 
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Prizes Previously niece ie 
(Continued from previous page) 


Model D-21 Unit Heater. ... Grinnell Company, Providence, R. |. 
Combination OSM 206 Se eee Model 47-2 
McDonnell & 


ee ee ee) 


No. 1148 Roof Drain, et ee 
UES. PAL ee Norman Boosey Mfg. Co., Chicago 


Drain-Master Merchandising Kit . .Telmor Products Corp., Chicago 


HomEase Low Pressure Oil Burner 
BB ee OPI t HomEase Products Co., Paterson, N. J. 


Model BAS Bathtub—5 ft. Recessed 
» AllianceWare Inc., Alliance, Ohio 


eee ee ee ee | 


Cadwell No. el alg, ap 
The Beaton & Cadwell Mfg. Co., New Britain, Conn. 


Balanced-Flow Jet Shallow Well Water System 
Goulds Pump, Inc., Seneca Falls, N. Y. 


Automatic Sump Pump... .The imperial Brass Mfg. Co., Chicago 


25 Rochester No. 3175 Oil Tank Gages 
SEE Fe Rochester Mfg. Co., Inc., Rochester, N. Y. 


Model No. 101 Tankless Water Heater 
sea SV Mea ele te aod General Fittings Co., Providence, R. 1. 
Bathroom Fixture Ensemble: Model B-3194 Savoy — Lavatory, 
Closet and Tub............. Eljer Company, Ford City, Pa. 


Combination Boiler Feeder and Cut-off, and new Low Water 
RGPGN 7.5 cos buboceupoese. Maid-O'-Mist, Inc., Chicago 


Panelmatic Hot Water Control Valve and ages No. 900-1 
Hoffman Specialty Co 


., Indianapolis, Ind. 
Model 60 Automatic Gas emer Heater 
. .Duo-Therm Division, Motor Wheel Corp., Lansing, Mich. 


Three Ne. 945 Faucets and Three No. 1105 Strainer Baskets 
The Schaible Company, Cincinnati 
Deck Type Faucet Combination. . Barnes Mfg. Co., Mansfield, O. 


American pcg” 54-in. sink and disposer 
Seis eeres ts AVCO Manufacturing Corp., Connersville, Ind. 


No. 5290 Combination "7 i yea and Chrome Accessory 
Dinghey . 6. fo. cnt The F. H. Lawson Company, Cincinnati 


$50.00 worth of Round 8 Ty sstelbettes 
illiams-Wallace Company, San Francisco 


Type “CV” tai Pump and Receiver 
Rr pay Recetas SRS ee ee Pumps, St. Joseph, Mich. 


Two G-152 ieee” eee Lavatories 
SAA SE ote ichmond ree ent Company, New York City 


6k wi aoe tele ae 12 ea. 
1A Air Valves and No. 20 Automatic Hot Water Air Valves 
Se a Pena RUE ESR inabe The Dole Valve Company, Chicago 
One T/N Water Closet....W. A. Case & Son Mfg. Co., Buffalo 
One ea. No. 89A Low Water Cut-off, 34 in. No. 71 Tempering 
Valve, and % in. te 135 Reducing 
pemiEe TS iste ‘atts Regulator Company, Lawrence, Mass. 


Ore Bhool. Antornntie. Sos: ones Hegies win Compe Tem 
Alicraft Manufacturing Co., Inc., Cambridge, Mass. 
Model No. ed 


bas keh cae Bg Berkeley, Calif. 
“R” Series Sn Stl Pann Contin, Chobe 
Stefco Steel Company, Michigan City, Ind. 


One carton Copper Water Tube, Type K_ sly L, in any of 
standard sizes listed. . , Calumet 


tiitaeal cane Cosme beooe 


Thermodrive Modulating Control for Forced Warm Air System 
Laat sn's ing Oda Webster Electric Company, Racine, Wis. 


Ceatiritienter Stall trepee, Gans 
eat Cutler Metal Products Co., Camden, N. J. 


Solid Olsonite White Pearlescent Seat 
es yoann tee Swedish Crucible Steel Company, Detroit 


No. 2525 complete Packaged Unit and No. 1150 Tub-Shower 
Wi VSA...c5ids Symmons Engineering Company, Boston 


No, 2 J.R.S. Soil 
PY RT'S. Specialties Mfg. Cos, Inc, Nyack, N.Y. 


re eee eee ee 


dene rene 


er ee 


seen ewnne 


Miller, Inc., Chicago 
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Fifth List... 


(Continued from preceding page) 
Corrosion resistant metal is used throughout. Motor 
has built-in overload protection and a control switch 
set to operate between 20 and 40 lb. 
Donor: A. Y. McDonald Manufacturing Company, 
Dubuque, Iowa. 


Six Flush Valves 


Six Curtin flush valves for all sizes of 
closets. The valves are said to operate 
large closets witih a minimum amount 
of water. Does not require a refill tube, 
and has a flat seat washer designed to 
prevent leakage. The valve has a full, 
unrestricted waterway and is claimed 
to start siphoning action at a slight lift 
of the lever. The cylinder and over- 
flow tube are of seamless drawn, elec- 
trolytic copper, the base and valve seat 
are of cast bronze. 
Donor: A. F. Curtin Valve Company, 
Medford, Mass. 








25 Combination Tank Gages 


25 combination Ventalarm tank gages. The 
unit indicates level of fuel oil in the tank, 
and automatically sounds a warning when 
tank is about to run dry. For 275 gallon 

' cellar tanks, the gage screws into tank vent 

opening. The gage is visible at all angles and 

| is covered by a cage of oil-proof, shatter 
proof plastic. Vent pipe screws into top of 
the gage. Signal operates in time to fill fuel 
tank before oil is exhausted. 

Donor: Scully Signal Company, Cam- 
bridge, Mass. 





Sewer Cleaning Compound 

Four drums of Rooto—a total 
of 100 lbs of this chemical com- 
pound for destroying and clear- 
ing roots and other organic mat- 
ter from blocked sewers, septic 
tanks and cess pools. This is 
enough compound for from 50 to 
100 lineal ft of sewer pipe. Rooto 
is said to burn roots flush with 
bottom of sewer, cut grease and pitch and to destroy 
leaves, stems, paper and rags. Not harmful to sewer 
pipe or other inorganic matter, or to trees, shrubs and 
lawns. 

Donor: The Rooto Corporation, Detroit. 
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Cabinet Shower 

Model 32B Budgeteer cabinet 
shower. The receptor is of Armco 
iron, one-piece vitreous porcelain 
enameled. Exterior is jet black and 
the interior is textured green on 
black. Has a foot-grip, no-slip type 
floor. The walls are of galvanized 
steel with baked enamel inside and 
outside. The unit can be installed 
in either recessed or exposed loca- 
tions. Comes complete with all fix- 
tures, including: brass chrome 
plated two-valve unit, waste and 
strainer, soap dish, curtain rod and 
white curtain with wings. 

Donor: Henry Weis Manufacturing Company, Inc., 
Elkhart, Ind. 














Pipe Cutter 


Spring-Load pipe cutter for 
cutting cast iron soil pipe, water 
pipe and Duriron pipe at high 
speed. Manufacturer says the 
cutter cannot crack or break 
pipe and it will cut pipe in hard-to-get at places such 
as between joists and in narrow trenches. Spring- 
Load cuts from 2 to 12 in. pipe without ears or de- 
pressions. 

Donor: Spring-Load Manufacturing Corporation, 
Seattle, Wash. 


Nozzle Kit 


One Bosmaco-Apthorp nozzle kit, 
consisting of steel box, Easy Clean 
steel nozzle tray, pressure gage and 
gage adapter, nozzle brush, plastic 
container with wooden cleaning 

~ sticks, large plastic container for 
miscellaneous parts and 42 plastic nozzle vials with 
metal caps. The kit is suitable for use with any stand- 
ard nozzle. 

Donor: Boston Machine Works Company, Lynn, 
Mass. 





Nipple Assortment 

Consists of a total of 575 gal- 
vanized steel pipe nipples in 
six assortments. Assortment 
sizes and amounts are 100 each 
¥% in., 100 each % in., 100 each % in., 100 each % in., 
100 each % in. and 75 each 1 in. 

Donor: Pittsburgh Nipple Works, Inc., Pittsburgh. 


mel @ 





_ New Prizes in Contest 


Oil Burner 


One Petro Model P-9-70 
domestic oil burner. Can be 
installed in steam, vapor, hot 
water or warm air heating 
systems. The burner is pro- 
vided with a type of nozzle 
designed to produce a large, 
soft flame that, it is claimed, 
gives maximum heat trans- 
fer efficiency between the 
burning fuel oil and boiler 
or furnace heating surfaces. The Petro unit has con- 
stant type ignition with automatic cut-off and radio 
shielded and moisture proof transformer. The elec- 
trodes have machined tips and the entire firing as- 
sembly is locked in position inside the air tube. 

Donor: Petroleum Heat and Power Company, Stam- 
ford, Conn. 





Ten Balancing Valves 

Ten Maco balancing valves de- 
signed for radiant heating systems. 
No. 2010 valves are for % in. nom- 
inal copper tubing with an O.D. 
of 5% in. Constructed of an all 
bronze body, with nut and adjust- 
ment head of solid brass. 

Donor: Madison Products Com- 
pany, Inc., East Greenwich, R.I. 





Set of Tools 


One No. 7 Trimo-Alloy replace- 
ment tool set. Consists of one 
each No. 8 in., 10 in., 14 in., and 
18 in. pipe wrench; one 6 in. screw 
driver and one 12 in. general 
utility or spud wrench, capacity 
25, in. Made of drop-forged chrome-molybdenum, 
manganese and nickel steels. 

Donor: Trimont Manufacturing Company, Rox- 
bury, Mass. 





Barometric Draft Control 

One Type M Field barometric 
draft control for warm air heat- 
ing systems. The control is de- 
signed to prevent heat loss 
caused by excessive chimney 
draft. The unit is actuated by 
barometric pressure from the chimney, which opens a 
sensitive, balanced, offset damper only the amount 
needed to lower high chimney draft. The wing con- 

(Please turn to next page) 
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struction is said to prevent the gate from swinging 
into the flow of hot flue gases. 

Donor: Field Control Division, H. D. Conkey and 
Company, Mendota, IIl. 


Two Seats 


Two Sperzel sanitary seats, 
Model LP20 in white for industrial 
and public washroom installation 
and Model 100 in white for resi- 
dential use. Model LP20 has a self- 
raising hinge sealed against dirt 
and moisture. It fits all standard 
bowls. The seat consists of two 
plastic seat pads, shaped to follow 
body contour without allowing un- 
necessary body contact. Each pad 
has two replaceable rubber bump- 
ers. Model 100 is molded of one- 
piece solid plastic and is equipped 
with a self-sustaining hinge that 
will hold the seat and cover in whatever position it is 
raised. Seat is said to be proof against clipping, peel- 
ing, fading, cracking, crazing or wearing. 

Donor: Sperzel Company, Minneapolis. 


ENTRY FORM 
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Water Softener 

One Zerosoft deluxe water 
softener, model ZDS-60, for 
home installation. This unit has 
a capacity of from 6000 gallons 
at 10 grains hardness to 1500 
gallons at 40 grains hardness in 
gallons of soft water produced 
per generation. It has a two- 
position solo valve with globe 
valve seating action and built- 
in ejector to elevate brine. Re- 
generation process is started by 
shifting the solo valve, which is moved back to return 
unit to operation. Takes % in. pipe fittings, is 58 in. 
high, 16 in. in diameter and occupies 18 by 26 in. floor 
space. 

Donor: Zero Water Softener Manufacturing Com- 
pany, Chicago. 





Pipe Fittings 

Seven Master-Dual-Flow 
Pipe fittings designed for one 
pipe forced hot water heating 
systems. This is enough for 
seven radiators. The fittings 
are said to save on fittings as the same unit takes care 
of supply and return connections from the main to the 
radiator. Sweating and threading time is claimed to 
be almost halved. 

Donor: The Mel Products Company, New Haven, 
Conn. 


48 Ballcocks 

48 King ballcocks 
for low tank installa- 
tion. Improved fea- 
tures include dia- 
phragm action ball- 
cock, hydraulic pres- 
sure operation, full 
capacity flow, instan- 
taneous shut-off, non- 
corrosive working ae l 
parts, red brass supply pipe, gages to proper float 
level. 

Each unit is tested at 5 to 180 psi. Fast, positive 
closing valve assures reliable tank operation. 

Donor: Northern Indiana Brass Company, Elk- 
hart, Ind. 








Two - Threaders 

The two pipe threaders 
shown here were described in 
last month’s issue. 

Donor: The Toledo Pipe 
Threading Machine Company, 
Toledo, Ohio. 


Chea 
=BeG 


Simpact pipe threader No. 00 ratchet threader 
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Like other progressive dealers, Frank Yarnik is stimu- 
lating business with an aggressive promotional program 


ix JUNE and July, heating contractor 
Frank Yarnik sent several thousand broadsides to 
Chicago homeowners—urging them to have heat- 
ing systems checked, cleaned and adjusted—all 
for $12.50 each. 

The 8% by 11 broadside, shown reduced at top 
of this page, reminds prospects that “It’s cleanup 
time”. Money, time and energy can be saved, 
according to the message, by letting Yarnik Com- 
pany do the work of cleaning and conditioning. 

One paragraph refers to the safety factor of an 


efficient heating system. “This is not only to 
assure sufficient and economical heat. It is a 
safety measure designed to safeguard life and 
property from the hazards of fire and explosion— 
which may be caused by improper combustion, 
leaky furnaces and boilers, etc.,” it says. 

Services that come under the charge of $12.50 
are listed in a box, emphasized as a “special offer”. 

At press time, success of the program seemed 
assured. More than 300 homeowners had already 
signed up for the specialized service. 
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MORE BUSINESS 
BUILDING IDEAS 


Here’s the story of several dealers who are 





putting aggressive ideas to work in order 
to build sales. There may be some points 


here for you 


More than two years ago, a DOMESTIC 
ENGINEERING editorial urged its readers to “Build 
for the Buyer’s Market.” Main point was that 
dealers who did the best job of putting operations 
in order for the return of competition, could ex- 
pect to do the best job of selling. The editorial 
suggested activity at a number of points—includ- 
ing new or remodeled showrooms, better displays, 
greater-than-ever use of advertising, stepped-up 
sales activity, better public relations, and others. 

Meyer Schwartz, St. Louis contractor-dealer 
since 1926, read the editorial, agreed with its 
objectives, and decided to tailor his own business 
so that it could cope with any competition. 


Here’s How He Builds Business 

First thing Schwartz did was to survey the 
market for plumbing, heating and appliances in 
the Southwest St. Louis area. Impressed with the 
heavy amount of residential and commercial 
building underway in the district, the Missouri 
dealer decided to build a new showroom ad- 
jacent to the scene of most activity. “Here, we 
knew we would deal almost exclusively with 
larger-size homes for better-income customers,” 
Mr. Schwartz said. “In order to attract retail 
business from the area, we determined to plan a 
showroom which would incorporate several in- 
teresting features at once—all calculated to focus 
attention of potential plumbing, heating and ap- 
pliance customers on us.” 

The result of this thinking is the new Glendale 
Home Supply Company, which includes the 
Meyer Schwartz Plumbing, Heating and Air Con- 
ditioning Company, a huge retail showroom fran- 
chised with leading appliance lines and a highly 
stylized gift shop—specializing in such unique 
features as bronze hitching posts, ornamental iron 
lawn furniture, polished brass decorative metal- 
work, imported chandeliers and other gifts. 


The showroom is located on a rolling hillside, 
with green lawns on either side for demonstra- 
tion of lawn furniture, hitching posts and other 
features of the unique sideline departments. 

“Main purpose of the various gift departments 
is to attract better-income residents of St. Louis 
County into the showroom,” Mr. Schwartz pointed 
out. “Once a homeowner has stopped by to dis- 
cuss purchase of a pair of lamps or an iron storm 
lantern, for example, we have an opportunity to 
demonstrate our complete plumbing and appli- 
ance department, which can install everything 
from a garbage disposal machine to a complete 
modern bathroom, kitchen or heating system.” 

Next, still seeking to build showroom traffic, 
Mr. Schwartz incorporated another unusual fea- 
ture—a 10-unit, self-service automatic laundry. 
It is open to the public during all operating hours 
of the store. The 10 machines, set up in a double 
row, are located at the rear of the appliance de- 
partment, where Mr. Schwartz provides soap, 
comfortable lounges and magazines to appeal to 
local residents who prefer to do their own laun- 
dry with automatic machines. 

“This department develops anywhere from 10 
to 15 new appliance prospects per day,” the St. 
Louis dealer said. “And we were not surprised 





COME TO THE FAIR 


More water system installations 

—and more related product sales— 

are major objectives that can be 

realized by use of exhibit space 
at county fairs 


i NATIONAL Assn. of Domestic 
and Farm Pump Manufacturers—as a follow-up 
to National Water Systems Month (May)—is now 
urging dealers to stimulate sales through use of 
exhibit space at county fairs. More than 2000 such 
fairs will be held between Aug. 15 and Oct. 1 of 
this year. Display ideas follow. 

Exhibits should be located, obviously, where 
they will be seen by the greatest number of per- 
sons. They should be accessible, handsome, clean, 
and, above all else, have some action in the equip- 
ment being shown. A county fair is attended by 
folks who want entertainment first of all. When 
they see a colorful exhibit with moving ma- 
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to find that our automatic laundry equipment 
sales leaped almost immediately after the self- 
serve laundry was installed. It is one of the 
most potent appliance sales-builders we have de- 
veloped, and while it is, of course, profitable in 
its own right—the important point is that it brings 
around many prospects who might not otherwise 
know that we’re in the appliance end of the field.” 

For the entertainment of visiting appliance 
prospects, gift purchasers, etc., there is a “tele- 
vision salon” in the middle of the store, with 
comfortable chairs placed before a_ large-size 
receiver. The set is in constant operation. “Diver- 
sifying our line in this way has helped to make 
our showroom one of the most entertaining a 
prospect can visit,’ Mr. Schwartz said. “Many 
people come in daily to browse through appliance 
displays, the ‘gift department or just to look at 
television. When they leave, they are well con- 
vinced of our ability to meet almost any house- 
hold need.” 

While the showroom, in some respects, re- 
sembles a tourist gift shop—plumbing, heating 
and appliance sales rank foremost, according to 
Mr. Schwartz. “We never let our customers lose 
sight of the fact that we are. first and last a 
plumbing and heating concern—maintaining a de- 


pendable crew of installation and repair me- 
chanics,” he said. “All company advertising 
features this point.” 

The theory works out profitably, according to 
Mr. Schwartz, who cited several instances where 
new ranges, refrigerators, washing machines, 
bathtubs, lavatories, shower cabinets, and so on, 
are sold almost daily to prospects who have been 
attracted by the handsome building and its side- 
line departments. 


How to Find Prospects 


We Were TALKING with several dealers around 
Milwaukee the other day, and the point was con- 
sistently made (by the dealers) that sales aren’t 
too hard to make—even in this competitive period 
— if a good list of prospects is available. 

Several of the methods for compiling a good 
list of prospects struck us as good enough to pass 
on to other readers. 

To build sales for air conditioning, one dealer 
selects a specific group of professional men at a 
time, “bombards” them with direct mail, and 
then follows up with a well-trained crew of spe- 
cialty salesmen. Success of the plan is shown by 
the fact that air conditioning sales for this com- 

(Please turn to page 112) 











chinery, such as a pump, chances are much greater 
they will stop to make inquiries. The ultimate, of 
course, is to have a pump actually installed, with 
pipe hooked-up to one or more pieces of equip- 
ment (sinks, etc.) to facilitate demonstration. 
Main point is to sell the advantages of running 
water, not the pump. The dealer should show how 
electric water system installations allow im- 
proved living standards and greater production 
from crops, vegetables, stock and poultry—plus 
protection from fire which destroys more than 
$100,000,000 worth of stock and property on U. S. 
farms each year. Salesmen should explain that 
running water does not cost, it saves. They may 
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cite installations already made in the local area. 

Give-away toys, pamphlets and match covers, 
impressed with the dealer’s name and address, will 
help passers-by retain the dealer’s identity. A 
small public address system will give the exhibit 
a carnival air and help attract crowds, and inter- 
view cards will provide the dealer with an excel- 
lent list of prospects for months to come. 

Ideas for dealer displays can be obtained from 
a number of sources, including power suppliers, 
who are primarily concerned with electric load 
building, and county agents, vocational agricul- 
tural teachers, grange secretaries, co-op managers, 
wholesalers and manufacturers. 
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MORE BUSINESS 
BUILDING IDEAS 


A LOT of Missouri dealers aren't 


singing the St. Louis Blues today . . . simply 
because they foresaw thé return of competitive 
conditions a long time ago, and began then to do 
something about it. 

Arthur J. Dippel, head of the plumbing and 
heating firm that bears his name, is a good case 
in point. So far this year, with sales harder to 
make, the St. Louis dealer has been able to main- 
tain volume very near to record 1948 levels. 

The first move in Dippel’s program to “build 
for the buyer’s market” came in 1947, when he 
put up a new showroom. Main consideration was 
location. Following a careful study of the market, 
plus the experience of other dealers who had 
gone into merchandising, he chose a corner site 
on a busy cross-town street—midway between 
downtown and the southside residential district. 
Here, he was able to make provision for adequate 


Heres How We 


customer parking—which had long been a com- 
plex problem in downtown congested areas. 
Second consideration was exterior design. In 
order to attract attention of thousands of passing 
motorists, Dippel incorporated several features 
into an impressive facade. The showroom front 
(see cut) is composed of brick and colorful vitro- 
lite. Four large windows, including one at the 
side, permit a clear view of interior displays 
from both sidewalk and street. In order to fully 
capitalize on his prominent location, Mr. Dippel 
installed an automatic time-clock lighting system, 
which permits the showroom to remain fully 
lighted until midnight, when it automatically cuts 
off. In the same manner, “action displays” of 
washing machines, electric water systems, etc., 
may be operated during late evening hours. 
This feature has been responsible for bringing 
many prospects back to the store during business 





eee we 




















At left: New showroom of Arthur J. Dippel in St. Louis. One of the principal ele- 
ments in this dealer’s program to “build for the buyer's market”, it has helped the 
company maintain sales volume very near to record 1948 levels. Above: The St. 
Louis dealer places lots of importance on adequate inventory—as indicated by this | 
line-up of water heaters. You can’t do business from an empty wagon—meaning 
you can’t sell what you don’t have—is the way Dippel puts it. (See editorial, p89) | 









Here’s the story of a Missouri dealer 






who isn’t singing the St. Louis Blues. 






He foresaw the return of competitive 







conditions a long time ago... and be- 
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Keep Our Volume Up... 





















de hours, according to Dippel. Exterior appoint- in the hands of a specialty man, who can be de- 
ments are completed by two neon signs—one pended upon to present the best selling features 
In proclaiming the name of the company and type _ of each appliance. 
vm of operation, and the other, a nationally advertised “Outside selling is absolutely essential in this | 
te brand of appliances. form of retail merchandising,’ Mr. Dippel said. 
im Inside, the main feature is a line-up of eye- “For one thing, many customers who might prefer 
ais appealing displays. Individual fixtures, for ex- to buy appliances from a dealer who can make | 
he ample, are arranged in groups to resemble com- __ the installation and maintain the warranty, as | 
ys plete rooms—so that prospects can easily visualize well as make the sale, may never learn the dealer 
ly each unit in relation to others, or the complete carries the necessary stock unless a message is 
ee room in relation to the rest of a house. delivered in person. Likewise, the day of ex- 
_ The St. Louis dealer places lots of importance treme competition in appliance retailing is here, 
ily on adequate’ inventory, as indicated by the line- _and it is the dealer who can send an expert, well- 
oe up of water heaters shown above. You can’t do versed man around to sell in the home, who will 
of business from an empty wagon—meaning you _ get the bulk of the business.” 
” can’t sell what you don’t have—is the way that To assist with outside selling operations, Mr. 
; Dippel puts it. Dippel utilizes a regular budget of newspaper ] 
- Like many other merchandising dealers, Mr. display advertisements, alternating between 
sie Dippel has found it profitable to put retail sales plumbing service, heating and appliances. 
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A Hicuiy Co.orrvut pageant, depicting 60 years 

HISTO RY OF 4 F AT N Gi of progress in the heating industry, was presented 
before a record turnout of heating, piping and air 

conditioning contractors at the group’s recent 


‘ . annual convention in Detroit. 
Six decades of progress are dramatized Presented in March of Time fashion—complete 


° Top of page: Progress in heating for the decade 1889 to 1899 was 

before a record attendance of heating, marked by the classic lines and Grecian pillar effect of cast iron 
radiators, the Turkish minaret design of “Mascot” steam boilers, 

— ° as ° and the intricate scrollwork of Gurney “Bright Idea” boilers. 
piping and aur conditioning contractors Historical highlights of the decade are outlined in the article. 
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with background music, two narrators, sound 
effects, illustrations 15 ft high and pretty girls 
dressed in costumes of each of the six decades— 
the pageant dramatized historic events and ac- 
companying developments in heating. 

The period 1889 to 1899, for example, recorded 
the first convention of the National Assn. of 
Steam and Hot Water Fitters in Chicago. This 
group was the forerunner of the present associa- 
tion. Other historic highlights of the decade in- 
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cluded the Johnstown Flood, the march of Coxey’s 
Army on Washington, the Spanish-American War, 
such song hits as “Who Threw the Overalls in 
Mrs. Murphy’s Chowder”, and others. 

Progress in heating (see cut at top of page 104) 
was marked by the classic lines and Grecian pillar 


Top of page: From the standpoint of technical gains, the past 
decade has been the most significant for our industry. Radiant 
base boards, panel heating, attractive modern jackets—were im- 
portant developments in the heating field. Thin tube, convector 
and fin-type radiators gained wider use in many applications. 





1909 to 1919 


Below: In this decade, a new industry 
came into the field—air conditioning. 
For centuries, men had dreamed of 
doing something about the weather 
. . . dreams that often took comical 
shapes like the chair fan in the mural. 
The stairway radiator was available 
in sizes to fit any pitch of stairway. 




















1899 to 1909 


Above: Progress in heating for this de- 
cade was marked by the foot radiator, 
dining room radiators equipped with 
warming ovens, ornate radiator castings 
festooned with flowers, etc., and 
“Lillian Russell” radiators which fitted 
around pillars, around and between 
windows, curved alcoves and corners. 





effect of cast iron radiators, the Turkish minaret 
design of “Mascot” steam boilers, and the intricate 
scrollwork of Gurney “Bright Idea” boilers. 
Historic highlights of the decade 1899 to 1909 
included the first successful airplane flight by the 
Wright brothers, Marconi’s first wireless across 
the Atlantic, the San Francisco earthquake and 
fire, assassination of President McKinley and the 
advent of Carrie Nation. A popular song hit was 
“Sweet Adeline”, and a man named Henry Ford 
began making automobiles in astonishing num- 
bers, by a method called mass production. 
Progress in heating (see cut at top left of page 
106) was marked by the foot radiator (called a 
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very practical foot warmer), dining room radia- 
tors equipped with warming ovens, ornate radia- 
tor castings festooned with flowers, heraldic lions, 
dragons, and even the head of cupid. The de- 
signers of the day had been around. Their “Lillian 
Russell” radiators—in all shapes and sizes—were 
fitted around pillars, around and between win- 
dows, in curved alcoves and corners. The O. K. 
Safety Boiler was a cast iron tubular job, used 
successfully both as a heating and power boiler. 
Steam from the supply drum was superheated 
before delivery to piping. 

Historic highlights of the decade 1909 to 1919 
included sinking of the Titanic, the first World 
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1919 to 1929 


Above: Symbol of this decade was the 
flapper. In heating and cooling, pre- 
viously known principles of air move- 
ment were finding practical application. 
Air conditioning was making rapid 
strides, and motion picture theaters 
were advertising “20 degrees cooler”. 
The round boiler attained popularity. 


War, Russian revolution, prohibition and the 18th 
Amendment, the beginning of the speakeasy era, 
of gang warfare, bathtub gin and Al Capone. On 
the lighter side, Model-T Fords appeared in great 
numbers, ragtime music was the rage, with 
“Alexander’s Ragtime Band” being played every- 
where. The Turkey Trot, the Grizzley Bear, the 
Bunny Hug and the Castle Walk were dance sen- 
sations. At the Garrick theater in Detroit, Marie 
Dressler sang a heart-rending ballad entitled, 
“Heaven Will Protect the Working Girl” and 
a great deal more than that, created a sensation 
by appearing on the stage without hose! 
Police censors ordered her to paint some on. 
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1929 to 1939 


Below: Markets dropped in this decade 
and so did women’s skirts. Marked 
advances in engineering and design won 
wide acceptance for the small tube 
radiator. During the 1933 convention, 
the association became officially known 
as the Heating, Piping and Air Con- 
ditioning Contractors National Assn. 













And what of the heating industry in this decade. 
The National Assn. of Steam and Hot Water Fit- 
ters had grown—with a membership of 436. At 
the 1909 convention in Niagara Falls, it elected 
Charles A. Geoheagan of New York City as presi- 


dent. Six years later it changed its name .. . to 
Heating and Piping Contractors National Assn. 
A new industry was soon to come into the field— 
Air Conditioning. For centuries, men had 
dreamed of doing something about the weather 

. dreams that often took comical shapes like 
the chair fan in the mural (right of page 106), 
whose springs jogged the sitter gently up and 

(Please turn to top of page 112) 














Flow Control Valve 


There are many applications 
where a constant flow of water, re- 
gardless of the pressure, is needed. 
Instantaneous water heaters, show- 
ers, automobile washing equip- 
ment, washfountains, water soften- 
ers and tankless heaters are some 
examples of this necessity. This 
control valve is now available as a 
separate unit that can be used any- 
place where controlling the flow of 
water is desired. According to the 
manufacturer’s statement, labora- 
tory tests show that these valves will accurately control 
the flow of water at any pressure from 15 to 150 psi. 

Construction: The control consists of a flexible orifice 
that varies its area in inverse proportion to the pressure. 

Manufacturer: Dole Valve Company, 1933 Carroll Ave., 
Chicago 12. 





Furnace Pipe and Fitting Materials 


To simplify ware. 
Merete seande add | beso HLT Te na 
sales appeal these | a 

new packaged units bei Ud r 
of pipe and fitting — Do 

materials for furnace 'y \ se 
installation have i * 

been introduced. Five | & oo rt 
are offered: A base- [%ia~ al cama aes 
ment basic package; 

a first floor package; wall basic package; wall one-open- 
ing package, and wall two-opening package com- 
plete. Each package contains all popular runs or basic 
parts of runs necessary for complete installation. Package 
units should also help to eliminate costly mistakes in 
sizes and number of pieces shipped, thus permitting ac- 
curate filling and easy checking of each order. 

Control of inventory is simplified in that there is just 
one package to count instead of a larger number of sep- 
arate pieces. It is possible to store four packages in the 
space formerly allotted to ten pieces of equipment. 

Manufacturer: Berger Furnace Mfg. Co., 5920 Center 
Ave., Pittsburgh. 
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Small Buildings Water Heater 


Here is a new water heater specifi- 
cally designed to meet the needs of 
small restaurants, small apartment 
buildings or large homes economical- 
ly and efficiently. With an overall 
height of approximately four feet and 
a diameter of 18 in. it has a Btu 
input of 110,000. The manufacturer 
states it can recover up to 176 gph 
(60 degree F. temperature rise). 

Construction: Features complete 
safety equipment including high limit 
control, a finned heat exchanger, a 
burner employing two stages of pri- 
mary air injection and a secondary air supply and a 
“water-wall” combustion chamber of tightly-wound cop+ 
per coils. Due to straight on-off operation, this is a 
tank heater and cannot be used for instantaneous, booster 
or booster recovery installations. 

Manufacturer: A. O. Smith Corp., Special Products 
Div., 3533 N. 27th St., Milwaukee 1. 








Aluminum Vise-Stand-Pipe Bender 


Products that simplify 
work and reduce some of 
the burden are always 
welcome news. Especially 
when they do so with no 
sacrifice of efficiency or 
performance. This new 
light weight combination 
vise, stand and pipe bend- 
er is designed to do the 
job. Base is made from 
special aluminum alloy which has high tensile and high 
impact properties. Heavily reinforced design makes it 
capable for severe service. Recess for oil can and handy 
slots for tools are provided in addition to the “V” pipe 
support. Aluminum alloy legs may be folded and tied 
together with permanently attached chain. 

Capacities: Two pipe benders are provided, one for 
pipe up to % in., the other for pipe up to % in. Vise 
handles % to 2 in. pipe. 

Manufacturer: J. H. Williams & Co., 400 Vulcan St., 
Buffalo 7. 
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Manufacturers announce ... 


new items to build business 


for dealers . . . improved tools to increase efficiency 


Multi-Vane Fan Type Oil Burner 


Summer is the time to stock 
heating equipment. For this 
reason, a new oil burner is 
worth attention now. Made 
of gray iron castings, the 
burner features precision ma- 
chining and an eye appeal- 
ing finish. It is adaptable for 
either ‘pedestal or flange 
mounting and can be easily 
installed and adjusted. Oper- 
ating on No. 3 fuel (or lighter), burner has a capacity 
of from % to 2 gals. per hour. 

Motor: The motor is % hp, 1725 rpm. 110 v, 60 c, 
single phase with overload protection. Air adjustment 
is large area cast iron rotating cone type. 

Manufacturer: Catskill Metal Works, Inc., Catskill, N. Y. 





Radiant Baseboard 


New simplicity of 
installation is the 
principal advantage 
of this type of radi- 
ant baseboard. It 
requires working 
with only four sepa- 
rate parts: The steel 
back-plate, the radi- 
ant coils, the filler plates and the end posts which are 
interchangeable. 

The coils consist of 10-foot sections of 2 by 5% in 
aluminum fins mechanically bonded to two 3-in. center 
copper supply tubes. The heat transfer plates of alumi- 
num fins provide a high efficiency convection surface. 
No fittings are required to join the ends of the copper 
tubing when installing the coils. As two sections are 
brought together, the supply ends in one section are 
belled, the ends of the other section inserted into this 
bell, a solder ring heated and melted between the two, 
and the connecting installation of the coils is complete 
without any further work or fitting. Overall size with 
ornamental back-plate is 2% by 9 in. 

Special bulletin is available. 

Manufacturer: Kritzer Radiant Coils, Inc., 2901 Law- 
rence Ave., Chicago 25. 





DOMESTIC ENGINEERING 
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Merchandising... Installation ... 


All-In-One-Package Attic Fan 


Cool homes go well 
with hot weather. 
Here is a new “all in 
one package” attic 
fan to make home- 
owners stop and look. 
Suited for GI homes, 
ranch type homes 
and cottages as well 
as motels, this 22 in. three-bladed fan is rated at 3100 
cfm. It is belt driven by a %4 hp, 110 v, 60 c ball bearing 
motor. The fan is shipped with all material necessary for 
installation. This includes fan itself, resilient mounting, 
felt ceiling strips, automatic ceiling shutter, automatic 
electric timer, a safety device and illustrated instructions. 
The hinged automatic ceiling shutters can be lowered, 
making it possible to clean and service the fan and shut- 
ters from the floor below. 

Installation: Fan is easy to install as it discharges 
vertically and requires no vent boxes or other fittings. 
The fan fits directly into a 25 by 29 in. opening in the 
ceiling framed with headers. 

Manufacturer: Viking Air Conditioning Corp., 5600 
Walworth Ave., Cleveland 2. , 





Power Pipe Threading Machine 


Faster working speed, 
made possible by mechani- 
cally - operated automatic 
chucks, is the outstanding 
feature of a new pipe thread- 
ing machine (% to 4 in. ca- 
pacity). The operator is re- 
quired only to lay pipe in 
spindle and flip a switch and 
the pipe is chucked, centered 
and turning. 

Machine operates with a 3 === 
hp, 220 v, 3 phase, 50-60 cycle motor. Spindle speeds are 
17.5 to 118 rpm. Eight speeds are available from the 4- 
speed transmission and the 2-speed motor. A large red 
blinker light which flashes every two revolutions assures 
an accurate thread length. The cutter assembly is 


(Please turn to page 179) 
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ATER was spouting fifteen feet high 
through the lift hole in every manhole cover down 
the street. As we drove over them, the water gushed 
against the car floor-boards as though we were driv- 
ing over up-ended fire hoses. The tall Northwestern 
University buildings on each side of the street had 
their downspouts choked full of water that couldn’t 
empty fast enough into the sewer. This head of water 
built up a pressure in the overflowing sewers, and 
water spouted out every opening.” 

Thus John T. Dorsey, a prominent Chicago plumb- 
ing contractor, describes an Evanston, IIl., sewer con- 
dition during a heavy rainfall. 

When a drainage problem like this exists, Mr. 
Dorsey recommends back-water valves on all first 
floor fixtures so the water won’t back up into them, 
or better yet, discharge into a cast iron sump all 
fixtures near sewer level. Of course the sump must 
have back-water valves to keep it from being flooded. 
This brings up another recommendation. Install two 
back-water valves about six feet apart in the drain 
line. This will prevent a long stick from jamming 
open both valves simultaneously. 

There are several types of back-water valves. There 
is the balanced type which has some advantage over 
the unbalanced type. The balanced type is normally 
open, and does not interfere with necessary air move- 
ment in the drainage system. Another advantage of 
the balanced type is that it offers little resistance to 
the flow of waste. 
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The unbalanced type back-water valve remains 
closed until a flow of waste strikes the flapper. This 
action retards the flow of waste. 

Back-water valves must be accessible. Install them 
in a watertight concrete pit fitted with a substantial 
cover. Mr. Dorsey reports seeing a length of six inch 
pipe extending six or eight feet above a buried back- 
water valve. This does not permit servicing the valve. 
Another installation rule is that the valve must be 
level so the flapper will operate properly. 


The Role of Gate Valves 


Gate valves are often installed with back-water 
valves. If the back-water valve is clogged and fails 
to prevent water back-flow, the gate can be closed. 
Manually operated gate valves are all right providing 
the water backs up during the daytime when someone 
is there to notice it, and close the valve. However, 
if there is a heavy downpour of rain during the night 
or over the week-end, the gate valve is of no value. 

Electrically operated gate valves actuated by a float 
switch have been tried, but frequently there are 
power failures during severe storms. Of course sticks 
or solids can block open the gate valve as well as the 
back-water valve. Because there are so many con- 
tingencies upon good operation of back-water valves, 
Ed Zimmer, Chicago Water Pipe Extension Bureau, 
never recommends their use alone. He likes to survey 
the installation, and if there is any question of water 
backup, recommends a sump and pump. Such pumps, 
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This article presents the general considerations 
and usual methods used in protecting against sew- 
age backups. The “Question and Answer” section 
of next month’s issue will describe one or more 
specific installations which have been satisfactory. 
Meanwhile, contractors who have made interesting 
or unusual installations of this type are asked to 
describe them in a “letter to the editor.” 











ejectors, or other mechanical devices shall be pro- 
vided to lift and discharge the contents of sumps or 
receiving tanks into the house sewer. Their opera- 
tion shall be automatic, or else the sumps or receiv- 
ing tanks shall be of sufficient capacity to contain the 
wastes accumulating during a 24 hour period. To 
prevent water from backing up into the sump or tank, 
install a back-water valve in the outlet line. 

George A. Bond, a chief engineer, recalls an in- 
stallation where the ejector backed the waste out 
through the first floor fixtures whenever the sewer 
filled with water during summer rains. A back-water 
valve was installed between the fixtures and the 
ejector. The next week someone flushed a gunny 
sack down the toilet bowl and jammed the back- 
water valve. This was cleaned out, and there has 
been no trouble in the three years since then. 

During a recent heavy rain storm in Chicago, Con- 
tractor Thomas F. Hanley found the basement of his 
Michigan Avenue building filling with water. When 
water backed up into the downspouts. the pressure 
pushed out the old gasketing that sealed the covers 
of the gravel basins. If gravel basins lack elevation 
above the sewer, back-water valves should be in- 
stalled. However, Mr. Hanley recommends installing 
gravel basins just below the roof level. This keeps 
the downspouts free from gravel and debris. Carry 
the rain leaders to the front of the building as high 
as possible, at least at basement ceiling height. This 
gives additional head pressure to discharge the water 
into the sewer. 

Sometimes downspouts are connected into the drain 
line on the house side of the back-water valve. In 
the event of a heavy rainfall, water pressure in the 
sewer will hold the back-water valve shut. Water 
will rise in the downspouts until it is high enough to 
back into the lower level fixtures. For this reason, 
downspouts should always be connected on the sewer 
side of back-water valves. 

Package air conditioners with open sight drains 
occasionally fail to have sufficient elevation above the 
sewer. The water standing in the drain pipe won’t 
supply enouch head pressure to open the back-water 
valve. Then the condenser water overflows the open 
funnel drain. If necessary. the open sight drain can 
be installed above the level of the condenser. 

Drain installations are governed by state and loval 
codes, For example, the Municipal Code of the City 
of Chicago states that “All back-water valves, except 
those operated by power other than that of the sewage 
or waste, shall normally remain closed and shall open 
only for the purpose of discharging wastes.” 

The size of the drain is based upon the roof area 
for the combination type drain, and upon the fixture 
discharge for the sanitary drain. The Building Code 
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Committee of the Department of Commerce has for- 
mulated a unit system. An ordinary wash basin dis- 
charges about 7% gallons of water per minute. This 
is about one cubic foot of water per minute, and is 
called “one fixture unit.” Tables using this method 
of sizing drain lines are found in various handbooks 
including the Domestic ENGINEERING Catalog Direc- 
tory. 

Some contractors are inclined to install a soil pipe 
larger than called for. This may not always be wise, 
for too large a pipe may allow solids to settle out 
along the bottom. If the drain pipe is the right size, 
a scouring action takes place. The flow should fill 
50 percent of the pipe diameter. Too small a pipe 
will cause back-pressure, siphonage, and result in 
basement flooding. 

Several back-water valves are designed with the 
outlet lower than the inlet so solids are held below 
the level of the flapper. A steady stream of water 
will keep the back-water valve washed clear of solids. 
When necessary, a water supply line is connected to 
the valve as a means of flushing it. 

The consensus of sources queried in this survev 
was that, whenever possible a sump and pump should 
be installed rather than back-water valves alone. 


Statements from Leaders 
(Continued from page 94) 


moving unsaleable merchandise. 

Many distributors have on their shelves slow mov- 
ing merchandise bought during the postwar period 
when satisfactory delivery of fast selling, demand 
merchandise could not be secured. This slow mov- 
ing, carry over merchandise, like stocks and bonds 
which don’t pay their way, should be weeded out. 
It is better to get out the money invested in such 
merchandise and have it available for merchandise 
that can be sold. 

We believe many distributors may be reducing 
their buying of saleable items so drastically that they 
will not be in a position to readily meet the demands 
of their trade. This trend’ has been noticeable the 
past few weeks. We have in mind one dealer who 
had apparently become concerned over business con- 
ditions in his city and asked to return two pipe ma- 
chines. The same day another dealer in the same 
city sold a machine of this same type that he had in 
stock and two days later wired us for delivery of two 
more of the same machines. 

This case only proves that the wide awake, aggres- 
sive, sales-active dealer can sell equipment today that 
will help his customers produce more at lower cost 
for better living. 

The period ahead offers a distinct challenge to our 
distributors. The seller’s market is past. The buyer’s 
market is here. The dealer who fails to recognize this 
fact and does not have an active, aggressive sales pro- 
gram is in for some severe headaches. 

Your All-Industry Merchandising Contest should 
be a real help to meet the present day challenge of 
the buyer’s market, and “Toledo” is glad to cooperate. 

H. A. Mikesell, vice president, 
The Toledo Pipe Treading Machine Co., 
Toledo, Ohio 




















More Business Building Ideas 
(Continued from center of page 101) 


pany are running about ten percent over a 
year ago. 

Groups that receive concentrated promotion at 
separate times include doctors, lawyers, dentists, 
psychiatrists, income tax consultants, etc.—all 
neatly alphabetized for easy follow-up. 

At periodic intervals, each list of professional 
men is bombarded with manufacturer-prepared 
literature, in addition to personal letters devel- 
oped by the company. These are mailed with a 
price discount offer during winter months, and 
play up the need for comfort to keep the pro- 
fessional man’s clientele coming during summer. 

In the summer, personal letters are tied in with 
exceptionally hot and humid periods, by refer- 
ence to satisfactory installations already made by 


the company in offices of professional competitors 
to the prospect. The point is made over and over 
again that air conditioning isn’t an expense, but an 
investment that may eventually pay for itself 
through increased patronage. 

Every response to mailings, which range up to 
several hundred for each, is quickly followed up 
by the five man sales crew. Paid both salary and 
commission, each man has gone through manu- 
facturers’ schools and specialized training on 
packaged air conditioning. 

Heavily emphasized by each salesman is the 
company’s service department. “We have found 
it extremely important to be able to promise every 
customer that his conditioner will be kept in 
continual service,” it was pointed out. “This 
has helped to complete many sales.” 

More business building methods will be pre- 
sented in the September issue. 





Six decades of progress are dramatized 
before a record attendance of heating. 


piping and air conditioning contractors 


(Continued from bottom of page 107) 


down while a pair of fans cooled his face. But 
at long last, men had begun to solve the problem 
of cooling a building as well as heating it. Ornate 
steam radiators were still with us, but growing 
less ornate. The stairway radiator was available 
in sizes to fit any pitch of stairway. And in keep- 
ing with a growing trend toward simplicity, the 
Doric No. 2 heater might have been said to 
possess all the classic beauty of an Eskimo igloo. 

In the hectic twenties (1919 to 1929) .. . stocks 
soared to dizzy heights, the tallest building in the 
world (the Empire State) was erected in New 
York. Symbol of the decade was the flapper, with 
bobbed hair and skirts above the knees (page 
107). The 19th Amendment gave women the right 
to vote. Charles Lindberg, in the Spirit of St. 
Louis, flew the Atlantic to Paris. The first talking 
picture was shown in New York City, with Al 
Jolson singing “Mammy”. The marathon dance 
craze swept the country, and station WWJ, De- 
troit, began regular broadcasts. 


Air Conditioning Makes Rapid Strides 


The parody on mechanical cooling in the 1800’s 
was less amusing now. Previously known princi- 
ples of air movement were finding practical ap- 
plication. Air conditioning was making rapid 
strides, and motion picture theaters were adver- 
tising “twenty degrees cooler inside”—and reap- 
ing a golden harvest. Other industry developments 
continued apace. The round boiler reached the 
peak of its popularity, and the smooth large- 
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barrel radiator met with wide approval. The 
smooth castings, shorn of ornamentation, matched 
the architectural feeling of the time. 

The twenties—the same lusty vigorous years 
of our national life that witnessed vast industrial 
expansion and soaring real estate values—never- 
theless were sadly anticlimatic. The same decade 
that produced such shows as “Abie’s Irish Rose” 
and “Sunny”, shows like Al Jolson’s “The Singing 


Fool” and rolicking “Good News”’—ended with . 


bad news. The house of cards began to crumble. 


Market Drops . . . So Do Women’s Skirts 


The markets dropped in 1929, and only a year 
later, for reasons we have not been able to de- 
termine, women’s skirts followed suit (top right 
of page 107). By 1933, it was dark all over the 
world. The bank holiday, league of nations dying 
in Geneva, the Reichstag fire, and in Italy, Benito 
Mussolini translated a people’s search for security 
into savage conquest. In America, 1933 saw the 
beginning of the most controversial administra- 
tion since Lincoln’s. The song hit—“The Music 
Goes Round and Round” fitted right into the 
picture. And the nation’s heart was warmed by 
the zeal of Will Rogers, who tried desperately 
to help a sick nation laugh its way through a 
depression . . . said we were the only people 
in history that had panhandled their way to the 
poor house—in an automobile. 


Small Tube Radiator Takes Over 


At the 40th convention of the association, meet- 
ing at the Hotel Jefferson in St. Louis, 970 mem- 
bers elected Walter Klie of Cleveland as president. 
The decade saw considerable improvement and 
progress in our industry. Marked advances in 
engineering and design won wide acceptance for 
the small tube radiator, which provided high 
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tesearch Reports on 
~ Heat Pump Performance 


in summer meeting of the American So- 
ciety of Heating and Ventilating Engineers was held 
June 20-22 at the Hotel Nicollet, Minneapolis. Reports 
on heat pump research and air conditioning were 
presented in papers read to the members. Excerpts 
from these papers are presented here, covering the 
cost of heat pump operation when earth coils are 
used, most efficient depth to bury earth coils and new 
air conditioning cooling load data. The reports will 
be continued in next month’s issue. 


Best Depth for Heat Coils 


IF WINTER COMES, can spring be far behind? At a 
depth of 16 feet in the ground the answer is that last 
summer has only just arrived. And winter won’t 
catch up till spring rolls around. 

To heating, ventilating and air conditioning engi- 
neers, especially those concerned with the applica- 
tion of the heat pump floor panel heating systems, 


and the heating of basementless houses, that is a fact 
of increasing importance. 

By measuring soil temperature to a depth of 16 ft 
in a 110 acre plot for a period of two years, Prof. 
A. B. Algren (University of Minnesota) found that 
the ground at 16 ft is warmest in November and 
coldest in April. 

“The maximum effect of the air temperature dur- 
ing August does not occur until November at the 16- 
foot depth—a time lag of three months,” said Profes- 
sor Algren. “Likewise, the minimum temperature 
due to lower air temperatures does not occur until 
April.” 

The ground temperature tests were made in soil 
covered with sod at some points and bare at other 
points, in order to determine the insulating effect of 
the sod. 

The speaker reported the insulating effect to be 
quite apparent. The average temperature difference 

(Please turn to page 144) 








heating efficiency in a considerably smaller space. 
The steel jacketed boiler, in color, obtained wide- 
spread use. Air conditioning gained public en- 
dorsement on a broad scale, spreading through 
industry and bringing its recognized advantages 
into stores, offices, homes. As of 1933, the asso- 
ciation became known as the Heating, Piping and 
Air Conditioning Contractors National Assn. 


We Help Win the War 


At the close of 1939, another momentous year 
in history—World War II began. December 7, 
1941, was the first Pearl Harbor day, a day to be 
forever significant in the history of infamy. From 
Pearl Harbor to Hiroshima, the nation lived 
through it all. It is almost incredible that so 
much that was critical to the very survival of 
civilization could have transpired in so short a 
time as ten years. Yet those things happened— 
as did the glorious succession of military events 
and events at home that proved to the world the 
adequacy of American arms—and the fortitude, 
the ultimate stamina of the people of the nation. 

And what about our war record as an industry? 
Around the equator and almost from pole to pole, 
from the Aleutians to Africa and from Britain to 
Burma, the work extended. Such colossal tasks 
as the installations in hundreds of military train- 
ing camps. Besides, there were the mobile 


weapons of war themselves: submarines, aircraft, 
battleships, transports, and on down a long list. 
Finally, the thousands of modern industrial plants 
that were the collective arsenal of democracy .. . 
many of them built without windows and wholly 
dependent upon air conditioning, both for inside 
comfort and for controlled atmospheric processes 
used in war production. 

From the standpoint of ‘technical gains, this 
past decade has been the most significant for our 
industry. Radiant base boards—panel heating— 
attractive modern jackets—were important de- 
velopments in the heating field. Thin tube radia- 
tors are in general use. Convector and fin-type 
radiators are gaining wider and wider use in a 
broad variety of applications. Air, nowadays, is 
not only heated, cooled and scientifically dis- 
tributed—but it is cleaned and humidified. 


Our Industry Comes of Age 


In closing, the narrator said, “Our industry, in 
a sense, has come of age. And from that vantage 
point, we are about to embark upon another 
decade of usefulness to our neighbors.” 

The pageant was sponsored by U. S. Radiator 
Company, The National Radiator Company and 
American Radiator and Standard Sanitary Corp. 
—with Carroll Baumgardner, Vic Blackney and 
Howard Spindler active in its direction. 
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Attending the national convention of heating, piping and air 
conditioning contractors were Mr. and Mrs. Ken Leitgabel of 
Milwaukee; Tom Eagan, retiring president of Washington, D. C., 
and Bill Vidulich, the association's public relations director. 


Also attending the recent contractors’ convention in Detroit 
were Ralph Patterson, sales manager of Bell & Gossett Co., 
Morton Grove., Ill.; Harry Hart, Chicago contractor, and R. E 
Moore, vice president in charge of sales for Bell & Gossett. 





J. W. LeRoy, assistant vice president for National Radiator Co., 
Johnstown, Pa.; and Herbert E. Lind and Elmer C. Lind, father 
and son members of the Lind Heating Co., Chicago, were among 
the record turnout at the recent heating convention in Detroit. 


SECOND 
REPORT 


A RECORD turnout of heating, piping 
and air conditioning contractors met recently to 
discuss current problems of installation and sell- 
ing. The scene was Detroit, and the occasion— 
the 60th annual convention of the Heating, Piping 
and Air Conditioning Contractors National Assn. 
First report of the meeting—carried on these 
pages last month—was concerned mainly with 
the transition from a seller’s to a buyer’s market 

. and how to meet the problems it imposed. 
Recent developments in radiant panel heating 
also came under general discussion. 

On the lighter side, the huge attendance of 
members and guests enjoyed a five hour boat 
cruise (see cuts above), dinner dance, major 
league ball game and sightseeing trips through 
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Shown while enjoying the boat cruise are J. A. Ljunggren, Chicago 
contractor; Mrs. Wm. Dolan; Mrs. Ljunggren; W. W. Murray, 
Jr., New York City contractor, and George Nachman, Cleveland 
contractor. This was one of several social events at the convention. 


Heating, Piping and Air 


Detroit cultural, civic and industrial centers. 

At the business session on June 9, J. A. Ljung- 
gren—a Chicago contractor and chairman of the 
association’s Committee on Home Heating—cited 
widespread public acceptance of radiant panel 
and baseboard heating. Dramatic aspects of these 
relatively new methods, Ljunggren declared, pro- 
vide contractors with an excellent opportunity 
for effective merchandising . . . and more sales. 

Mr. Ljunggren’s committee conducted consider- 
able research during the past year on safety 
factors in home heating. It concluded that 
manufacturers should furnish safety valves with 
hot water boilers in a manner similar to those 
furnished with steam boilers. 

The committee discussed difficulties involved in 
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W. W. Dillon, assistant sales manager for Hoffman Specialty Close harmony by Vic Blackney, asst. to the president of U. S. 


Co., Indianapolis; Mrs. George Nachman, wife of the Cleveland Radiator; Howard Spindler, adv. mgr. for American Radiator and 
contractor, and Mr. and Mrs. Wray M. Scott of Omaha. Mr. Scott Standard Sanitary Corp.; Carroll Baumgardner, vp in charge of 
was elected to the post of vice president at the convention. sales for National Radiator, and R. V. Milward, U. S. Radiator. 





Nils Swanson, vice president for McDonnell & Miller Co., Chicago; L. L. McConachie, Detroit contractor and newly elected president 
Mrs. Frank Butcher, wife of the San Antonio, Texas, contractor; of the Heating, Piping and Air Conditioning Contractors National 
Mrs. Hackett, and Frank Hackett, sales promotion manager for Assn., and Frank Butcher, San Antonio, Texas, contractor. Other 
Bell & Gossett Co., also enjoyed the five hour boat cruise. pictures appeared in last month’s issue of Domestic Engineering. 


Conditioning Contractors Meet 


taking domestic hot water directly from heating Paul A. Edwards, Pittsburgh contractor and 
boilers. Two problems were shown: One, inas- chairman of the Committee on Standards, out- 
much as 180F boiler water is usually recom- lined the work of his group. It is currently assist- 


mended for heating domestic water, but less than ing the National Board of Boiler and Pressure 
180F water is required for approximately 80 Vessel Inspectors, and manufacturers of boilers 
percent of the heating system, the system at nd relief valves, in preparation of regulations 
nearly every thermostat demand is furnished with for adequate protection from explosion of hot 
higher temperature water than required for ef- water heating boilers. His committee voted 
ficient heating, according to Ljunggren. This is against the use of rupture discs on hot water 
wasteful, he said, and unnecessarily increases the systems, for practical reasons, and recommended 
possibility of smudge. Two: Furnishing hot water that boiler manufacturers furnish relief valves 
with a heating boiler hook-up reflects on heating or safety devices of proper size and type to meet 
installation costs—when it really should be listed _— specifications of insurance companies, with all 
under plumbing. In small homes, this might work __ relief devices being placed on top of the boiler. 
to a competitive disadvantage for installers of Progress is being made on these recommendations, 
wet heat, Ljunggren said. Mr. Edwards told his listeners. 
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(= October, 1948 issue contained a par- 
tial list of trade schools, throughout the country, 
which offer instruction in plumbing, heating and air 
conditioning. 

Domestic ENGINEERING has now surveyed principal 
colleges and universities to ascertain the courses 
which they have in subjects of basic interest to our 
industry. While the present tabulation is probably 
incomplete, it is as inclusive as any list we know of. 
For convenience of readers, it is broken down by 
state alphabetically. The table on these two pages 
begins the survey report; other installments will be 
carried in forthcoming issues. 





Legend: S—State school; P—Trade School; C—Catholic; E—Endowed; 
M—Municipal; N—Negro. Heavy black dot indicates a fairly thorough 
treatment of the subject. Circle indicates sketchy treatment. The star 
indicates that the particular subject is emphasized at the institution. 








Above: Apprentice class at the Washburne Trade School, Chicago, ob- 
serving sinuous coil and grid patterns. The school also offers courses in 
plumbing. Students attend the school eight hours daily, five times weekly. 





Above: Shown are apprentices at the Washburne school receiving in- 

structions on piping installation for heating systems. Courses offered 

at the school include a complete treatment in plumbing and heating 
installation procedure. 
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FOR MORE SALES. 


DO MORE SELLING: 
---Speaker Urges 


Market is big enough for all 
efficient operators to do a 


good volume of business, New 


England wholesalers are told 


/ 


Above: W. D. Pinkham, sales manager for Malleable Iron Fit- 
tings Co., looks at photos of product prizes being offered in the All- 
Industry Merchandising Contest. More than 75 such photos were 
on display during the New England Wholesaler’s 50th Conference 
at Poland Spring, Maine, June 16-18. Below: Phil Faherty, L. D. 
Wetmore, John Gwynn, William Walsh and J. S. Chandler also at- 
tended the meeting. Other photos appeared in the June issue. 











Above: Photos of product prizes being offered in the merchandis- 
ing contest are viewed by Doc and Jack Roberts, father and son 


representatives of Utica Plumbing Supply Co., Utica, N. Y. 





Above: J. J. Cotter of General Fittings Co., Providence, R. 1|.; A. 
Royal Tillinghast of L. H. Tillinghast Supply Co., Providence, and 
T. N. Hansen of The Hansen Supply Co., New London, Conn. 


MONTH, the first report from 
the 50th Conference of New England Wholesalers 
—held at Poland Spring, Maine, June 16-18— 
was presented on these pages. “How to sell in a 
buyer’s market,” was the principal keynote of 
several speakers. Other significant points brought 
out at the convention are continued below. 

A. G. Zibell, plumbing and heating salesman- 
ager for Kohler Company, declared in a prepared 
address that increased production, the tendency 
of consumers to defer purchases in a hope of 
price reductions, and some degree of uncertainty 
about economic trends, have created a market 
condition that calls for intensive selling effort at 
all levels within the industry. It is now neces- 
sary, Mr. Zibell said, for dealers to reappraise 
the market, plan sales activities more carefully, 
do a thorough merchandising job with emphasis 
on attractive and up-to-date showrooms, and sell 
much more competitively and aggressively than 
in recent past years. 

The speaker listed several ways that satis- 
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Above: J. P. Sullivan, manager of Corcoran Supply Co., Fall River, 
Mass., and H. F. ‘White, Boston representative for National 
Radiator Co., are shown at the New England wholesaler’s meeting. 





Above: Harold J. Lewis of Bramon, Dow aid Co., Boston, and Ted 
Henry, Boston representative of Malleable Iron Fittings Co., were 
among the 250 members and guests attending the conference. 


factory sales volume might be achieved, despite 
the change in market conditions. 

First: The U. S. is a plumbing conscious nation. 
He called modern plumbing and heating essential 
to comfort, health and convenience and pointed 
to increased public awareness of this fact. 

Second: There is a huge unsatisfied demand 
for residential construction—particularly low- 
cost housing. Builders who have geared their 
programs to changed conditions report that indi- 
vidual contract building has been accelerated for 
homes in the $8000 and less range, the speaker 
said. He referred to the increase in housing starts 
for April and May. (At press time, the Bureau 
of Labor Statistics announced that home-builders 
scored a new high record for this year by put- 
ting 100,000 new permanent non-farm dwelling 
units under construction during June. This places 
June housing starts 5000 above the May total 
and 2200 above June, 1948.—Ed.) 

Third: The greatest area for dealer merchan- 
dising effort is the modernization and replacement 
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Above: More photos of product prizes are studied at the New 
England wholesaler’s meeting by Charles G. Miller and Howard S. 
Murdock, both of Revere Copper and Brass., Inc., New York City. 





Above: 
sented at the conference by P. L. Barbey, C. W. Little and 
H. G. Williams. Additional photos may be found in the June issue. 


Fedders-Quigan Corporation, Buffalo, N. Y., was repre- 


market. A great number of homes have outmoded 
or inadequate plumbing and: heating facilities, 
with the farm market standing foremost, accord- 
ing to Zibell. He pointed out that only one-fifth 
of farm homes in this country have bathroom or 
shower facilities. A recent slight decline.in farm 
income has occurred during the past several 
months, Mr. Zibell said, though it is still three 
times greater than in prewar years. 

Fourth: Building programs for new private 
hospitals, veteran’s hospitals, public institutions, 
schools, and other non-residential purposes have 
steadily expanded. This puts the total volume of 
new construction ahead of 1948, and there are 
many more such projects in the planning stage. 

In closing, Mr. Zibell called upon manufac- 
turers, wholesalers and deaiers to “make due 
allowances for the necessity of a period of read- 
justment, and then realize that the market is big 
enough to permit all efficient operators to do a 
good volume of business and make a reasonable 
profit on their investment.” 














Right: Walter Vallett, Walter Vallett 
and Company, Detroit: John J. Ewald, 
James E. Degan Company, Detroit, and 
L. A. Wilson, May Company, Moline, 
Ill. Cecil R. Card, Wisconsin agent, 
National Steel Construction Company, 
Inc., Seattle, Wash.; K. B. Gerrish, 


Manufacturers Promotional Service, 
Inc., New York City; D. Eisinga, presi- 
dent; J. V. Irvin, sales; Adolph Jaffe, 
Chicago agent, and M. E. Miller, vice 
president, all of National Steel Con- 
struction Company, Inc. 


Left: C. W. Potter and F. C. Lenihan, both . 
of Field Control Division, H. D. Conkey 
Company, Mendota, Ill. 


Right: George C. Huppertz, president, E. 

B. Hauser, vice president, both of Stover 

Water Softener Co., St. Charles, Ill., and 
Stu Rambo, executive secretary, CSA. 


Lett: At the recent convention of 
the Central Supply Assn. in Chi- 
cago were Ralph W. Cooke, Rheem 
Manufacturing Company; Geo Mee- 
han, John Wood Manufacturing 
Company, Chicago, and Dick Ra- 
haut, American Radiator Company, 
Chicago. Fred S. Hudson, National 
Rediator Company, Johnstown, Pa.: 
Charles O. Pratt, W. C. Morris 
Company, Chicago; C. S. Bigelow, 
Chett Bigelow and Associates, Los 
Angeles; C. M. Baumgardner, Na- 
tional Radiator Company, and C. A, 
Olsen, C. A. Olsen Mfg. Co., 
Elyria, Ohio. 








CEA Convention... 


See Report of Meeting, June Issue 


aD ei recent spring meeting of the Central 
Supply Assn., held at the Palmer House, Chicago, 
pointed up the necessity for more aggressive mer- 
chandising and selling at all industry levels in an 
increasingly competitive buyer’s market. In addition 
to discussions on how to improve marketing tech- 
niques, attention was paid to government regulations 
and to price conditions. 

William Simon, of Miller, Gorham, Westcott and 
Adams, Chicago, (attorneys) said that the practical 
effect of the recent decisions in the Conduit and 
Standard Oil cases is to require uniform f. o. b. mill 
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selling for most commodities, including pipe and other 
plumbing supplies. He said that the validity of any 
pricing practice is governed by the Sherman Anti- 
Trust Act, the Federal Trade Commission Act and the 
Robinson Patman Act. Mr. Simon stated that there is 
a need for clarifying these conflicting regulations in 
the interests of continued business prosperity. 

J. J. Nolan, executive vice president, Central 
Foundry Company, New York City, said that soil pipe 
price reductions have been based on increased manu- 
facturing efficiencies as well as on lowered scrap 
metal prices. 
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Among those attending the NAMP convention in Cleveland were: Grote Manufacturing Company, Bellevue, Ky., G. H. Horst, sales manager, E. R. 
Emery and J. A. McGuire, Utica, N. Y. @ A. O. Smith Corporation, Water Heater Division, Kankakee, Ill.: P. B. Le Boeuf, sales and George E. 
Kemper, sales manager, Atlanta, Ga. office. @ Clayton and Lambert Company, Louisville, Ky., Clarence M. Keith, Michigan sales representative and 

Wn. M. Pace, Kentucky sales representative. 








Mrs. and Mr. Andrew F. Curtin, Curtin Valves Company, Medford, Mass., and Mrs. Rob’t. Lebowitz, Lawrence, Mass. @ Berger Manufacturing 
Company Division, Republic Steel Company, Canton, Ohio; Jack Bergert, Cincinnati representative; Ray Eckwall, New York representative; L. A. 
Burkholder, Cleveland branch manager; A. C. Rudy, manager kitchen cabinet sales; R. J. Daum, Pittsburgh sales representative and W. H. Propst, 
of AllianceWare Incorporated. @ Peerless Industries, Inc., Plymouth, Mass.: R. P. Hoffman, president and Oscar Mann, Philadelphia representative. 








Sundstrand Machine Tool Company, Hydraulic Division, Rockford, Ill, R. J. Murphy; O. E. Mayfield and W. R. Kiefer, sales engineers; H. O. Wahl- 


mark, service manager and B. L. Soderberg, sales representative. @ F. A. Nicklas, sales representative, Bryant Heater Division and R. S. Torpey, 
Rochester, N. Y. @ Modern Water Equipment Company, West Chicago, Ill.; Kenneth G. Sims, president, and James F. Conway, master plumber. 


(Second Report) 
a AN address on public relations at the e 
annual convention of the National Assn. of Master 
Plumbers, George O. Toepfer, chairman of the public ee ‘ ng 
relations committee, Plumbing and Heating Industries 
Bureau, outlined the work accomplished by the 


Bureau in creating good public relations between the 
plumbing industry and the consumer. 

To sustain the broad, educational public relations 
policy by the Bureau a budget has been established 
which is 75 percent underwritten by manufacturers, 


said Mr. Toepfer. To complete the necessary funds 
needed by the Bureau, Mr. Toepfer suggested, in his 
recommendations, that a per capita fee of five dollars 
from every plumbing and heating contractor be sub- 
scribed to complete the Bureau’s budget. 
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Martil L. Carter, Chicago, Church Manufacturing Company, Holyoke, Mass.; Geo. Kolyer, Cleveland; Geo. H. Henwood, Detroit; Edw. J. Witherell, 

advertising and sales manager, and B. O'Connor, Chicago. @ Gene Peters, Ohio representative and Karl Kollman, president, Kollman Manufacturing 

Company, Erie, Pa; Raymond Gidley, Ralph Bohrer and Ed. Domanski, all journeyman plumbers of Columbiana, Ohio. @ C. F. King, sales manager 
and H. O. Bartlett, advertising manager, The Halsey W. Taylor Company, Warren, Ohio. 





Gordon Hayes, sa'es manager, Fiat Metal Manufacturing Company, Chicago. @ Mrs. Bedard and E. L. Bedard, vice president of sales, Mt. Hawley 

Manufacturing Company, Peoria, Ill. @ L. Barjus, vice president, Sarco Company, Inc., New York City. @ Reading Tube Corporation, New York City: 

Richard White, Cleveland; Samuel Sterling, vice president, New York City; Miles Kennedy of the Kennedy Company, Newcastle, Pa.; C. F. Edwards, 

Raub Supply Company, Lancaster, Pa.; Joseph Murray, sales manager, Reading Tube Corporation; Francis Shope, Raub Supply Company, and Harry 
Seidner, Bleiberg Plumbing Supplies, Inc., Brooklyn, N. Y. 


sven ene 


4 . 
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In-Sink-Erator Manufacturing Company, Racine, Wis.: John W. Hammes, president; Quentin A. Hammes, treasurer; Richard J. Hammes, sales; 
C. A. Pope, advertising manager, E. J. Hammes, vice president, and Robb M. Cox, sales. @ J. A. Zurn Manufacturing Company: Allan Cross, Ohio 
representative; John Shreve, sales, and H. C. Harper, advertising. @ Imperial Brass Manufacturing Company, Chicago; George Haupt, Milwaukee; 
L. C. Coombs, sales manager; W. E. St. Bernard, Chicago, and F. D. Latanick, Cleveland. 


for various companies and institutions. 

During World War II, the armed forces maintained 
a ratio of one publicity man for every 250 men and 
women in the armed forces. If the master plumbers 


The following are excerpts from Mr. Toepfer’s 
speech. 
One of the most significant trends in business today 


is the striving for the betterment of public relations. 
Twenty years ago the classification of “public rela- and journeymen plumbers adhered to this ratio, we 


tions” was not to be found in the New York telephone = would have about 1000 men in public relations work 
directory. Today, there are 120 firms in New York in our industries. 

serving as public relations consultants and many hun- Actually, we do not need that many. Every master 
dreds of men and women are working in this capacity plumber and every journeyman plumber has the op- 
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THE GOULDS STORY 


ACTH 


"HERE'S WHY IT'S “GOOD BUSINESS 
T0 FEATURE GOULDS : 


© COMPLETE LINE—Goulds is the 
complete line—a pump for every need... 
the result of Goulds 100 years of pump 











awley . 4 

‘City: manufacturing experience. 

7 ¢ SELLING PROGRAM— Goulds 

mn offers you a practical, proven selling pro- Here’s Goulds “Record”’ booklet—an outline of the 

gram. It’s easy to use...and it works! +s : 
iad, Mnalans: deeryerkere seport extra most complete Dealer Merchandising Program in the 
sales ... “Plus” profits. industry. It describes Goulds product literature, news- 
© KNOWN PUMPS—Goulds pumps paper and radio material, sales letters, displays, dem- 


are known—they’re backed year after year 


by a hard-hitting national advertising cam- onstrators, etc.—and fells you how to make them pay off 


paign. in profits! 
e BETTER PUMPS — Goulds pumps 
are better! No one can match Goulds Bal- The program’s practical ...it’s proven... it’s designed 


anced-Flow Jet...the dependable service 
and exclusive selling features found on 
other Goulds units. you extra profit from other items. It’s another important 


reason why it’s “Good Business” to feagure the Goulds 


to boost your Water Systems volume—and to bring 





GOULDS AMAZING line. 
BALANCED-FLOW JET 
Here’s the leader of If you haven’t received a copy of this booklet, ask your 
sales; Goulds complete line of x ° 5 5 
Ohio water systems. It’s the distributor—or write us for his name. 
kee: only pump of its kind— 
ukee, tankless, with self-ad- 
justing capacity. For 
shallow wells, GOULDS PUMPS INC. - Seneca Falls, N.Y. 
ined 
and 
bers sia WATER SYSTEMS 
, we 
vork Se To1st YEAR] 
aster FOR EVERY FARM AND HOME NEED 





» OP- 














Also at the NAMP convention: M. F. Foist, sales manager; Ernest H. G. Marow, regional sales manager, all of Given Manufacturing Company, Los 
Angeles; E. F. Kurde, vice president, Malone Plumbing Supply Company, Pittsburgh and Bertram Given, vice president, Given Manufacturing Com- 
pany. @ Ted Bloomberg; Jack J. Bloomberg; Isaac Bloomberg, visitors; Isaac Smit, Johannesburg, South Africa; Ted Rogovin, visitor; Mrs. J. Bloom- 
berg; Mrs. |. Bloomberg; Mrs. Isaac Smit and Mrs. Ted Rogovin. @ Mrs. and Mr. A. P. Waldron, Stover Water Systems Company, St. Charles, Ill. 








At the booth of the National Clay Pipe Manufacturing Company, Inc., customer; W. D. Anderson, Atlanta, Ga. and R. T. Antrim, Los Angeles. © 


Speakman Company, Wilmington, Del.: Paul Davis, C. C. 


Gerow, Jr., Willard Speakman, president, and John J. Traynor. @ Lewin-Mathes Company, 


St. Louis, Alan B. Lewin, general sales manager; Larry Powell, Cleveland and James Sills, plumbing and heating wholesaler, Cleveland. 








George Carr, southern Ohio representative; Yost Smith, assistant sales manager, both of AllianceWare, Inc., Alliance, Ohio. @ C. J. Boewer, St. 

Louis; A. M. Warren, New York City, and George E. Burston, Cincinnati, all of Good Manufacturing Company, New York City. @ A. C. Rudy, 

manager kitchen sales; L. A. Burholder, Cleveland branch manager; N. N. Sutmaier, advertising manager, and C. E. Howes, manager of sales, all of 
Berger Manufacturing Company, Division of Republic Steel Company, Canton, Ohio. 


portunity, every day in everything he does, to do a 
public relations job for himself and for the industry 
as a whole. 

Good public relations consists of making a series 
of favorable impressions on the public. There are 
many things that help to make these impressions— 
how the telephone is answered, the behavior of work- 
men on the job, the appearance of the stores, show 
windows, shops and trucks, and advertising. 


In addition, there is an over-all public relations 
job to be done through newspapers, magazines, the 
radio, booklets, and other media. Even before our 
industry was as public relations conscious as we are 
today, we had an organization doing educational 
work for us and this organization is still functioning 
today. 

I refer to the Plumbing and Heating Industries Bu- 
reau which we helped to organize many years ago as 
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NOW ITS EASY 


TO DESIGN FOR RADIANT PANEL HEATING! 


;, ti @ Gives you ‘‘ready-made” 








, Los 


design for most installations. 






A wmplified J 
PIYCH Deon Dyn. 
@ No higher mathematics needed. Bre Procedure foy 


joa all RESIDENTIAL PANEL HEATING | 


equations. 





@ Proven accurate by hundreds 


rob miartacli(ohite) ale 





@ Write for free copy. 
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FOR THE FINEST RADIANT PANEL HEATING 
USE REVERE COPPER WATER TUBE AND 
REVERE’S SIMPLIFIED DESIGN PROCEDURE! 





CONS yi T 






Now Revere has developed the most simple and most teen 


rapid method of design for panel heating that has been, 
or is ever likely to be, published! It enables the average 
contractor to properly design panel heating systems 
for residences and other non-mechanically-ventilated 
structures. 

Analysis of hundreds of installations designed by 
painstaking graphical methods showed that most struc- 
tures can be classified according to five characteristics; 
and that once these characteristics are established, the 
requirements for radiant panel heating can be read 
directly from a simple table. 


“tT 
I 
; 
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Revere Copper and Brass Incorporated 
230 Park Avenue 
New York 17, New York 


Please send. me a free copy of A SIMPLIFIED DESIGN 
PROCEDURE FOR RESIDENTIAL PANEL HEATING. 





Here . . . in this easy-to-follow booklet. . . are all the 
r, = facts you need to accurately design the average floor or 
" y a radiant panel heating system. Write today for 
veal: your FREE copy! aS cee aad tobe thvdebevenidetedet eeeskscuaees 
tions REEVE ME Company.......ccccccccscccscccscsccccsccvcscsesscccssvece 
the 
i ©| COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 SD ida cccidebrnatesencacisbeetcearctiocsenseneesonte 
are 230 Park Avenue, New York 17, New York 
ional ere 
ning Mills: Baltimore, Md.; Chicago, Ill.; Detroit, Mich.; Los Angeles 
and Riverside, Calif., New Bedford, Mass.; Rome, N.Y. HY viccvcncecccvsctervececececece State ..ccccccccccccvccces 
Bu Sales Offices in Principal Cities, Distributors Everywhere. 
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At the NAMP convention in Cleveland, Geo. C. Hench, Washington, D. C.; P. M. Stephenson, vice president, and Wm. D. Keefe, Buffalo, all of 

Aldrich Company, Wyoming, Ill. @ Ohio Tool and Engineering Company, Springfield, Iff.: Glenn C. Bull, Indiana representative; H. T. Hale, partner, 

and L. Deutsch, partner. @ Chicago Specialty Manufacturing Company, Chicago: L. P. Solomon, advertising manager, and C. L. Sloman, merchandise 
manager. 
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Mr. and Mrs. M. Erickson, Cleveland, and J. Lamont, sales manager and treasurer, The M. S. Little Manufacturing Company, Hartford, Conn. @ 
J. R. Connell, vice president; W. W. Smyth, Chicago; Richard Tate, Miami; W. B. Schutz and W. S. Holton, both of New York City, all of Orange- 
burg Manufacturing Co., Orangeburg, N. Y. e G. D. Lain, research engineer; F. F. Harris, Youngstown Sheet and Tube Company, Cleveland; K. 
F. Lukens, Wheatland Tube Company, Philadelphia, all of the Committee on steel pipe research for the American ron and Steel Institute, New York 


Wy, 





Wang 





John Jones, Ohio representative and E. G. Bradley, president, both of General Aluminum Supply Corporation, Kansas City, Mo. @ Greenlee Tool 
Company, Rockford, Ill: J. G. Juett, sales; Gene Whitsell, sales: Adolph Hawkinson, assistant sales manager; Ray Samuelson, sales managet 
and Jack Edwards, sales. @ H. J. Osterfeld, plumbing contractor, Dayton, Ohio; Tom Shield, Canton, Ohio, of Woodward-Wanger Co.; Walter 
Williams, plumbing contractor, Wilkes-Barre, Pa; Tom Farrand, Harrisburg, Pa. and Ray Loviner, both of Woodward-Wagner Company, Philadelphia. 


the old Trade Extension Bureau and which is helping 
all of us make good impressions on the public. 

The Bureau is giving the public a very favorable 
picture of the men in the plumbing business. It is up 
to all of us to live up to the build-up we are getting 
in the Bureau’s releases. 

In order to give members of the National Assn. of 
Master Plumbers a better idea of the day to day ac- 
tivities of the Bureau in their behalf, I have prepared 


a summary of its activities which I will call, “The 
Bureau at a Glance.” 

The Bureau performs a comprehensive service in 
the field of consumer publicity. Its activities include 
newspaper publicity through 800 daily newspapers 
with eight pages of releases on plumbing and heating 
every month; assists editors of building pages in the 
preparation of special stories on plumbing and heat- 
ing of interest to their readers, and cooperates with 
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Railroad Fair... OLD FAITHFUL replica 
“sparked” by KEWANEE 


SCOTTIE JR’ 


STEEL BOILER 


For high pressure steam at low cost 


SCOTTIE JR. “cops the prize.” Pictured is 
an unusual use for this highly efficient steam 
maker ... adding zip to the OLD FAITHFUL 
replica at the joint Burlington-Great North- 
ern-Northern Pacific exhibit at the Railroad 
Fair, Chicago. 





Small hospitals, laundries, dry clean- 
ing plants, countless food industries 
and industrial plants utilizing proc- 

ess steam... all have solved steam 

problems with Scottie Jr. 


6 sizes...6to 36 hp 
125 Ibs wp 


Each Scottie produces far more steam than 
guaranteed by its rated capacity... with 
full efficiency through the entire range of 


loadings. See Catalog 99; check its gen- 
erous proportions; you'll see why! 


Ideal for mechanical firing ... AND can be 
quickly converted from oil to gas and back 
again as often as one desires. 
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Also at the NAMP convention were T. E. Wilder, advertising and sales promotion: J. M. Maloney, regional manager, both of Briggs Manufacturing 

Company, Detroit, and Jean Cambron, model. @ Bob Robbins, general manager; M. J. Koblitz, Jr., Cleveland; Hope Rich, sales department; J. A. Kane, 

Atlanta, Ga. and John J. Russell, Shower Door Company of America, Atlanta, Ga. @ Ralph Sebrell; Stanley Schwen and V. P. Bresan, sales manager, 
all of Radiator Specialty Company, Charlotte, N. C. 








Don Murphy, advertising; Stan Wilt, Chicago, both of Combustion Engineering Company, Inc., Chattanooga, Tenn.; W. B. Prather, Prather Brothers 
Plumbing and Heating Supply Cempany, Oak Hill, W. Va.; E. J. McFadden, general sales manager, and W. V. Lord, advertising manager, both of 
Combustion Engineering Company, Inc. @ W. R. Parker; H. G. Landsee;E. E. Tal, all of Tal’s Prestal Bender, Inc., Milwaukee. @ S. Muir Stroh, 
sales manager, plumbing and heating division, and John J. Owens, sales manager, Philadelphia area, both of Hajoca Corporation, Philadelphia. 








Front row: R. P. Crose; C. D. Bartlett, Philadelphia; Raymond H. Smith, New York City; Arthur Goepel, assistant general manager; Waterville, 

Conn.; C. Reichenback, St. Louis. Back row: E. L. Hunt, engineer; R. Roulston, Cleveland, and Derek C. Peters, Jacksonville, Fla., all of Scovill 

Manufacturing Company, Waterville, Conn. @ A. Silverman; Wm. Glick and E. Gaworski, all of General Wire Spring Company, Pittsburgh. @ G. N. 

Roney, commercial engineer, disposal division; D. E. MacKenzie, range and water heater division; P. M. Augenstein, sales manager, water heater 
division, all of General Electric Company, Bridgeport, Conn. 


newspapers by supplying special articles and photo- Articles are prepared for publication in the shelter 
graphs for special editions. group magazines and for specialized readership in 

The Bureau supplies press associations with ex- other publications, including farm magazines and 
clusive articles and photographs. maintenance publications. 

Special articles are prepared for syndicates. These Four consumer booklets have been issued by the 
articles on plumbing and heating are sent to small Bureau for wide distribution to all sections of the 
daily, weekly and semi-weekly newspapers supple- country as plumbing and heating showroom litera- 
menting the releases sent out by the Bureau to the ture, for use at home show exhibits, schools, libraries 
large daily newspapers. and extension work, 
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Dependalle Steel Pipe 
.»» The Plumbers Friend 


For 45 years, Youngstown Steel Pipe 
has served plumbing and heating contrac- 
tors dependably--enabling them to furnish 
adequate water and heating systems to cus- 
tomers at lowest cost. 


Whether you use a few feet or thousands 
of miles of Youngstown Steel Pipe, you can 
depend on its uniformity--uniform in met- 
allurgical and chemical properties for easy, 





ae pe accurate bending, cutting, welding and 
3 ee, threading--uniform in diameter and round- 


ness--cut to uniform lengths--uniformly 
smooth inside for minimum friction--in 
short, uniformly satisfactory. 
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YOUNGSTOWN SHEET AND TUBE COMPANY °~ ngstown 2, Obi 


yf the far lel of Alloy and Yoloy Steel Export Office O Fifth Avenue, New York 
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TUBULAR PRODUCTS CONDUIT BARS RODS COLD FINISHED CARBON AND ALLOY BARS - 
PLATES WIRE ELECTROLYTIC ‘TIN. PLATE 3 GOne TIN PLATE RAILROAD TRACK SPIKES. 











Buestions From Pleader: 





Short Circuiting 


To the Editor: 

What can be done to overcome short 
circuiting of steam or vapor in hot 
water radiators? I think it was a big 
step backwards when the manufac- 
turers discontinued steam radiation. 
At one time a manufacturer of radia- 
tors put out a special fitting which was 
some help, but perhaps it, too, was 
discontinued. 

I find that a large part of every 
radiator gets only lukewarm in the 
center and bottom unless heat is on 
for a considerable time. Then it will 
gradually heat up. 

N.Y. W.MS. 


To the Reader: 

We fear that this is one case in 
which we must disagree with our 
reader in feeling that the short 
circuiting in radiators is due to the 
use of the hot water type. 

In fact the manufacturers dis- 
continued the manufacture of the 
steam type of radiator only after it 
not only had proved to be equally 
satisfactory for steam use, but engi- 
neers actually were specifying and 
demanding the hot water type for 
vapor and vacuum installations. 

In a vacuum system, for example, 
no steam can short circuit and pass 
out of the radiator, as the trap is a 
thermostatic trap which closes as soon 
as the steam strikes it and confines 
the steam in the radiator. 

In vapor systems there are many 
types of systems, some of which em- 


The top-inlet-and-bottom outlet method of 
radiator connections is recommended to our 
New York reader, although the bottom inlet 
connection is satisfactory for hot water radia- 
tors and is used for one-pipe steam radiators. 


fist TYPICAL 





AUTOMATIC pe 
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ONE~-PIPE 
STEAM 


TWO-PIPE 
STEAM (OBSOLETE) 


ploy thermostatic traps on the radia- 
tors. Others do not. We feel that it 
can be said, however, that all vapor 
systems will heat the radiator 
throughout as soon as sufficient vapor 
has been generated so as to fill the 
entire system. 

It may be possible that our reader is 
not employing the recommended top- 
inlet-and-bottom-outlet method of 
connection and, if not, this may have 
something to do with his troubles. 

In Fig. 1 we are showing desirable 
methods for connecting radiators on 
one-pipe steam, vacuum or vapor, 
two-pipe steam and hot water systems. 

It will be noted that all of these 
systems are preferred to have top in- 
let connections with the exception of 
hot water where either is permissible. 
Personally we prefer the top inlet 
even in the hot water job. 


Well Trouble 


To the Editor: 

I have been a reader of your maga- 
zine for the last twenty years and it 
is impossible to tell you how much 
I have derived from it. However, I 
have never seen an approach to my 
present problem covered in your mag- 
azine. 

I bored a well about eight years 
ago and for a year it worked wonder- 
fully. It was 26 ft deep-bored with 
a post hole auger and cased with 4 
in. pipe. After a year the bottom 
caved in in some way and I got clay 
water. To offset this, I drove a 1% 
in. well point down into the white 
sand and it again worked wonder- 
fully but with a somewhat decreased 
flow of water due to the small point. 
At the time I did not know a 2 in. well 
point was needed for electric pumps. 


However, the supply was still ade- 
quate for our needs. 

Now, after eight years, the well 
point has evidently corroded up some 
as the supply is considerably reduced, 
I have tried to raise the point but | 
can’t budge it. Now, recently I read 
that these points could be blown out 
with the use of dry ice. I lost the 
article but if I remember rightly, they 
recommended putting a pailful of 
crushed dry ice into the pipe and cap- 
ping it. The gases generated will blow 
out the filled up holes of the well 
point, it was stated. 

What do you say? Could it be done? 

R. L. M. 


To the Reader: 

An authority on electric water sys- 
tems answers the above question as 
follows: “This matter has been talked 
about at intervals and may have been 
attempted, but there is great danger 
that the dry ice might drive the screen 
away from the well point. This would 
then permit infiltration of sand and 
gravel into the point, eventually clog- 
ging it up completely. There is also 
danger that the well might be lost 
entirely. Therefore, I could not make 
a favorable recommendation of this 
method.” 

Does any reader have experience 
with similar problems which would be 
helpful? If so, write up your recom- 
mendation, describing your problem 
and outlining the solution. Five dol- 
lars will be paid for every letter pub- 
lished. 





This department answers, every month, a 
selection of the most interesting technical 
problems sent in by readers on plumbing, 
heating and air conditioning subjects. 
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ay For Small Restaurants, Small Apartments and Large Homes... 
e * 


BURKAY VOLUME-FLOW AUTOMATIC WATER HEATER 





This new, smaller A.O. Smith Burkay, with 
110,000 BTU input, is specifically designed to meet 
the requirements of small restaurants, small apart- 
Model 4]7 ments, rooming houses, larger private homes—all 
volume installations which impose moderate de- 
mand on the water heater. 





Model 417: height 
48% in.; diameter 
18 in., over-all. 


Model 417 is a tank heater with straight on-off 
operation, for recovery installation. 


Like all A.O. Smith Burkay units, it is easier to 
install, easier to service, and takes a minimum of 
floor space. 


NEW SALES AND PROFIT OPPORTUNITY. Model 
417 applies the proved A. O. Smith Burkay volume- 
flow principle in a new size... opens up new profit 
opportunities in volume water-heating contracts. 
Mail the coupon, now, for complete illustrated in- 
formation on this and other A. O. Smith Burkay 
Water Heaters. Available for all gases including 
LPG and LPG air. 














. 





VOLUME-FLOW WATER HEATERS 











fae Sr EE ee See ee eee i) 

| A.O. Smith Corp., Dept. DE-849, Toledo 7, Ohio | 

LARGE-VOLUME CONTRACTS Without obligation, send us all the facts on A.O. Smith 
A.O. Smith Burkay Model Burkay Volume-Flow Water Heaters 
600, with 195,000 BTU in- | (J New Small Model 417 (] Large Model 600 | 
put, can be installed as in- | | 
Stantaneous, booster, recov- | Nane—____ | 
ery, or booster-recovery i | 
supplying hot water at 2 SC ——_—_—______+___— | 
temperatures at the same | 
time. Send the coupon for Ns ee re | 
all the facts. | | 
Co =e ey 
a en wil 








NEW YORK 17. - ATLANTA 3 + CHICAGO 4 + HOUSTON 2 + SEATTLE 1 ~- LOS ANGELES 14 ~ INTERNATIONAL DIVISION: MILWAUKEE 1 
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... FLEXIBILITY, CAPACITY, APPEARANCE 


Here’s concentrated heating capacity in a mod- 
ern, eye-appealing cabinet that is at home in the 
finest surroundings. Low-speed, belt-driven, 
centrifugal fans make the Series R the ideal 
unit heater for offices, lobbies, vestibules, cor- 
ridors, stores, and other large interiors where 
appearance and high capacity .are essential. 
The Series R comes in four unit sizes, contain- 
ing 2, 3, 4 or 5 fans and having, air delivery 
rates ranging from 518 to 1890 c.f.m. Ap- 
plicable to either steam or hot water, its steam 


heating capacities range from 158 to 588 E.D.R. 


@ Consult your telephone directory for the nearest Warren Webster & Co. 
representative, or write to the Camden, N. J., office. 


MADE BY JOHN J. NESBITT, INC., PHILA. 36, PA. 
SOLD BY WARREN WEBSTER & CO., CAMDEN, N. J. 


UNIT HEATERS 


aE @ 


LITTLE GIANT: 
Down-blow unit for 
low mounting. Publi- 


cation WN-134, 


PROPELLER FAN 
UNIT: Suspended type. 
Send for Publication 
WN-126. 


August, 1949 © 


For vertical floor mounting, the unit is 
equipped with a removable base intake grille 
(as shown). Can also be furnished with flush- 
type intake grille and with external flanges on 
the cabinet for horizontal (ceiling) mounting 
or for wall mounting in either normal or in- 
verted position. When used on steam systems, the 
copper-tube-and-aluminum-fin heating element 
drains off condensate in any of these four mount- 
ing positions. Cabinets, ordinarily finished in liz- 
ard-brown featherweave, can also be furnished 
in a neutral gray prime. Publication WN-133. 


LITTLE GIANT: 
Horizontal blow; high 
velocity, 





GIANT: Publ. WN-128. 
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UNTOTUNING 
Section 


a the theme that 1949 is a 
selling year, members of the National Warm Air 
Heating and Air Conditioning Assn. held a recent two 
day meeting at the Edgewater Beach Hotel, Chicago. 

In an atmosphere stressing the importance of going 
hard after sales, speakers rallied members of the as- 
sociation to a program calling for intensification of 
sales effort. The market is there, said one speaker, 
but competitors for the consumers’ dollar likewise are 
aware that effort and sales ability are needed to cap- 
ture their share of the market. 
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Meeting today’s competitive market stressed at Warm Air 
meeting. Slogans feature emphasis on selling in 1949 


Institutional and public building will hit new highs 
for 1949—an opportunity for the warm air heating 
contractor to also hit new high in sales, said another 
speaker. 

Technical reports on research results were dis- 
closed to members, particularly the work done at the 
University of Illinois under the sponsorship of the 
association. 

Details of the construction of the association’s new 
research residence, number three, were outlined. 

A complete report starts on page 136. 
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Long Life 


On new equipment and for replacements insist on 
Perfex Twin Contact Primary Controls! 


Your customers will be more satisfied because these controls are 
rugged, require less service...the powerful, sensitive exclusive tube 
and channel stack element is less affected by soot...easier to clean. 


Completely Safe 


The control locks out imstantly if element is damaged or fails 
during operating period or when abnormal conditions occur. 
Recycling is eliminated. It operates only under safe conditions. 


Installation Advantages 


You save time and money on installation because leveling is un- 
necessary...conduit knock-outs are convenient...there is ample 
wiring space. Operating cycle easier to check...simple under- 
standable two-wire circuit. 


Service distributors are located in key cities. Consult the classified 
section of your telephone directory or write us for the name of 
the one nearest you. 


Dealers Who Want the Best 
and Safest Controls Order and Specify 


TWIN CONTACT 


CONTROLS 
ae 








om 

















Easy Installation 


Insist on PERFEX TWIN CONTACT PRIMARY CONTROLS, 









Series 5520 
OIL BURNER 
PRIMARY CONTROL 
One of a complete line 


of Twin Contact Controls 
for every heating application. 





MILLIONS OF 
SATISFIED 
USERS 


ERFEX 


CORPORATION 
MILWAUKEE, WIS. 








In Canada, Perfex Controls Ltd., Toronto 1, Con 


ve seated 

















A CAPDIETE TINE AF TWIN CANTACT CONTROLS FOR ALL TYPES OF HEA NG 
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The exclusive Winkler FUEL METER always 
delivers the same amount of oil, regardless of 
viscosity. Hence, the fuel-air ratio remains 
constant. 











The exclusive FUEL AERATOR (a ‘“‘Rollator”’ 
type pump) intimately mixes exact amounts q f 
of air and oil and forces this oil-saturated = 
® vapor to the nozzle. 4 ® 


WHY THE WINKLER MAKES 
NEW ECONOMY RECORDS! 


A new approach to the science of oil 
combustion enables the Winkler LP* 
Burner to set an astonishing standard 
of economy and performance. This 
burner perfects low pressure operation 
—eliminates old service troubles and 
the extravagant waste of oil so com- 
mon with conventional oil burners. 


At left are shown a few of the design 










*LOW PRESSURE 


























4 improvements which are exclusively 
ROL Winkler developments. They are the 
The adjustable FLAME CONTROLLER delivers reasons Winkler LP* Burners are sell- 
secondary air in 3 concentric zones, produc- ing at sight—to both new users and to 

line ing air patterns to suit exactly the capacity . . P 
© of the Fuel Meter. present owners of oil burning equip- 

trols - ment. 

ication. The Winkler LP* achieves its econ- 
— omy in four ways. It can be sized to 
F burn as little as 44 GPH—ending over- 


sizing waste in the small heating plant. 


EX 


ION 
ws. 
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“Winkler Mersie’ 


The extremely large opening in the Winkler 
TURBA NOZZLE does not become clogged by 
dirt particles nor is the rate of oil flow 
through it affected by changes in viscosity. 


It saves service expense because of its 
utter simplicity and clog-proof nozzle. 
It ends the inefficient short runs usual 
with oversized burners. . . and, it is 
not critical of oil. 

Don’t delay in getting your share of 
Winkler LP* profits—write today for 
full information on this burner you 
can sell now! 


KRLER 


Automatic Heating Equipment 


This Winkler LP* Demonstrating Unit 
convinces prospects! Right in your 
own showroom it burns crankcase 
drainings—mixed oil and water— 
“hard-cracked” oil—heavy,unrefined 
oil... all without smoke or soot. An 
amazing proof of Winkler superiority. 


U. S. MACHINE CORPORATION 


Dept. O-F8, 
Lebanon, Indiana 





Warm Gir ||! 


\ \ ITH posters and identification badges 


featuring sales slogans, special emphasis on “meeting s ~ ‘ 
today’s competitive market” was injected throughout ° 
the full two-days’ program of the National Warm ies ” 
Air Heating and Air Conditioning Assn., held at the 
Edgewater Beach Hotel, Chicago. os 
From the board of trustees’ meeting came the  . 
nomination and election to the board of H. F. Ran- ‘eb : 
dolph, vice president, International Heater Company, a, ty 
to fill the unexpired term of E. H. Paul, resigned. 00 d 
Following the “call to order” by the association’s ll d 
president, Atlee Wise, Wise Furnace Company, ‘ f 
Akron, Ohio, Robert W. Roose, special research as- aoe 
sistant in Mechanical Engineering at the University 
of Illinois, discussed the results of the research acti- are 
vities conducted in research residence No. 2 during |g 
the heating season of 1948-49. The title of his talk was i 
“Ceiling Panel Heating versus Conventional Forced iin 
Warm Air Heating with an Unheated Basement.” In the gr 
his talk, Mr. Roose compared the performance with og 
previous tests of the same system conducted with a agente 
heated basement. From the tests conducted, Mr. 
Roose concluded that the two heating systems per- These 
formed satisfactorily and had approximately the same two-w 
characteristics with either a heated or unheated base- — 
ment. In addition, the extra fuel required to heat the types , 
basement was relatively small compared to the addi- eC 
tional space heated. . 
The next speaker was Norman A. Buckley also of eal 
the University of Illinois. Speaking on recent research indust 
activities conducted in the mechanical engineering Clar 
laboratories, Mr. Buckley explained to the convention Comps 
attendants the proposed arrangement and method for rup, N 
determining the performance of a blower used with a of the 
furnace. actions 
In his talk “Marketing Opportunities for Warm Air ee 
Heating in Commercial and Industrial Applications,” form. 

' Larry S. Redford, vice president, Jackson and Church, of the 
pointed out a new profitable sales field for warm air heatin; 
heating. Quoting Dow-Jones statistics Mr. Redford form i 
unfolded the facts that although total square footage Grand 
of residential heating in 1949 is below 1948 level, the In h 
square footage of non-residential structures will be sell, 1 
above the 1948 level. He mentioned that hospitals and Chicag 
institution buildings are up 3 percent, religious build- mittee, 
ings are up 19 percent, dormitory buildings are up 57 ducted 
percent and public buildings of all types are up 96 
percent. 


F. L. Meyer, president, Meyer Furnace Company, 
and chairman of the research advisory committee, 
announced the construction of the new research res- 
idence No. 3, being built by the association at Cham- 
paign, Il. 

Morris E. Childs of the University of Illinois de- 
scribed the home layout and heating apparatus to be 


Left: Slogans on this and page 133 were strategically placed around the 
convention room of the Warm Air association to stimulate and promote 
the theme of selling in 1949. Photos on facing pages are of speakers. 
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% | {Aeeting Puts Accent on Sales... 


ges 


sing used in the new residence. This home will be a Atlee Wise T. Reid Mackin 
ee typical five-room basementless structure now selling 
Out) with lot from $9,000.00 to $10,000.00 of standard frame 
“tha construction. It will have a wood shingle exterior. 
: Over-all dimensions of the home are 32 by 24 ft., 
lie providing 778 sq ft of floor area. Floor construction 
an. will consist of a 4 in. gravel fill and a 4 im. concrete 


Satie slab with a vapor barrier between the gravel and the 
d ah slab. The slab will be insulated with 1 in. thick, 
Aes rigid insulation, located between the slab and the 

3 foundation and extending downward 1 ft from the 
sgh: top of the slab. 








: ae Plans provide for the testing of three types of C. W. Nessell R. Louis Towne 
— systems during the 1949-50 heating season. One is a 
wines gravity warm air system with high side wall registers 
seth in each room and two return air grilles in the utility 
: 4 room walls. The second heating system will be a 
” forced air system using the same duct work as with 
ae the gravity system and the third test will be conducted 
th a with a forced warm air system with low wall registers 

Me in each room and three side wall return air grilles. 

per- These three systems will be operated alternately over 
sein two-week periods throughout the season in order that 
ade comparative performance may be studied under all Ue 
5 ied types of weather conditions. =F Bleberoe <a 


addi- “Results of the experiments conducted,” concluded 
Mr. Childs, “will be published upon completion of the 














so of 1949-50 heating season and made available to the 

ste industry.” 

sring Clarence Grandstaff, C. A. Olsen Manufacturing 

re Company, Elyria, Ohio, in the absence of W. D. Red- 

A hs rup, Majestic Company,- Huntington, Ind., chairman 

ith a of the installations codes committee, reported on the 
actions of that committee. Mr. Grandstaff told of 

5 Ate revisions to Manual No. 9 and the new C.A.C. short 

state =. He also announced the proposed publishing F. L. Meyer Gias tne 

urch, ry) the new Forin five for use as a guide for perimeter 

a oke heating of concrete slab floor homes. “When this 

lford form is published announcement will be made,” Mr. 

otene Grandstaff mentioned. 

1. the In his address to convention attendants C. W. Nes- 

Il be sell, Minneapolis-Honeywell Regulator Company, 

5 al Chicago, chairman of the low-cost house heating com- 

sit: mittee, reported the investigations and testing con- 

1p 57 ducted by this committee of the heating systems in 

1p 96 (Please turn to page 197) 

pany, Carl Lans G. A. Voorhees R. J. Waalkes Joe Meek 
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Warm Giz Convention... 


At the Warm Air meeting, left to right, were Stuart Smith, The W. H. Tonner, Auer Register Co., Cleveland; W. H. Olsen, The C. A. 

Waterman-Waterbury Co.; Mrs. Smith; R. A. Friestad, Field Control Olsen Mfg. Co., Elyria, Ohio; Tom McIntyre, Viking Air Conditioning 

Div., H. D. Conkey and Co.; Mrs. Morrisey; W. W. Morrisey, Waterman- Corp., Cleveland; John Farrar and F. P. Maxwell, both of Crise Manu- 
Waterbury, and Bob Weaver, Grant Wilson, Inc. facturing Co. 


J. P. Nelson; J. Harvey Manny, Robinson Furnace Co., and William ‘ Les Linehan, Penn Electric Switch, Goshen, Ind., and Frank Lenihan, 
J. Woolley, president, Maid-O-Mist, Inc., Chicago. Field Control Div., H. D. Conkey and Co., Mendota, Ill. 


R. V. Clark, Penn Electric Switch, Goshen, Ind., and L. W. Sutherland, Charles Cochran, Minneapolis-Honeywell Regulator Co., and William 
Surface Combustion Corp., Toledo, Ohio. F. Klockan and O. K. Gipple, The Nu-Way Corp., Rock Island, Ill. 
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in use of the right type of nozzle for a 
particular burner and installation is now a more seri- 
ous matter than it has been in the past. 

New and various type burner heads, together with 
different types of oil commonly supplied in different 
sections of the country, causes this and makes it 
necessary for oil burner manufacturers, distributors 
and dealers to give more serious thought to nozzles 
than ever before. 

In the past, after an installer knew what his firing 
rate should be, he generally determined his nozzle 
spray angle by the shape of his combustion chamber. 
If it was square or round he chose 80 degree, if a 
little narrower and longer 60 degree; if very narrow 
45 degree. He gave little, if any, thought to the type 
of spray, as very few oil burner men were acquainted 
with the difference between hollow and solid sprays, 
and nozzle manufacturers themselves had not done 
very much to clearly mark their nozzles as to spray 
type or to explain when and why one or the other 
should be used. 

Since the end of World War II oil burner manu- 
facturers, in order to increase efficiencies and to en- 
able them to burn the catalytic blends of oil, have 
made considerable progress in development of new 
heads for their burners, and in many of these burners 
the right type and spray angle for the particular head 
involved is very important. 


Angle of Spray Important 


To burn oil properly after it has been atomized by 
the nozzle it is necessary to thoroughly surround 
every particle of atomized oil or “droplet” with air 
or oxygen. If this is only partly done the combustion 
efficiency will suffer accordingly. Every burner has 
a certain air pattern that is governed by the design 
of its particular head. There is a definite type and 


burner 


efficiency, fuel savings and customers, satisfaction. 
Angle and type of spray, burner air pattern, fuel oil 


used and nozzle installation are important factors... 


angle of spray best suited for each individual air pat- 
tern and if the right combination is used the best 
possible results will be obtained. 

There are many and varied new heads and in gen- 
eral the Burner manufacturer has determined in his 
laboratory the angle best suited for his particular 
burner. Therefore, the manufacterer’s recommenda- 
tions should be respected above every other opinion. 

Our nozzle tests have clearly proven that spray 
angle of a nozzle is a most important factor and, even 
though a fire obtained with a certain angle looks 
good to the eye, CO2 readings of two to three per- 
cent higher may be obtained with another nozzle 
with a spray more suited to the air pattern of that 
particular burner. 

There are a number of manufacturers who have 
developed heads that produce a so-called “sunflower” 
flame; very carefully conducted tests that we have 
made show that in general a wide 80 or 90 degree 
hollow spray nozzle is best suitable for this type 
head. This may be of some help in the choice of a 
nozzle for this type burner, but again may we point 
out that the burner manufacturer may have good 
reasons for recommending the use of a different angle 
of spray. 


Hollow Spray Most Used 


A hollow spray is most commonly required for the 
large percentage of burners. A hollow spray means 
that a larger percentage of the atomized oil is con- 
centrated on the outside of the spray cone with only 
a small percentage of the oil in the center. As most 
burner heads whirl the air fairly wide off the end 
cone, the hollow spray oil pattern is best suited for 
proper air and oil mixture, although it should be 
pointed out that extreme hollow cone sprays, where 
all of the oil is concentrated in a very narrow ring, 
will not be efficient. 

In other words, hollow spray can be over-done. 

(Continued on page 140) 


This article was written by Ralph L. Dennis, Boston 
Machine Works Company, Lynn, Mass. 
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Four steps to selection 





of correct oi! burner 


nozzle for best results 





(Continued from page 139) 

There are certain burners that have heads that do 
not throw the air wide and, although there is some 
type of turbulator, in back of the nozzle the spray 
comes almost straight off the end cone. With such 
burners a solid spray nozzle is required. A solid 
spray nozzle is made to concentrate most of the 
atomized oil in a solid pattern with no hollow area 
in the center. 

If hollow spray nozzles are used where solid sprays 
are required, or vice versa, smoky fires that cannot 
be cleaned up with air shutter adjustments Will result. 
CO2 readings will be low and performance in general 
will be poor. Installers sometimes find that, even 
though they open the burner air shutter wide, dif- 
ficulty is encountered in clearing up a smoky fire. 
Very often a change to a solid spray nozzle of the 
same capacity will correct this difficulty and the fire 
will clean up with the air shutter half closed. 


Nozzle Spray Must Fit Air Pattern 

Unfortunately, it is impossible to test and issue a 
bulletin on the proper type and spray angle for 
every burner in the field. However, if an oil burner 
service man recognizes that sunflower flame burners 
in general require wide hollow spray nozzles to best 
suit their air patterns, and if he will realize basically 
that—for the best efficiency on any burner—the noz- 
zle spray must fit the air pattern, he will be able to 
obtain the best possible results. We recommend 
that every service man carry a service supply of solid 
spray nozzles as well as hollow. By first trying a hol- 
low spray and taking a CO2 reading and then a solid 
spray with another CO2 check, he can determine 
readily which is best for that particular burner. This 
test need be made but once for each make and model 
of burner. The use of one type or the other very 
often will increase CO2 readings as much as three 
percent even though both fires look acceptable. 


Fuel Viscosity Affects Spray Angle 

Major oil companies in different sections of the 
country are supplying various types of oil for domes- 
tic burner use. In the East and in many sections of 
the Midwest, No. 2 fuel oil is usually supplied. This 
oil is in general a catalytic blend and the percentages 
of blends vary almost from day to day, although the 
important factors of gravity and viscosity are held 


quite constant. 
We have carefully conducted tests on nozzle per- 
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formance with diesel fuel as supplied for home heat- 
ing on the Pacific Coast. An analysis of this oil made 
for us by Socony-Vacuum Oil Company, Inc. shows 
it to be much heavier than No. 2 fuel oil. Viscosity 
is greater and flash point is considerably higher. Our 
tests show that a nozzle made for No. 2 oil delivers 
diesel oil at a slightly higher gallonage, but this is 
negligible because it does not increase enough to 
approach capacity tolerance limit. However, with 
diesel fuel oil (because of its greater viscosity) the 
angle of spray is reduced. A nozzle that delivers 80 
degrees with No. 2 oil will only deliver 60 to 70 de- 
grees with diesel oil. Consequently, wider angles 
(around 90 degrees) tested with No. 2 oil are re- 
quired to obtain 80 degrees with diesel oil. 

Characteristics of No. 3 oil as supplied in certain 
sections of the country are similar to diesel oil and 
therefore must have the same consideration. 

Due to the lack of understanding of these facts and 
the attempted use of a perfectly good nozzle on a 
burner that does not have an air pattern suited to it, 
the products of reliable nozzle manufacturers, in too 
many instances, are unjustly criticized. 

Anyone who has seen good dependable nozzles 
manufactured realizes the great care and precision 
that is put into the machining and testing operations. 
An oil burner nozzle will not stand abuse. A small 
pin scratch or blow on the edge of the orifice will 
ruin its performance. A very small particle of dirt 
will upset its spray pattern. New nozzles should al- 
ways be handled with clean hands as the slightest 
dirt can cause failure. 


How to Install Nozzles 

When an old nozzle is removed in the field and be- 
fore the new one is installed, care should be taken to 
thoroughly clean the burner oil line and the adapter 
in back of the nozzle. Many perfectly good nozzles 
are condemned for poor performance when this is 
not done. Semi-hard particles of dirt sometimes fill 
the threads of the adapter in back of the old nozzle. 
The removal of the nozzle loosens these up and, if they 
are not cleaned out before the new nozzle is installed, 
they will be impressed against the nozzle strainer 
with considerable force when the burner is started. 
Because these pieces of dirt are only semi-hard, they 
are forced through the strainer, the same as a potato 
through a potato masher, causing a complete or semi- 
blocking of an oil groove or the orifice. 

When small capacities of nozzles are used it is 
particularly important that a good filter be installed 
in the oil line at the tank and when nozzles of less 
than one gallon per hour capacity are used, they 
should be equipped wih a 200 mesh strainer having 
solder sealed ends and seams for greater protection. 

We sincerely believe that reliable nozzle manu- 
facturers are attempting to supply, and are supply- 
ing, the oil burner field with dependable nozzles. If 
oil burner manufacturers, distributors, dealers and 
servicemen will understand that they must have the 
right type nozzle for the air pattern of the burner, 
the right spray angle for the oil being used, and take 
the proper care of their nozzles in stock, much greater 
efficiency will be obtained, service greatly reduced, 
and nozzle troubles reduced to a minimum. 
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for lop Stoker Profits 


DEMAND TOP STOKER FEATURES 











1 The Automatic Respirator — patented and ex- a 
clusive automatic air control. = 


2 The “Pulsating” Transmission — thoroughly Md 
agitates fire bed. 
—y : 
Sg 3 “Breathing” Fire Bed—most efficient. More 
—_ heat per pound of coal. 
4 Precision engineering and production, heavy 


duty construction for years of trouble-free 





In the Combustioneer Automatic Coal service. 

Stoker . . . and only in Combustioneer . . - 5 Pioneer leadership . . . more than 20 years 

you'll find these exclusive features which experience in manufacturing, selling and 

mean greater satisfaction for your Custom- servicing all types of domestic and commer- 

ers and bigger profits for you. cial automatic coal stokers. ji 


BIN-FEED MODELS—15 to 1000 Ibs. per hour 


You Get 
Sales Hefos/ 


Catalogues, folders, post cards, letters, cooperative news- E>. HOPPER MODELS 
aper advertising and many other selling helps . . . train- at 15 to 1000 Ibs. per hr. 
ing for your salesmen and service men in our factory i 4 
school . . . field men to assist you with sales and heating Sliny ee ee ee ee ee ee ee ee 


problems. 

Write us now, today, for full details of the Combus- 
tioneer Franchise and Sales Plan that will help you close 
every heating prospect, help you make more money! 


CGnbuslionecer 


r) 


The Steel Products Engineering Co. 
1230 W. Columbia Street 
Springfield, Ohio 


Please send me, without obligation, full details of 
your Combustioneer Franchise. 











NAME. pee RS Roe Uae 
AUTOMATIC COAL STOKER bay tt ret 
THE STEEL PRODUCTS ENGINEERING CO., SPRINGFIELD, OHIO city ZONE____ sTaTe__ 








RN ee aT ee 

















EXACT MEASUREMENT OF AIR 
» « e combined with precise 
metering of oil means 
FUEL-SAVING, DOLLAR-SAVING 
NEVER BEFORE POSSIBLE 





PRESSURE 

(only 1 to 2 Ibs.) 

with sealed 
thrift unit 


AMAZING 
FEATURES 


NEW Sealed THRIFT UNIT 

NEW VAIR-O-METER 

NEW WYDRAULIC SHUT-OFF 

NEW $5,000,000 OIL-AIR NOZZLE 
NEW CAPACITOR START MOTOR 
NEW CUSHION COUPLING 
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CHECK THE FACTS and you'll find... 
OIL-O-MATIC is easier to SELL than SELL AGAINST. 








The VAIR-O-METER is an entirely new engineering development. It pro- 
vides the exact volume of air for perfect combustion at all firing rates 
—with no loss or change in static efficiency. Like all great achieve- 
ments, the Vair-O-Meter is surprisingly simple. No intake choke .. . 
no shutters . . . no iris! An easy screw adjustment changes the 
effective length of the fan blades. 


This new feature makes possible lower firing rates . . . greater 
efficiency. For the first time in oil heat history, the Model Fifty-Ten 
provides the mechanical means to synchronize the two factors most 
vital for truly economical heat—(one) the precise minimum amount of 
oil for each heating plant requirement; (two) the exact amount of air 
to assure clean, complete, efficient combustion of the measured oil. 


Make sure you have exclusive Oil-O-Matic advantages like this 
on your side! 





A few dealer territories 
are available in our 
expanding dealer organi- 
zation. Write the Factory 
today for full information. 


NEW, COMPLETE UNITS for warm air, steam, or hot water. 
Featuring Model Fifty-Ten performance. 


A WORD TO THE WISE! 
BURNS ANY KIND, YES, ANY 
KIND OF DOMESTIC FUEL OIL. 


Pittsburgh Testing Laboratory tests have 
proved Oil-O-Matic’s ability to burn 
either a No. 1 Oil or a 100% catalytically 
cracked oil with equal ease and efficiency. 


WILLIAMS OIL-O-MATIC DIVISIO 
Eureka Williams Corporation 


BLOOMINGTON, ILLINOIS 
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Stoker Convention... 


A continuation of the report in last, month’s issue 
on the Stoker Manufacturers Association convention 








All work and no play . . . many attending the Stoker Manufacturer’s Convention at French Lick, Ind., took time out from more serious duties to 

rest and relax. Among those present were F. R. Hulbert; Mrs. Rave; Mrs. Hulbert and Elmer Rave, all of Sampsel Time Control, Inc., Spring Valley, 

lil. @ J. Beard, Freeman Stoker; E. N. May, Steel Products Engineering Company, Springfield, Ohio and Fred Cochran, Illinois Iron and Bolt Com- 

pany, Carpentersville, Ill. @ M. Henning, Penn Electric Switch Company, Goshen, Ind.; J. Owens, The Mercoid Corp., Chicago; Norman Korff and 
N. Hunter, National Radiator Company, Johnstown, Pa. 





T. A. Crawford, Timkin Silent Automatic; Nils Swanson, McDonnell and Miller, Inc., Chicago; V. P. Black, Perfex Corporation, Milwaukee and W. 

is Sormane, formerly of Conco Engineering Works, Mendota, Ill. @ B. O. Fink, Auburn Foundry, Inc., Stoker Division, Auburn, Ind.; Al Penn, Penn 

Electric Switch Company; C. T. Burg, lron Fireman Manufacturing Company, Cincinnati, and Frank Hackett, Bell and Gossett Company, Morton 

Grove, Ill. @ M. Kingsland, Minneapolis-Honeywell Regulator Company, Minneapolis; Elmer Rave, Sampsel Time Control, Inc.; Doug Devos, Perfex 
Corporation and T. Reed, Minneapolis- Honeywell Regulator Company. 





l \ T THE recent annual convention of the quate and sensible smoke abatement ordinances was 


Stoker Manufacturers Assn., three factors were dis- | stressed. Educating stoker owners on correct firing 
‘d cussed which were deemed vital to the continued procedures was also cited as contributing to the 

growth and expansion of the coal stoker industry. smoke abatement program. 
Intensified selling efforts at all levels, smoke abate- William S. Major, development engineer for Bi- 


ment programs and increased availability of improved tuminous Coal Research, Inc., spoke on the applica- 
stoker fuels were shown to be related factors in help- tion of overfire jets for smoke abatement. He said 
ing turn the 1949 stoker sales curve upward. Presi- that overfire jets were of particular value for older 
dent Claude A. Potts said: “During the 1948 calendar furnaces and for commercial and industrial stoker 
year the stoker industry showed approximately a 24 installations. In addition to overfire jets, the use of 
percent increase over the preceding year 1947. What fly ash collectors and the proper type and size of coal 
1949 figures will be is pretty much in the hands of _ were revealed as further aids in reducing the amount 
those responsible for selling the equipment.” He said _ of air pollution in our cities. 
that where smoke abatement programs were adopted The bituminous stoker coal situation was diseussed 
there followed an active market for stokers, particu- by Carrol F. Hardy, chief engineer for Appalachian 
larly for commercial and industrial size equipment. Coals, Inc., Cincinnati. Mr. Hardy said that the coal 
The necessity for continued cooperation between producing and coal retailing industry has come to 
the association and municipalities in enacting ade- (Please turn to top of next page) 
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realize that the stoker offers a vast market for coal 
and that these industries are making giant strides 
forward in tailoring coal output, both in size and 
quality, to meet stoker demands. He said that there 
is little doubt that a sufficient quantity of high-grade 
stoker coals is available to meet both present needs 
and any future demands. Technical advance, he con- 
tinued, has improved production and cleaning meth- 
ods to provide better coal for industrial stokers. 
Speaking for both the coal and stoker industries, Mr. 


Hardy stated that one of the greatest demands facing 
us is reselling the public on the fact that the cost of 
a standard heating plant, such as a stoker-equipped 
boiler or furnace, attached to a permanent adequately 
sized chimney, is not out of proportion to the cost of 
the home. After all, the main function of any heating 
plant is to provide comfort in a safe way over a long 
period. The coal industry and the stoker industry, 
by a joint effort, can do much to bring this home to 
the public. 





ASHVE Research Reports 


(Continued from page 113) 

between bare and sod-covered ground for the month 
of September, for instance, was 7.6 degrees at the 
1-ft depth and only 3.6 degrees at the 16-ft depth. Be- 
tween September and April the temperature measur- 
ing instruments in the bare ground were more readily 
affected by the air temperature than the instruments 
in the sod-covered ground. 

Also, frost line depths for the bare ground were 
3 ft but only 1 ft for the sod-covered ground. Bare- 
ground temperatures at the 1-ft level lag approxi- 
mated three weeks behind the air temperature, said 
Professor Algren. The time lag in the case of the 
sod-covered ground was similar, he said, although 
the temperatures were lower. 

During the two-year period, temperatures at the 
1-ft depth varied from a high of 75 degrees to a low 
of 27.4, while at 16 ft the high was 53.6 and the low 
was 45.7. Average temperatures for the month were 
used in compiling these figures, he said, and the tem- 
peratures are therefore not the maximum or mini- 
mum values. 


14 Feet for 45 Degrees 


If the ground were to be used as a heat source for 
a heat pump installation and a continuous heat source 
temperature of 45 degrees F. were required, said Pro- 
fessor Algren, the range of temperatures at various 
depths indicate that it would be necessary to go down 
to a depth of 14 ft before this condition could be ob- 
tained. 





New Cooting Load Data 


All the heat—or energy—given off by lights, ap- 
pliances, people, warm surfaces and sunlit glass need 
not be removed from a room by the air conditioning 
system, R. N. Gay, associate professor of heat-power 
engineering at Cornell University reported in a paper 
co-authored by Prof. C. O. Mackey, also of Cornell. 

Cooling loads placed on air conditioning systems 
commonly are calculated as if the energy transferred 
from these sources found its way into the air im- 
mediately and without reduction, Professor Gay said. 
But only part of the energy, he stated, is in the form 
of heat that can be transferred directly to the air by 


convection. The rest of the energy is radiant heat 
that is more likely to be directly absorbed by furnish- 
ings and building materials than to be immediately 
absorbed into the air. 

“Because large quantities of energy are stored in 
furnishings and building materials, the cooling load 
at a given time is seldom the same as the instantane- 
ous total rate of energy emission from the various 
sources. Therefore, heat gains are not cooling loads.” 

The average building with its furnishings is almost 
a constant-temperature energy reservoir, he contin- 
ued, for large quantities of energy can be stored in 
it with only small rises in temperature. Yet almost al] 


information available about cooling load require- 
ments fail to take this fact into consideration. 


Steady and Unsteady Energy Sources 


For purposes of estimating cooling loads placed on 
air conditioning systems, he suggested that sources 
of energy (heat) within an enclosure be divided into 
two groups: the steady sources, such as people, lights 
and appliances; and unsteady sources such as in- 
terior surfaces of walls or ceilings and glass areas 
that transmit solar radiation. The steady sources are 
those from which the rate of energy emission is sub- 
stantially the same no matter what the time. The un- 
steady sources are those whose energy emission rate 
varies with respect to time. 

Reasonable estimates of the cooling loads from 
steady sources now can be made, Professor Gay 


‘pointed out, but compilation of additional information 
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about the fraction of energy that is directly absorbed 
into the air and the fraction that is in the form of 
radiation would be helpful. 


Cooling Load Is Less 


When dealing with unsteady sources of. energy, 
Professor Gay explained, under three conditions the 
cooling load will be appreciably less than the energy 
given off by the sources. These conditions obtain 
where a room is pre-cooled or after-cooled; where a 
constant air temperature is maintained; and where 
a large portion of a building is in a heat exchange re- 
lationship with a relatively cool heat sink (like the 
ground) as well as with the sun and the outdoor air. 

The cooling load will not be much less than. the 
energy emission, however, he said, if a steady room 
temperature is maintained by lowering the tempera- 
ture of the air as the mean radiant temperature of the 
room rises, 
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AIRTEMP DEALERSHIPS 
AVAILABLE! 


Investigate today- 


Sell the famous Chrysler Airtemp Heating and 
Air Conditioning Products—Big Market— 
Strong Demand-—Good Profits 


@ You'll find Chrysler Airtemp products a —s ucts to sell 12 months a year assure you 








fine line to sell—well known and highly re- 
garded—nationally advertised and in good 
demand. They are designed and built to high 
standards for dependable performance and 


profit opportunities in every season. And you'll 
find we back our dealers with close coopera- 
tion in advertising, promotion and field 


engineering service. 


long life. 

Investigate this opportunity while it still ex- 
ists. Write today—without obligation—for 
full details. Or mail the coupon. 


Here are quality products priced to meet the 
needs of home, business and industry. Prod- 


NATIONALLY-ADVERTISED PRODUCTS 
FOR YEAR-ROUND SALES 


(you can handle heating or air conditioning separately if desired) 





Gas and Oil-Fired Furnaces and Winter Air Conditioners * Gas and Oil-Fired 
Boilers * Oil, Gas and Electric Water Heaters * Oil Burners * Coal Furnaces 
* Convertible Winter Air Conditioners for gas, oil or coal * Year Around Air 
Conditioning Units (Heats and Cools) * Anthracite and Bituminous Domestic 
Stokers * Blower Units for Furnaces * Stoker-Fired Water Heaters * Room 
Air Conditioners * Packaged Air Conditioners * Commercial Refrigera- 
tion * Condensing Units * Central Systems Cooling Equipment * Marine 
Refrigeration * Water Cooling Towers. 


Chrysler 
Airtemp 





AIRTEMP DIVISION, CHRYSLER CORPORATION 
DAYTON 1, OHIO | 
| 


Send immediately full details about the Chrysler Airtemp dealership 
arrangements, without obligation. 














ité Name ens | 
PACKAGED”’ AIR CONDITIONING 
CENTRAL STATION SYSTEMS Company : l 
HEATING AND COMMERCIAL REFRIGERATION Addr { 
ess iinet 
I 


AIRTEMP DIVISION OF CHRYSLER CORPORATION 
DAYTON 1, OHIO 
In Canada: Therm-O-Rite Products, Lid., Toronto 





City Zone. State 


D.E. 8-49 | 
A SS A A A A I AS eS EIEN Mee ee some Uo esac 
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Toothed Lock Washer: Prevents loss 
of stem nut due to vibration, thereby 
holding the handwheel securely. 








Newly Designed Handwheel: Air- 
cooled, finger grip handwheel affords 
sure grip even with greasy gloves. 








Improved Packing: Molded packing 
of lubricated asbestos reinforced with 
copper wire. Suitable for practically every 
service. Valves can be repacked under 
pressure. 








Hexagonal Union Bonnet Connec- 
tion: Eliminates any chance of distortion 
or leakage even though valve is repeat- 
edly taken apart and assembled. 
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WALWORTH 









IMPROVED 
No. 95 
BRONZE 





GLOBE VALVE 


also available in 


Angle Type (No. 96) 


The service ratings of the Walworth No. 95 are 150 pounds per 
square inch steam at 500F, and 300 pounds per square inch non- 
shock cold water, oil, and gas. In the manufacture of this quality 
bronze valve, more than 47 gages are used in machining parts to 
micrometric accuracy, thus insuring interchangeability of parts. 
For further information see your local Walworth distributor, or 
write: Walworth Company, 60 East 42nd St., New York 17, N. Y. 





WALWORTH 


valves and fittings 


60 EAST 42nd STREET 


NEW YORK 17, N. Y. 


DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 











New Cylindrical Disc Holder: The 
design of the top portion of the disc 
holder keeps the disc accurately guided 
under all operating conditions. : 








Renewable Asbestos Dise: This disc 
is suitable for steam up to 500F and is 
resistant to oil, gasoline, and many 
chemicals at atmospheric temperatures. 
Discs for special services are available. 





Extra Strong Body: Made of Composi- 
tion M (ASTM B61) bronze thick enough 
to provide a high safety factor. Valves 
undergo hydrostatic shell test of 450 psi. 





| 
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Julian Warren, advertising manager; A. R. Mann, sales manzger; Lin Bowman, distributor, Portland, Ore., and E. N. Pease, eastern regional manager, 

were at the Delco Appliance Div., General Motors, Rochester, N. Y. @ The G. E. exhibit was represented by, left to right, J. P. Coughlin, M. 

W. Edgar and R. A. Thompson, all of Ft. Wayne, Ind., and R. F. Campbell, Boston. @ Also at the exposition were A. E. McAvoy, district sales manager, 

Rochester, N. Y.; R. E. Miller, district sales manager, Cleveland; E. F. Long, district sales manager, Charlotte, N. C.; D. G. Knowles, sales man- 

ager; H. E. Johnston, district sales manager, New England, and bie © “es manager, all of Fluid Heat Oil Burner Div., Anchor Post 
roducts, Inc. isi Sf 


URY ENGINEERING 


CEDAR RAPIDS, IOWA. 








Dualflame Division, H. & K. Appliance Co., Inc., Lima, Ohio was represented at the exposition by F. L. Jennings, president; T. O. Warfield, sales; 
Bill Wilson, New England sales manager; F. A. Palmer, mechanical engineer, and N. F. Jennings, mechanical engineer. @ Demonstrating at the booth 
of R. C. S. Tool Sales, Joliet, Ill. were P. C. Kelley, Herrick Co., South Boston; F. S Russell, president and sales manager, and D. D. Davis, sales 
representative. @ On hand for Century Engineering Corp., Cedar Rapids, lowa, were E. Dexter, field representative; Robert Nessler, executive vice 
president; C. P. Taber, manager of wholesale division; B. J. Lattner, assistant to vice president, and A. H. Melltoo, chief field engineer. 








Ser “ye siete, [ae a. 


At the Heil Co. booth were, left to right, John Barclay, district manager; G. E. Heckstein, sales manager; R. L. King, chief engineer; Fred N. Beck- 
with, New England OHI secretary, and Arthur Gabouny, Francis Gilbane, Inc., Pawtuckit, R. |. @ At the Silent Glow Oil Burner Corp. booth were P. 
J. Edwards, F. C. Doubleday, B. Filieo, Fred Quattromani, Bart Hallinan and Bert Watling. @ Photographed at the American Stove Co. Lorain, Ohio, 
display were, left to right, C. B. Tozer, factory representative; J. M. Bayer, sales manager, and C. L. Wessel, factory representative. 


iw market for oil heating—and how to 
sell it—was the principal theme of several speakers at - | N ? ) W 
the 26th annual meeting of the Oil Heat Institute, held 


recently in Boston. 

R. S. Bohn, retiring president of the Institute, pre- 
dicted that oil heating equipment sales during 1949 Final report from the OHI 
will top the 1948 total by 20 percent. “The public will 
buy—if you sell them,” was the keynote of his ad- 


convention and exposition 
dress, (Full report of Mr. Bohn’s talk, and others, puts emphasis on selling 
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On hand at the show to demonstrate Jackson and Church’s latest equipment were, left to right, Roy Day, Boston District; Larry Redford, vice presi- 

dent, and Chuck Low, chief engineer. @ E. M. Tarnoff, manager, Thermobloc Divsion; E. H. Leeming, manager, of Boston sales; R. A. Clapp, sales, 

and Fred Cole, division of advertising and copy, were at the booth of Thermobloc Division, Prat-Daniel Corp., E. Port Chester, Conn. @ Photographed 

at the Minneapolis-Honeywell exhibit were W. W. Martenis, chief engineer; D. Masterman, salesman; Herb Williams, Eastern region sales mgr.; C. 
J. Oliver, Boston sales, and Ed Borlander, credit manager. 








At the V. and E. Products booth were Walter C. Moriarty, New England representative; J. H. Eubanks, treasurer; Donald L. Jacobs, vice president, 

and B. L. Jacobs, superintendent. @ Sun-ray Burner representatives shown are O. W. Dobson, eastern representative; Al Levitt, Boston sales repre- 

sentative; Alfred Luft, production manager, and G. M. Marion, president. @ Pictured at the booth of Waltham Oil Burner Co., East Boston, Mass., 
were S. T. Campbell, sales manager, and C. J. Ludwig, sales. — 











Also at the OHI meeting, held recently in Boston, were Bernard Lawson, Evelyn Ruggiero and H. J. Rudolph shown at the Applied Mechanics booth. 
e H. L. McNally, sales manager, and B. A. Petersen, Middle West representative at the Delavan Engineering Co., Des Moines, lowa booth. @ Shown 
seated are C. R. Collins, vice president of Geroter May Corp., Baltimore, and W. A. Matheson. @ At the booth of Comfort Equipment Corp., Chi- 
cago, were James R. Bennette, Edmond Kelly and Norman A. Picard, all sales representatives. 


may be found in the June and July issues of Domestic 
ENGINEERING.) 

The accompanying product exposition—see cuts 
above and in preceding issues—revealed a broad vari- 
ety of design and operational improvements in oil 
heating equipment, designed to give more sales ap- 
peal in the eyes of the U. S. public. 

At the convention, J. E. Horton, president of Hor- 
ton Heating Corporation, Albany, N. Y., reeommended 
a specific program to help the industry realize Mr. 
Bohn’s sales prediction. In addressing his audience, 
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Mr. Horton suggested that the entire industry strive 
to develop a common denominator of understanding 
in its approach to all types of problems. Once on this 
common ground, which will tend to establish a firmer 
relationship among manufacturer, dealer and fuel 
supplier, more time can be directed toward product 
improvement, sales techniques and, finally, customer 
satisfaction. 

Dealer operation, Mr. Horton pointed out, is one of 
the most important elements affecting the public re- 


(Please turn to page 150) 





Interior 
trol, fot 
tion bu 





J, vice presi- 
Clapp, sales, 
'hotographed 
les mgr.; CG. 





e president, 
sales repre- 
ston, Mass., 





nics booth. 
h. @ Shown 
orp., Chi- 


y strive 
tanding 
on this 
. firmer 
id fuel 
product 
istomer 


- one of 
blic re- 





August, 1949 DOMESTIC ENGINEERING 


GIVE YOUR CUSTOMERS 








Interior of Type 670 Saf- Type 672 is designed for 
trol, for continuous igni- service on intermittent ig- 
tion burners. nition burners. 


Penn Heat Anticipation 


For more than 15 years Penn Heat An- 


ticipation has proved its accuracy and - 


dependability. The Penn thermostat 
holds temperatures within a half degree 
of the selected level—avoids alternate 
“chilling” and “baking” and the fuel 
waste that goes with wide temperature 
swings. 

You, too, will find Penn Heat Antici- 
pation the answer to your customers’ 





FOR HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS 


WITH 


PENN SAFTROLS 


Automatic instantaneous shutdown of the oil burner if 
line voltage drops below safe limits is an extra protection 
exclusively available in Penn oil burner stack switches. 
Experienced service men will appreciate this extra safety 
factor. This feature eliminates the possible hazard of con- 
tinued oil delivery into a warm combustion chamber 
when ignition has been interrupted by an excessive drop 
in line voltage. 

Penn Saftrols are designed to stop all burner func- 
tions when voltage drops to approximately 70, during 
operation. The relay will pull in only when voltage is 90 
or higher. Both types—continuous and intermittent igni- 
tion—lock out under sustained low voltage conditions... 
they automatically recycle on voltage interruption. 
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Low Voltage Protection 


Means Closer Temperature Control 


demand for real heating comfort. Auto- 
matic night set-back of temperature is 
provided by Tem-Clock, a dependable 
electric timepiece which may be in- 
stalled in any room, regardless of ther- 
mostat location. Standardize on Penn 
dependable heating controls. Penn Elec- 
tric Switch Co., Goshen, Ind. Export Di- 
vision: 13 E. 40th St., New York. In Can- 
ada: Penn Controls Ltd., Toronto, Ont. 
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AUTOMATIC CONTROLS 
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The Boston Fire Department was well represented at the OHI convention in the presence of Capt. John F. Cox. The display of the Oil Equipment 

Mfg. Corp., New Haven, Conn. was handled by Irving Marinoff, sales manager and Dan Kaufman, president. @ At the recent OHI exposition in 

Boston were Ed Washak, Marie Holiday and Ed Sheehan of AC Sales Co., Boston. @ C. A. Reif, v.p., and A. F. Reif, president of Reif-Rexoil, Inc., 
were on hand to display their latest products. @ Photographed at the Kaustine Co. booth was J. B. Mollnow, president of the company. 











At the Sparkler Mfg. Co. (Mundelein, Ill.) booth were F. W. Leuthesser, sales engineer and H. C. Kracklauer, president. @ Appearing with E. N. 

McDonnell, president of McDonnell Miller, Chicago, was Lex King Souter, pastor of the First Congregational Church, Fall River, Mass. @ Seen in the 

next photo at the Guardian Products Corp. (Michigan City, Ind.) booth were, H. L. Forgash, president, R. O. Maldy, office manager and H. J. Prue- 

ter, plant supervisor. @ Eddington Metal Specialty Co., Eddington, Pa. was well represented at the OHI show in Boston by, left to right, Casimer, 
Walter and Stanley Czarneckis. 








Attending the recent OHI exposition in Boston were Earl Madison, Madison Products, E. Greenwich, R. |. and Harold Walker of Detroit Lubricator 
Co. @ Appearing in the second photo are Mrs. Ray Eldridge, John Lordon of Webster Supply Co., Honey Hoe, model, and Ray Eldridge, Framingham, 
Mass. @ Demonstrating the display at the Delco Product’s booth were, left to right, S. A. Bratten, asst. sales mgr., W. T. Baxter, sales engineer 


in the Philadelphia district and S. 


W. Blanton, district manager, in Cleveland and L. C. Bond, district manager, Chicago. @ Also attending the OHI 


exposition in Boston were Eddy and Tom Houlihan. Eddy is with Taco Heaters and Tom represents Johnson and Goodyear, Inc., New Haven, Conn. 


lations of the oil heating industry. A dealer who 
makes a good installation, is careful about cleaning 
up after his job is finished, or in any other way is ac- 
commodating to the customer, is a credit not only to 
his own establishment, but to related levels of the in- 
dustry as well. 

This policy of improving public relations, continued 
Mr. Horton, should be stressed at other levels as well. 
The truck driver has an important job in building 
and maintaining favorable relations with the cus- 
tomer. A good adage that a driver might remember is, 


be courteous to every other driver—for he may be a 
prospective customer. It follows from this that dealers 
should make a conscientious effort to select em- 
ployees carefully—whether they be drivers, sales- 
men or servicemen. 

Mr. Horton also recommended that manufacturers 
train field men so they can do a better job for the 
dealer. This training program idea should be adopted 
at all levels, since improvements and the solutions to 
problems result only after continuous study and ef- 
fort on any subject, according to Horton. 





BRAND : 
QUALITY PIPE FITTINGS 


ONE SOURCE GIVES YOU EVERY- 
THING YOU NEED IN FITTINGS 


Malleable Iron Pipe Fittings and Unions... 
Plugs and Bushings .. . Steel Pipe Nipples 
. . - Cast Brass Solder Joint Fittings. 


Backed by more than a Quarter Century of experience 
in the manufacture of Quality Pipe Fittings. 





DISTRIBUTION THROUGH WHOLESALERS ALL OVER THE WORLD 












Toye, REAL PROFIT MAKERS for the 
PLUMBING INDUSTRY ONLY! 


STORAGE TYPE with ONLY SAF-T-HOT OFFERS YOU 3 PROFIT MAKING SERIES 


finger tip dial control 





@ SERIES S (One-year Protection Plan) A good heater, chock full of quality sales features 
100% SAFETY SHUT OFF —PRICED TO GET YOU THE MULTIPLE INSTALLATION JOBS AND MAKE YOU A REAL 
PROFIT. 
AGA APPROVED for all @ SERIES D (Five year Protection Plan) Combines top quality and outstanding sales fea- 
types of gas tures with a price that MAKES YOU A REAL PROFIT. 
WRITE FOR DESCRIPTIVE LITERATURE @ SERIES M (Ten-year-Protection Plan) Deluxe Models with every quality and sales fea- 
OD ES POLE EARTHY Aaween ture including factory installed Magnesium Anodic Rod. Absolutely tops in quality and 





PRICED TO MAKE YOU A REAL PROFIT. 
Sold ONLY THROUGH 


the PLUMBING Trade A, MJ, HEDGES MANUFACTURING CO., Inc. 


Ask about SAF-T-HOT Automatic 
Electric Woter Heaters, Too! CHATTANOOGA © WATER HEATER SPECIALISTS © TENNESSEE 
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Di ccaatis Heat and Air Conditioning News 





LP-Gas Industry 


One of the crying needs of the fast- 
growing LP-Gas industry — trained 
technicians—will be supplied through 
the course in Gas Fuel Technology to 
be offered for the first time this fall 
by Southern Technical Institute, a 
unit of Georgia Institute of Technol- 
ogy, at Chamblee, Ga. Developed with 
the cooperation of the Liquefied Pe- 
troleum Gas Assn., this streamlined, 
18 month period of study will be open 
to graduates of accredited high schools 
in all parts of the country. Classes 
start Sept. 26. 

Designed to prepare students for 
entrance and advancement in the LP- 
Gas industry and other phases of the 
gas business, the new course will give 
them specific training in gas opera- 
tions as well as broad technical and 
supervisory training. Shop work will 
develop their skill in the various tasks 
normally encountered in installation 
and service activities. 

An LPGA advisory committee, 
headed by Fred A. Rives, president, 
Automatic Gas Company, Columbus, 
Inc., Columbus, Ga., will function with 
the institute staff in shaping the 
course to fit the needs of the LP-Gas 
industry. Lawrence V. Johnson is di- 
rector of the school and John°D. 
Sewell assistant director. 

A descriptive catalog may be ob- 
tained by writing to Southern Tech- 
nical Institute, Chamblee. 


Western New York ASHVE 


New officers of the Western New 
York chapter, American Society of 
Heating and Ventilating Engineers, 
were recently elected at a meeting 
held in Buffalo. 

Frank J. Weber was elected presi- 
dent; John Bryce, 1st vice president; 
Thomas F. Killeen, 2nd vice president; 
John M. Quackenbush, secretary, and 
Bertram C. Candee, treasurer. 

Trustees are Myron C. Beman, 
Joseph Davis, Roswell Farnham, Wil- 
liam Heath and Seeley M. Quacken- 
bush, all reelected, and Edwin F. 
Woolcock. 


Midwest Stoker Assn. 

At the regular monthly meeting of 
the Midwest Stoker Assn., E. M. May, 
Chicago manager, Steel Products En- 
gineering Company, was elected a 
member of the board of directors. In 
addition to being a director of the as- 
sociation, Mr. May is chairman of the 
engineering committee and a_ past 
president. 


D. F. Bennett, man- 
ager of radiation and 
unit heater sales, 
Warren Webster and 
Company, Camden, 
N. J., appeared as a 
recent guest on the 
popular radio show, 
‘The Mary Jones 
Program” a WFIL, 
Philadelphia Inquirer 
station presentation. 
Mr. Bennett was a 
guest of Mary and 
Howard Jones: and 
was interviewed on 
the subject of base- 
board heating. Shown 
in the photo from left 
to right are Mr. Ben- 
nett, Howard Jones 
_and Mary Jones. 





National Fan Assn. 


Edgar F. Wendt, president, Buffalo 
Forge Co., Buffalo, was elected presi- 
dent of the National Assn. of Fan 
Manufacturers at the 32nd annual 
meeting held recently at Hot Springs, 
Va. 

R. A. Wasson, vice president and 
general manager, Clarage Fan Co., 
Kalamazoo, Mich., was elected vice 
president, and L. O. Monroe, secre- 
tary-treasurer. 


Gas Restrictions Off 


An order lifting all restrictions in- 
volving the installation of gas heating 
equipment in homes in Kansas was 
issued June 22 by the Kansas Cor- 
poration Commission. 

Effect of the action was to rescind 
the commission’s order of May 10, 
1948, giving the Gas Service Co. the 
right to refuse connections in homes 
converting from other fuels to gas. 
Installation of gas space heating 
equipment in all new homes has been 
permitted through the gas shortage 
period. 

The new order particularly affects 
the Kansas City, Kan., area, Johnson 
County, Topeka and Pittsburg, al- 
though it applies to all the eastern half 
of the state on which the restrictions 
were imposed. 

A similar hearing on whether or 
not to ease restrictions in Missouri 
was held June 10 before the Missouri 
Public Service Commission. The Gas 
Service Co., which sought the restric- 
tive order because of a threatened gas 
shortage, also serves Kansas City, St. 
Joseph and other Missouri points. 

Besides abolishing all restrictions 
in respect to domestic consumers for 
space heating, the new Kansas order 


153 





also permits conversions to gas for 
heating churches, schools, hospitals 
and similar institutions, which for- 
merly were restricted. 


Reduce Fly Ash 


Important information on how to 
reduce the emission of fly ash from 
small boiler plants is contained in a 
booklet now being distributed by Bi- 
tuminous Coal Research, Inc., the 
national research agency of the bitu- 
minous coal industry. 

This publication, “What Can The 
Small Plant Do About Fly Ash?”, is 
based on research still in progress to 
find better and lower cost methods of 
reducing the fly ash problem. The 
material was originally presented at 
the Midwest Power Conference by 
Carl E. Miller, technical advisor, Bat- 
telle Memorial Institute. 

The booklet provides a basis for 
judging the amount of cinder the 
small plant probably is emitting with 
different types of firing equipment— 
both as to dust loading and size con- 
sist of the dust. Graphs permit ready 
estimate of the approximate invest- 
ment necessary to install a cinder col- 
lector to provide low stack emission. 
Supplementing this information are 
representative sketches showing how 
collectors may be installed in plants 
under widely diversified space limita- 
tions that exist in the small boiler 
plant field. 

Because of the assistance the paper 
provides to the operator of the small 
boiler plant, it can be used effectively 
in cementing customer relationship 
between users of coal equipment. 

Copies are available from Bitumin- 
ous Coal Research, Inc., 912 Oliver 
Building, Pittsburgh 22, Pa. 




















News of Contractors ‘e's 





North Carolina Convention 

The North Carolina Assn. of Plumb- 
ing and Heating Contractors at its 
39th annual convention held at Ashe- 
ville, N. C., June 23-25, elected Fran- 
cis A. Weant of Salisbury, as its presi- 
dent for the coming year and accepted 
the resignation of R. M. Kermon of 
Wilmington, who had served as ex- 
ecutive secretary and general counsel 
of the association since 1937. 

Mr. Weant, operator of George E. 
Weant and Sons, plumbing and heat- 
ing contractors, served as first vice 
president during the year just ended 
and succeeds Harry W. Estes of Mor- 
ganton. Other officers elected are: R. 
L. Lucas of Wilmington, first vice 
president; Allan Hobbs of Charlotte, 
second vice president, and Jack Sul- 
livan of Rocky Mount, secretary- 
treasurer. 

Speakers and their topics included: 
Roy M. Taylor, Black Mountain, 
“Should State Licensing Boards Be 
Further Controlled by the Legisla- 
ture?”; Dr. J. W. R. Norton of Ra- 
leigh, state health officer, “The Need 
of a Statewide Plumbing Code”; R. 
D. Holoman, chief counsel of the Un- 
employment Security Commission, 
“Unemployment Securities’; H. W. 
Estes of Morganton, “What We Have 
Accomplished”; W. H. Sullivan of 
Greensboro, who discussed the pro- 
posed new uniform national plumb- 
ing code; S. D. Duncan of Columbia, 
S. C., executive secretary of the South 
Carolina association; Mrs. Pauline 
Hor‘on, of the United States Depart- 
merit of Labor, who discussed wage 
aid hour laws; Howard Spindler of 
the American Radiator and Standard 
Sanitary Corporation, and B. Y. Kin- 
zy of Richmond, Va. 


Missouri Association 

New directors for the Missouri 
State Asn. of Master Plumbers have 
been named by Edward McCarty, 
president of the association. 

The board of directors includes Jo- 
seph A. Sheehan, retiring president, 
chairman of the board; Carl Roberts, 
Poplar Bluff; Charles Herr, Kansas 
City; Ed Foley, Kansas City; Bert 
Neeley, St. Joseph; Paul Schultz, Jef- 
ferson City, and Phil Miller, Floris- 
sant. 

The new board of directors will 
aid in formulation of state plumbing 
codes, according to Mr. McCarty. 


West Virginia Convention 

The 26th annual convention of the 
Master Plumbers’ Assn. of West Vir- 
ginia, held at Bluefield, elected Ralph 
Peck of Logan to head the association 
for the new year. He succeeds S. Con- 
way Beach of Huntington. 

C. S. Powell of Bluefield was chosen 
vice president and L. Dow Kennard 
of Huntington was named treasurer. 

“The program for the ensuing year,” 
the new president said, “is based upon 
a far-flung campaign with the objec- 
tive protecting potable water supplies 
and rivers and streams against con- 
tamination and the purification of 
those already contaminated.” Mr. 
Peck said further that no definite 
plans for the program had been made 
and that action was expected to be 
taken at the first meeting of the new 
board of directors. 

A. E. Thiesfeldt, advertising man- 
ager of Eljer Co., Ford City, Pa., ad- 
dressed the group on “The Value of 
Plumbers as Salesmen.” A film, en- 
titled “Industry’s Picture,’ was then 
shown the delegates. 

George Hoffman, Crane Company, 
Chicago, concluded the opening ses- 
sion Friday afternoon with an address. 

Other business included the adop- 
tion of resolutions and by-laws and a 
discussion of-the national plumbing 
code. The meeting was closed with an 
address by E. B. Whitehurst of Ash- 
land, Ky., president of the Kentucky 
State Master Plumbers’ Assn. 

Retiring President Beach declared 
he believed the 26th annual conven- 
tion of the State association “one of 
the most successful and harmonious 
in the history of the group.” 


Chicago Publicity 

The Plumbing Contractors Assn. of 
Chicago, in its publicity program, is 
informing the public on the qualifica- 
tions of master plumbers. 

In several Chicago newspapers there 
appeared the following advertisement: 
“Many men are handy with a wrench 
—only Master Plumbers are qualified 
to give you safe and satisfactory serv- 
ice of properly designed plumbing in- 
stallation. Good Plumbing is a mat- 
ter of long years of training, expert 
knowledge and skilled workmanship. 
Be sure you employ none other than 
a Master Plumber.” 

The association’s newspaper adver- 
tising campaign has been suspended 
for the summer months. 
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Plumbing Code 


The American Society of Mechan- 
ical Engineers and the American Pub- 
lic Health Assn., recently announced 
the appointment of a five-man inter- 
pretation committee to answer ll 
inquiries as to the intent of the provi- 
sions of the recently approved Amer- 
ican Standard Plumbing Code of basic 
minimum requirements. 

Chairman of the committee, which 
will act as the final word on the mean- 
ing of the code, is A. H. Morgan, direc- 
tor of the Division of Building Man- 
agement Department of Public Works, 
New York City. Other members are: 
C. A. Holmquist, former director of 
the Division of Sanitation, New York 
State Department of Health, now re- 
tired, who represented the Depart- 
ment of Health and the Conference of 
State Sanitary Engineers in the 
preparation of the code; M. Warren 
Cowles, health officer; F. M. Dawson, 
dean of the College of Engineering, 
University of Iowa, and V. T. Manas, 
of the Housing and Home Finance 
Agency, U. S. Department of Com- 
merce. 

Drafted by a committee represent- 
ing 30 cooperating organizations un- 
der the sponsorship of the ASME and 
APHA, the code has been adopted by 
the American Standards Assn. It is 
the result of 11 years’ effort and rep- 
resents what medical and _ technical 
men agree are the minimum require- 
ments for safety and health. 

Adoption of the code by the munici- 
palities of New York State is being 
urged by the Department of Health. 
The code does not have the force and 
effect of law until it has been legally 
adopted by a municipality. General 
adoption of the code will tend to 
standardize plumbing practice in New 
York, increase efficiency and result in 
economy in plumbing installations. 

The state is now distributing copies 
of the code, published in a 75-page 
booklet, without charge to municipal- 
ities. 


Buffalo Outing 

The annual outing of the plumbing, 
heating and supply trades of the Buf- 
falo area, under the auspices of The 
Master Plumbers Assn. of Buffalo, 
will be held at the Transit Valley 
Country Club, near Buffalo, August 9. 

Both luncheon and dinner will be 
served. On the program are a base- 

(Please turn to page 156) 
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(Continued from page 154) 
ball game between the master plumb- 
ers and the supply trades, a special 
program of games for the ladies, 
prizes, music and dancing. 

General chairman of the event is 
Charles J. Leins with Raymond Van 
Dick as co-chairman. In charge of 
tickets are Fred Fleishauer, Al G. 
Kranichfeld, Carl L. Johndahl, Albert 
P. Fleishaver and Carl M. Wein- 
heimer. 

The prize committee consists of 
Frank G. Dittly, Chester Bess, Joe 
Renner and George Heber. In charge 
of golf are Mike J. Vince and John 
Spitzel. Baseball will be directed by 
James Carberry for the supply trade 
and Elmer A. Kobel for the master 
plumbers. 

In charge of sport events are Ferd 
S. Blaser, G. E. Martinke, Frank Ales- 
si, Norman Van Dick and Charles 
Evans. Directing the drawing will be 
Pat J. Donovan, J. William Greenley 
and Frank T. Hastings. On the recep- 
tion committee are A. A. Westphal, A. 
W. Dechert, George H. Sander, G. 
Doug Clucas, R. C. Drake and C. H. 
Brenner. 

The ladies card committee consists 
of Mrs. Frank Dittly, Mrs. George 
Sander and Mrs. Ray Van Dick. 


Chicago Contractors 


On the occasion of their recent 
regular monthly luncheon meeting, 
the board of directors of the Plumb- 
ing Contractors’ Assn. of Chicago 
were guests of Thomas Litvin at his 
country home at Nippersink, Wis. 

Following the board meeting, Mr. 
Litvin entertained with a buffet 
luncheon. In the afternoon, the group 
enjoyed 18 holes of golf at Nippersink 
Country Club as guests of Mr. Litvin. 
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Officers and directors of the Plumbing Contractors of Chicago recently held their regular meeting 
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at the country home of Thomas Litvin, one of the directors of the association. Left to right are 

Charles Thumm; George Groote; Carl R. Lindblad, president; Ludwig Koepke, vice president; J. R. 

Barrett; Mr. Litvin; John Turkstra; Peter Munn, secretary; P. J. Brown, and George Matthcws, 
treasurer. John K. Dorsey is not shown in the photo. ° 


Campaigning. at the 
New Jersey meeting, 
left to right, were 
Robert B. Mair, 
Camden, past state 
president; Albert E. 
Schoeller, Trenton, 
newly elected presi- 
dent, and Lester A. 
Wake, Orange, ex- 
ecutive secrétary, all 
of the New Jersey 
association. 


Faucet Replacements 

With the quality of plumbing brass 
goods superior to pre-war and with 
24,000,000 faucets in American homes 


Newly elected officers of the Minnesota Master Plumbers Assn. Back’ row, left to right: Roy J. 

West, Minneapolis, executive secretary; William Schirmer, Hibbing, director; Ben Sittig, St. Paul, 

director; William Carlson, Minneapolis, director; Gerald Galena, Fergus Falls, director; Herman 

Dornack, Rochester, director; Tony Yager, St. Cloud, director, and R. E. Sudheimer, St. Paul, 

director. Front row, left to right: R. A, Gallagher, Faribault, 2nd vice president; Alfred Wiik, 

Minneapolis, retiring president; Eric Pehrson, Minneapolis, president; George Westman, St. Paul, 
Ist vice president, and H. C. Guntzel, Minneapolis, treasurer. 








in need of replacement, the stage is 
set for profitable selling opportunities 
for plumbing dealers. 

There is an opportunity for plumb- 
ing dealers to develop a broader use 
for brass goods, according to Fred B. 
Hout, president, Sanitary Brass Insti- 
tute. 

Mr. Hout is vice president of Barnes 
Manufacturing Company. 

“Plumbing dealers should let the 
public know that they can get the 
finest products the industry has ever 
made to replace the millions of obso- 
lete, outmoded, and defective faucets 
still in use in many homes,” Mr. Hout 
declared. 

“There is no money for the dealer 
and for the homeowner in repairing 
faucets that have outlived their use- 
fulness. With labor costs high, a new 
faucet is an economy for the home- 
owner and the dealer will build good 
will by making this suggestion. 

“Journeymen should be encouraged 
to suggest the replacement of out- 
worn faucets and to suggest the re- 
placement of all china handles with 
new faucets with metal handles. 
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1. “Young man... you’ll have to come right over 
and show me how to get Jess heat from this fur- 
nace,”’ purrs my toughest customer. “First time 
I’veheard herspeaksosoftin years, Jim. Itwasthat 
J-M Pre-shrunk Asbestocel Pipe Insulation you 
suggested we install. Gave her more heat upstairs 
than she ever had before. Thanks for the tip.” 


Warn A plumbing and heating contractor recom- 
mends a Johns-Manville product, he’s recommending 
one of a line of products that are talked about five 
nights a week from coast to coast on 384 stations of 
the Mutual Broadcasting System*. 


That . .. and the long-standing reputation for 
built-in quality that all Johns-Manville products 
have .. . are two, among many reasons, why the 
Johns-Manville name enjoys such customer-confi- 
dence in the plumbing and heating trade. 


These products include Asbestocel} Pipe Insulation 
and Range Boiler Jackets . . . J-M 85% Magnesia 
Pipe and Boiler Insulation . . . J-M Insulating 


Cements . . . Insulating Fire Brick for oil burner 
fireboxes . . . Transitet Flue Pipe... Transite House 
Connection Pipe and many others. 


You can take advantage of the public acceptance 


of these products by calling your J-M 
Distributor, or by writing to Johns- 
Manville, Box 290, New York 16, N. Y. 


*Bill Hefiry and the News“—Mutual Broadcasting System 8:55 E. S. T. 
fReg. U.S, Pat. Off. 





Johns-Manville 
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Now, Im gettin’ 
too much heat” 
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... she says! 








Me. 


2. “Think nothing of it, m’boy. As a Johns-Manville Dis- 
tributor, I’ve helped solve many a customer complaint 
by recommending J-M Insulation. Fact is, I’ve built 
up quite a sizable business doing it,” chuckles Jim. 





the phone rings, and there she is again—just as tough 


as ever! “Young man’. . . she cackles, “Your pipe 


insulation works so well on the heating system, that 
you’d better cover the hot,and cold water pipes with 
that J-M Wool Felt you were telling me about.” 





4. My man’s over at her house in a flash! If using Johns- 
Manville insulations is the way to tame a customer, 
thinks I, then believe me, I’m using Johns-Manville 
Insulations from now on in! 





for plumbing and heating systems 











Ht the New ect4sey Meet 

















At the recent convention of the New Jersey association, left to right, were Fred Baker, Guttenberg, retiring president; Daniel Williams, speaker, 
Public Service Corp.; Milton M. Robertshaw, state treasurer; Anthony F. Orecchio, retiring state secretary; Philip C. Belber, speaker, Continential 
Assurance Co., and Walter A. Schaefer, who spoke on insu-ance. 





At the New Jersey meeting, left to right, were (front row) James E. Daly, Elizabeth; Anthony F. Orecchio, retiring secretary; Leonard M. Geisler. 

Back row: Joseph Daly, Jr., Elizabeth; Rudolph Ulmer, Elizabeth, T. H. Craige, Briggs Mfg. Co., and Joseph Daly, Sr., Elizabeth. @ Albert W. Hurley, 

Bloomfield, past state president. @ Chester L. Wagner, Newark; John W. Hammes, In-Sink-Erator Mfg. Co.; Walter Grub, Walter Grub and 
Son, Green Village, and Rose Angstman, Green Village. @ John B. Wouters, Mrs. John Evans and Frank R. Dunn, all of Trenton. 








Attending the New Jersey convention were Anthony F. Orecchio, retiring state secretary; Fred Baker, retiring president, and George L. Bird, NAMP 

director. @ J. C. Ernst and Walter M. Ernst, W. M. Ernst and Sons, East Petersburg, Pa. @ Arthur R. Hanson, secretary-sales manager, L. O. Koven 

and Bros. Inc., and Waterfilm Boiler, Inc., and E. A. Wodceka, asst. sales manager, Waterfilm Boilers. @ State officers: Anthony Howa:th, secre- 
tary; Albert E. Schoeller, president; Thomas Wilderspin, vice president, and Milton Robertshaw, treasurer. 





Others attending the New Jersey Convention, left to right, were James T. Brennan, Jersey City, and William J. Kelley, Camden. @ George Youngs, 

Oster Mfg. Co., Philadelphia, and Harry Van Oster, Oster Mfg. Co., New York City. @ Charles Dubin, Elizabeth; Benjamin Fink, Elizabeth, and A. 

J. Murphy, Rahway. @ Thomas Gilkinson, president; Nicholas Perrine; Gabriel Rosano, treasurer; George Cooper, secretary; Charles Werner, and 
Harry Margules, vice president, all of the Jersey City association. 
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PONVERTING YOUR Why we say: 


- oy BOILER 
dg eg —-“JANITROL IS EASIER 
Sem | TO SELL THAN SELL AGAINST” 


We didn’t invent the phrase above. It’s a state- 
ment made time and time again by successful 
Janitrol dealers. At a recent dealers meeting 
we were told: “Help us find the prospects, we'll 
sell them,” ‘We can outdemonstrate, outsell 
any burner on the market,” ‘“‘We lose very few 
prospects after they compare Janitrol with 
other equipment.” 


Don’t delay, find out today how you too can 
profit from the nationally advertised Janitrol 
Conversion Burner line. Learn why Janitrol 
Burners outperform, outsell others. 


Write now and we'll arrange for a district 
Surface Combustion representative to show you 
why “‘Janitrol is Easier to Sell than Sell Against.” 


SURFACE COMBUSTION CORPORATION, TOLEDO, OHIO 


ee Unrivalled Consumer Acceptance - +> 


@ Proven Performance 
on All Types of City Gas... 


@ Factory Supervised Sales 
and Service Training... 


ee 


1 FLAME 


rwe suawen with THE DUM @ More Easily Demonstrated 


Sales Features... 


anitrol firsts! | 
ma J combustion og n , a. ley es : | 
ciple produces @ sete .? hero ay 
pores bo tne wy fame, it can’t 
veloping eat, combustion. aoe - 
Me einuout = ee ae e oe > es 
“sottonly when. the autqmatic eee Deller 


One of 
This improved 


# Nationally Advertised 


controls require 1 version , under Fure D ler 
The famous Jae toy more thse ombu ~  @ Complete veo 
. devot . eee 
4 oreo s identification Program 


@ Planned and Coordinated 
Sales Helps... 


Time-Tested, Time-Proven Gas Conversion Burners, Boilers, 
Unit Heaters, Gravity Furnaces, Winter Air Conditioners. 
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Chicago Golf 


The Chicago Plumbing Trades Golf 
Assn. comprised of master plumbers 
and wholesalers and their representa- 
tives, held its second tournament of 
the year at Coghill Country Club, 
June 16. 

The low gross for the day, 76, was 
made by Art Michaels. Howard Doyle, 
George Groote, Bert J. Sievert, Paul 
Sternberg, Clye Neer, Engval Steven- 
son, Ray Reynolds and Fred Fruehauf 
shot in the low 80s. 

First award was made to H. A. 
Doyle with a gross 82, 69 net; second 
award was won by Paul Sternberg 
with an 85 gross, 69 net; third award 
went to Phil Kimmey who had a 102 
gross, 70 net; fourth award was cap- 
tured by George Groote with an 82 
gross, 71 net; fifth award was won by 
Dwight Park with a 94 gross, 71 net, 
and the sixth award went to Ed. 
Quilici with a 95 gross, 71 net. 

Among the guests introduced by the 
chairman were R. E. Hedrick, Hugh 
White, Leo J. Potvin, Irving Jensen, 
Ray Petersen and Thos. Durkin. 


South Side (Chgo.) Golf 


The annual golf tournament of the 
South Side Master Plumbers Social 
Club comprised of master plumbers 
and salesmen, was held recently at 
Navajo Country Club. The tourna- 
ment was designated as “Ray Fergu- 
son Day” in honor of Ray A. Fergu- 
son who recently retired. 

The group was favored with excel- 
lent weather and 77 came out to play 
golf, many of them making excellent 
scores. The first eight low gross to 
whom awards were presented and 
their scores were as follows: R. J. 
Miller, 77; W. H. Struthers, 85; S. 
Wallen, 86; Marvin Marks, 86; George 
Groote, 87; W. Miller, 90; Howard 
Doyle, 91, and W. H. Curran, 91. Art 
Michaels also showed a 90 gross. 

At the dinner in the evening, pre- 
sided over by the president of the 
club, John W. McCann, a number of 
visitors including Carl R. Lindblad, 
president of the Plumbing Contrac- 
tors Assn. of Chicago; Peter M. Munn, 
secretary of the Chicago association; 
P. J. Brown; George Matthews; Her- 
man Scheel; Robert W. Harty; Ray 
Petersen, and Ed Domas were intro- 
duced. Howard Elliott paid tribute to 
Mr. Ferguson and his contribution to 
the plumbing industry of Chicago 
during the past 25 years. President 
McCann also paid a tribute to Mr. 
Ferguson and on behalf of the club. 
Chairman of the golf committee, D. 
W. Wallen, then assumed charge and 
thanked George Milsk and Tuck Arm- 
ington for their assistance in making 
the tournament a success. 
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J. Frederic Byers, Sr. 

J. Frederic By- 
ers, Sr., chairman 
of the board, A. 
M. Byers Com- 
pany, Pittsburgh, 
died June 11 in 
New York City. 

He was the son 
of the late Alex- 








ei =~ ander MacBurney 
Byers, who founded A. M. Byers Com- 
pany in 1864. 


Among the survivors are two sons, 
J. Frederic Byers, Jr., and Buckley 
Morris Byers, both of whom are direc- 
tors of the company. 


Charles M. Eaton 


Charles M. 
Eaton, secretary, 
Wheatland Tube 
Co., Philadelphia, 
died recently. 

Mr. Eaton was 
associated with 
the company for 
the last 23 years. 





Raymond J. Schneiberg 

Raymond J. Schneiberg, assistant 
vice president, Air Filter Corporation, 
Milwaukee, died recently. 

Mr. Schneiberg was well known in 
the heating, ventilating, air condition- 
ing and welding industries, particu- 
larly in Wisconsin where he was en- 
gaged in sales and distribution. 


Carl M. Ott 


Carl M. Ott, 56, supervisor of em- 
ployment for The Youngstown Sheet 
and Tube Company’s Youngtown 
district, died recently. 

Mr. Ott, a native'of Warren, Ohio, 
joined The Youngstown Sheet and 
Tube Company in 1913. 


Ralph Hooke 

Ralph Hooke, Middle West regional 
manager, Timken Silent Automatic 
Division, Jackson, Mich., died recent- 
ly. 
Mr. Hooke, who joined Timken as a 
district sales manager in 1931, took 
over the position of Middle West re- 
gional manager in 1937. 


Joseph P. Woods 

Joseph P. Woods, 61, New York dis- 
trict sales representative, Speakman 
Company, Wilmington, Del., died re- 
cently at his home in Flushing, Long 
Island. 
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Charles E. Doose 

Chas. E. Doose, 79, retired plumb- 
ing contractor, Evanston Ill. died 
June 30. man 

He was at one time associated with 
the American Heating and Plumbing 
Corporation of Chicago, operating a 
suburban branch. 


Michael J. Garrity 

Michael J. Garrity, 64, district fore- 
man, Chicago Water Pipe Extension 
Bureau, died recently. 


Elex Wesley Erp 

Elex Wesley Erp, 49, Clearwater, 
Fla., plumbing contractor, died re- 
cently. 


William W. Reed 

William W. Reed, 68, plumbing con- 
tractor, Mansfield, Ohio, died June 
14. 


John T. Seider 

John T. Seider, 70, retired plumbing 
contractor in the old Pott-Seider 
Plumbing Company at Columbus, 
Ohio, died recently. 


Albert E. Rose 
Albert E. Rose, Complete Plumbing 
Company, Chicago, died recently. 


James F. Martin 
James F. Martin, 71, plumbing con- 
tractor, Albany, N. Y., died June 30. 


Harry P. Wachter 


Harry P. Wachter, 73, plumbing con- 
tractor, Elizabeth, N. J., died July 7. 


Thomas E. Austin, Sr. 

Thomas E. Austin, Sr., 82, retired 
plumbing contractor, Columbus, Ohio, 
died recently. 


A. C. Ellyson 

A. C. Ellyson, 60, plumbing and 
heating contractor, Richmond, Va., 
died recently. 


Raymond F. Hinton 
Raymond F. Hinton, 36, plumbing 
contractor, Atlanta, Ga., died June 29. 


Charles F. Fisher 


Charles F. Fisher, plumbing and 
heating contractor, Rochester, N. Y., 
died June 30. Mr. Fisher had resided 
in Rochester for more than 50 years. 


William J. Mills 

William J. Mills, 80, heating and 
plumbing contractor in New York 
City for many years, died recently at 
his home in Yonkers, N. Y. 
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ST OIL HEATING 
MENT IN YEARS 


UE BURNER DESIGN 


1ON 
PLUS SHELL DEVELOPED pgm 
HEAD IN SERIES ““S aa 
ASSURE PEAK PERFORM 





GREATE 
IMPROVE 


SUN-RAY’S UNIQ 














RAISES CO, - LOWERS STACK TEMPERATURE 
SAVES UP TO 30% IN OIL 
NO SMOKE OR SOOT - POSITIVE OIL CUT-OFF 
SUPERIOR AIR AND FLAME CONTROL 


The Series “S” Burners are a combination of superior Sun-Ray 
Design plus the ingenious Shell Developed Combustion Head, 
producing double oil atomization, positive oil cut-off and a uni- 
form, smoke-free, clean, sunburst flame that gives maximum 
combustion efficiency. 

The Series “S” is but one in Sun-Ray’s extensive line of better- 
built oil burners. When you sell Sun-Ray Burners, you sell the 
product of one of the leading oil burner manufacturers with a long 
record of many thousands of happy customers throughout the world. 

Sun-Ray Burners are made in all sizes from 0.75 to 25 gallons 
per hour, not only for standard A. C. current but also for D. C. 
voltages and special A. C. voltages and frequencies. They also can 
be designed to meet the special requirements of furnace and boiler 
manufacturers. 

Write for complete details. 





SUN-RAY BURNER MFG CORP. 
Name formerly independent Oil Burner Corp. 


139-28 Queens Boulevard Jamaica 2, N. Y. 
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BARBER-COLMA 
2 a 


inside Bulb 
with 3," water 
tight fitting. 

















Thermostat 
Case with dial 
to set mini- 
mum water 
temperature 
for 70° out 
doors. 











Outdoor Bulb, 
can be mount- 
ed in any po- 
sition, 












15-foot capillary 
tubes connect 
Bulbs and Case. 


DUAL BULB 
OUTDOOR RESET 
Hot Water Limit Control 


@ A new addition to the ever-growing 
list of Barber-Colman Controls for Hot 
Water Heating Systems. 


Ideal for application to panel systems. 

Automatically varies control point in 

accordance with outdoor temperature 

changes. 

@ Prevents excessive overshooting and 
undershooting, overcomes thermal lag 
in system. 

@ Available in 3 ratios: 1 to 114, 1 fo 1, 
114 fo 1. 

@ Write for literature — ask for Data 

Sheet F- 3833. 






Protective 
Shield for 
Outdoor Bulb. 









OuTDOOR 
bus 





TONING 


PROPOR Ni 
OUTDOOR RESET 






































Block diagram illustrates application with 





( 
BARBER 








proportioning room thermostat (Micro- 
therm) on panel system; constant boiler 
temperature. 


BARBER-COLMAN COMPANY 


1227 ROCK ST., ROCKFORD, es 





COLMAN 


























William E. White 

William E. White, 77, retired plumb- 
ing contractor, died June 11. 

Before going to Milwaukee 25 years 
ago, Mr. White operated a store in 
Mineral Point, Wis. 


Edward F. Scully, Sr. 

Edward F. Scully, Sr., 61, plumbing 
contractor, Kingston, N. Y. died re- 
cently. 


Roy Willus Brooks 

Roy Willus Brooks, 53, plumbing 
resentative at Milwaukee., died re- 
cently. 


C. H. Jodar 

C. H. Jodar, 55, manufacturers rep- 
resentative at Milwaukee, Wis., died 
May 22. 

Mr. Jodar was well known in Wis- 
consin, Illinois and Iowa. 


amen fion Pyahis 


Sept. 9-10—Wholesalers—Fall meeting of 
the Wholesalers Distributors Assn. of Texas; 
to be held at the Buccaneer Hotel, Galveston. 





Sept. 14-16—Petroleum—Fall meeting of 
the National Petroleum Assn.; to be held at 
the Hotel Traymore, Atlantic City, N. J. 


Sept. 16-19—Wholesalers—Fall meeting of 
the Plumbing and Heating Wholesalers of New 
England, Inc.; to be held at Mount Washing- 
ton Hotel, Bretton Woods, NH. 


Sept. 29—Brass Institute—Meeting of the 
Sanitary Brass Institute; to be held at Cleve- 
land. 


Oct.2-S—ASSE—Annual convention of the 
American Society of Sanitary Engineering; 
to be held at the Sheraton Hotel, St. Louis. 


Oct. 4-6—CSA—Annual convention of the 
Central Supply Assn.; to be held at the Palmer 
House, Chicago. 


Oct, 27-28—PEI—Annual meeting of the 
Porcelain Enamel Institute; to be held at the 
Freneh Lick Springs Hotel, French Lick, Ind. 


Week of Nov. 14—REMA—Sixth All-In- 
dustry Refrigeration and Air Conditioning Ex- 
position; to be held at Atlantic City, N. J. 


Jan, 23-27—ASHVE—Annual meeting of the 
American Society of Heating and Ventilating 
Engineers; to be held in Dallas, Texas, in con- 
junction with the International Heating and 
Ventilating Exposition. 


News of Women... 
New Jersey Auxiliary 


At the recent meeting of the Aux- 
iliary to the New Jersey State Assn. 
of Master Plumbers, the following 
officers were elected: Mrs. Edward 
Powell, Orange, president; Mrs. 
Charles Werner, Jersey City, 1st vice 
president; Mrs. John Morel, Plain- 
field, 2nd vice president; Mrs. Albert 
F. Ruehl, Newark, secretary, and Mrs. 
John Wouters, Trenton, treasurer. 














At the recent NAMP convention at Cleveland, left to right, were Mrs. Hugo E. Guntzel, newly 
elected secretary of the Auxiliary, and Mrs, Royal Berg, newly elected president. @ Mrs. W. 
McWilliams and Mrs. A. M. Crawford, both of Philadelphia. 


Mrs. Robert Moir, 
Camden; Mrs. An- 
thony F. Orecchio, 
Guttenberg, retiring 
president; Mrs. Fred 
Baker, Guttenberg, 
and Mrs. Thomas 
Ducate, West New 
York, all of the New 
Jersey Auxiliary. 





Newly elected officers of the Auxiliary to the Minnesota Master Plumbers Assn. Standing, left 

to right, are Mrs. Hilmar Guntzel, historian; Mrs, Arthur F. Heuer, 3rd vice president; Mrs. Oscar 

G. Johnson, chaplain; Mrs. James B. Yorston, director, and Mrs. Henry Peter, treasurer. Seated, 

left to right, are Mrs. A. J. Lorch, secretary; Mrs. Ben Sittig, president, and Mrs, Royal Berg, 
permanent member of the board of directors. 


Officers of the Asso- 
ciated Plumbing Con- 
tractors of Colorado 
Auxiliary, shown, left 
to right, are Mrs. 
Morris Tepper, presi- 
dent; Mrs. F. J. Lav- 
erty, recording secre- 
tary; Mrs. A. E. Reed, 
vice president; Mrs. 
L. R. Fry, secretary; 
Mrs. A. J. Adshade, 
national director, 
NAMP, and Mrs. H. 
H. Lembke, treasurer. 
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Company 
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HOFFMAN 
Wan. 
Ce thing 





THE Only 


crab FULL LINE OF 


CABINETS...SINKS | 
and ACCESSORIES 


Offered the Plumber With 
Long Profits .. . High Quality 


Full line 

All models 

Gas, electric, oil 
All types 

Highest recoveries 
42 to 480 G. P.H. 
Highest capacities 
Finest features 


Best values 


MAIL COUPON NOW! 
We'll Send You Catalogs 
And Price List With Your 
Big Discount. Start Profits 
Rolling Your Way! 


All approvals 








All guaranteed 


136th Street and Western Avenue West Clinton Street 
Blue Island 3, Illinois Dover 3, New Jersey 


| 

| 
Company 
Address... ... Sinan tad | Locos 
Write for name of nearest jobber 


CLAYTON & LAMBERT MFG. CO. 
LOUISVILLE 10, KENTUCKY 


ANOTHER GREAT 








PRODUCT 





Cf, 
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PROTECTS AGAINST 
SUDDEN SCALDS 


. . . Safetymix, world’s leading pressure-actuated 
non-scald shower valve gives safety in the shower. 
Safetymix automatically shuts down flow if either 


hot or cold water fails. 


HOLDS SHOWER TEMPERATURE 
CONSTANT 


. .. Even with excessive pressure fluctuations up 
to 85%, Safetymix still maintains constant dis- 
charge temperature. 


LIFETIME SHOWER VALVE 


te « « The most rugged shower 
control valve made. Only Safe- 
tymix has the patented Flow 
Control Spindle with but one 
moving part to control all 
valve functions. Built to last a 
lifetime. 


GET FREEDOM FROM 
COSTLY MAINTENANCE 


. . » Safetymix is designed with self- 
cleaning action to peerent clogging 
and save water. All parts accessible 
; the front. As easy to fix as a 
aucet. 








100,000 Installations Can’t Be Wrong. Used by 

..S. Army, Navy, Merchant Marine, colleges, 
industrial plants, hotels, clubs, hospitals, apart- 
ments and homes. 





Send for bulletin and prices. 


SAFETYMIX—-MADE BY THE MAKERS 
OF THE NEW SYMMONS TEMPERING- 
CONTROLLER 
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SPRING: LOAD 5 > 






THAN HAMMER 
AND CHISEL 


ofl, 
Zour BOO 


Competition is forcing 
closer bids, so efficiency is 
a must! Spring Load—the 
right tool for the job—in- 
creases profits through labor 
and material savings. It has 
the advantage of much fast- 
er cutting under any condi- 
tions, and can be used in a 
trench, between studs, in 
corners, or on the job with 
or without a vise. A begin- 
ner can cut cast iron pipe 
better and faster with Spring 
Load than an expert using 
a hammer and chisel. 


Inoreene 
on 














ONE REPAIR JOB CAN 
PAY FOR THE TOOL! 


Besides labor savings, Spring 
Load reduces material waste 
to almost zero. It cuts with- 
in one inch of the end of 
the pipe; doesn’t crack, 
chip or split the ends. Cut 
absolutely square, thus sim- 
plifies assembly and caulk- 
ing. With Spring Load you 
eliminate your scrap pile, 
and minimize your labor 
costs. One job can pay its 
cost—the rest show greater 
profits! Investigate today. 


Sales Division 


SPRING LOAD 
MANUFACTURING CORP. 
507 Westlake N. 
Seattle 9, Wash. 

















Available through YOUR LOCAL JOBBER and 
AMERICAN RADIATOR and STANDARD SANITARY CORP. 
or CRANE CO. Branches 


Some Territories open for Manufacturer’s Representatives. Write for details. 
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Manufacturers & Wholes ales 





U. S. Machine Meeting 


The second of a series of “Time to 
Swing” sales meetings was held re- 
cently at the Stock Yard Inn, Chicago, 
for a group of 165 U.S. Machine dis- 
tributors and special guests. 

This new type of presentation, 
which was first unveiled at the Leb- 
anon meeting on April 28, earned the 
approval of distributors from Iowa, 
Michigan, Illinois, Indiana and Wis- 
consin. 

In addition to the distributors on 
hand, many allied industries were 
represented by officials of their com- 
panies, as follows: McDonnell and 
Miller by E. N. McDonnell and N. W. 
Swanson; Perfex Corporation by Al- 
len Butler and Douglas L. De Vos; 
Mercoid Corporation by J. W. Owens, 
A.S. Widdowfield and Hugh Courteol; 
Minneapolis-Honeywell by Charles C. 
Cochran and Fred Kaiser, and Perrin- 
Paus, advertising agency, by Donald 
Paus. 

These meetings were held in Min- 
neapolis on June 6 and St. Louis on 
June 9. During July, meetings were 
held in the East, a one-day sales skit 
in Boston on July 12 at the Somerset 
Hotel; in Gwynedd, Pa. (just outside 
Norristown) at the Wm. Penn Hotel 
on July 15, and in Greensboro, N. C., 
at the O’Henry Hotel on July 20. 

All meetings start at exactly 9:30 
a.m. and are over at 4:30 p.m., with 
ample time allowed for intermissions 
and a noon luncheon. The various 
skits are presented in carefully 


Shown here are factory personnel and distributors who helped put over the “Time to Swing” U.S. 
May 26. Left to right: Norman J. Gill, advertising director; Carl J. (Bud) Winkler, Jr., scheduling 





















POILERS as Darr 


Right: One of the 
booths exhibited at 
the recent ‘‘Case 
Heating Center” 
sponsored by W. A. 
Case and Son Mfg. 
Co., Buffalo. Other 
photos will appear 
in the September 
issue. 


planned sequences and lose much of 
their effectiveness unless seen from 
the very beginning. 


IBR Short Course 


The second short course on steam 
and hot water heating systems pre- 
sented by members of the IBR at 
Virginia Polytechnic Institute at 
Blacksburg, Va., July 11-14 was not 


Left: W. A. Case and 
Son Mfg. Co., Buf- 
falo, recently held its 
“Case Heating Cen- 
ter” in the Case Ex- 
hibit hall. Lectures 
by prominent leaders 
in the industry were 
given during the two 
day exhibition on var- 
ious heating subjects. 
Details and more 
photographs will ap- 
pear in the Septem- 
ber issue. 
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restricted to Virginia this year. A 
good representation from Eastern 
states attended, according to E. M. 
Lowe, president-elect of the Virginia 
Asociated Plumbing and Heating 
Contractors, sponsors of the course. 


Lecture subjects included controls, 
domestic hot water systems, base- 
board radiation and panel heating. 
Registration was restricted to 50. 


Machine Corporation’s sales meeting at Chicago 
supervisor; Claude A. Potts, vice president in 


charge of sales; J. O. Williams, national sales supervisor; Lyle Marland, director of Winkler Sales-Engineering Institute; Robert C. Hulse, sales pro- 
motion manager; Addison Howard, plant safety director; Al H. Wynkoop, public relations director; Donald Dunn, Phil Bohmann, Joe Thiry and Stan- 
ley W. Glenn, district sales managers; Cecil D. Conner, Chicago warehouse, and Carl G. Lang, L. C. Lynn and T. N. Gadbois, district sales managers. 
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Fairbanks, Morse Branch 


A new building to house the Chi- 
cago branch of Fairbanks, Morse and 
Co., Chicago, was announced by R. H. 
Morse, Jr., vice president in charge of 
all operations. 

The new structure, with the site, 
represents an investment in excess of 
$500,000.00. The new building will 
be of modern architecture of fire- 
proof materials, automatically heated 
and air conditioned. The building will 
be one story, 145 by 250 ft. It will 
house the sales and service personnel 
along with warehousing and repair, 
facilities for the company’s operations 
in the Chicago area. 

Features of the office portion of the 
building will be in-the-wall filing cab- 
inets, acoustical treatment of walls 
and ceilings, fluorescent lighting and 
baseboard heating. Adequate truck- 
ing and parking facilities are included 
in the plans. Cranes will be installed 
for efficient handling of heavy parts. 

In commenting on the new build- 
ing, Mr. Morse said, “In a business 
such as ours, service to customers is 
vital. Service is often just as much 
a part of the sale as is the product 
itself. The new building will enhance 
and speed our service to our cus- 
tomers.” 

Completion of the building is sched- 
uled for the end of the year. 


Dealer Training School 


A record number of 111 heating 
dealers attended the two-day dealer 
training school conducted at Minne- 
apolis recently by the Petroleum 
Service Company, General Electric 
Air Conditioning Department heating 
equipment distributors of the upper 
Midwest territory. 





Right: Dealers 
attending a two 
day training school 
conducted by Pe- 
troleum Service 
Company, Minne- 
apolis. 
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New Chicago branch of Fairbanks Morse and Co. The new building, scheduled for completion at 

the end of the year, will be of modern architecture of fire proof materials, automatically heated 

and air conditioned. It will be one story, 145 by 250 ft, and will house sales and service personnel 
with warehousing and repair for the Chicago area. 


An annual affair, the school is con- 
ducted for the purpose of strengthen- 
ing the dealer organization by pass- 
ing on to them the latest in service, 
installation, and engineering informa- 
tion. 

E. M. Delaney, Petroleum Service 
Company sales manager, stressed to 
the group that “a smooth functioning 
dealer organization must be kept con- 
stantly alerted im new heating meth- 
ods, new service developments, and a 
thorough understanding of the equip- 
ment they sell.” As a part of the pro- 
gram, General Electric’s “Air-Wall” 
home heating system was introduced 
and explained. 

The program was divided into 
morning, afternoon, and evening ses- 
sions. Subjects covered included en- 
gineering and installation practices, 
service training and sales training. 
Technical training was under the di- 
rection of E. J. Jarnig, service man- 
ager for Petroleum Service Company. 


Delaware Golf Assn. 


All officers were reelected to the 
Delaware Valley Trade Golf Assn., at 
a recent meeting held at the Trenton 
Country Club. 

















Left: Oil-fired warm air condi- 
tioner being examined by deal- 
ers attending dealer training 
school conducted by Petroleum 
Service Company, Minneapolis. 
J. M. Holliday, North Central 
district field engineer, General 
Electric, is directly to right of 
heating unit. 


A. A. Scharnagle is president of the 
association; J. F. Wright, and Dewey 
Marshall, vice presidents; Martin F. 
Pilger, secretary and treasurer; Elmer 
Marlor, asst. secretary and treasurer; 
A. B. Seither, captain, and E. E. Sutter, 
co-captain. 

Winner of the Lang Memorial 
Trophy was Caswell Holloway, Jr. 


New Soil Pipe Assn. 


On June 1, soil 
pipe and fittings 
manufacturers 
formed an asso- 
ciation, to be 
known as The 





) Iron Soil Pipe 

9 and Fittings 
Robert Dick Manufacturers. 
Robert Dick was appointed executive 
secretary. 

President of the new organization 
is J. J. Nolan Jr., vice president of the 
Central Foundry Company. George L. 
Harberger of Eastern Foundry Com- 
pany is vice president, and Deems 
W. Hallman of Hajoca Corporation, 
treasurer. 

The members of the executive com- 
mittee are J. J. Nolan, Jr., Central 
Foundry Company; Charles A. Ham- 
ilton, Alabama ‘Pipe Company, and 
Wililam Deyo, Anniston Foundry Co. 

Office of the executive secretary 
will be temporarily located at 490 
Bleeker Avenue, Mamaroneck, N. Y. 





Speakman Open House 


Speakman Company, Wilmington, 
Del., recently entertained 300 mem- 
bers of the plumbing industry from 
Wilmington, Del., and Del-mar-va 
peninsula at the Riverview works. 

The open house celebrated Speak- 
man’s 80th anniversary. 

As part of the commemoration pro- 
gram, guests were taken on a tour of 
the Speakman plant and then enjoyed 
a social in the cafeteria. The program 
was sponsored by the wholesale divi- 
sion. 





Institute of Cast. 
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Make Sales That Last 
new... 


with | 
2 PROVED | 
LEADERS CHICAGO, 

| VACUUM 
d BREAKER 





pletion at 
ly heated 
personnel 









When Autumn Rains Fall, Be Ready to 


t of the SELL WITH CONFIDENCE 


Dewey 


rtin F. 
‘cm } ‘TRIANGLE 


sasurer; 


_, | RATHBUN 


emorial 
dd SUMP PUMPS 


Triangle-Rathbun is good looking . . . but it takes more 
than good looks to make a sump pump. It must have the 








; stuff to meet emergencies without fail .. . to stand up ee 
e 1, soil and deliver when the going is tough. That's what more This is 
fitti than 100,000 Triangle-Rathbuns have been doing during ° 
ssi the past quarter century . . . guarding against flooded | actual size 
cturers basements . . . draining below-sewer laundry tubs .. . | see de" tall 
n asso- serving industrial uses day in and day out. The Triangle- 


to be Rathbun looks right . . . it’s built right . . . it's proved 
right for your customers. 














| 
as The | 
of Cast. | LEADER FOR 25 YEARS 
il Pipe Today's Triangle-Rathbuns are the top models 
ti of a long line of sump pumps that first intro- 
ings duced automatic resetting overload protection 
‘turers. for motor, the dependable copper float sliding 
tive on a float rod, the ball-thrust bearing that 
<ecutlv makes easy removal of motor, and other fea- 
ee ~—_ a Competitively 
res priced. Sell Triangle-Rathbun sump pumps 
nization and you sell satisfaction. 
at of the 
sorge ls 1 ~~ ONLY ONE MOVING PART 
y Com- 
atte oan MAKES THE 
oration, There’s big news for you in this small 
" ascade size vacuum breaker. It’s a positive 
ve com- safeguard against back-siphonage that 
Central i - Il 
en permits neater, space-saving installa- 
\. Ham- a trouble-free tions ... offers no obstruction to flow 
ny, and —passes full capacity of pipe. Will not 
\dry Co. WATER PUMP spit when pressure is first turned on 
ecretary a . ye itself in a Ste. in pipe. 
well pump. Its taper-edged, adjustable im- : . 
at 490 caer af Seats pM is the con aan part | Finest construction throughout, as Normal opere- 
k, N. Y. and even that is without metal to metal con- you’d expect from the makers of Chi- tion — passes 
tae There are no belts, pulleys, chains, gears | cago Faucets. Accepted by the Chicago full flow of 
th 2. to break or become noisy; no valves, leathers, | : . pipe. 
ee eee = on. tk, pistons to wear out or give trouble. | Testing Laboratory for use in accord- 
e Floor space only 12” x 20" ome ance with Plumbing Codes. Available 
: F LEADER FOR 15 YEARS | in 4%" and YY" sizes — also available 
mington, | in polished chrome and rough brass 
meus SELL PROVED Cascade is backed by 15 years of depend- | pol 8 — 
able performance under all conditions. Sell | Chicago Faucet Products are distributed 


ry from PERFORM A NCE it with confidence for fresh water at the turn 


-mar-va of a faucet or for storage systems; up to 25-ft. 


orks. OF THE LEADERS lift, 300-600 gals. per hour. 


Speak- Ask your Jobber for details of these leaders, 
or write for literature, giving Jobber’s name 


through the plumbing trade exclusively. 
THE CHICAGO FAUCET CO. ® Chicago 39, Ill. 





Made by the makers of 


Vacuum condi- 


ion pro- ‘ 
re CHICAGO [aE 
| valve — pre- 
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vents back- 


FAUCETS [ioe 


Last As Long As the Building 


a TRIANGLE MFG. CO. 


ale divi- 


2983 £. LAFAYETTE, DETROIT 7, MICH. 
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A PACKAGED 
PROFIT LINE 
FOR SALES-WISE 
DEALERS 


With prices reduced sharply to 
competitive levels, the com- 
plete quality Wayne line 
will provide you with 
more profitable vol- 
ume than ever 
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TURBINE PUMPS 
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SHALLOW 
WELL SYSTEMS 









ELECTRIC 
WATER HEATER 









WATER SOFTENERS 
& IRON FILTERS 

















Another Product of the Same Brand 


Every Wayne product is factory 
guaranteed upon installation for one 
to ten years. You can rely on Wayne 
quality. When your customers are 
pleased you will profit. Newspaper 
ad service, display materials and 
sales helps increase your profits with 
Wayne. 


WAYNE’S “LOWEST IN HISTORY” 
PRICES WILL INTEREST YOU 


It will pay you to check the NEW 
1949 Wayne Catalog and NEW low 
price lists. 





Write today for your copy of Wayne's 
1949 Catalog and Price List 


THE WAYNE HOME EQUIPMENT CO., IN 


Ae eee Oe Eee Bee ee) 


One Good Product Always Recommends’ 
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} 
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\ Check this COMPLETE 
HEATING PACKAGE! 


GENERAL AUTOMATIC 


FLOORLEVEL 


BASEBOARD HOT WATER HEATING 





Easily Serviced 
Model J-3 
Boiler-Burner Unit 





No Radiators 


Heating elements con- 
cealed in metal base- 


board. / | 





Easy to Store! 


No extra warehouse space 
needed for extra spare 
parts. 


Easy to Sell! 


Demonstration Model 
makes selling easy. 


ALL IN ONE PACKAGE 


Fin Type Copper Heating Ele- 
ment 

Front Panel 

Front Panel Splice 

Wall Bracket 

Front Panel Inside 
Miter Corners 

End Terminals 

Top Moulding 

Top Moulding Inside & Outside 
Miter Corners 

End Terminals 

Top Moulding Splice Piece 


5 SIZES 
*% 60 for 200 sq. ft. of Radiation 
% 70 for 233 sq. ft. of Radiation 
* 80 for 263 sq. ft. of Radiation 
% 90 for 300 sq. ft. of Radiation 
100 for 333 sq. ft. of Radiation 


waery 


& Outside 


Write, wire or phone us for 
complete details, prices and 
franchise rights. 





CONVERSION BURNERS BOILER BURNER UNITS 
WARM AIR CONDITIONERS WATER HEATERS 


GENERAL OIL BURNER CORPORATION 
2300 Sinclair Lane, Baltimore 13, Md. 
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Pittsburgh Open House 

Pittsburgh Pipe and Coupling Com- 
pany, Allison Park, Pa., celebrated 
its 30th anniversary, recently, by 
holding an open house. At the din- 
ner-dance, awards were made to five 
employees who have had 25 years or 
more service. The company’s oldest 
employee, Harry R. Kilner, started 
with the company in 1920. 

In 1919 this company was founded 
in a small frame building on the 
Byrnes property in Allison Park by 
Peter McIlroy and James Lamond. 
From this modest beginning the busi- 
ness has grown to include customers 
in each of the 48 states. In addition, 
in 1948 shipments were made to 22 
foreign countries located on six con- 
tinents. A warehouse has been estab- 
lished in Houston, Texas, to serve 
that fast growing industrial area. 
Plans are under way for other ware- 
house stocks. 


DOMESTIC ENGINEERING 


The original plant of 1500 sq ft has 
now become 47,000 ft of covered floor 
space, plus 273,000 sq ft of open work- 
ing space. Factory and office em- 
ployees total 156 persons. Sixty four 
percent of the employees have been 
with the company 5 years or more; 46 
percent, 10 years or more; 17 percent, 
15 years or more, and 12 percent, 20 
years or more. 


Officers of the Company 


Present officers and management of 
the company are: Peter Mcllroy, 
president; James M. Lamond, vice 
president, treasurer, and general man- 
ager; James R. Mcllroy, vice presi- 
dent, secretary, and sales manager; 
George Ross, superintendent; Harry 
W. Katzenmeyer, auditor and asst. 
secretary; Paul C. Borland, engineer; 
George E. Lourie, asst. sales manager, 
and Wilbert O. Harper, asst. superin- 
tendent. 
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REMA Meeting 


At a recent meeting of the water 
coolers product section, Refrigeration 
Equipment Manufacturers Assn., held 
at Washington, D. C., A. A. Zollo, 
Filtrine Manufacturing Company, was 
appointed publicity chairman of the 
product section; A. R. Benua, presi- 
dent, Ebco Manufacturing Company, 
was nominated to fill the unexpired 
term of H. F. Hildreth as a director 
representing the water coolers product 
section, and L. C. Love of Ebco was 
requested to make a survey of stand- 
ards in designating the gallon capacity 
of water coolers and report his find- 
ings at the next meeting. 

A committee, consisting of L. C. 
Berken, C. F. Hansel and S. Whitt, 
was appointed to work together in 
supplying material to Refrigeration 
Service Engineers Society. 

Fedders-Quigan Corporation, Buf- 
falo, was elected into membership. 





More Photos of 
Middle Atlantic 


Wholesalers. 


(See Report, May Issue) 


At the recent Mid- 
dle Atlantic Whole- 
salers’ convention 
(seated) left to 
right, were Bud Good- 
man, Adelta Mfg. 
Co.; Sie Blau, S. Le- 
vitt Corp.; M. Corb- 
man, Adelta Co., and 
|. E. Inden, Wilco 
Plumbing Supply. 
Standing, I. M. 
Clompus, I. M. 
Clompus Co.; H. O. 
Tustin, Combustion 
Engineering, and 
Martin Clompus, 
Clompus Co. 






Members of the panel board at the recent Middle Atlantic Wholesalers’ convention, left to right, Carroll M. Baumgardner, The National Radiator Co., 
and Edgar F. Czarra, E. G. Schafer and Co. @ E. A. Buxton, Bethlehem Steel Co., and C. C. Lowry, Hajoca Corp. @ E. G. Carpenter, Careva Co., and 
D. D. Couch, Amercian Radiator and Standard Sanitary Corp. 





Other members of the panel, left to right, were John M. Dumser, Chase Brass and Copper Co., and John T. Roberts, Jr., J. T. Roberts and 
Bro., Inc. @ J. F. Wempa, Luzerne and Lackawanna Supply Co., and Wilson Tyler, Stockham Pipe and Fittings Co. @ John McCann, Seashore Supply 
Co., and George Harberger, Eastern Foundry Co., Inc. 
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7 Briefs ee 


Perfex Corporation, Milwaukee, re- 
cently announced the appointment of 
13 new distributors to handle its line 
of automatic heating controls. This 
program will operate as a continua- 
tion of Perfex’s distributor franchising 
set-up. 

The new distributors in the West 
include the R. M. Brand Company, 
Tuscon, Ariz. and Albuquerque, N. 
M., who will cover those two states 
and western Texas; Leekley-Hergen- 
rather & Associates, Los Angeles, who 
will handle southern California, and 
R. A. Parker Company, San Francis- 
co, who will cover northern Califor- 
nia and Nevada. 

In the Middle West, Perfex has ap- 
pointed Thermatic Corporation, Chi- 
cago, to serve northern counties of 
Illinois and Indiana; Regulator Con- 
trols Company, Indianapolis, to cover 
the southern two-thirds of Indiana; 
Charles D. Jones Company, Kansas 
City, Mo., to serve Kansas and west- 
ern Missouri; Prawl Engineering 
Corp., Omaha, Neb., to handle Ne- 
braska and western Iowa, and Ohio 
Pump Service Company, Cleveland, 
to serve northeastern Ohio. 

In the East, Harco Distributors, Inc., 
Baltimore, will cover western Mary- 
land and the northern part of Vir- 
ginia; Patterson Service Sales Com- 
pany, New York City, will handle the 
metropolitan area; Thermotrol Cor- 
poration, Philadelphia, will cover 
southern New Jersey, Delaware, east- 
ern Maryland and southeastern Penn- 
sylvania, and C. B. Soper Company, 
Boston, will serve New England. 

In the South, the Chet Adams Com- 
pany, Greensboro, N. C., will handle 
North and South Carolina and most of 
Virginia. 





B. G. Duer, vice president in charge 
of sales, Wayne Home Equipment 
Company, Inc., Fort Wayne, Ind., re- 
cently announced the appointment of 
Thurston, Inc., New York City, as di- 
rect factory representative for the 
New England states. 

John J. Thurston, who has been as- 
sociated with Wayne for 18 years, has 
formed the new organization, Thurs- 
ton, Inc., with William and James 
Thurston joining to assist all Wayne 
distributors in New England. 


The appointment of Grant E. Scott, 
Jr., as assistant sales manager has 
been announced by Klipfel Valves, 
Inc., a division of Hamilton-Thomas 
Corporation, Hamilton, Ohio. Mr. 
Scott will serve as assistant to Frank 
Breor, sales manager of the division. 
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National Air Conditioning Incor- 
porated, Johnstown, Pa., recently an- 
nounced the appointment of Eckstein 
Company, Pittsburgh, as a distribu- 
tor in western Pennsylvania, Ohio and 
West Virginia. 

Eckstein Company sells the com- 
plete line of heating equipment of 
The National Radiator Company, of 
which National Air Conditioning In- 
corporated is a division. 





H. S. Marshall and F. E. Schmidt 





L. D. Mandell and L. E. Murtaugh 


Above are photos of reelected of- 
ficers of C. A. Dunham Company, 
Chicago. 

H. S. Marshall continues as presi- 
dent; F. E. Schmidt, vice president 
and treasurer; L. D. Mandell, vice 
president, and Lewis C. Murtaugh, 
secretary. 

The announcement appeared in the 
June issue. 


Promotions in the order department 
of The Youngstown Sheet and Tube 
Company, Youngstown, Ohio, have 
been announced by Ralph W. Mowry, 
manager. 

George L. Williams, supervisor in 
the Youngstown office, has been ap- 
pointed assistant manager in charge 
of the department’s western division 
at Chicago. Dave Lewis, supervisor, 
has been appointed assistant manager 
for the eastern division with offices in 
Youngstown. 


Completion of a new over-all-trade- 
mark design, featuring the brand 
name “PROTO,” has been announced 
by M. B. Pendleton, president of the 
Plomb Tool Company, Los Angeles. 

“PROTO” was adopted early in 1948 
and the new over-all design was de- 
veloped as a means of speeding rec- 
ognition and remembrance of the 
trade-mark by hand tool users. The 
design has a distinctive shape, em- 
ploys a special type of lettering, shows 
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the young lady used in the company’s 
old design, and includes the phrase, 
“Professional Quality.” It will be 
used extensively for catalog and other 
literature, as well as for decals, signs, 
display boards and other point-of- 
sale materials. 


White Products Corporation, Mid- 
dleville, Mich., recently announced the 
folowing new distributors: 

A. R. A. Distributing Company, St. 
Louis, Mo.; Southeastern Sales Com- 
pany, Springfield, Ohio; Horne-Wil- 
son, Incorporated, Jacksonville and 
Tampa, Fla.; Commonwealth Sales 
Company, Richmond, Va.; M. J. Gib- 
bons Supply Company, Dayton, Ohio, 
and L. C. Lippert Company, Sioux 
Falls, S. D. 


The appointment of George M. Fra- 
zer as market analyst for the Janitrol 
space heating equipment division of 
Surface Combustion Corporation, To- 
ledo, Ohio, was announced by William 
J. Grover, marketing director. 


John K. Hodnette, vice president 
and general manager of industrial 
products, Westinghouse Electric Cor- 
poration, Pittsburgh, recently an- 
nounced the appointment of three ex- 
ecutives in the sale and engineering 
of such products. 

The appointees and their new posi- 
tions are: Tomlinson Fort, manager, 
apparatus sales department; William 


W. Sproul, sales manager, industrial 


products, and Royal C. Bergvall, en- 
gineering manager, industrial prod- 
ucts. 


The appointment of Franklin A. Ul- 
rich as controller of Fedders-Quigan 
Corporation, Buffalo, was recently an- 
nounced by Edmond R. Walker, vice 
president. 





F. A. Ulrich and R. E. Marshall 


At a meeting of the board of di- 
rectors of Worthington Pump and 
Machinery Corporation, Harrison, N. 
J., Robert E. Marshall was elected 
secretary. 

Mr. Marshall has been associated 
with the corporation since 1947, serv- 
ing as a member of the Legal Depart- 
ment, counselor on industrial rela- 
tions, and assistant secretary. His 
headquarters will be at New York 
City. 
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Check these outstanding features of 
the Type 500 Gas Conversion Burner 


A.G.A.-listed for 125,000, 175,000, 
225,000 and 275,000 Btu Input 
Capacities 


1. Exclusive Flame Bowl — stainless steel. 
Directs hot products of combustion 
against walls of heat exchanger for 
maximum heat extraction and economy. 

2. Efficient Burner — cast iron. Deep- 
slotted, adjustable port burner assures 
long life, quiet extinction. 

3. Electric Pilot Igniter — non-cycling, provides means for light- 
ing pilot external to the unit. Optional. 

4. Adjustable Air Panel — vertical inset manual-type, to con- 
trol the amount of primary and secondary air. Usually set 
with permanent adjustment. 


5S. Adjustable Legs — for easy leveling and adjustment of 
height of unit. 
6. R ble H — hand: ly styled, finished in Mueller- 





green crinkle lacquer. Easily accessible. 
7. Easily Instalied — shipped 
assembled; no refractory nec- 
essary; easily serviced. 












-<papgranatete 


Mueller Climatrol 
tuel-thritty 


GAS CONVERSION BURNER 


An Outstanding Unit in 
the Famous Mueller Line 


(For converting existing furnaces and boilers) 





With gas heat now available or soon coming to many 
markets throughout the United States, dealers are finding 
they must have a well known, top-quality gas conversion 
burner — a burner with public acceptance, which they can 
sell competitively. 

That’s why profit-minded heating men in every market 
are tying in with the famous Mueller Climatrol line — 
because the widely known, nationally advertised Mueller 
Climatrol name means more sales. 

And, by tying in with Mueller Climatrol they have a 
complete line of gas equipment — gravity furnaces, winter 
air conditioners, boilers, suspended unit heaters — as well 
as conversion burners. 

It will pay you to push Mueller Climatrol. Write for 
complete details — L, J. Mueller Furnace Co., 2006 West 
Oklahoma Avenue, Milwaukee 7, Wisconsin. 
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PATTERSON-KELLEY 
HOT WATER 
STORAGE HEATERS 














We can and do manufacture 
hot water storage heaters of 
t all commercially used metals. 
We make them of both ferrous 
and non-ferrous solid metals. 


a But more and more the trend 


“Copper- 
Lined” 
Heater 
and 

Save 

~ Money 
-@ 


THE TT ER. Si OM - Ki (7 


with our customers is towards 
copper-lined heaters. 


The copper-lined heater offers 
just as much corrosion resist- 
ance or rust-prevention as solid 
copper or copper silicon. It is 
made to the same strength re- 
quirements and with the same 
factors of safety. But it 
provides economy of 
construction not possible with 
the solid non-corroding metals. 


On your next hot water stor- 
age heater job, ask us about 
our copper-lined heaters. We'll 
be glad to quote on your spe- 
cifications but do suggest you 
inquire of the “lined” heater 
as an alternate. 


aougy Ine. 


106 Burson Street, East Stroudsburg, Pa. 


Offices or Representatives in Principal Cities 
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Sherman Ball Bearing Faucets are 
made with the extra weight, the 
triple-plated Chromium finish, and 
the smooth, leak-free, ball bearing 
action that the Master Plumber likes. 
Sherman faucets are likewise distrib- 
uted the way the plumber likes — 
through selected Plumbing Whole- 
salers, to Master Plumbers only. See 
the whole Sherman line. Write for 
catalog today. 


H. B. SHERMAN MFG. CO, 


Battle Creek, Michigan 


Showa 


WATER- MASTER -.-:. FAUCETS 


Sold through Plumbing Wholesalers, 
to Master Plumbers only 





















LEADERSHIP 


THROUGH CRAFTSMANSHIP 


America’s Number @ Blow Torch 


ae . » « used in every 


industrial, utility and professional field 
of service. There’s a reason why C&L 
Torches lead the field—it’s C&L’s un- 
compromising 60-year policy of employ- 
ing only the finest craftsmen and the 
best materials available. 


Sold by leading jobbers everywhere 


CLAYTON & LAMBERT 


MANUFACTURING COMPANY 


1719 DIXIE HIGHWAY. . LOUISVILLE 10, KENTUCKY 


CAL, TRADEMARK OF QUALITY 
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A. E. Thiesfeldt, advertising man- 
ager, Eljer Co., Ford City, Pa., recent- 
ly announced the appointment of Tom 
Brady as representative in the Moun- 
tain states. 

Prior to his appointment by Eljer, 
Mr. Brady, who is well known to the 
plumbing industry, served the West 
Coast territory. 





Tom Brady and H. Dale Cook 


H. Dale Cook was recently named 
manager of the Industrial Control 
Sales Division, Perfex Corporation, 
Milwaukee. 

In his new position, Mr. Cook will 
handle organization and activation of 
the Perfex program for sales and dis- 
tribution of industrial controls and 
instruments. 


Bridgeport Brass Company, Bridge- 
port., Conn., recently announced the 
appointment of Jack C. Burns as its 
agent to handle the sale of plumbing 
brass goods, copper water tube and 
plumrite pipe in the Pacific North- 
west. ° ; 

Mr. Burns, who is well known to 
the plumbing trade, will have his 
office in the Terminal Sales Building 
in Seattle. 

In making the announcement, Aus- 
tin R. Zender, Bridgeport’s vice presi- 
dent in charge of sales, said, “With 
the appointment of Mr. Burns as our 
representative, we can now give our 
wholesalers in British Columbia, 
Washington and Oregon better service 
on the products in our plumbing and 
heating line, and help them to meet 
the growing demands of the building 
industry in these areas.” 


A new distribution depot, which 
will serve the state of Texas, was re- 
cently established by Reading Tube 
Corporation, Reading, Pa., This depot 
will be operated under the super- 
vision of Toole and Litchfield, Texas 
sales representatives of the Reading 
Tube Corporation. 


Robert Liles, New Orleans, La., was 
recently appointed manufacturer’s 
representative for the line of products 
of the Chicago Nipple Manufacturing 
Company, Chicago, in the states of 
Louisiana and Mississippi, it was an- 
nounced by R. H. Sonneborn, general 
manager of sales. 
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Q. A. Hammes, sales manager, In- 
Sink-Erator Manufacturing Company, 
Racine, Wis., recently announced the 
appointment of Bob O’Brien and Clar- 
ence Zanin, Clarendon Hills, IIl., as 
sales representatives in northern IIli- 
nois. 


Three top executives entrusted with 
management responsibilities of The 
D. T. Williams Valve Company divi- 
sion of The Schaible Company, Cin- 
cinnati, were announced recently by 
Michael F. Schaible, president and 
general manager of Schaible. 

Albert H. Weddendorf, Jr., has been 
appointed vice president and general 
manager; Charles G. Wirtz, plant su- 
perintendent, and Herbert D. Hinson, 
chief engineer. 












A. H. Weddendorf and C. G. Wirtz 
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H. D. Hinson and T. M. Gallagher 


T. M. Gallagher, Hatboro, Pa., was 
recently appointed by the Armstrong 
Furnace Company, Columbus, Ohio as 
district manager for the eastern Penn- 
sylvania, Delaware, New Jersey, east- 
ern Maryland, District of Columbia 
and northern Virginia area compris- 
ing the Philadelphia district. 

Mr. Gallagher is very well known 
in the warm air heating field, having 
been in the industry for the last 22 
years in engineering and sales capaci- 
ties, representing manufdtturers of 
equipment as well as engaging in the 
jobbing and retail business. 


The Youngstown Sheet and Tube 
Company, Youngstown, Ohio, recent- 
ly announced that C. Hix Jones was 
appointed district sales manager in 
charge of the Detroit office. Mr. Hix 
has been with the company since 1935. 

The company also announced the 
appointment of D. L. Markle, Jr., as 
district sales manager to head the 
New Orleans office. Mr. Markle joined 
The Youngstown Sheet and Tube 


Company in 1938. 
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David W. Hoppock was recently ap- 
pointed product manager of commer- 
cial refrigeration, Carrier Corporation, 
Syracuse, N. Y., and will head up an 
intensified marketing program in this 
field, it was announced by C. U. 
Spriggs, assistant general sales man- 
ager. 

This move is in line with Carrier’s 
plans for expanding its commercial 
refrigeration activities to keep pace 
with continuing growth in the air con- 
ditioning end of the business, Mr. 
Spriggs said. 

Mr. Hoppock specialized in market 
research for Carrier and in recent 
months has been assistant manager of 
self-contained equipment. 


Wolverine Tube Division of Calu- 
met and Hecla Consolidated Copper 
Company, Detroit, recently an- 
nounced the opening of a new South- 
eastern district sales office in Atlan- 
ta, Ga. 

A. R. Kaspark, who has established 
this office, will cover north and cen- 
tral Georgia, eastern Tennessee and 
western counties of North and South 
Carolina. 

Mr. Kaspark’s work complements 
that of M. J. Cook and T. P. Stone, 
who will continue to represent the 
company in their respective territor- 
ies, the western and southern sections 
of the Southeast area. 


The appointment of R. J. Clark, 
Clearwater, Fla., as manufacturer’s 
representative for Nu-Way products 
in Florida and southern Georgia, was 
announced by O. K. Gipple, sales 
manager, Nu-Way Corporation, Rock 
Island, Il. 

Mr. Clark is the head of the R. J. 
Clark Equipment Company, Inc. 





R. J. Clark and S$. M. Koltun 


S. M. Koltun, development engineer, 
Pennsylvania Range Boiler Company, 
Philadelphia, was recently selected to 
serve on the American Gas Assn. sub- 
committee on approval requirements 
for gas water heaters. 

Mr. Koltun has been associated with 
the Pennsylvania Range Boiler Com- 
pany since 1946. He was previously a 
member of the staff of the A.G.A. test- 
ing laboratories, where he supervised 
laboratory testing of gas appliances 
and accessories, 
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C. L. Brooks, sales promotion man- 
ager of The Steel Products Engineer- 
ing Co., Springfield, Ohio, recently 
announced the appointment of Geor- 
ges Roudanez as manager of the Com- 
bustioneer division. 

Mr. Roudanez, who has been con- 
nected with the heating industry for 
over 20 years, will direct all sales and 
distribution activities in the Combus- 
tioneer division. 





Georges Roudanez and M. H. Thomas 


Maurice H. Thomas recently joined 
the sales force of L. J. Mueller Fur- 
name Company, Milwaukee, and will 
cover parts of the states of Indiana, 
Ohio, West Virginia and Kentucky. 


Ralph L. Sebrell and Roy E. Paige 
were appointed representatives for 
Radiator Specialty Company, Char- 
lotte, N. C., it was recently announced 
by V. P. Bresan, general sales man- 
ager of the company. 

Mr. Sebrell, who will be a repre- 
sentative in Ohio and eastern Indiana, 
will make his headquariers in Cleve- 
land. Mr. Paige will represent Radia- 
tor Specialty Company in the greater 
New York area, Long Island and the 
northern part of New Jersey. He will 
make his headquarters in New York 
City. 

Catskill Metal Works, Inc., Catskill, 
N. Y., recently announced the ap- 
pointment of Norman A. Picard as its 
representative in the New England 
states. 


Hotpoint, Inc., Chicago, recently has 
completed a program to expand its 
product service facilities in keeping 
with over-all production and market- 
ing expansion, David C. Marble, prod- 
uct service division manager, an- 
nounced. 

The product service division now 
occupies new facilities containing 
165,000 ft, compared with 50,000 sq ft 
before the war. Dewey B. Rhinehart 
has been appointed assistant manager 
of the division, and will direct service 
operations for the company’s dis- 
tributor and field organizations. 

In addition to Messrs. Marble and 
Rhinehart, the division’s headquarter 
management personnel include A. F. 
Deering, manager customer service 
and parts department, and E. H. 
Ruesch, manager technical and train- 
ing section. 
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Universal-Rundle Corporation, 
Newcastle, Pa., Western Sales Divi- 
sion, Redlands, Calif., recently an- 
nounced the appointment of J. L. Stul- 
saft and his organization as sales 
representatives in the San Francisco 
area. 


Tokheim Oil Tank and Pump Com- 
pany, Fort Wayne, Ind., recently an- 
nounced the appointment of William 
Freiden, Central States Engineering 
and Sales Company, Omaha, Neb., as 
representative in Iowa and Nebraska. 

Tokheim also announced that Ray 
Deeks, Cleveland, will represent the 
company in Ohio, western Pennsyl- 
vania and northwestern West Vir- 
ginia. 

Representing the company in North 
and South Carolina are William H. 
Shepard and Stephen E. Shepard with 
headquarters in Charlotte, N. C. 


(os 
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Wm. H. Shepard and Stephen Shepard 


The J. C. Whitlam Manufacturing 
Co., Wadsworth,, Ohio, recently an- 
nounced the appointment of L. C. 
Kent and Co., Washington, D. C., as 
representatives in the state of Florida. 
Ronald Reineke, Jacksonville, Fla., 
will cover the Florida area for L. C. 


Kent and Co. 


The liott-Lewis Corporation, 
Philadelphia, was recently named dis- 
tributor of Evans oil-fired home heat- 
ers in Delaware and parts of four 
other states, according to R. B. Evans, 
vice president, Evans Products Com- 
pany, Plymouth, Mich. 

Mr. Evans revealed the appoint- 
ment as part of a national program of 
balancing Evans post war distribution 
system to better fit the new buying 
patterns and to provide greater serv- 
ice for Evans’ dealers. 

The Elliott-Lewis organization dis- 
tributes and serves retailers in Penn- 
sylvania, Maryland and Delaware, 
New Jersey and Virginia. 
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Wesley J. Peoples, chairman of the 
board and president, United States 
Radiator Corporation, Detroit, an- 
nounced the appointment of C. E. 
Weir as manager of the Edwardsville, 
Ill. plant. At the time of his recent 
appointment, Mr. Weir was assistant 
manager of the corporation’s Geneva, 
N .Y. plant. 


A. E. Judd Co., Los Angeles, who 
has represented The Schaible Com- 
pany, Cincinnati, for the past 10 years, 
has been appointed to represent D. T. 
Williams Valve Company division of 
the Schaible organization. 

Albert E. Judd, Jr. and Joseph A. 
Berry are co-partners in the Judd firm 
whose territory for Schaible products 
includes southern California, south- 
ern Nevada, the states of New Mexico 
and Arizona and a portion of Texas 
in vicinity of El Paso, will represent 
also Schaible’s Williams Valve divi- 
sion in the same area. 


John L. Roth was recently appoint- 
ed to the newly created post of sales 
manager of the parts sales and prod- 
uct service section, it was announced 
by L. E. Thompson, manager of parts 
sales and product service, General 
Electric Company’s Air Conditioning 
Department, Bloomfield, N. J. 

Mr. Roth will be responsible for the 
sale of commercial refrigeration con- 
densing units of five horsepower and 
under to distributors and to recently 
appointed pafts depots, as for the sale 
of all renewal parts. 


Ray A. Reed has been appointed by 
Surface Combustion Corporation, To- 
ledo, Ohio, as a district salesman in 
the Minneapolis territory, according 
to a recent announcement by C. B. 
Phillips, vice president in charge of 
sales. 





R. A. Reed and John A. Rishel, Jr. 


John A. Rishel, Jr. has joined the 
headquarters sales staff of Mullins 
Manufacturing Corporation’s (War- 
ren, Ohio) Youngstown Kitchens Di- 
vision, Charles A. Morrow, Mullins’ 
vice president in charge of merchan- 
dising, announced recently. 

Well known in the appliance and 
builder fields, Mr. Rishel will be in 
charge of special sales projects 
planned by Mr. Mullins. He will have 
offices at the company’s plant in 
Warren. 
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Graintess ELRINKS BY 


NATIONALLY 
ADVERTISED... 


e-sold’’ products are your 
lastest profit makers. ELKAY 
s are advertised consistently 
help tell your customers 

the Lustertone story. 


A FULLY 
GUARANTEED 
















plumber’s 
by plumbing 
for information 
lating display deal. 


nded construction eliminates 
ind joints. Bowl and drain- 
ntegral unit. 


Satin-finished by 
with silvery unifo 
Only expert polishing 


en, every ELKAY sink glows 
d to imitate, let alone equal! 
ven-toned glistening surface. 


CUSTOM-BUILT 


Available with or t bas ets; single or double 
bowls. From 42 inc 10 fe shipped from stock; 
or custom-built in any size. See Sweet's Architectural File 
23 a/4. Write for prices and catalog. 


14 STANDARD ES 


America’s oldest manufacturer of Stainless Steel Sinks 


ELKAY MANUFACTURING CO. 


1892 S. 54th Avenue Chicago 50, Ill. 
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OAKUM & PACKING 


“RAPID" 
TWISTED 
JUTE 
PACKING | 





High quality jute packing in handy 5 Ib. tubes. 
Ideal for the multitude of small jobs. Tarred and 
untarred put-up is single strand approximately 52” 
diameter. Packed in boxes, 10 to a 50 Ib. carton. 





“ROYAL BRAND" 
PLUMBERS OAKUM 


Excellent Oakum made from top grade jute fibre 
treated with high quality tar. Made in both spun 
and unspun forms. Packed in bulk in 50 Ib. bales. 


“EAGLE” 
TWISTED 
JUTE 
PACKING 


This top-quality jute 
packing consists of eight 
strands, twisted into rope 
form about 112” diameter. Easy to unstrand to meet 
varying requirements. Furnished tarred, untarred 
(oiled) and dry in 50 and 100 Ib. coils. 





your suppliers, or write for name of your nearest 
distributor. 


| AMERICAN MANUFACTURING COMPANY 


BROOKLYN 22, N. Y. 
Makers of Rope @ Twine @ Oakum @ Packing 


Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. 
Sales Offices; BOSTON + CHICAGO + HOUSTON « NEW ORLEANS - PHILADELPHIA 
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L. J. Wing Mfg. Co., New York City, 
recently announced the appointment 
of Fred McMeans, as representative 
for the Province of British Columbia, 
Canada. 

Mr. McMeans will maintain his 
headquarters in Vancouver, B. C. 

The company also announced the 
appointment of Albert D. Becker as 
representative for the eastern section 
of New York state, Vermont and 
Berkshire County in the State of Mas- 
sachusetts. 

Mr. Becker will make his headquar- 
ters in Albany, N. Y. 


Spencer Heater Division, Aveo 
Manufacturing Corporation, recently 
announced the appointment of Michael 
L. Lavorgna, Inc., Milwaukee, as 


Spencer’s sales agent for the state of 
Wisconsin. 

The Lavorgna company will act as 
sales agent for Spencer’s complete line 
of residential and commercial heating 
boilers. 





M. L. Lavorgna and Leetate Smith 


Leetate Smith was recently appoint- 
ed general sales manager, Palmer 
Manufacturing Corporation, Phoenix, 
Ariz., according to an announcement 
by Oscar C. Palmer, president. 

Mr. Smith is well known in the 
heavy appliance field. He is an active 
member of the National Federation of 
Sales Executives and director of the 
Arizona Sales Executives Club. 


A. W. Conley, president, The Coro- 
aire Heater Corporation, and its whol- 
ly owned subsidiary, Hot Boy, Inc., re- 
cently announced the appointment of 
Clayton Distributing Company, Dal- 
las, Texas, as a distributor in the Dal- 
las trading area. 


The election of three new officers of 
the Westinghouse Electric Corpora- 
tion, Pittsburgh, was announced re- 
cently by the board of directors. 

James H. Jewell, manager of ap- 
paratus sales, and John M. McKibbin, 
assistant to vice president and man- 
ager of advertising and sales promo- 
tion, both of Pittsburgh, were elected 
vice presidents. Herbert P. Mac- 
Donald, treasury manager in the 
company’s Eastern district office in 
New York City, was elected assistant 
treasurer. 
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The Worthington Pump and Ma- 
chinery Corporation, Harrison, N. J., 
recently announced the appointment 
of four officers. Clarence E. Searle, 
president of Worthington, has been 
named vice chairman of the board of 
directors. Succeeding Mr. Searle as 
president is Hobart C. Ramsey, ex- 
ecutive vice president since 1945. Mr. 
Ramsey joined Worthington Pump and 
Machinery Corporation in 1920. Edwin 
J. Schwanhausser, vice president in 
charge of sales since 1945, succeeds 
Mr. Ramsey as executive vice presi- 
dent. Mr. Schwanhausser has been 
with Worthington since 1915 and be- 
came a vice president in 1939. John J. 
Summersby has been appointed vice 
president in charge of sales. 


The appointment of two new dis- 
tributors for Youngstown Kitchens 
was announced recently by Chas. A. 
Morrow, vice president in charge of 
merchandising, Mullins Manufactur- 
ing Corporation, Warren, Ohio. 

The new distributors are The 
Schoelkopf Company, Dallas, Texas, 
for the northeastern part of Texas, 
and Gough Industries, Inc., Phoenix, 
for the state of Arizona. 


Thomas J. Williams, Houston, Texas, 
was recently appointed sales engineer 
in the southwestern states by Edward 
Valves, Inc., East Chicago, Ind. 

Mr. Williams will make his head- 
quarters in Tulsa, Okla. with the 
Rockwell Manufacturing Company. 
From there he will serve Edward 
valve users throughout the Southwest. 


Motorstokor Division of Hershey 
Machine and Foundry Company of 
Manheim, Pa., recently announced the 
appointment of Richard A. Haggerty 
as general sales,manager. 

Mr. Haggerty, assumed his duties 
on July 1. All present members of 
the Motorstokor organization remain 
in their former capacities. 


The recently completed oxygen dis- 
tributing station and acetylene pro- 
ducing plant at Fargo, N. D., began 
operations on June 9, according to an 
announcement by The Linde Air 
Products Company, unit of Union 
Carbide and Carbon Corporation, 
New York City. A warehouse for the 
distribution of Union brand calcium 
carbide is also included. The plant 
will provide industries in the area 
with a convenient supply of two of 
the company’s main products. 


William G. Boales and Associates, 
Detroit, recently announced the re- 
moval of its office to 1150 W. Balti- 
more Ave., Detroit. 
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P. M. Bratten, general sales man- 
ager, Frigidaire Division, General Mo- 
tors, Dayton, Ohio, recently an- 
nounced three new appointments in 
the national field sales organization. 

F. M. Drake, general sales manager 
of the New York branch of Frigidaire 
Sales Corporation, has been promoted 
to manager of the Los Angeles branch. 
Mr. Drake succeeds E. L. Wiliams, 
who has been transferred to the Paci- 
fic region. Replacing Mr. Drake at the 
New York post is H. M. Cline, appli- 
ance sales manager of the Eastern 
region. 


The introduction of a new line of 
surface coils and ceiling and floor type 
air conditioning units-by Harry L. 
Quinn, recently appointed sales man- 
ager, Air Conditioning Division, Re- 
frigeration Engineering, Inc., Los An- 
geles, was recently announced. 

The announcement of Mr. Quinn’s 
appointment as sales manager of the 
Air Conditioning Division was made 
recently by Hy Jarvis, vice president 
and general manager of the Recold or- 
ganization. 





H. L. Quinn and O. C. Palmer 


Oscar C. Palmer, owner-president, 
Palmer Manufacturing Corporation, 
Phoenix, Ariz., recently announced 
the purchase of the Pacific and Supe- 
rior Heating Divisions of the Naco 
Manufacturing Corporation, Los An- 
geles. 

Over $600,000 was expended by 
Naco during the last two years in 
design and extensive tooling to pro- 
duce floor furnaces, console models, 


duct heaters and unit ceiling heaters, 


all gas fired. 

Mr. Palmer stated that his firm 
would manufacture the “Pacific” and 
“Superior” heating equipment from 
the same dies, patterns and tooling 
developed by Naco. 


Ben B. Breslow, president, Utility 
Appliance Corp., Los Angeles, recent- 
ly announced the appointment of 
Herbert S. Leo as director of sales for 
the heating appliances division of the 
company. 

Mr. Leo steps into a newly-created 
position in assuming direction of sales 
of Utility’s forced air furnaces, wall 
heaters, unit heaters, and all-year 
conditioners. 
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THE AMAZING PEERLESS 


Water King 


Exclusively for Suction Lifts — 
Shallow Wells, Cisterns, Sumps 













































































































CAPACITY « 
275 to 860 Gals. Per Hr. 
PRESSURE - 
Up to 40 Lbs. or More | 
LIFT 
| Up to 20 Feet 
MOTOR 
1/6, V4, V3 and 2 H.P. 
| 
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- PEERLESS SHALLOW 
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poration, Everything in a Package 
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. : Deep Well Pumping Economy! 
vis firm UTILITY SHOWER FIXTURE CAPACITY « 
fic” and 3” Centers, with 27” galvanized pipe gooseneck riser, Ball- says shi yg ‘ 
at from joint Shower Head, cast wall brackets, cast aluminum soap tray, Up to 40 Lbs. or More 47 
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_ S/erling faucel [ompany PEERLESS PUMP DIVISION 
of sales Piety FOOD MACHINERY AND CHEMICAL CORPORATION 
es wall . Los Angeles 31, California Indianapolis, Indiana 
: . , ‘ District Offices: New York 5, 37 Wall Street; Chicago 40, 4554 North 
all-year )is Ga “— wen ot BE Broadway; Atlanta Office: Rutland Bidg., Decatur, Georgia; Omaha, 
Nebraska, 4330 Leavenworth Street; Dallas 1, Texas, 3905 Elm Street; 


Fresno, California; Los Angeles 31, California 
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; Saves Time! Cuts Costs 


| Master Dual: How 


(PATENT PENDING) 


7; FITTING 
— Does the Work of 2 


“Udi 


CROSS SECTION OF 
CAST IRON 
MASTER-DUAL-FLOW 
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INSTALLATION 
ALWAYS INSTALLED 


CORRECTLY REGARDLESS 


OF POSITION OF FITTINGS 
OR RADIATOR LOCATION 


A TYPICAL 











Master-Dual-Flow Fittings are engineered to operate on 
one main; are guaranteed to give perfect circulation of 
water in every radiator regardless of position. Master- 
Dual-Flow Fittings are universally used to cut threading 
and sweating time in half; to reduce costs of installations. 
Increase your profits per job .. . get your supply of Master- 
Dual-Flow Fittings from your jobber. If he cannot supply 
you, WRITE TODAY for literature and nearest jobber’s 
name. 


HMEL PRODUCTS©. 


MANUFACTURERS 
554 CHAPEL STREET NEW HAVEN, CONN. 
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CONVECTOR- 
RADIATORS 


@ America’s most complete line of Convector- 
Radiators by Fedders provides the most modern 
heating unit available in a convenient self-contain- 
ed package. 

Write Dept. DE-H2 for Fedders Convector- 
Radiator Catalog that gives complete information 
and specifications. Fedders Quigan Corporation, 
Buffalo 7, N. Y. 


A Great Name Since 1896 
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New Products 
(Continued from page 109) 


mounted on front housing plate to allow operator to place 
a fitting on the pipe immediately after threading. Other 
features include direct-drive oil pump, quick-opening 
die heads using four high speed dies in each head, flat- 
bladed type reamers, and a special switch for selecting 
speed. 

Manufacturer: Quijada Tool Company, 5474 Alhambra 
Ave., Los Angeles 32. 


Flaring Tool 


For people who flare 
tubes life becomes a 
little easier with this 
new tube flaring tool. 
This tool is designed 
to flare any of the soft 
type tubing with a 
simple one-quarter 
twist of the crank. The 
cam lever action keeps 
the tube in a firm-flaring position. Designed especially 
for tubing in diameters of 14, %e, 38, % and % in. 

Manufacturer: Chicago Specialty Mfg. Co., 2954 W. 
Lawrence Ave., Chicago 25. 


Steel Kitchen Sinks 





To meet the de- 
mands created by the 
thousands of new 
homes, apartment 
buildings, etc., being 
built, new furnish- 
ings of all types are 
needed. Here comes the proverbial kitchen sink. To 
prove.it’s not simply proverbial but actual as well, a new 
line of single-bowl and double-bowl sinks, both with and 
without faucet ledges, has been introduced. The sinks 


are of the flat-rim type, permitting a continuous tile or | 


linoleum drainboard to run flush with the edges of the 
rim. 

Two Sizes: Each type is made in two sizes, formed 
from 14 gage steel and enameled with wet-process porce- 
lain enamel. Bowls in all models are 8 in. deep, providing | 
ample depth. 

Manufacturer: AllianceWare, Inc., Alliance, Ohio. 





Commercial Gas-Fired Water Heater 


| 

Product: Gas-fired automatic | 
water heater for supplying hot 
water requirements of small | 
hotels, restaurants, apartments | 
and stores. 
Features: Compact, with all | 
equipment and controls fully | 
enclosed in a maroon and| 
cream metal covering jacket, | 
these new units can be used! 
alone or can be connected with | 
hot water storage tanks, de- | 
pending upon the amount of | 


hot water needed. They are available in six sizes, pro-| 
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When you have a problem 
requiring dependable regulation of water tempera- 
tures, consider the following advantages when you 
call Powers: ; 


Over 55 Years of Experience gained in supplying tem- 
perature controls for almost every purpose in all types of 
buildings and industrial plants. 


Most Complete Line of Controls Made—If you want 
control for closed or open tanks and vats... or if you want 
to thermostatically regulate the mixing of hot and cold 
water to deliver a mixture at a predetermined temperature 
... Powers can help you whether the flow of water is 1 gal. 
or 10,000 gals. per minute. 


Service on Installed Equipment. With competent 
engineers in 47 cities, we are able to give prompt and effi- 
cient service whenever required . . . 

CHICAGO 14, ILL. 2716 Greenview Avenue 
NEW YORK 17,N.Y. 231 East 46th Street 
LOS ANGELES 5, CAL. 1808 West Eighth Street 
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POWERS 


REGULATOR COMPANY 
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When Selling Steet Ketcheu 
Cabinets 


aVre 
BUYERS 


MODERN / lh, 


THE CHOICE OF DISCRIMINATING 


Close (Coupled 
Ravense Jnap 


VITREOUS CHINA 
WATER CLOSET SET 


Modern HOLLY-WARE means top 
quality vitreous china water closets of 
the finest designs and production. 
Compounded ceramic materials fused 
at high temperature transform HOL- 
LY-WARE into a white vitreous body 
of exceptional beauty. All exp-sed 
surfaces are coated with ceramic g'aze 
fused into the body. HOLLY-WARE 
is impervious to corrosion—moisture 
discoloration—crazing or peeling. Pos- 
itive mechanical action with each 
flushing. 


Manufactured in accordance wlth test 
specifications of U. S. Department of 


Commerce, National Bureau of Stand- : 
ards, and the Federal Specifications ae me kd 
for Plumbing Fixtures for land use. today. 


MANUFACTURERS OF 
VITREOUS CHINA PRODUCTS 


Simpson's Pottery 
191l INDUSTRIAL AVE. HOLLYDALE, CALIF. 


We Invite Jobber Inquiries. 
SIMPSON’S POTTERY is distrib- 
uted through PLUMBING WHOLE- 

















.9t's TOUGH 


Withstands rough handling 
or any chemical condition 
native to water. 


.9£4 BUOYANT 


Weighs only one fourth as 
much as cork. 


e Puncture Proof 


Only complete physical anni- 
hilation would destroy its 
natural floating properties. 


e Non-Corrosive 


Will not corrode or wear 
through erosion under any 
closet condition. 


e Non-Electrolytic 


No form of electrolysis is 
caused or will affect it. 


e Unbreakable 


No conceivable ordinary use 
could destroy its floating 
ability. 


e Supremacy 


TOUGH BUOY is supreme be- 
cause it survives every tough 
condition or test applied to 
it as a closet float. 





HE amazing thing about TOUGH- 

BUOY is that it cannot leak. 
It is white as snow, light as a feather, 
tough as a champion. Though punc- 
tured many times, it will still float. 
This floating permanence eliminates 
failure of valve mechanism caused by 
faulty floats. 
TOUGHBUOY is made from the Dow 
Chemical Company petroleum product 
Styrofoam, an expanded plastic con- 
stituting thousands of polystyrene cells. 
TOUGHBUOY is the quality float of 
tomorrow, available at your jobber 
today. 


TOUGHBUOY CO. 


Box 476 Dubuque, lowa 






Territories 
Open For 
Representation 
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For your Protection 


Be sure the steel kitchen 


TESTED” Seal of Approval which means they have passed 
21 different tests for finish and wear resistance. For further 
information and sales help on selling these “Quality Tested” 


cabinets carry the “QUALITY 


cabinets, write for Bulletin No. DE-1. 





STEEL KITCHEN CABINET INSTITUTE 


140 PUBLIC SQUARE « CLEVELAND 14, OHIO 











NOW-ASSURE YOUR CUSTOMERS 


YEAR-’ROUND OUTSIDE WATER 


INSTALL... 
WOODFORD FREEZELESS 





WALL HYDRANTS 


Outside handle turns valve inside building; 
wall pipe drains instantly. No more going 


to the basement to turn water on 


and off in cold weather... 


SAVES 


time, trouble, 
costly repairs. 


pa 


STYLE 8 


ci yh 


STYLE 7 


STYLE 10 


ee fm | fe 


STYLE 9 cad 
PROTECTS 


against fire haz- 
ards, especially farm 
and suburban. 


BUILT to last longer, yet it costs 


little if any more than old-style out- 


lets. Brass castings. Key or wheel handle. 
6” to 24” lengths. 


Contact your wholesaler—or write ... 


WOODFORD 


HYDRANT 


DES MOINES 17, IOWA 


Manufacturers of the lo 


wa Freezeless Ground Hydrant 
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viding heat output ranging from 36,000 to 126,000 Btu/hr. 
Manufacturer: United States Radiator Corporation, 300 
Buhl Building, Detroit. 


Oil Burner 

Product: Oil burner with 
streamlined jacket. 

Features: Burner has 
rated capacity of 3%4 to 2% 
gph. Features as listed by 
manufacturer include ac- 
cessibility to all working 
parts and a covered access 
opening for cleaning of fan. 
Both motor and transformer 
may be removed without 
i ciaaasictia wiring. Covered observation port is pro- 
vided to check electrode position and nozzle performance 
while burner is running. Micromatic adjustment for air 
shutter permits air adjustment with burner in operation. 
Clutch action starts fan before oil is delivered to firebox 
and allows fan to continue briefly after combustion has 
stopped. 

Manufacturer: Gilbert and Barker Manufacturing Co., 
West Springfield, Mass. 


Feeder and Low Water Cut-Off 
{ Sales appeal and effi- 
ciency. are important ad- 
vantages in this new com- 
bination feeder and low 
water cut-off. Designed 
for automatically-fired 
low pressure steam boilers 
up to 5000 sq ft capacity 
carrying 25 lbs maximum 
steam pressure, this boiler 
' control comes complete 
with quick hook-up fittings. Fittings consist of two 
boiler nipples, two % in. tees, two union connectors and 
¥% in. O.D. copper tubes which are formed for easy in- 
stallation. Blow-off valve is of the built-in type. Switch 
rating 34 hp, 110 v, a-c and 1% hp, 220 v, a-ce circuit. 
Appearance: The float chamber and lever box are 
attractively finished to conform with the modern boiler. 
Switch cover and strainer are nickel plated. Piping to 
and from the feeder can be carried in any direction de- 
sired. Strainer has 10 sq in. of screen area. 
Manufacturer: Maid-O’-Mist, Inc., 3217 No. 
Rd., Chicago 41. 











Pulaski 


Gas-Burning Space Heater 


Product: Period-design 
gas-fired space heater. 

Features: 
plewhite and Chippendale 


blond, mahogany, and wal- 


includes gas pressure regu- 
lator, pilot filter, and flame 
control dial with safety catch 
designed to prevent acci- 
dentally turning pilot on or off. Flexible draft diverter 
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Styled in Hep- | 
furniture designs; finishes in | 


nut. Single-unit gas control 


81 
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YOROJHERM 


Domestic 
HEAT & 
HOT WATER 
COMBINATION 







@ AGA approved for 
all gases 
MODEL 2HWS * Lonelite cast iron 
Supplies 400 sq. ft. construction 
radiation and 3 gal./min. Numerous patented 
advantages 


hot water. Floor space 
"27", 





Ideal for Low Cost Hous- 
ing, Garden Apts. Radiant 
and Convector Heating. 


IMustrated Bulletin 31093 
on Request. 





ete Gi Bre-j 


wit. 


STABILIZER and FEEDERS 
ELIMINATE THIS NUISANCE 


CLEARSTREAM Stabilizer prevents the oxidation of the 
iron particles in water, thus assuring a water supply 
that is free from flocculent iron with all of its disagree- 
able stains and deposits. 

CLEARSTREAM Feeders are designed for residential or 
industrial use. There is a CLEARSTREAM Feeder 
“Tailored To Your Needs’’ with the proper capacity 
and fittings to meet your particular requirements. 
Built-in trap and adjustment feature makes it best for 
use with water systems. No air can accumulate in feeder. 


Pipe sizes %” to 1%". Look at CLEARSTREAM first. 


Territories open for the right distributors. Write for particulars. 


REYNOLDS - SHAFFER CO. 


12100 CLOVERDALE AVE., DETROIT 4, MICHIGAN 

















|. Reliable ! 
Better Quality ! 


| Dtisomers Choice ! 





he ABC’s of CURTIN Tank Fittings are obvious—to 
customers and Master Plumbers alike. Longer lasting, 
high quality CURTIN Fittings are customer's first choice. 












Expensive service calls are elimi- 
nated when you install them. They 
operate with a minimum of noise, 
and maximum economy in water con- 


sumption. 





CURTIN VICTORY VALVE 







You stand to gain because your good 





work will invite more business. 















Made from cast bronze, 
it gives maximum volume 
of water without noise 
on any pressure. By-pass 
regulator (A) assures 
quick refill of tank. Ro- 
tary control of water 
eliminates noise. The 
powerful compound lev- 
erage, together with the 
silent operation of this 
balicock recommend it 
for use on all important 
installations. 


Back Supply Type with 
Integral Stop also fur- 
nished. 


For Immediate Delivery 
Order From Your 
Jobber Today 


A. F. CURTIN VALVE CO. 


76 SHIP AVENUE MEDFORD, MASS 
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AMMASTER SEPTIC TANK 





SEPTIC TANK SYSTEMS 


Plan now to get your share of the plumbing 
work in new housing that is going up outside 
of the sewered areas. Reap the good will and 
reputation that comes from installing San- 
Equip septic tank systems—the safe, sure 
disposal systems. 


For over a quarter of a century San-Equip 
Septic Tank Systems have provided safe, 
trouble-free sewage disposal for thousands of 
rural and suburban dwellers. It has given them 
greater health protection, plus all the con- 
veniences of modern plumbing. 


Best-known name in the septic tank field, 
San-Equip wins quick approval from the owner 
...- convinces him that you install only the best. 


ece@oeeeeneeeeeeeeeeeeneeeeeeeeeegpeeeeee @ ® 


SAN-EQUIP, INC. 


68 E. Glen Ave. Syracuse 5, N. Y. 
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simplifies installation and permits versatility in locating 
heater in the home. Automatic pilot safety shut-off and 
thermostatic control, as well as blower for forced heat 
circulation, also available. 65,000 Btu/hr input. 

Literature Available: Sales promotion kits containing 
catalogs, envelope stuffers, window posters and displays. 

Manufacturer: Duo-Therm Division, Motor Wheel Cor- 
poration, Lansing, Mich. 


Hand- fii Steel Boilers 

Product: Steel boilers for hand 
firing in homes or small apart- 
ment buildings. 

Features: These 26, 29, and 39 
in. steel boilers are available in 
9 sizes having net ratings ranging 
from 570 to 2480 sq ft of steam 
radiation or 910 to 3970 sq ft of 
hot water radiation. They are 
convertible to automatic firing 
with oil or gas burner or stoker. 
According to the manufacturer, 
the boilers feature a combination 
of double pass construction and 
numerous individual 3 in. diameter steel tubes. Exterior 
surface of boiler shell is finished with aluminum paint 
to minimize heat loss. A jacket, finished in red and 
black baked enamel and insulated with heavy air cell 
asbestos, is optional. 

Manufacturer: National Radiator Company, Johns- 
town, Pa. 





Angle Flow Control Valve 


While controlling the flow on 
copper forced hot water heating 
jobs, it’s also a good idea to con- 
trol the costs. Manufacturer 
states that this new angle flow 
control valve can reduce installa- 
tion time and cost because it re- 
quires no solder adapters. Of all- 
bronze construction, it features a 
vent outlet below the seat. Hav- 
ing a % in. relief outlet, this 
valve can also be operated man- 
ually. It has copper to iron outlets. 

Manufacturer: Quality Specialty Co., Inc., 211 N. 2nd 
St., Philadelphia 6. 





Swing Faucet _ 

Convenience is within 
easy reach with this new 
extra long swing faucet 
spout which is now 
standard equipment on 
all models of an estab- 
lished line of two-bowl 
sinks. Nine in. long and 
extending to the center 
of the sink drain in either bowl, the extra length makes 
it easier for the homemaker to rinse or fill pans or bot- 
tles. Also, if an electric garbage disposer is attached to 
the sink, the flow of water from the spout is directed into 
the disposer opening. Spout is threaded for an aerator 
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EMBLEMS 
of 
QUALITY 


SOUTHERN HEATER’S Southern 
Belle symbolizes an era of good 
breeding, the word of honor and 
personal good taste — akin to 
SOUTHERN’S appreciation of its 
customer’s wants, honor in_ its 
business dealings and personal 
pride in producing a top-quality 
line of hot water heaters. 





ps se Wherever you see the WIL- 
SHIRE scroll on the little 
southern belle with her par- 
asol, you can be assured of 
this: These emblems signify 
a top flight hot water heat- 


er line that is very much in 
demand. There’s a WIL- 
SHIRE Water for 
every purpose—domestic, 


Heater 


meee mamma 


commercial and industrial— 
supplying hot water every 
hour of the day or night for 
every class of user. The 
WILSHIRE is dependable 
It is su- 


a 


and trouble-free. 
perbly constructed—sturdy, 
strong, and long lasting. It’s 
a standing example of 






streamline beauty. 














FROM YOUR 
PLUMBING JOBBER 


Every part of every WILSHIRE Heater is manufactured, checked, and 
assembled in our own factory. So sure are we of the superior job done 
by our WILSHIRE specialists that WILSHIRE Heaters are backed up by 
1, 5, and 10 year (Pro-rated) factory GUARANTEE . . . the most 


generous in the industry. 


yu CORPORATION 


133 E. Palmer Ave., Compton, Calif. 
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DEMPSTER PRODUCTS 


Shallow and Deep Well Recipro- 
cating Pumps Shallow and Deep 
Well Ejector Type Pumps « Steel 
Tanks e Windmills e Irrigation 
Equipment ¢ Distributors oF Pipe, 
Fittings, and Plumbing Supplies. 















Tempered Steel 


BOILER TUBE CLEANERS - FLUE BRUSHES - 
WIRE HEATER BRUSHES - HANDY CLEANER 
BRUSHES - FIRE BROOMS - TRACK BROOMS 


Complete Line 


Worcester Brush & Scraper Co. 


10 Austin St., Worcester, Mass. 





Y WATER SUPPLY EQUIPMEN 


DEMPSTER dealers get the jump on competition, by offering 
their customers a complete line of water supply equipment. 
Your water system profits are just beginning when you make 
the initial DEMPSTER sale. You'll continue to make money 
from the same satisfied customers for years — selling 
DEMPSTER’S entire line of accessory equipment and supplies. 
Find out TODAY how you can become the exclusive 


~ DEMPSTER dealer in your territory. 





DEMPSTER MILL MFG. CO. 


NEBRASKA 


BEATRICE, 





Why Should You 


Experimenting with untried Plumbing 
Repair Materials is risky business. And it 
is unnecessary. For we do the experiment- 
ing and testing for you of all “Good” Prod- 
ucts. Before they leave our plant we make 


sure they will give dependable, long service. 


When you buy “Good” Repair Parts 
you profit by more than half a century of 


experience. 
More than 2500 “Good” Plumbing Re- 


pair Parts are carried in stock. 


| GOOD MANUFACTURING CO., INC. 
191-197 Lincoln Ave. New York 54, N. Y. 


Plumbing 


46 77 
Good Repair Materials 
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or hose attachment. Finished in bright chromium. 
Manufacturer: Mullins Manufacturing Corp., Warren, 
Ohio. 


Winter Air Conditioner 

A new series of warm air 
winter air conditioning fur- 
naces completes this manufac- 
turer’s line cf domestic heating 
equipment. Designed for ei- 
ther oil or gas firing, bonnet 
outputs range from 60,000 to 
100,000 Btu. The furnace body 
and heat exchanger assembly 
is all on the discharge side and 
of heavy gage welded steel 
construction. The oil fired unit 
incorporates a flange-mounted pressure atomizing gun- 
type burner. This is completely-enclosed within a vesti- 
bule large enough to permit easy accessibility for installa- 
tion and service. The gas fired unit is equipped with a 
single port, fountain type gas burner. 

Cabinet: The cabinets have a separate base and top 
assembly that are finished in bronze hammertone. Body 
panels are finished in gold hammertone with rounded 
corners. 

Manufacturer: J. L. Gillen Co., Dowagiac, Mich. 





eeperegm ( _ Valve 

Reliable control of gas is of 
importance to all industrial 
and commercial users. A new 
product is offered which is de- 
signed for electrical control 
of natural, manufactured, 
mixed and liquefied petroleum 
gases to space and unit heaters, 
central, floor and wall fur- 
naces and boilers. The valve 
is silent and has a low current 
consumption of five watts. En- 
velope size, the valve can be 
used for low or line voltage applications and can be 
adapted to any gas-fired heating installation. Featuring 
packless construction, all body parts of the unit are die- 
formed aluminum. Units come in an assortment of small, 
large and medium sizes, and are also available in pack- 
aged sets. 

Manufacturer: General Controls Co., 801 Allen Ave., 
Glendale 1, Calif. 


Pipe Threader 


Product: New 
quick - opening 
die head for pipe 
threading ma- 
chine with ca- 
pacity to 2 in. 

Features: 
Adaptors are 
furnished with die heads that may be mounted either 
vertically or horizontally on the machine carriage. Die | 
heads are interchangeable. The die head is opened by a | 
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S For Suporonr 
Pipe Suspension 


Better pipe suspension is at- 
tained through the use of the 
NEAT Bracket. Stronger, long- 
er lasting, more dependable, 
NEAT has the features you 
demand. 
Durable, 
install. 


non-rusting, easy to 


Top quality, 99.9% 
pure copper construc- 
tion. NEAT hangers are 
made in three styles 
. flared . . . flat or 
with extension pieces 
A for use with concrete 
j inserts. Flexible copper 
strap bends around 
tubing and is soldered 
to extension piece. 
Carried by all leading 
wholesalers. 


















D. B. FLOWER MFG. CO. 
1217 SPRING GARDEN ST. 
Philadelphia 23, Pa. 


99.9% 


PURE 








COPPER 











Get the new, improved Lawton life- 


e _ 


time seat! Designed exclusively for 


BRASS the commercial and industrial plumb- 
CHROME ing trade. Moulded hard rubber con- 
struction with solid brass chrome hing- 


HINGES 


es. Guaranteed long service at low 


cost. For regular or elongated bowls. 


HARD | 
RUBBER 


3-WAY PROFIT ‘{ 
BUILDER FOR YOU 


e HIGHEST QUALITY ¥ 
° LOWER COST 
e UNCONDITIONAL GUARANTEE 


Lawtom SEAT COMPANY 
P.0. BOX 37, KENSINGTON STATION, DETROIT 24. MICH. 





YOUR WHOLESALER: 
OR WRITE 
DIRECT TO 
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—"X-L” MERCHANT | 
ann EXTRA HEAVY 





ify “X-L” Quality Couplings. Accurately 
made to A.I.S.1. specifications; tested by 
Comparator to assure strict adherence to 


standards. All sizes, black or galvanized. - 


(Extra Heavy Couplings available with 
ends recessed or not recessed.) “X-L” 
Couplings are used by every pipe mill 


in the United States and Canada; sold 


through all leading jobbers. 


* 


Save Time and Error! 
Use Our Catalog Description 
When Ordering Couplings! 


WHEELING MACHINE 
PRODUCTS COMPANY 


WHEELING, WEST VIRGINIA 


IMMEDIATE DELIVERY 
OF STOCK SIZES 
MERCHANT & LINE PIPE 


COUPLINGS 












COUPLINGS 


Always trouble-free joints when you spec- 
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hand-operated toggle clamp. Closing the clamp brings 
| chasers to cutting position. 

Manufacturer: Peerless Machine Company, 1600 Junc- 
tion Ave., Racine, Wis. 








| High Pressure Oil Burner 


Product: New high pres- 
sure oil burner for home in- 
stallation. 

Features: Manufacturer 
lists the following features 
in describing this new mod- 
el: Improved fan housing 
increasing air supply effi- 
ciency; new built-in anti- 
hum device on fuel unit; 
new split-phase motor with 
overload protection; built-in radio interference filter, 
and streamlined design. 

Manufacturer: Williams Oil-O-Matic Division, Eureka 
Williams Corporation, Bloomington, III. 





Demineralizer 
Product: Water demineralizer for providing purified 
water in laboratories and commerical applications. 
Features: Has a cartridge containing preactivated syn- 
thetic ion-exchange resin claimed to have an exchange 
capacity of about 1100 grains. When the cartridge is 
exhausted a pilot light goes out, indicating need for re- 
placement. 
Manufacturer: Barnstead Still and Sterilizer Co., 2 
| Lanesville Terrace, Boston 31. 
| 
| 
| 








) GAS 


2 UNIT HEATERS 


Styled for Beauty, Built for Duty 


The smart styling of 
Peerless Unit Heaters 
blends perfectly with mod- 
ern interiors of shops and 
stores everywhere . . . The 
sturdy battleship construc- 
tion and super heating 
capacities adapts them 
ideally for rugged indus- 
trial and commercial 
P installations. 





a ae ae a ee 


peeeeeees 
ceeeneeer 


oe 2 oe 2 


wet heg 


Peerless Unit Heaters are 
a complete unit — in one 
SUSPENDED FAN TYPE package . . . no loose parts 
to waste time in installation. All controls are 
rigidly mounted on the heater at the factory, ready 
for hanging and connecting to gas and power supply. 
A.G.A. Approved for all Gases. 
Write today for complete descriptive literature. 
MANUFACTURING CORP. 
LOUISVILLE 10, KENTUCKY 
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Model 200 Pres- 
sure Control and 
Relief Valve. 





BROTHERS 


FLOW FITTINGS BY Sall 


Available in Cast Iron or Copper 


SALL Fittings § 
greatly improve the 
efficiency of .the 
entire hot water 

system. One fitting @ 
on the return line is all that is 
needed. This directs the free flow 
of the water through the radiator. 
SALL Fittings are applicable to 
both cast iron and copper radiation. 





SALL one pipe fittings are available 
in either cast iron or copper. Sweat 
type for use with copper tubing. 





All sizes 1” to 
iil _ 2” upfeed re- 


Sall ANGLE FLOW CHECK 


V A LVE Designed for one and two pipe systems, the 
SALL Flow Check Valve performs its function 
~ iene eas unfailingly. Automatic in operation, but when 
necessary can be locked in position for gravity 
circulation. Small ¥2” port at top permits in- 
stallation expansion tank, preventing air- 
binding. Learn more about the complete SALL 
Line . . . get in touch with your SALL repre- 
sentative. 























9 8 So Be onl o 


2320 KISHWAUKEE STREET 








ROCKFORD, ILLINOIS 
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AUTOMATIC ELECTRIC <9 
rey) WATER HEATER 


have 


Homeowners need lots of hot water at an econom- 
ical cost—that’s why a KOVEN Electric or Gas 
Water Heater is the most efficient unit to recom- 
mend and install. Completely automatic, clean, 
dependable, silent and safe! Available in models 
and sizes for every requirement. 

Liberal 10-year guarantee on pure copper or 
extra-heavy copper-bearing steel tanks when 
ordered with cathodic protection. 


geauly ECONOMy - EFFICIENCY PERFORM AW, 
L.O. KOVEN & BRO., Inc. 


154 OGDEN AVE., JERSEY CITY 7, N. J. . 
Plants: Jersey City, N. J. Dover, N. J. 
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Gon Genegit from | 


AEROFIN’S Unequaled Experience 
in Design and Manufacture of 
FIN-TYPE Heat Exchangers 


For over 26 years, Aerofin — pioneer manv- 
facturer of fin-type heat-transfer surface — has 
been accumulating an unequalled experience in 
the design and fabrication of heat exchangers. 
For the right design, materials and construction 
— for accuracy and efficiency — put your heat- 
transfer problems up to Aerofin. 


AEROFIN is sold only by manufacturers 
of nationally advertised fan system 
‘apparatus. List on request. 


AEROFIN CoRPORATION 


410 South Geddes St., SYRACUSE I, N. Y. 

















Highly skilled workers — 
continuous research—rigid 
specifications and tests— 
all combine to insure the 
efficiency and depend- 
ability of your Aerofin 
units. 











CLEVELAND © DETROIT * PHILADELPHIA DALLAS * SAN FRANCISCO * MONTREAL 





NEW YORK ¢* CHICAGO 














| 


STRONG 


Where STRENGTH Counts MOST 





Pipe jobs that assure the most lasting con- | METHUSELAH means: 


nections are those on which ATHOL Brass 
Ferrules, Unions, and Union Ferrules are 


installed. With ATHOL there’s no break- | Long Life for STORAGE TANKS! 


age ... no lost motion . . . no lost time! 
Specify ATHOL . . . place a trial order with | 
your plumbing supply house today. 


Stop rust Before it starts with a Methuselah Full 
size and length cored magnesium anode. Will 
add years to the life of any water heater, etc. 
Special (Pat. Pend.) brass fitting combines heater 
| nipple, reducer and union in one time and money 
saving assembly. Here is a source of extra busi- 
me am alco —-e88 and extra profits you will want to 
BRASS FERRULES, UNIONS AND UNION FERRULES | invites jobbers = investigate. Designed by a Master | 


THE LEAVITT MACHINE COMPANY | | 


offer. Write aan, Plumber for Your business. 
ORANGE, MASS. 








THE METHUSELAH WATER HEATER CO. 











| MUSKOGEE BOX 1633 OKLA. 
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Boiler-Burner for Small Homes | 
Product: Small boiler-burner for | 
4 or 5 room homes. 
Features: Complete unit stands 4| 
ft high and occupies only 4 sq ft of | 
floor space. It may be used for | 
steam, hot water, or radiant heating | 
systems, and has a maximum rating | 
of 100,000 Btu /hr, 440 sq ft hot water 
or 285 sq ft steam radiation. The oil | 
burner, designed especially for the | 
unit, has a recommended firing rate | 
of 0.75 gph. Result, according to the | 
manufacturer, is a unit for small) 
home heating that is low in initial 
cost as well as in cost of operation. | 
; Boiler and burner are finished in | 
blue wrinkle enamel. Units come crated, ready to in-| 
stall. Models are also available for hot water supply | 
only. ginal 
Literature Available: Illustrated catalog page. 
Manufacturer: Aldrich Company, Wyoming, III. 


roe | 








gid ° 
- Plumber’s Packing | 
“4 Product: Self-forming packing on spools. | 
aa Features: A metallic, self-forming, self-lubricating | 


packing for use on cold or hot water, steam, air, gas, | 
brine, or ammonia lines. In rope form, it comes in %-lb | 
spools. ; a Be 5 | 

Manufacturer: Flexrock Company, 3642 Cuthbert St., | 
Philadelphia 4, Pa. 








, STRAIGHT OR 


, Shape: x! : | 2 ae _ supe? a 
Cat Any IRREGULAR | Showing installation of Fedders Unit Heaters in large railway 





| 
Beverly THROATLESS SHEAR | 
| 


maintenance machine shop. 














@ You will find it easier to 
standardize on the complete 
line of Fedders Horizontal 
and Downblow Unit Heaters 


MODEL B-3 





with You can make - straight . me 
ball-beari ; or intricate cuts in the for normal and high ceiling 
al-bearing & lightest metals withqut installations. 
f distortion, et handle 
hold down. y Your reputation is backed 


heavier gauges with ease 
on a Beverly—‘‘the Shear 
that experience built and 
performance made.” 
Smooth, powerful, clean 


by Fedders 53 years of 
specialized heat transfer ex- 
perience. 





Customer satisfaction is 


cutting action of the Beverly has | ear - 
made ei the preferred shear wher- | Fedders Series 16 Downblow spontaneous and contagious 
ever metal is cut. Ask your Dealer | Unit Heaters available in  ca- wherever Fedders Unit Heat- 

: ¢ . pacities up to 2050 EDR. ers are installed to meet the 


to show you these superior metal 
cutting tools . . . or write for 
more details and illustrated circular 
Made in 4 sizes to handle 18 ga., 
14 ga. 10 ga, and 3/16” mild | 
steel. H.C.H.C. blades available for | 
cutting stainless steel. 


FLOOR STAND | 
Mounted on this welded, all steel 
Il stand, your Beverly is in the cor- | 


exacting conditions of indus- 
trial and commercial heating 
requirements everywhere. 





Whether ceilings are high 
or low specify Fedders. 


WRITE FOR CATALOGS 





111 rect position for most efficient cut- FEDDERS-QUIGAN 
ting . . ™ is —— from all sides 

Cc. - . +» makes work easy to see from | 
any angle. Top of heavy gauge steel CORPORATION 

or is drilled for mounting Shear. 30” high, Dept. DE-H2 

s the stand can be tumisned with blank Fedders Series 15 Horizontal pith y 

‘4 op for mounting other machines or ety + they . oO egy legge ghar 

s. ; ” ” | Unit Heaters are built in capa- iy = 

31 San iP is 7” x 11”. Floor space | - tia up to 1000 EDR. , BUFFALO 7, N Y 

Kd A Great Name Since 1896 


Write for Circular | 


Pr ~ | ————— 
| | BEVERLY SHEAR MFG. CO. | 
3014 W. 111th STREET 
| f CHICAGO 43, ILL. 
“SHEAR IT CLEVERLY WITH A BEVERLY!” 
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Hi The reason is that 
i | Radi-vector’’isa 
* 
EJ 





It’s nice to have 


VULCAN 


“around the house 


77 





= For most homes and residential 
units Vulcan Baseboard ‘“Radi- 
vector’ installed along the out- 
side or exposed walls only, pro- 
vides the most luxurious kind of 
heat available — radiant heat 
for floor level comfort, convec- 
tion heat for even comfortable 


floor to ceiling. 


continuous line, 
fin-on-tube type of radiation. Fins 
extend the heating surface of tube 
yet allow the installation to remain 
so compact that it takes up little 
more space than a conventional 
wooden baseboard. 


Attractive Covers 


“Radi-vector’’ FS Cover is speci- 
ally designed for improved per- 
formance and de- 
corative appeal. 
“You feel the 
= warmth—you 
have to look for 
its source.” 


= Easy to Install 

= Used in either hot water or two- 

= pipe steam systems, Radi-vector 

= comes cut to length, requires few 
fittings and supports, is as easy to 
install as a length of pipe. 


For details ask your nearest Repre- 
sentative for Bulletin No. 52. 


ey 
B ,.gt We 


THE VULCAN RADIATOR COMPANY 


26 FRANCIS AVENUE 
(V) HARTFORD 6, CONN. 


RADIATOR MANUFACTURERS FOR OVER TWO DECADES 























| Toilet Seat Sterilizing Unit 


Product: Toilet seat ster- 
ilizer incorporating use of 8- 
watt germicidal tube. 

Features: Unit so designed 
that, when installed on wall 
above fixture, rays from 
germicidal tube irradiate toi- 
let seat, bowl and surround- 
ing floor areas. The air which 
passes through these rays, 
manufacturer states, also is 
cleansed of air-borne bac- 
teria, and uemnlinis ses are eliminated by clean- 
smelling ozone emitted from the tube. 

Manufacturer: Merchandising Associates, P.O. Box 411, 
Lancaster, Pa. 





Home Heater 

Good-buy news to house- 
holders means_ good-sell 
news to dealers. This new 
cabinet model home oil heat- 
er has a 13 in. low-draft 
burner, and a rated capacity 
of 65,000 Btu’s per hour. 
Other features of the unit are 
an L-shaped, _porcelain- 
enameled heat exchanger 
which is said to give more 
heating surface and a whirl 








Licensed under U. 8. Pat. 


Write for full particulars about Exclusive F hise for your terri- 
tory on our ta tine of MAGIC-HEAT Boilers. and Boiler-Burner Units. 








Product of 


MARIETTA METAL PRODUCTS CORPORATION 
MARIETTA, PENNA. 
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_ MAKE those Profits 
| 





( Theyte hearing 
about it 
on the radio... 





S$... from coast to coast—north, east, south 

Y and west—they’re hearing about Transite* 

House Connection Pipe . . . hearing about it at 

frequent intervals over 376 Mutual Broadcasting 

Stations—on the popular Johns-Manville radio | 

program “Bill Henry and the News.” | The New, Speedy No. 522 
And what’s more, people are asking for this | 


| * 
white pipe—because they’re interested in the special | ” Pi pe Ma ste r” D e L UX e 


tight joints that guard against root trouble... and : as d rate 
about the many other features that make Transite It's ENGINEERED . . . not just made . . . to help its 
operator do better, faster, easier chucking, threading 


the ideal pipe for house sewer lines. and cutting-off. 


The practical advantages of this Johns-Manville | Aluminum construction for lighter weight. Wrench- 
asbestos-cement pipe will appeal to you too—es- = | — jess“ SPINFAST"’ Front Chuck for fast, SAFE, chucking 





pecially the extra-long 10-foot lengths that simplify and unchucking. Improved type, self-centering Rear 
installation ... make it easier to lay the pipe under | Chuck. New, self-centering, cut-off device. New 
walks and drives. | thread length gauge. 
For the complete story, see your distributor today | For instant accessibility —- Hinged mounting of 
—or write Johns-Manville, Box 290, New | geared head motor, safety switch, and oil pump. 
York 16, N. Y. Ask for the Transite House 4 | Standard range 4%” to 2” pipe. Extra range 12” 
Connection Pipe booklet. LV] pipe. Drive shaft and geared die-stock extend range 
| to 8”. 
terri- 
Units. nn A eee ee ene Ask us to send you ALL the facts about this NEW, 


a 8 sammmeseirsiscer Oster top-quality No. 522 ‘PIPE MASTER" DeLuxe. 
——= TRANSITE—— THE OSTER MANUFACTURING CO. 


Ve VIIA 9045 EAST 61st STREET © CLEVELAND 3, OHIO, U.S.A. 
OE ET 


- PIPE THREADING 
HEADQUARTERS 











es _ 


HOUSE CONNECTION PIPE 


: Made by Johns-Manville 
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TITLE eV be GIVE HIGHER NET PROFITS! 


NEW 


NEW QC METALBESTOS vent pipe is by far... 
e the fastest... 
e the easiest... 
e the most profitable to install - 
of any gas vent or flue pipe! 
Needs no troublesome pipe cutting, crimping and hole punching... 
requires fewer manhours to install at substantially lowered cost! 


In addition, Metalbestos’ famous double-wall, pipe-within-a-pipe construc- 
tion assures maximum insulation and quick, efficient draft conditions. 
Metalbestos fulfills all requirements of the Underwriters’ Laboratories. 


New Coupler-for Adjustablelength Streamlined fittings 
faster, easier, more eliminates cutting, with QC Coupler re- 
accurate fitting. speedsinstallation. | duce manhours. 


For special descriptive booklet, write to 


WILLIAMS-WALLACE COMPANY 


160 HOOPER ST. * SAN FRANCISCO 7, CALIFORNIA 











>> 7 “SUSPENDED 
OR 
FLOOR TYPE , 


one el 


WORLD’S LEADING HEATER 
FOR SUPER MARKETS 


REZNOR MANUFACTURING CO. 
5 UNION ST. - MERCER. PENNA. 


August, 1949 


plumbers- steamfitters 


Auicn E-Z 


solve more of yourn NIPPLES 
° 








PAT. PEND. 











check these extra advantages 


Ut of line" problems 


Full strength. None of the copper is removed. The 
grooves are rolled right into the copper, as illustrated 
below. 
They bend farther. Align E-Z Nipples bend a full 
22%2°, covering a greater range of aligning jobs. 
Longer life. Threaded, rolled and annealed to the 
most exacting requirements, each nipple is precision- 
tested. 








“(it 














See your jobber—or write for name of stocking jobber nearest you. 


RARKR MFG. CORP. HOLTSVILLE, L. I. 


manufacturers of the 
Finest Brass, Copper and Chrome Plated Nipples 
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tube reported to supply greater amounts of usable heat. 
A single dial heat selector provides finger-tip oil flow 
control. Dimensions of the heater are 39 in. high by 36 in. 
wide and 30% in. deep. Unit has a constant-level oil 
meter and a vent to provide greater efficiency. 

Cabinet: Made with large radiant doors and a clear 
view fire door. In addition, the steel top is removable. 
There are low vent openings and leveling guides. 

Manufacturer: Norge Division, Borg-Warner Corp., 
Detroit 26. 


Wall Panel Heater 

Product: Gas-fired wall panel heater. 

Features: Heater is 5% in. thick and 
mounts flush to wall. The burner com- 
partment has front access door. The 
controls are completely concealed. Heat 
exchanger is separated from the wall 
and cabinet front by multiple air spaces. 
Porcelain ivory enamel front increases 
radiating capacity, according to the 
manufacturer. The heater is made in 
three sizes, for natural, manufactured, 
or L.P. gases. The unit is designed to 
furnish both radiant and convection 
warm air heat, the manufacturer states. 
Unit rests on floor or carpet, and re- 
quires no cutting of floor or carpet, 
manufacturer claims. Venting is re- 
quired. ; 

Manufacturer: Bryant Heater Co., Affiliated Gas Equip- 
ment, Inc., 1020 London Rd., Cleveland 10. 


Electric Radiator 
HH 


| 
| 


1 


Applications in the home, ga- 
rage, workshop and cabin are 
possible with this new electric 
radiator. An _ eight-section 
model, the new radiator does 
not employ water, steam or 
other liquids. Standing 23 in. 
high, the unit is 7 in. wide and 
19 in. long. Its weight of 28% 
Ibs makes it easily portable. 
The heating element is fully 
.. enclosed, heating both by con- 
vection and radiation. It draws cold air off the floor, 
heats it and circulates it by gravity action, and provides 
direct radiation heat in all directions. According to the 
manufacturer’s statement, the top of the center section 
reaches 260 degrees at full heat and the radiator reaches 
95 per cent of its full heating power in less than five 
minutes. 

Drying Rack: For portability the radiator is equipped 
with a carrying handle. This folds down to provide a dry- 
ing rack for stockings, diapers and other hand wash. 

Manufacturer: Conco Engineering Works, Mendota, III. 


Plastic Identification Sleeve 

Product: Plastic sleeve for identifying tubing, wires, 
hose, conduits and couplings. 

Features: Pre-formed to desired diameter, the sleeve is 
made of cellulose acetate butyrate. Sleeve is snapped 
around pipe and bonded. The sleeve is said to be resistant 
to abrasion and chemicals. 

Manufacturer: Topflight Tape Company, Inc., York, Pa. 
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PACKAGE BOILER 


designed for radiant heating 


of small homes and apartments 














Measuring but 31” wide, 41” 
high and 18” deep, it delivers 
70,000 BTUs. Also 100,000 BTU 
size available. 

Green hammerloid finish. 

Oil or gas firing optional, 

Light in weight. 

High efficiency copper tubes. 
Easily installed—all wiring, pip- 
ing and controls assembled at 
factory—ready for use after 
connecting to water, mains, 
electricity and fuel lines. 


Built to ASME specifications. 
Send today for complete in- 
formation. 


BRYAN STEAM CORP. 


589 Chili Pike + Peru, Indiana 


BOILERS 
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SIMPLIFY 
> Wha 
\ \ » UNDERGROUND 
 ) PIPING JOBS 


.»+ push pipe under streets, lawns, 
floors, walks with a 


GREENLEE PIPE PUSHER 


Cut costs, save time on underground pipe installations 
this fast, easy way. 

With a GREENLEE Hydraulic Pipe Pusher one man can 
push pipe through the ground and under obstructions. 

Saves the time, hard work, and inconvenience to all 
caused by the old methods of tearing up lawns, floors, 
and pavement. Eliminates tedious digging, tunneling, 
back-filling, tamping, re-paving, as just a short trench 
accommodates the pusher. 

Save with the GREENLEE Pipe Pusher, which often 
pays for itself on the first few jobs. Learn all about this 
compact, portable, powerful pipe installing equipment. 
Write for details todays. Greenlee Tool Co., Division of 
Greenlee Bros. & Co.; 2368 Twelfth St., Rockford, Ill. 


GREENLEE 
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Conversion Oil Burner 
an Product: Conversion oil 
burner designed for firing 
rates of 1 to 2% gph. 

Features: Designed for 
the low price market, 
burner employs a_ band- 
type air control and has a 
cast iron house and air 
nose. Standard inter- 
changeable parts used 
throughout, including. 
standard flange mounted oil burner motor. Unit is deliy- 
ered with automatic controls. 

Manufacturer: York-Shipley, Inc., York, Pa. 


Hand-Fired Furnace Control 
PS mummies The comforts and conve- 
niences of an automatic fur- 
nace from hand-fired units is 
now possible with this new 
scientific draft control. While 
automatically regulating chim- 
ney drafts and holding stack 
temperatures to a safe tem- 
perature, it minimizes excess 
heat which goes up the flue. 
This also tends to make heat- 
ing-plant equipment last 
longer. A stoking safety switch keeps the furnace on 
draft until aJl the gases are burned off and then auto- 
matically returns it to thermostatic control. The system 


lirca Torch 






We 














SOMETHING NEW and en- 








Augt 





Ve 





tirely different in gas torches. 
Now you can reach fittings and 
joints close to the ceiling, and 
it’s easy to get under joists 
and into corners. The Ce- 
darberg Circa-Torch clamps 
over the pipe and directs six gas 
jets around the entire pipe at once! 
Use it for sweating copper tubing 
. sweating tees, elbows, swedged 
joints . . . thawing frozen pipes... 
heating soldering irons. More effi- 
cient than single tip torches. 4”x 
144%”, attaches to any size tank. 
When ordering, please specify type 
of gas used. No. 70... For tub- 
Ask your jobber, or write for circular 


MANUFACTURING CO., INC. 


549 South Fourth Street * Minneapolis 15, Mint 

















r SWEATING OPERATIONS 


“Hatrd-To-Get-At 
PLACES 


ing up to 2” diameter. No. 75 ..- For 
tubing up to 4” diameter. 
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for RESIDENTIAL, COMMERCIAL 
or INDUSTRIAL INSTALLATION 


for Efficient Hot Water or Steam Heat 
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-s used| MORE HEAT e SAVES LABOR 


including: @ MODERN STREAMLINED APPEAR- 
is deliv- ANCE 














@ CONVECTION FOR HOT WATER OR 
STEAM 

@ AMPLE CAPACITY FOR ANY SIZE 
ROOM 


@ CONSUMES A MINIMUM OF SPACE 


| conve- | » IDEAL FOR NEW CONSTRUCTION 
atic fur- OR REMODELING 


| units is} @ ALLOWS MAXIMUM AIR CIRCU- 
this new LATION 
sl. While} ® REQUIRES NO RECESSING 


, @ DOES NOT SMUDGE WALLS OR 
ing chim- FURNISHINGS 
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ing stack STEDCO Compact Convection Ele- 

afe tem- ae — made of 114” IPS Seam- 
less tubing with 22 gauge fins. 

we me One lineal foot of STEDCO radia- 

the flue. tion gives 1848 BTU or 7.7 square 

ake heat- feet of EDR per hour. 
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KINGSTON PENN 


* S ¥ a8 Selling FJoatur2s UL 


ALLCRAFT HEATERS 


With Copper Tanks | 
MEAN SALES 


FOR YOU 























NO ADAPTERS NEEDED 


COSTS NO MORE 
THAN IRON 


Vent Outlet 
Below Seat 


SWEATFLOW #30 with 
iron to copper outlets 
enables savings of 21% 
in installation costs over 
other types of FLOW 
VALVE installations 


where copper is used. 

re FOR LITERATURE 
alves to Choose From 

Order Through Your Jobber Threaded Outlet 


AMERICA’S MOST COMPLETE LINE OF FLOW VALVES 


SPECIALTY 
QUALIT COMPANY, INC. 

MANUFACTURERS 
211 N. 2nd STREET « PHILA. 6, PA. 
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'USting. ntacting Wat, 
* Drain 

















Write to us for complete information. SS 


wblena MANUFACTURING COMPANY, INC. 


PRIZES FOR YOU! a \ 
We are participating in the “‘Court of Flame” ) 
program which makes you eligible for big prizes. 





te 


27 Hayward St., Cambridge, Mass. 
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The JAMAICA BRASS Line 
Is Expanding Every Day 


Not with “gimmicks,” not with “gadgets” 
but with items most in demand. 


The right prices and superior quality con- 
tinues to rate high among jobbers throughout 
the country. 

The rapidly increasing demand continues 
because of these outstanding superiorities: 

1) Quality materials 

2) Excellent design 

3) Expert workmanship 

4) Uniformly fine plating 

5) Attractive packaging 
Steady profits are assured when you handle 
Jamaica products. Place your order through 
your wholesaler today. 


JAMAICA BRASS MFG. CO. 


150-20 SOUTH ST. JAMAICA 4, N. Y. 
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DEPENDABLE 


Cast Iron 
Soil Pipe 
Soil Fittings 
Plumbing Specialties 
Grey Iron Castings 





x« «KK * | aa you require 
. «+ please get in touch with us. 


SANITARY COMPANY OF AMERICA 
Linfield, Po. 














OUR CUSTOMERS 
WILL INSIST ON USING... 


GRODAN FOREVER- 
WARE ROOF 
FLASHINGS! 


IMMEDIATE 
DELIVERY 


on 
ALUMINUM GALVANIZED 
OR COPPER—ALL SIZES 






Note these Exclusive Features: 


1 The lead collar is attached to the base by Grodan’s new inter- 
* locking process. It CANNOT come loose. 


2 Fits standard or extra heavy soil pipe: designed to fit flat or 
° pitched roofs. 


3. A superior item at a competitive price. 


4 The FOREVER-WARE Flashing is pliable and easily formed to fit 
* any contour of the roof. 


SOLD EXCLUSIVELY THROUGH PLUMBING JOBBERS 
FOREVER-WARE PRODUCTS — MANUFACTURED BY 


GRODAN MFG. & SALES CO. 


14549 MEYERS ROAD e DETROIT 27, MICHIGAN 
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Specifications 

Sizes: 32x32x76; 30x30x76; 36x36x76. 
16, 18, 22 gauge aluminum walls. C.P. Arm, 
Head & Valve. Available in white or natural 
aluminum finish. Choice of cast stone or 
non-slip aluminum receptor. 

: IMMEDIATE DELIVERY 

If your wholesaler isn’t stocked, write us 

IMustrated Catalog ‘’D’’ on Request 
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consists of a heat anticipating thermostat, a bonnet limit 
ecntrol, a damper regulator and the draft control. 
Installation: Unusually easy and fast to install because 
the service man uses self-contained units. This is a 
“plug-in” outfit. 
Manufacturer: Automatic Products Company, Plant 
. No. 2, 2450 N. 32nd St., Milwaukee 10. 


Oil-Fired Floor Furnace 

This new furnace is short 
in height but long on features. 
With an over-all height of 
only 34 in., it is rated at 
70,000 Btu’s. Combustion as- 
sembly is aluminized steel, 
while the burner is stainless 
steel. A cold air return draws 
cold air from hard-to-heat 
areas, thus providing uniform 
comfort. Model is automatic 
with forced draft fan for high 
burner efficiency. Unit is finished in baked enamel. Serv- 
icing is said to be simple. 

Other models: A second rated at 60,000 Btu’s, and a 
third, rated at 50,000 Btu’s, are also available. This latter 
model is designed for natural draft with manual controls 
but controls and forced draft are optionally available. 

Manufacturer: Oran Co., 2232 S. 3rd St., Columbus 7, 
Ohio. 


Warm Air Meeting 
(Continued from page 137) 

12 low cost houses. This investigation led to the 
formulation of the new Form five, which will soon 
be published for perimeter ‘warm air heating of 
concrete slab floor houses. Mr. Nessell indicated the 
vast need for continued investigations since the prob- 
lems faced by heating of low-cost houses are the 
same that appear in more expensive houses of this 
type construction. 

Gene Brown, Morrison Steel Products, Inc., Buf- 
falo, reported on the activities of the publicity and 
merchandising committee, in the absence of Marion 
I. Levy, president, Viking Air Conditioning Corpora- 
tion. Mr. Brown told the attendants about the growth 
of the consumer publicity and industry relations.. 

In the absence of Dean Lorin G. Miller, Michigan 
State College, East Lansing, Mich., chairman of the 
technical education committee, Robert J. Waalkes 
delivered the report covering the Michigan State 
short course. Mr. Waalkes stated that 150 heating 
men attended the short course held on March 21 
through 24 of this year and that three major problems 
were covered during the school. These different de- 
sign problems were: Problem No. 1—A conventional 
warm air system based on Manual No. 7; Problem 
_ No. 2—A warm air ceiling panel system based on 











































6. ; 
; | Manual No. 7A, and Problem No. 3—A school build- 
wd - ing problem based on Manual No. 9. 





Guy A. Voorhees, application engineering director 
of the association, reviewed the results of the 1949 
Indoor Comfort Conference and indicated that stu- 
dents desired definite information regarding low- 
cost home heating and warm air heating for larger 
_ hon-residential structures. 
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CENTRAL 
LEDGE SINK FITTINGS 


WITH 





° e | SOAP DISH e °e 








70-D FOR SINK LEDGES UP TO 12” THICK 
71-D FOR SINK LEDGES UP TO 112” THICK 
71-3-D FOR THIRD WATER SINKS 
ABOVE ARE FOR STANDARD HOLE SINKS 
76-D SAME EXCEPT ON 6” CENTERS 
WANT TO SEE A SAMPLE? - PRICES? 


WRITE 


Central Brass Mfg. Co. 


2950 E. 55th ST. CLEVELAND 4, OHIO 



























PATENT 
PENDING 


in 
AMERICAN RANGE BURNER 
WATER HEATING UNIT... 


T« all new AMERICAN RANGE BURNER 














WATER HEATING UNIT for kitchen oil 

ranges, saves up to 50% of carbonizing over 
old style coils. Unrestricted flow of air goes to 
burner sleeves. Condensation of tubing is reduced 
by 70%. This great improvement lengthens the life 
of the oil burner, saves oil and allows full heat to 
go to the oven so that baking can be done on only 
one burner. This water heating unit can be installed 
by you quickly and easily, without compression fit- 
tings. Add to your profits with AMERICAN RANGE 
BURNER WATER HEATING UNIT! 


WRITE FOR FURTHER DETAILS TODAY 


JOBBSERS SPECIALTY co. 


147 N. WASHINGTON ST. BOSTON 14,MASS. 
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BALANCE-FLO 
MANIFOLD. 


Ree 
g 


v AND 
RETURN HEADER 





Makes 
RADIANT HEATING 


more efficient 


INSTALLATION 
LESS EXPENSIVE 


GIVES PERFECT ZONE CONTROL 
ELIMINATES VALVES, JOINTS, FITTINGS 
BUILT IN VALVES 
TEST FOR 100 LBS. P.S.I. 
H & G BALANCE-FLO manifolds and returns are designed to 


allow fool proof zone control for all types of RADIANT and 
hot water heating. 


Je 67" 


Far less expensive than other 


methods of controlling RADI- 
BALANCE-FLO ANT and hot water heating 
systems BALANCE-FLO cuts 
ZONE installation time. 
CONTROL Manifolds come with built-in 
coin type butterfly valves on 
FOR every outlet for correct setting 
RADIANT of the system and minimizes 
tampering by the home owner. 
CONVECTOR Made of one piece cast bronze. 
BASEBOARD Available with 4-5-6-7-or 8 
outlets. 
HOT WATER 
ASK YOUR JOBBER OR WRITE 








‘\ RADIATORS f FOR FULL DETAILS! 





H«G PLUMBING PRODUCTS, INC. 


74 E. Hoffman Ave. Lindenhurst, L.I., N.Y. 
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(Continued from page 197) 

Mr. Carl Lans, director, technical division, National 
Assn. of Home Builders, presented “Home Builders 
Select the Heating Plant.” He pointed out that the 
dealer, by helping the builder sell the home, will 
bring greater profits to both. Mr. Lans recommended 
that every heating contractor spend a little time in 
telling the fine points about the heating equipment 
to the building contractor’s salesmen so that he can 
talk more intelligently to the customer. He also called 
attention to the fact that since most heating systems 
are installed during the summer, dealers should 
eall back during the early operation of the heating 
system to check and make sure the customer is satis- 
fied and the heating system is operating satisfactorily. 
“Satisfied customers are good salesmen—make the 
most of them,” Mr. Lans suggested. 

In his talk entitled “Sell or Stagnate”, R. Louis 
Towne, Rheem Manufacturing Company, pointed out 
that although a number of people are going around 
saying “Business is off and we hadn’t better do too 
much,” actually there is still a potential market far 
greater than 1940 which was considered a very normal 
and good business year. “The only difference,” con- 
tinued Mr. Towne, “is that we have greater competi- 
tion for the spending dollar than we’ve ever had in the 
post war season. It doesn’t mean that business is 
bad.” Mr. Towne recommended that the heating in- 
dustry must work toward an advertised price like the 
retail stores which display the price tag right in the 
window. By so doing, the industry would be better 


serving the public. 
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CONVERSION GAS BURNER 


atic gas heat whose old furnace or boiler is 


@ Got a prospect for full autom edi 


sound? It’s to his advantage ...and that means to yours, too. . 
Gordon Conversion Gas Burner. 

Your customer’s first cost will be LOWER, his operating costs NO HIGHER 
and YOUR service costs will be way under those of gas designed equipment. 

The Gordon Spreader-Flame ppinciple assures efficient operation. The pilot is 
the safest known. The iris-oritice adjusts to all types and inputs and the tele- 
scoping mixer to any space. 

Every time you install a Gordon Gas Conversion Burner you instill confidence 
in a customer. There’s nothing like it for building future sales and profits. 


Write for dealer information 


ROBERTS-GORDON APPLIANCE CORP. 


137 ARTHUR STREET BUFFALO 7, N.Y 


| 
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ae ‘ L A little think-through 
ould and know-how does 
ating the trick. Type NS- 
satis- | TL pressure and tem- 
rily. ) Sorry, too late! Temperature and pressure relief perature relief valve 
em valves should never be placed in the cold illustrated here. 
| water line, because then heat can't get to it 
oe | except by transmission—a slow process which 
1 out allows the temperature of the water in the tank 
ound to become explosively hot before the valve 
hits has a chance to do its job. The guy at right 
+ far | says: ‘Why get into trouble? Just install the 
smal | proper Cash Acme Valve in or very near to 
con- the hot water tank on the hot water line.’ 
ipeti- 
1 th 
ng : | e 
| CASH=ACME Adfomatic Valves 
jie 
| 6661 EAST WABASH AVENUE DECATUR, ILLINOIS, U.S.A. 
ILLINOIS '{s Your Bol er C ean! 
st STEAM TRAP N REVIVE that 


oiler is 
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pilot is 
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Simple—has only 
two moving parts 





Valve Stem Travels Independent of Bucket—no other trap has 
this feature. 


Instantaneous Valve Action—either wide open or tight shut— 
will not dribble on partial closing of valve under slow con- 
densation rates. 


Wire Drawing Impossible—valve has snap action. 
Simple—moving parts are valve and bucket. 

Cannot Air Bind—vents air continuously without loss of steam. 
Cannot Blow Steam—always water sealed. 

Surface Discharge—flushes out all grease and sludge. 

Valve Seat—of special alloy, fully guaranteed. 

Inspection Easy—without disturbing piping. 


Works Equally Well on All Fluids—compressed air lines, air 
separators, air aftercoolers. 


Write for Bulletin 35 









ILLINOIS ENGINEERING COMPANY 
























AILING BOILER 


WITH 
K E K Boiler Cleaner 


Removes Scale, Rust, 
and Oil Deposits 
from Heating 
Surfaces, Lines 
and 
Radiators 


PREVENTS ... 


SCALE, RUST, and 
OIL DEPOSITS 


INSURES ... 
EASY STEAMING 


Regular use of K E K 
SAVES FUEL and HEADACHES 
THE BEST IS ALWAYS CHEAPEST 
TO USE... 


THEN, KEEP A 


try KEK TODAY... STOCK ON HAND 
P. O. Box 268 
MADISON NEW JERSEY 
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o NEW! NEW! 


flbow Swooat-$n Valve Suoaatt - 9 


TANK OR TANK OR 
LAVATORY SUPPLY LAVATORY SUPPLY 


FOR SWEAT JOINT WITH COPPER ROUGH 
Flexible connection, easily adjusted for length and offset. Provides 
ground joint fitting for quick installation to shank of lavatory, faucet 
or fixture, or to the shank of ballcock. 
Lustrous polished chrome on nickel base, guaranteed not to crack, 
chip or peel at point of bend. 
Available to slip over ¥ or '/2 copper tube rough. 
Packaged complete with deep flanges to cover Sweat-in joint. 
Tube lengths available six to thirty-six inches. 











Write for details or order ARBEST 


Write for details or order ARBEST 
Line from your Jobber. 


Line from your Jobber. 


G & H MANUFACTURING CO. 





3047 AMBER ST., PHILADELPHIA 34,PA. 

















CLEAN CLOGGED DRAIN LINES IN NOTT 
MINUTES Instead of HOURS 
TELL CITY 


peru Aa) (lM bam 


ELECTRO-ROD 





WITH 
THE NEW 


MILLIONS OF KNOTT 











Here’s a Machine that MODEL NO. 600 | SEATS HAVE SOLD IN 
ivi for Rodding 1” to 4” THE PAST 37 YEARS 
‘ele ieraengs Sewer Lines | OPERATION. 


Spartan ELECTRO-ROD pipe line clean- 
ing machines are saving big money for 
their owners. New push-button device 
tilts container at any desired angle to 
cleanout. Powerful A.C.-D.C. reversible 
motor drives 100’ of 4” reinforced 
inner core cable and cuts the stoppage. 


Modern Bathrooms Demand the Best! 
For Fine Quality and Design Select Knott! 


Safe—efficient—one man operation. 
Whether old or new, what better way to dress up the 10 
Does the Work Easier and Faster bathroom? Quality shows in the Knott seat. Great BEAUTIFUL 
. Has Many Other Uses! care in construction and manufacture produces this Mother-o- 
Average time is 20 minutes per cleaning finer quality seat. Made of thoroughly seasoned kiln Pearl 
job from start to tinish. The ELECTRO- dried hard wood. Will not warp, split, or chip. COLORS 


ROD is also adaptable to cleaning, scrap- 
* “ : Guaranteed by replacement against faulty workmanship. 


ing or brushing condenser tubes, process White 

lines, water boiler piping and other in- Enduring finishes stay new looking for years longer. Black 

dustrial maintenance or service uses. De- Choice of either open or closed front. Booklet on = ae 
rchi 


Driven Sink Line Cleaning 
Write! Machines 


tachable motor unit makes excellent 
U. S. Pat. 246784 - i 
slow-speed masonry drill when used with ' os eee a pa 
carbide tips. The Original and Largest Copan Clon 
You Need It... We've Got It... Manufacturer of Motor- \ & Tang Red 
Rose 


MANUFACTURING CO. IMMEDIATE 
TELL CITY, INDIANA SHIPMENT 


Spartan TOOL CO. 


6013 NORTH LINCOLN AVE. CHICAGO 45, ILLINOIS 
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Gas Conversion Burner 

Product: New gas conver- 
sion burner for domestic in- 
stallation. 

Features: Designed with 
special attention to compact- 
ness and accessibility. Hous- 
ing containing parts installed 
outside furnace or boiler ex- 
tends only 74% in. from front 
of heating plant, and is 12 in. 
high with adjusting legs set 
‘’ at minimum. Features as 
listed by manufacturer include: Rotating primary air 
shutter; positive alignment between adjustable gas ori- 
fice and venturi tube; thermocouple-type safety pilot, 
and venturi tube designed to assure uniform maximum 
rate of air injection at all gas rates. Controls include 
factory set gas pressure regulator, thermostatic shutoff 
pilot, diaphragm-type automatic gas valve, and cast 
aluminum manifold. Available in two capacities with 
maximum ratings of 175,000 and 250,000 Btu/hr. 

Manufacturer: Toridheet Division, Cleveland Steel 
Products Corporation, 7306 Madison Ave., Cleveland 2. 





Electric Water Heater 


Buyer appeal for this new automatic 
electric water -heater is enhanced by its 
simplified, improved design. Thermo- 
stats, heating element connections, con- 
trols and drain faucet of the new heater 
are all located behind a single, easily 
removed front.panel. Two immersion 
type elements heat the water. Nicro- 
chrome spiral wire is embedded in re- 
fractory material under pressure and en- 
cased in copper sheaths. The copper 
sheaths are chromed and tested under 
high voltage for insulation breakdown. 
Heaters are available in 10, 30, 40, 52, 
66 and 80 gal. 

Construction: Heater features two immersion type 
thermostats with massive double break contacts. A cold 
water inlet baffle minimizes cold water turbulence. 

Manufacturer: John Wood Mfg. Co., Inc., Consho- 
hocken, Pa. 





Cabinet-Type Fan 


Changed air changes 
outlook. In hot weather, 
a change of inside air often 
has remarkable effects on 
people indoors. This new 
variable speed _ cabinet- 
type fan is said to have a 


vide one change of air per 
minute for small homes, 
apartments, stores, shops 
and office suites. Available in two sizes, 24 in. and 30 
in., fans can be mounted on the window sill or supported 
from the window frames by attachments provided. Small- 





sufficient capacity to pro- | 
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How To Put The Screws On 





Complete customer satisfaction on small jobs 


opens the way to bigger jobs 


Make it a habit! Every time you re-washer faucets, 
install bibb screws of freezeproof MONEL*. 


If you charge by the job, Monel screws protect 
you against reaming out sheared-off screws — on 
your time. And at hourly rates, it means you get 
the work done quickly — at prices your customers 
are bound to recognize as reasonable. 


Either way, the value’s big, the extra cost negli- 
gible. 


Use other Monel repair parts, too — ball cock 
screws, tank bulb stems, lever wires, valve pins and 
renewable valve seats. All are non-rusting, highly 
resistant to corrosion and wear. Long-lasting Monel 
parts give your customers trouble-free service un- 
der all conditions. 


PLAY SAFE 


Wherever corrosion, abrasion, rust and erosion 
can make trouble, it’s good business to see that 
your customers have the extra protection of 
Monel. Get full information about supply sources 
for Monel screws, renewable seats and other eco- 
nomical Monel repair parts. Write Hal Thomp- 
son at address below. No obligation. 






MONEL 
RENEWABLE SEAT 


ZZ 


QZ 








WASHER RETAINING SCREW 


on,vua THE INTERNATIONAL NICKEL COMPANY, INC. 
ft, 67 Wall Street, New York 5, N.Y. *Reg. U. S. Pat. Off. 


M ON EL 4 . FOR TROUBLE-FREE PLUMBING 
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Myers 


water 
systems 




















BEST SELLERS 
. » - right down the line! 


You’re set to sell every water system 
prospect with the complete Myers line 
of Ejecto and Reciprocating Types. 
They offer capacities to meet every 
possible requirement. They rate second 
to none in buyer preference — because 
their exceptional quality is nationally 
known. Get 
Myers Water 
Systems out in 
front in your 
store. You'll see 
them move out 
fast ... and 
steadily! 


THE F. E. MYERS & BRO. CO. 
Dept. P-63, Ashland, Ohio 











AT A NOMINAL PRICE 


94 Jodays Demand 


A 
THE Heu AND 


Tusproved 
Ni prune 





Home-owhners, institutional managers and 
architects are shower-shopping, and it’s 
the NEPTUNE dealers who are getting 
their business. NEPTUNE has the advan- 
tages of graceful beauty, sound con- 
struction, and no-mess showering that 
today’s buyers are looking for . . . and 
the New and Improved NEPTUNE is 
within the price range of these buyers— 
is a profitable line for you. 


Designed with aluminum panels with 
white baked-on enamel at 300° F. 
Chrome plated concealed brass fittings of 
exceptional quality. Chrome plated show- 
er head and arm. Drilled for right or 
left hand installation. Complete with 
white ws shower curtain. Non-skid 
DEXTITE receptor. Size 32” x 32” x 77”. 





Order From Your Jobber or Write Direct 


bia) 8°) > Gre), | ee) 7, bf 


(PLUMBING DIVISION) CONN. 


NEW HAVEN 3, 
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er fan delivers 4500 cfm., and is equipped with a % hp 
motor. Fan has a speed variation from 660 to 460 rpm. 
The fans are semi-portable. They are easily installed 
and can be easily removed for winter months. 
Manufacturer: Chelsea Fan & Blower Co., Inc., 1206 
Grove St., Irvington 11, N. J. 


Low Pressure Oil Burner 


Something new has been 
added to this manufacturer’s 
line of oil burners. It’s a low 
pressure fuel unit which pro- 
duces an atomized type flame, 
1/5 to 4.0 gph, by a simple 
single adjustment without 
changing the single large ori- 
fice nozzle. The manufac- 
turer states that the com- 
paratively large opening in 
the nozzle minimizes clog- 
ging. The approximate pressure at the nozzle when firing 
1/5 gph is 2 lbs and increases up to 5 lbs when firing 
4.0 gph. 

Operation: According to the manufacturer’s statement, 
fuel oil entering the unit is pre-atomized before it comes 
in contact with the rotor, where it is mechanically heated 
to 100 degrees above ambient. Fuel oil then travels to the 
nozzle through heat-insulated tubing where it is reatom- 
ized by the specially-designed large orifice nozzle. 

Manufacturer: Homease Products Co., 200. Iowa Ave., 
Paterson 3, N. J. 


) 


SELL and 
INSTALL 
I 

















HAWS Model No. 7A 


HAWS Model No. HT-10 




















...the finest in drinking water facilities 


FOR more sales and greater profits— always install HAWS... 
@ Sanitary Drinking Fountains 
@ Electric Water Coolers 
@ Sanitary Drinking Faucets 
@ Drinking water equipment and accessories 
You can depend upon cust satisfaction when you sell and install 
' HAWS! Write today for the new HAWS catalog! 


J,UUWS ELECTRIC WATER COOLERS 
SANITARY DRINKING FOUNTAINS 
HAWS DRINKING FAUCET CO. 


1431 FOURTH STREET (Since 1909) BERKELEY 10, CALIFORNIA 
Agents and Sales Representatives in All Principal Cities 
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/ IY 
for Effective Merchandising 


TTtTTtTtt ttt 
by Wholesalers & Contractors 









Sell your customers the genuine “DUO Waste” 


now identified by an attractive two color label. 


Easily recognized—Impossible to confuse with 


ordinary styles of continuous wastes. Look for 


the “DUO” label. Reg. U. S. Patent Off. 


WRITE FOR “DUO WASTE” CATALOG 








MANUFACTURED ONLY BY 
THE M, S. LITTLE MANUFACTURING a 
HARTFORD 6, CONN., U.S. A. _ 


OATEY 
FLASHINGS 


ENGINEERED 
FOR 
FINER FIT! 











PECIAL UNITS 
URE aa OM @) 10) 








eee SENIOR (all cast lead) 
of 4” fla shings 12” x 14”, 
All Mother sizes in proportion. 











Constructed in one piece—alumi- 
num, galvanized copper or lead—the 
OATEY leak-proof flashing has no 
joints or seams. 





Galvanized, copper and aluminum OATEY finer construction and man- 
s x 


Au yt A OY sin ufacturing results in better and long- 
er lasting installations. OATEY 4-in- 
1 flashings can be installed on flat 
roofs or roofs up to a 45° angle. Fits 
both extra heavy and standard pipe 
without buckling or breaking. Re- 
quires no fitting or trimming. Ready 
to do a better job! 


L.R.OATEY CO. 














Fee 
eh 
“4 \ 
Ne 


Write Dept. D for Literature 


ELECTRO-THERM INC. 


8024 GEORGIA AVE., SILVER SPRING, MD. 


10230 Berea Road 
CLEVELAND, OHIO 
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" Check the 6 Advantages this 
ame ASBESTOS -CEMENT 
| Flue Pipe gives you: 


7. Can‘t rust 

2. Tough and strong 

3. Light in weight—easy to install 

¢. Low heat conductivity 

5. Available in both round and oval shapes 
6. A complete line of Transite* fittings 


*Reg. U. S. Pat. Off. Wo ay 


TRANSITE FLUE PIPE 


for venting domestic gas-burning appliances 






























“ot 
input IL BURNER FACTS 


THE SERVICEMAN’'S BURNER 


A nation-wide .survey conducted by 
our advertising agency showed that 


RADIANT burner performance is 
equal to the highest price burner. 
Yet they are priced to meet the 
lowest competition, even on proj- 
ect work. 





General Filters thinks you are if you don’t install 
a General Filter for every one of your fuel oil 


burner customers. It’s a “good deal” for the cus- 


2. | Heavy sales are due to 
—low cost of upkeep 
—ease of installation and servicing 
—factory guarantee 


tomer since it greatly aids in eliminating troubles 
—national distribution in 


due to clogged nozzles and it’s a profitable service Write tor complete details protected territories 
item for you. If you haven’t already done so, in- “Mississippi, Louisiana, EAGLE SALES COMPANY 
Western Tennessee and 3682 Lakeview Road 


vestigate by writing to your jobber or directly to us. Eastern part of Arkan- Route 7 — Box 179 


GENERAL ‘ci: FILTER 


12890 WESTWOOD AVE. 
DETROIT 23, MICHIGAN 








RADIANT UTILITIES CORP. 


8817 18th AVE., BROOKLYN 14, N, Y. 
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Sidearm Water Heater 

. Product: Sidearm gas water 
heater with visual flame adjust- 
ment. 

Features: Cast iron burner, 
with 89 ports raised to permit in- 
creased flow of secondary air, is 
visible through window in jacket. 
This permits closer adjustment 
of the burner, and gives a ready 
indication that the burner is on, 
according to the manufacturer. 
Recovery is rated at 18,000 
Btu/hr, or approximately 25 gph. 

oe: Safety thermo-couple pilot is 
available. Supplied with either cast iron or aluminum 
jacket and galvanized or brass unions. 

Literature Available: Illustrated catalog. 

Manufacturer: The Selfridge Co., 5606 Euclid Ave., 
Cleveland 3. 


nama 





Air Conditioning Units 

Product: Window- 
type room air condi- 
tioners and upright 
store units. 

Features: Of the 
window units, the 
larger model is 
equipped with two 

sina independent refriger- 

ating systems with a total of 1 hp refrigerating capacity. 
Constructed to fit double-hung windows from 30 to 56 in. 
wide, it will condition room of 250 to 500 sq ft. It cools, 
filters, dehumidifies and circulates air at a rate of 315 cfm 
and accommodates fresh outside air for ventilation at a 
rate of 50 cfm. The smaller window model is equipped 
with a single refrigerating unit and will fit double-hung 
windows from 28 to 54 in. wide. The store conditioners are 
available in 3 and 5 hp sizes. They are equipped with mod- 
ernistically-styled, 2-tone gray cabinets and 4-way air 
distribution hoods. Employed in multiple, they may be 
used to condition an entire building, a series of floors, a 
single floor or any large area, the manufacturer states. 

Manufacturer: Frigidaire Div., General Motors Corp., 
Dayton 1. 





This new smoke density in- 
dicator and control unit will 
be an aid in reducing exces- 
sive smoke in industrial in- 
stallations. Designed to facili- 
tate compliance with smoke 
abatement ordinances, the 
unit can also be used to con- 
trol over-the-fire heated air 
to the fire-box, to reduce ex- 
cessive smoke and thereby 

Pa improve fuel consumption. 
The equipment consists of a light source, a phototube 
holder, and an enclosure containing the required control 
and an indicator, all in one packaged unit. A recorder, 


Smoke Density Control 
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For Gas Conversion 


BARBER BURNERS 


Are Consistently Preferred 
by Those Who Know! 





Latest design Barber 324-B 
round Conversion Burner 
with improved controls, 
encased in streamlined 
hood. Tested and certi- 
fied by AGA Laboratory 
under new 1949 listing 
requirements. 


Why do so many heating experts, year after year, pick 
Barber Conversion Burners for their customers? Because, 
in service, Barber really delivers the goods! Barber has 
never sold on fancy frills or dolled-up design. It’s what 
goes on inside the furnace that interests Barber—and inter- 
ests its users. The Barber impinged jet, the vacuum pre- 
mixture principle, and the direct scrubbing flame applica- 
tion to heating surfaces—these fundamental Barber con- 
cepts are still unequaled in conversion burner design. 

Barber has adopted every detail of advanced engineer- 
ing, when proved in service, and not before. Barber has 
been conservative, but also safe and sound, and thereby 
kept the approval of gas authorities and foremost utilities. 
We value this approval. We pledge our best efforts to 
keep Barber at the TOP among conversion burners. For 
ease of installation, TOP performance, and actual heating 
efficiency —BARBER is the grand-daddy of them all! 

Barber is the pioneer specialist in the development of every type of 


burner unit for all gas appliances, and offers its engineering facilities 
for your use. Ask for complete Catalog showing all Barber products. 


THE BARBER GAS BURNER CO. 


3704 Superior Avenue Cleveland 14, Ohio 


“pn. 





BARBER 
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For Shower Gath Coutrol | 





LEONARD’ 


THERMOSTATIC WATER MIXING VALVES 


Select a valve “designed for the installation” 
from the complete line of high quality Leonard 
Valves now available. There’s a wide range of 
sizes, capacities and prices described in Catalog 
SG. Write for a copy today. 

*% Reg. U. S. Pat. Off. 


LEONARD VALVE COMPANY 


1360 Elmwood Avenue e« Cranston 7, R. I. 





LONGLIFE 
TOILET 


. GUARANTEED 
NOT TO 
SPLIT 

WARP OR 
CRACK 


COMPLETE 


TENITE 
COATED 


18 SELECT 
COLORS 
MAINTAIN 4 
COLOR ' ees — 


PERMANENCE / F ante PEARL 
/ J FINISH 











SILKAUF Toilet Seats cost less because of their long term dura- 
bility. They will not split, warp or crack. They’re a graceful, 
good looking seat . . . available in a selection of 18 colors. 
SILKAUF Toilet Seats are distributed through plumbing whole- 
salers. Write us for literature or other information today. 


PRODUCTS OF CALIFORNIA 
Gill 






Box 4737 


Los Angeles - California 
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which provides a continuous record of smoke density, can 
be furnished, if desired. 

Operation: A magnetic relay is set to operate wher 
smoke density reaches a predetermined level. At this 
time a blower forces the heated air to the fire-box until 
the smoke density drops to approximately 15 percent. 

Manufacturer: General Electric Co., Schenectady 5, 
N. Y. 


Winter Air Conditioner 


Product: Winter air condi- 
tioning gas furnaces for small 
and medium-sized homes. 

Features: These new furnaces 
are available in 3 sizes with out- 
put ratings of 60,000 to 107,000 
Btu/hr at the plenum. Each 
unit consists of a mono-port 
burner, furnace and radiator as- 
sembly, blower and air filter, 
with automatic humidifier op- 
tional. Furnace and radiator are 
built of hot-rolled steel. Steel 
cabinet is finished in silvertan 





baked enamel. 
Manufacturer: Timken Silent Automatic Division, Jack- 


son, Mich. 
Refrigeration Compressors 


Product: Step-control for large air conditioning re- 
frigeration compressors. 
Features: Refrigerating capacity can be reduced from 


maco SNAP-ON" 
COPPER 
TUBE CLIPS 


For speed in installation, these 
clips are designed to snap 
over tubing, leaving both hands 
free for fastening. Available 


for Ya" through 2¥8" OD Bronze, Rigid Hangers, Perforated Cop- 
tube sizes. per Strap and Copper Radiant Staples 


Write for MACO Products Bulletin Today 


MADISON PRODUCTS CO., 


EAST GREENWICH, RHODE ISLAND 








OTHER MADISON PRODUCTS 
reaneamg | Valves, Strap hangers, Cast 
i 








New Improved 


PRECISION 
Sump Pump 


TROUBLE PROOF! Totally enclosed 
dust and moisture proof motor. 
Entire pump absolutely rust proof. 
Will operate perfectly in a sump 
12” round or 12” square. 


Write for full information. 







PRECISION PARTS CORP. 


Nashville 7, Tennessee 
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oc|| A TESTED and PROVEN PRODUCT 
















At this 
x until BUSINESS SLACK? Pickup the loose ends and make substantial 
nt. profits. Give Service and Satisfaction . . . Ask any CAYO ' B.A 
ady ‘5, Machine operator. 1, = 
@ Single Layer Cable Elimi- @ Rigid Steel Construction 
nates kinkage in Drum see Lifetime Sleeve Bear- 
ings 
am @ Spring-Mounted Motor @ Tempered Knives de- 
— Prevents Cable Breakage signed to pass 90% 
; Bends and Traps 
races @ Ventilated Drum Avoids . 
th out- Rusting Cable @ Free Backward Rotation 
107,000 to Relieve Torque 


eh CAYO ELECTRIC 
tor as SEWER MACHINE 


filter, 








xr op- BENTON HARBOR, MICH. Nase? 5) 
tor are » 
Steel Blades and Chuck Stand Up Under any Beating. 
vertan Guaranteed against Breakage. 

Jack- 

































Meet variations in floor levels 
with the NEW ADJUSTABLE TOP 
| EVELEZE 

Beer hs eee 


Inc. FLOOR DRAIN 


_ Any one in floor — a 5 y 1 
see d t d is too high “up” or too low a A “<a 
sae * “down” for the ordinary drain 
ma e a or er — but not for the SOSAM 
s LEVELEZE Floor Drain. Now 
4 to fit a n & ace ...where the drain has been 
set too high or too low...or 
where floor level is changed 
LEVELEZE drown ts installed, 
n rain is installed, 
When you order an Alberene sink, you don’t have to | | simply raise or lower the 
® adjustable top of the JOSAM 
alter your laboratory to fit a stock size. Alberene | | fEVeteze Floor Drain and 
sinks are made to your order . . . in any dimensions | | Presto—the new level is met, 
" ° drainage is assured and 
...to fit any space. Just send us complete dimensions | | alteration costs are greatly 





duced! Send coupon below SERIES 3610 —with deep set tractor grate shown 
(ask us for our easy-to-use order forms) and we'll | | {jj p grate sh 

or. ‘ : 7 or literature. —with anti-tilti t ' \ 
mp choose from. If you have any trouble in design, call JOSAM MANUFACTURING COMPANY y aalie 
up our trained specialists, or write to — i ia ene angen Na Cre Hi 

Send literature on new Leveleze Floor Drain MH) «a 
















OF THE WORL 
ALBERENE STONE CORP. NAME : 
OF VIRGINIA ADDRESS Se. >, 
419 — 4th Ave., New York 16, N. Y. oni ‘aie Sr 
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GENERAL [J conrrots 


Hama “ adam 


FOR COMPLETE SPECIFICATIONS FACTORY BRANCHES AND DISTRIBUTORS 
REQUEST NEW CATALOG IN ALL PRINCIPAL CITIES 


DOMESTIC ENGINEERING 














IN ESTIMATING 

IN BUYING 

IN SELLING 

IN BILLING 

IN CHECKING 
INVOICES 


Let Bradfo 
be Your Guide! 


In making a practice of referring to the BRADFORD PRICE BOOK, 
you Il find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll 
find price data showing prevailing material costs . . . list, net and 
suggested selling prices. Contents: 450 pages divided into 24 
sections. You'll find the BRADFORD PRICE BOOK a most valuable 
— of equipment in maintaining a successful and profitable 
usiness. 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


ww & WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 
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“ARMSTRONG BROS.” Pipe 
Vises are built for lifetime 
service with unbreakable 
drop forged steel hooks. Other 
design improvements include: 
oval handle ends (will not 
pinch hands), replaceable tool 
steel jaws with milled teeth, 
and on sizes 70 and 71, a sol- 
id 1-piece jaw that prevents 
kinking of small pipe. There 
are always extra quality fea- 
tures in an “ARMSTRONG 
BROS.” Pipe Tool. 


Write for New S-48 catalog just released. 


ARMSTRONG BROS. TOOL CO. 


5223 W. Armstrong Avenue 
Chicago 30, U.S.A. 
New York and San Francisco 


















DOWN GO 
RADIANT 
HEAT COSTS! 
#1" 2 1%" - 1%" 


Cuts Inventories 


(Has interchangeable 
flanges) 


TACO'S 
NEW 
HORIZONTAL 
CIRCULATOR 





Cuts Total Job Costs 
(Uses smaller pipe sizes) 


Install Taco’s new money saver HORIZONTAL circulator 
on your next job. It has the extra capacity needed for 
today’s modern radiant heating systems. The inter- 
changeability of flanges enables you to cut your inven- 
tory and yet have all sizes in stock. 


*34"' flanges can be supplied instead of 1” 
Write for new one pipe design table 


TACO HEATERS, Incorporated 


137 South Street, Providence 3, R. I. 
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25 to 50 percent when equipment is operating under a 
partial load. 

Manufacturer: Frigidaire Division, General Motors 
Corporation, Dayton 1. 


All-Cast Construction Oil Burner 
: A welcome addition to any 
line of burners is this new 
model which is reported to 
reduce installation and serv- 
ice requirements. Having a 
capacity range of from % to 
1} gals., the unit is available 
in flange or pedestal mount- 
ings for original equipment 
and conversion applications. 
Burner carries fuel pump, 
transformer, motor and con- 
trols. The housing, tube and pedestal are all cast con- 
struction. ; 

The gun assembly is accessible from the rear of the 
burner. 

Other Models: Other oil burners in flange and pedestal 
mountings with capacities of from 1% to 5 gals. are also 
available. Another series with 5 to 12 gal. capacities are 
supplied in pedestal mountings. 

Manufacturer: Wayne Home Equipment Co., 800 Glas- 
cow Ave., Fort Wayne 4, Ind. 





Circle Area Cooler 

Designed for cooling homes and 
offices is this new portable unit 
which uses approximately the same 
amount of electricity as a 40-watt 
lamp bulb-and may be plugged into 
any wall outlet. The manufacturer 
states that the unit will completely 
wash and change the air in a large 
area every one-and-one-half min- 
utes. The fan blades are controlled 
by a specially built motor of 1/15 
hp with high torque. 

Dimensions: The unit stands 28 
in. high and is 18 in. in circum- 
ference. The manufacturer stresses that an entire circled 
area is cooled, not one small spot for one or two persons. 

Manufacturer: Ideal-Aire Inc., 4801 Lemmon Ave., 
Dallas, Texas. 








CHROME 
SUPPLY PIPES 


Iron Pipe Size and Flexible 
for Lavatories and Closets 


Fitshurgh WiPPLE WORKS, tne. 


1455 Spring Gerden Ave.. PITTSBURGH 12, PA. 
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FOR HOMES — INDUSTRIAL AND 
COMMERCIAL USE 





Straight Length Installation 


AUTO-RAD provides radiation for new or remodeled homes and 
offices. Efficient, small and compact, occupying a minimum 
space, AUTO-RAD baseboard convectors make a pleasing ap- 
pearance in any installation. Located at ankle height, these 
radiators will give clean uniform heat. Made from 11/4” pipe 
size tubing with 2/2” x 41%” steel fins. Enclosures are 234” 
deep and 8” high. Front air driven. Ample openings for air 
circulation. 





Baseboard Radiation Following Room Contour 


New design of casing makes AUTO-RAD installation simple, 
even in odd shaped room. Write for bulletin A-50 for complete 
details. 


AUTO RADIATOR SPECIALTY CO. 
3535 FILLMORE ST., CHICAGO 24, ILL. 


CONVECTORS 


FIN-TYPE 
RADIATORS 
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Peerless 


DAV1K-ON 


FLEXIBLE CABINET 
SINK SUPPLIES 


TRIED, TESTED AND 
APPROVED BY 
THE MASTER PLUMBERS 


Furnished as follows: 

¥," or 4" Malel. P. fitting, soldered 
one end. %’—'" I.P. Straight 
Male or Female or %”"—12” Fe- 
male Elbow Compression Fittings 
other end; Angle Stops also fur- 
nished. 

Lengths 12”—20”’—30’—36” or 
multiples of same. 

Chrome plated or unplated. 

Also QWIK-ON flexible basin and 
tank supplies, drainage con- 
vectors and convector air valves. 

















MANUFACTURED BY 


Peerless INDUSTRIES. INC. 


8050 N. TERRITORIAL ROAD 
PLYMOUTH, MICHIGAN 


INDEX 


TANK LEVERS 


vENERAL FFICE 

















t 


co/ Easily and Quickly Installed 


The INDEX Tank Lever is virtually one unit due 
TRADE to the permanent rigidity of the handle and the 
MARK brass rod lift arm. These advantages have been 
achieved by a patented construction which makes the handle and 
lift arm practically a solid unit, free from rattle and side play with 
an increase of balance and strength permitting easy index finger 
control. 
The INDEX Tank Lever will help increase your production or 
hasten your repair of faulty water closet release levers. The 
combination of rigidity and ease of action is made possible by 
a knurled brass rod fitting 
snugly into a cored hole in 
handle along with a roller 
bearing principle between 
rod and escutcheon. Write 


for further details today! 


LEFT: Cross section of IN- 
DEX Tank Lever installation. 

ACTION Note the quick, easy method 
te? of assembly. 


MIDDLEVILLE ENGINEERING 


& MANUFACTURING CO. 
MIDDLEVILLE, MICHIGAN 
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News of Sales tids 


Heating Equipment 





Literature: Illustrated 28- 
page catalog in color, 8% by 
11 in. (No. 81) 

Contents: Fully illustrates 
manufacturer’s line of prod- 
ucts, including boilers, radia- 
tors, and radiant baseboards. 
Complete ratings, dimensions, 
and other information needed 
for specifying and installing 
the equipment are given. Also 
, described is a new home-heat- 
a “Es ing boiler designed for high 
efficiency heat exchange. Exclusively for oil firing, the 
boiler is designed to cut installation time. 

Issued by: Burnham Corporation, Boiler Division, Ir- 
vington, N. Y. 


DEPENDABLE HEATING EQUIPMENY 





Hot Water Systems 

Literature: 12-page illustrated booklet, 84% by 11 in. 

Contents: Directed to persons planning a new home, 
this booklet tells how a single hot water installation 
serves needs for modern heating and domestic hot water 
supply for comfortable living. 

Issued by: Surface Combustion Corporation, To- 
ledo 1, O. 
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YOU CAN'T 
FOOL AROUND 
WITH A SEWER 


. . »« OR WITH A SEPTIC TANK, CESSPOOL OR 
GREASE TRAP! WHEN THEY GET BLOCKED THEY 
STAY BLOCKED UNTIL SOMEONE OPENS THEM. 


And the amount of time and work it takes to do the 
job depends on how it’s done. You can dig down to 
the blockage . . . that’s a long, hard job. You can 
get at the blockage with mechanical equipment . . . 
that isn’t easy and the equipment is expensive. 


on vou cav vse QR+Yoy Ke) 


The Scientific Chemical Compound 
AND MAKE EVERY OTHER WAY THE HARD WAY 


ROOTO is economical to buy, easy to use, and com- 
letely effective in its results against organic blockages. 
o organic matter can resist its powerful attack. No 

sharp root stubble is left to catch refuse and start the 

next blockage. ROOTO cleans and purifies as it works. 

And ROOTO is an excellent preventive against future 

blockages. Recommend to your customers that they use 


it regularly as AN OUNCE OF PREVENTION. 


Write te us today for full information about Rooto, 
and the name of your nearest jobber. 


The Rooto Corporation ,.0 3: 36 wictsen 
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“THREAD-O-MATIC 44" 






Page. ) 
The Shop Man's Dream Machine! 
1% 


Keo 


This is the machine that was the hit of the recent 
NAMP Convention in Cleveland 


Delegates were amazed at its high speed, simplicity of operation, 
overall beauty. The automatic chucking, precision machine work, 
low initial cost and range of from 2” to 4” placed the ‘'Thred-O- 
Matic 44"' as the top 4” pipe threading machine on the market today. 


QUIJADA TOOL COMPANY, INC. 


5474 Alhambra Avenue Los Angeles 32, Calif. 
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NEVER- SPLIT 


Accepted leadership and recognized ¢ 
acceptance plus the Never-Split. reputatie 
premium quality at popular prices make 
SPLIT SEATS EASIER TO "SELL. Individu 
attractively packaged, Never-Split Seats 


Easier to Stock . . . Easier to Sell i 


FAMOUS FOR GRAND RAPIDS CRAFISM 


NEVER-SPLIT SANITARY 
SEAT COMPANY, Inc. 
GRAND RAPIDS, MICHIGAN 


Contact 
your local 














Many Models to 
Choose From 
* Fluorescent, Lumelite 
Stainless Steel Framed 
Floral Designs 
All Sizes— All Prices 








NO. 1200 


STANDARD bathroom cabinet No. 1200 featured is of finest 

quality. Door and wings mounted with chrome plated piano 
hinges. Side mirrors can be adjusted to a 90° arc. Frames are manufactured of 
polished stainless steel and will match other bathroom accessories. Three roomy 
shelves. Constructed with the same high quality materials as all STANDARD 
Steel Products. Shipped ready to install. Available also with fluorescent light 
over center mirror, convenient outlet, razor blade drop, etc. 


 ‘stanou cabinets with eye appeal carry sales appeal. The 


STANDARD STEEL also manufactures an attractive, sturdily constructed shower 
stall, with reversible sides, heavy gauge steel or alumi white led 
panels. Completely equipped, ready to install. All size ranges from 24” x 24” 
to 36” x 36”. 





Write for Descriptive Catalog and Attractive Prices on Our Complete Line 


= 


STANDARD STEEL CABINET CO. 


CHICAGO 41, ILLINOIS 


3701-15 MILWAUKEE AVENUE 
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Ventilating Fans 


Night cooling and healthful ventilation 


wi te nen LENT mt i 
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Literature: Illustrated folder, 
4 pages, 8% by 11 in. 

Contents: Describes ventilat- 
ing fan adaptable for horizon- 
tal, vertical or side-wall 
mounting. Gives table of ca- 
pacities and installation dimen- 
sions, instructions for selecting 
the right size unit, and recom- 
mended air-change rates for 
homes, offices, public places, 
barns, poultry houses and oth- 
er places. Can be used for night 


cooling, the manufacturer states. 
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‘ 
How Nicholson Traps 
Advanced Features ' = 
Effect Faster Action, Save Fuel 
As a result of their patented vapor-pressure principle, 
Nicholson radiator traps operate on lowest tempera- 
ture difference between steam and condensate. They 
also feature a larger valve orifice, which effects 
greater discharge. Service records show that these 
two features cut heat-up time, and achieve maximum 
steam transfer and radiator heat. Size, /2’’ and 34"; 
vapor and vacuum; press. to 15 Ibs. Competitively 
priced. BULLETIN 744. 
190 OREGON STREET 
Valves * Traps * Steam Specialties 
< J 
THE 
Inland Door Closer 
for Gas and Oil 
CONVERSION 
INSTALLATIONS 
Replace the regular boiler or furnace door 
hinge pin with the INLAND DOOR CLOSER, 
file down the door catch and you have an 
extra “Safety Valve” on the job. Gentle 
— tension allows door to swing open on 
slow or faulty ignition of burner and then ‘ 
close. Wedge holds door open when 
eg ER 75,000 IN USE. 
1/4 - 43 - pin sizes. Price 90 cents. 
5/16 - 3/8” - $1.00. 


























SWEAT 





FITTINGS, 





EAGLE COPPER PRODUCTS CO.,INC. 


28-32 LOCUST ST BROOKLYN 6,N Y 





Issued by: Holcomb and Hoke Manufacturing Co., Inc., 


Indianapolis, Ind. 


Propane Gas Equipment 
Ja ™ 


| 








Literature: 12-page illus- 
trated catalog 8% by 11 in. 
(No. 991). 

Contents: Manufacturer’s 
industrial propane gas fur- 
naces and torches is de- 
scribed. Line 
plumbers’ furnaces capable 
of melting an 8 in. pot of 
lead in 12 minutes; sheet 
metal furnaces that will 


includes 


heat two standard soldering irons in 2 minutes; torches 
and blow torches giving instant heat up to 2300 deg; 








For Your 
Customers’ Sake 
— ORDER NOW 


Cast lron—the 
Lifetime Metal 





DU NKIRK napreror “CORPORATION + DUNwuRK, W.¥. 





A. 
woe 





\ 


x 
ype Aout A 


jonoet JOHNSON 
QL BURNERS 


There’s a Johnson Burner for every need, from heating a skyscraper 
to firing a baker's oven. Write S. T. Johnson Co., 940 Arlington 
Ave., Oakland 8, Calif., or 401 No. Broad St., Philadelphia 8, Pa. 


since \ 
1903 
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soldering irons that reach an operating temperature in 51 
seconds; and multi-purpose heavy duty furnaces for in- 
plant or on-the-job use. 

Issued by: Mutual Liquid Gas Equipment Co., Inc., 
3600 W. Imperial Highway, Inglewood, Calif. 


Counter Card 






Sales Aid: Illustrated 
display card, 11‘by 13 in. 

Contents: Display card 
illustrates variable speed 
blower V-belt pulley 
drive system, which is 
adjusted thermostatically 
to increase or decrease 
B44 the operating speed of 
aaa ae eeateniy! furnace blower fan. 
Issued by: Webster Electric Co., Racine, Wis. 


Pipe Clamps and Hangers 

Literature: 4-page illustrated mailing piece, 542 by 7 in. 

Contents: Illustrations and tables of sizes on pipe 
clamps and hangers from % to 8 in. are shown. 

Issued by: Fee and Mason Manufacturing Co., Inc., 
Manasquan, N. J. 
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Plumbers’ Tools 

Literature: 4-page illustrated leaflet. 

Contents: Describes tools for facing and re-seating 
valves and faucets. Kit is packed in a wood box. 

Issued by: Seatmaster Tool Co., 105 S. Nicholson Ave., 
Monterey Park, Calif. 
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Model 4-V 


Made Of 
High Tensile 

Aluminum The 
Bar Machined 

To Exact 
Specifications 


LIGHTWEIGHT 


eee ¥ 


TESTED Radiant Heating SYSTEMS 
Snerease PROFITS for YOU! 


Radiant heating systems tested with the fool-proof 
CAPITOL Hydrostatic Test Pump establish your reputa- 
tion for dependable, efficient installations . . . increase 
your business volume—boost your profits. 

You can detect leaks before the concrete sets with the 
CAPITOL Pump—eliminates costly repairs later. The 
CAPITOL Test Pump is easy to handle and low in price. 


Order From Your Jobber or write direct for 
further information giving your jobber’s name. 


CAPITOL MACHINE WORKS 


424 SEVENTH STREET, OAKLAND 7, CALIFORNIA 


CAPITOL 
Hydrostatic 
Test Pump 















The Standard of 


QUALITY 


for over 30 years 
There’s always less selling effort 
needed when you sell KAINER... 
the name that for over 30 years 
has signified the best in heating 
specialties. 
New folder on Governors 
sent upon request, 


KAINER 


HEATING SPECIALTIES 












761 LEXINGTON STREET 
KAINER & CO: cAteaS 7 ILLINOTS 








SARCO SAVES HEAT 
wtth a 


COMPLETE LINE OF 


° STEAM TRAPS © STRAINERS 
° TEMPERATURE * SARCOTHERM 
CONTROLS ' HOT WATER 

° AIR VENTS CONTROL 


SARCO COMPANY INC. 
Empire State Building, New York 1, N. Y. 











TANKLESS HEATERS 
KAYE WATER HEATER 


| 
soute 
No. ss1-KAM TANKLESS HEATER CAM 


INDIRECT HEATERS 


INSTANTANEOUS HEATERS 





MEG. CO. ING. 


239-249 Alabama Ave 
Brooklyn 7. N. Y 


BOLTED 


HEATERS 


COPPER BOILERS 


- OIL 
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Here is a 
New Patented Method 
of 








Humiditying 
Cleaning and 
Purifying Air! 























& | up to 40% humidity in the home. @ Safe 

. . - humidity is added before air is heated, eliminating possibility 

of damage from free moisture, steam or water vapor condensing 

on walls or furnishings. @ Pollen, dust, bacteria and odors 

\ are removed .. . tests show 

90% of these foreign mat- 

ters removed from the air in 

one passage. @ Due to 

“Van” patented method of 

washing the air through a 

2%? sPRay water spray and over 2500 

y 4 —— square inches of wet surface, 

Cn ——- filter pads are eliminated. 

Home units are complete 

with blower—also available 
in smaller one room units. 


é H.P? MOTOR 


DRAIN PLUG 


Dealers Write or Wire Today 
To 


AIR CONDITIONING COMPANY 
CHICAGO 19, ILL. 


Se APTHORP 


Boston Chrome Steel True Alignment 
“HANG-DOWN”" Olt BURNER 
BAFFLE NOZZLE 


BOSACO 


Instant-Glo 
COMBUSTION CHAMBER 











Ideal Cicitens 
_ NOZZLE EXTRACTOR ‘ on TANK GAUGE 
WRITE FOR compcete ane Teg f 
BOSTON MACHINE WORKS COMPANY 


Oi! Heating Supplies Division, Manufacturers, Lynn, Mass. 
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You can do more work 
every day 


when you bend pipe 
with a 


TA 


Portable 
Ber der 


Work goes foster when you bend 
on the job — either original in- 
stallation, radiant heat or re- 
pair Fewer joints to leak in the 
future, less friction, more satis- 
faction for your customers and 
a bigger profit for you. Do as 
hundreds everywhere are al- 
ready doing. Write for illus- 
trated data bulletin. Dept. 11. 


Tal Bender, Inc. 


Milwaukee 2; Wisconsin 





WARNOOK Wrench, improved 
type, for frequent usage. 


HANDLE 


SMOOTH PIPE AND TUBING 
WITH THE 


GREATEST ot EASE 


AND THE 


(GREATEST ot CARE! 


WARNOCK Simplex Wrench, 
simplest of strap wrenches, 
for use, 





Aves grief on jobs involving chrome, brass and 
nickel plated pipe and tubing! WARNOCK Strap 
Wrenches are designed to handle these jobs with 
the greatest care and ease. They prevent wasted 
pipe, save time and labor. A practical tool for the 
practical man. Order a supply from your whole- 
saler today ... one for every man on your force. 


LOWELL WRENCH CO. 


WORCESTER MASSACHUSETTS 
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Furnace Registers 


charts are included. 


Issued by: Hart and Cooley Manufacturing Co., Hol- 


land, Michigan. 
Coal-Fired Boiler 


THE FITZGIBBONS BOILER 
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and Grilles 


Literature: 44-page  illus- 
trated catalog, 8% by 11 in., 
punched, (No. 49), and 4-page 
trade price list. 

Contents: Products offered 





are listed in three sections: (1) 

gravity registers, intakes, ceil- 

ing ventilators; (2) air condi- | 
tioning grilles, registers, in- 
takes, installation frames; and | 
(3) furnace accessories includ- | 
ing regulator sets, and damp- | 
ers. Technical data and sizing | 


Literature: Illustrated fold- | 
er, 4 pages, 844 by 11 in. 
Contents: Describes new 
steam or hot water heating 
system boiler engineered par- 
ticularly for meeting the re- 
quirements of bituminous coal 
stoker or hand firing. Sub- 
merged coil provides domestic 
hot water as needed, without 
tank.-If tank is preferred, 
however, a submerged cop- 
per tankheater coil may be 





BROWN 


BAYCE-HEET 


The New Aluminum Fin Baseboard 





@ Smart looking, protrudes only 1'/,". 
@ 1080 B.T.U. per lineal foot with 215° water 


temperature. 


@ Fins have amazing heat area due to exclusive 
beading process which provides greater radia- 
tion surface and durability. 

© 5 ft. standard unit weighs only 12 Ibs... . re- 
quires only 3 simple wall brackets to install. 
Easily cut to any desired length. 

® Closed top & open front prevent streaking wall. 


@ Removable front for 


easy cleaning. 


IMustrated Brochure 4D on Request 


BROWN PRODUCTS COMPANY FOREST HILLS, NEW YORK 


NUMBER 


... the 


AIR - VENT 
| you can 
forget... 


NOT REGRET! 


for water pressure 
up to 75 Ibs. 


(No. 7 Auto-Vent illustrated) 


When installing an air vent on hot water heating systems, 
radiators, convectors, baseboard radiators, unit heaters, 
With Maid-O’-Mist 


Auto-Vents you can automatically vent out the air that 


etc., be sure it’s truly automatic. 


causes circulation trouble and heating waste. More and 
more contractors who value satisfied customers are in- 
stalling these trouble stoppers. No air chamber is re- 
quired . . . quick and easy to install. See your jobber 


or write for data and attractive prices. 


“Get that Air Out and Keep it out’? with Auto-Vents 


Note other ‘’Spots’’ where AUTO-VENTS protect your work 
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SCULLERY SINKS 


Scientifically Designed to Meet All 
Sanitary Regulations 


Regardless of what your Scullery Sink requirements may be, 
we can supply you with a “JUST-LINE” Sink that will meet 
every sanitary test. 

JUST-LINE Sinks are built of either 14 gauge Stainless Steel 
or 12 gauge steel, hot dipped Galvanized R fabrication. 
Electrically welded throughout to give added strength for year- 
in-and-year-out service. Supplied in one, two ~ three com- 
partment styles in any size and shape to meet individual needs, 
also in standard sizes. Furnished with or without back splashers 
and with or without integral or detachable drainboards. 

Write today for illustrated Literature 
D-8 or send us your specifications. 


4610-20 W. 21st Street, Chicago £0, Illinois 
YOU CAN’T WISELY 
DO WITHOUT THEM! 


INDLEYS 


HANDY PLUMBERS’ 
SPECIALITIES! 


















_gQN HINDLEY’S Plumbers’ Specialties 
wee. ~7 you have a complete line of thd 
small items that count . . . rods, bolts, 
wires, tubes, screws, nuts, flanges, 
washers, guides, pins, etc. . . . handy 
to use in emergencies. 

Order From Your Plumbing Jobber! 


HINDLEY MFG. CO. Valley Falls, Rhode Island 


Switch to SHERWOOD 


4 For the well planned bath- 
for Silence ! room, quiet flushing is a 
must. SHERWOOD assures you of many years of trouble- 
free, dependable, quiet performance. 
Your customers will appreciate the suggestion, “Switch to 
SHERWOOD for Silent Operation!” 


SHERWOOD BRASS WORKS 











6331 E. Jefferson, Detroit 7 








August, 1949 


used. Table giving complete specifications and dimen- 
sions for both hand and mechanical firing is included. 

Issued by: Fitzgibbons Boiler Co., Inc., 101 Park Ave, 
New York City 17. 


Hot Water Heating 
Literature: Illustrated 16- 
ple page catalog in color, 8% by 
ie 11 in., punched. (Bulletin No, 
948) 

Contents: Describes the ap- 
plication of flow control sys- 
tems in hot water heating. Lists 
the manufacturer’s line of cir- 
culators, flow control valves, 
expansion tanks, tankless wa- 
ter heaters, sump pumps, gages, 
thermometers, switches, and 
related equipment. Installation 





$08 CONTROLLED RasiaeT MiaTURS 


os 
psec ve 


{ -_ 


diagrams are included. 
Issued by: Triplex Heating Specialty Co., Inc., Peru, 
Ind. 


Centrifugal Pumps 

Literature: 4-page illustrated folder, 8% by 11 in. 
(Bulletin W-395-B1.) 

Contents: Pictures and describes several models of 
manufacturer’s self-priming, centrifugal pumps, powered 
by gasoline engines. Available in a range of capacities 
to 700 gpm, some models are mounted on steel wheels 
with pneumatic tires. 

Issued by: Worthington Pump and Machinery Corp, 
Harrison, N. J. . 


FILTER 


and 


















PURIFIER 
Chlorine 


Odors 

Suspended Matter 

— Discoloration 
The Diamond Filter and Purifier ac- 
tually removes objectionable substances 
and provides clear, sparkling, palatable 


fresh water. 
WRITE FOR CATALOC 


OSHKOSH FILTER & SOFTENER CO., Oshkosh, Wis. 


*X” BOILER LIQUID 


Since 1916 the Industry’s out- 
standing product for repairing 
leaks in high and low pressure 
steam boilers and hot water 
heating systems. “X” is a col- 
loid, contains no harmful sol- 
ids. Its repair is lasting and 
certain because it is made from 
the outside in, through the 
metal line of the boiler and will 
not break down due to expan- 
sion or contraction. 


























X"" LABORATORIES 25 WEST 45th ST., NEW YORK 
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Standardized Copper Convectors 

Literature: Illustrated cata- 
log in color, 20 pages, 812 by 11 
in. (No. C8R) 

Contents: First two pages de- 
voted to telling the story of 
convection heating, in language 
the home owner can under- 
stand. Manufacturer’s line of 
recessed and cabinet type con- 
vectors with copper heating 
elements is pictured and dis- 
cussed. Construction features, 
installation details, and steam 
and hot water ratings are included. 

Issued by: Tuttle and Bailey, Inc., New Britain, Conn. 
Oil and Gas Fired Heating 

ne ms : Literature: Illustrated 12- 
page catalog in color, 8% by 
11 in. 

Contents: Manufacturer’s 
complete new catalog of auto- 
matic oil and gas fired furnaces 
and boilers, including gas con- 
version kits for changing oil 
burners over to gas. Features 
of the oil burners and furnaces 
are shown by cut away draw- 
ings. * 

Issued by: The Heil Co., 


Milwaukee 1. 









Damand 
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“\ 
Storage Jank Protection | 
The CLEVELAND HEATER CO. 


2310 SUPERIOR AVE. CLEVELAND 14, OHIO 
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AIR VOLUME 
CONTROL 








TANK 





Standard equipment on 
leading makes of ejector 
turbine, rotary and cen- 
trifugal water systems. 


PUMP 











1,500,000 controls in service for several years. 
Many now need replacement or repairs. 





REPLACEMENT CONTROLS AND REPAIR KITS AVAILABLE 
FROM YOUR PUMP SUPPLY HOUSE OR JOBBER 


Model No. Diam. for Identification Max. Tank Size 
AN -OrReccbtesceceese 3” diameter (4-bolt)......seeee+> 42 gal. 
AV-SG-SA.cccccescesces 3” diameter (5-bolt)......seceeess 42 gal. 
AVGS-SAccccvccccecess 3 11/16" diamete?r...ccccccccccces 70 gal. 
BOO SAlne 6 odsensicaee 3 7/6" GAMMA... cccccccosvcse 120 gal. 
AV-120-3A. coccccccees 5 1/2” diamete?...cccoscccecess 220 gal. 


WRITE FOR LATEST BULLETIN 








18TH AT EBRIGHT 


F. E. Brady Products, Inc. tuncit. inoiana 








Ses YAGER... 


for Speedy, Efficient Soldering 


SALTS and PASTE 


Now available from your wholesaler in 
Y2, 1, 5 and 50 Ib. containers. Be 
prepared for every soldering job. 


e Perfect, Lasting 
Fusion of Parts 

e No Corrosion 

e No Fumes 

e No Acid 

e Grips Tightly 

e Works Faster HUDSON, 
and Easier isn 


For Best Results 
Specify YAGER’S! 


ORDER YAGER'S NOW! 


PVG > @ om :14, hie), elena |, [on 
NEW 


YORK 
distributors im McRaes Blwe Boot 
Sales Agency few Canada 
ELECTRIC 
MONTREAL 


CANADIAN CENERAL 
COMPANY. TORONTO 








National Distributing Co. 
110-B West 17th St., New York 11, N. Y. 





USE NATIONAL 


CATALOG FOR QUALITY 
PLUMBING & HEATING SPECIALTIES 





National Distributing Co. 
110-B West 17th St., New York 11, N. Y. 








A COMBINATION YOU CANNOT BEAT 


QUALITY 
for almost a 
CENTURY 


we 


SOLD ONLY THROUGH 
REGULAR TRADE CHANNELS 














WALL HYDRANTS YARD HYDRANTS 
SPECIFICATION DRAINS 
HARDWARE SPECIALTIES 


FIRE HYDRANTS 
STREET WASHERS 
PLUMBING SPECIALTIES 





JOHN C, KUPFERLE FOUNDRY CO. — ST. LOUIS 






































SITUATIONS OPEN 


SITUATIONS WANTED 


REPRESENTATIVES WANTED 








SALESMAN WANTED TO SELL LIFE- 

long guaranteed, white enameled, 
laminated toilet seats to the plumbing 
trade. The best seat at any price... 
at a low price. Liberal commission. 
State age, lines carried, type of trade 
sold, territory covered. Apply while 
still available. LIFELONG SEAT COM- 
PANY, 104 N. New Jersey St., Indian- 
apolis 4, Indiana. 


SALESMAN WANTED 


Established reputable concerri, full line plumb- 
ing and heating accessories, fittings, etc., has 
opening for several men east of Mississippi. 
Must have recent wide personal following. 
Liberal salary and bonus. Potential earnings 
$7,500. Full details first letter. Replies con- 
fidential. Address Key 773-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





MAN WITH 30 YEARS PLUMBING, 

heating and air conditioning experi- 
ence, in both wholesale and retail dis- 
tribution and engineering, desires to 
become associated with a small whole- 
sale plumbing and heating supply 
house, or retail shop located in the 
middle west. I can give excellent refer- 
ences and am now employed, but can 
make satisfactory arrangements for 
change in employment in the near fu- 
ture. Address Key 784-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


SUPERINTENDENT AND ESTIMATOR, 

25 years experience on public, indus- 
trial and housing projects, wishes con- 
nections South or South West. Address 
Key 789-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 








SALES OFFICE MANAGER. MIDWEST 

manufacturer of enameled iron 
plumbing fixtures requires services of 
sales office manager. Give experience in 
detail as well as age, education and 
initial salary desired. Address Key 
776-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


SALESMAN WANTED BY MANUFAC- 

turers’ representative to solicit 
Greater New York jobbers. Must own 
car. Write details and expected salary. 
Address Key 755-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Avenue, Chi- 
cago 16, Ill. 


SALESMEN WANTED BY MANU- 
facturer to sell complete line malle- 
able fittings and nipples to plumbers 
and hardware stores. All territories. 
High Commission. Address Key 785-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


GENERAL SALES MANAGER. MAJOR, 

long-established Eastern manufac- 
turer of automatic gas and water heat- 
ers offers unusual opportunity to quali- 
fied man to take immediate complete 
charge of sales. Must have recent ex- 
perience in similar capacity in han- 
dling sales through plumbing supply 
trade and must be capable of planning 
and carrying into execution sales pro- 
gram and organization and training of 
sales force. Reply in writing giving 
complete details of past experience. 
Substantial salary to man having prop- 
er qualifications. Address Key 1764-E, 
‘*‘DOMESTIC ENGINEERING,” 1801 
Prairie Avenue, Chicago 16, IIl. 


SALESMEN WANTED—MEN NOW 

calling on plumbers, to sell complete 
line of faucets and valves by estab- 
lished manufacturer. Address Key 595- 
E, “DOMESTIC ENGINEERING,” 1801 
Prairie Avenue, Chicago 16, Ill. 


SALESMEN WANTED 
Plumbing salesmen to sell manufacturer’s line 
of brass goods and specialties direct to lumber 

. hardware stores, plumbers, etc. Ex- 
cellent proposition for real producer. State ter- 
ritory you can cover intensively. Address 
Key 661-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Ill. 


DISTRIBUTOR IN FLORIDA HAN- 

dling nationally-known products has 
opening for a good heating and plumb- 
ing salesman. Heating knowledge pre- 
dominant. Permanent proposition. Ex- 
cellent opportunity for a live wire 
salesman on salary and bonus basis. 
Must be under 40 years of age. Give 
full particulars regarding experience 
and references in application letter. 
Address Key 780-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Avenue, 
Chicago 16, Ill. 























WANTED, SALESMEN TO HANDLE 
shower cabinets and medicine cabi- 
nets of well known manufacturer to 
plumbers and contractors. Address Key 
786-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Ill. 





MANUFACTURERS’ AGENT 


Successful manufacturers’ agent desires 
selling connection with high class 
plumbing specialty house on salary and 
bonus basis. Prefer Louisiana and ad- 
joining territory. Address Key 760-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Avenue, Chicago 16, IIl. 


PLUMBING AND HEATING REPRE- 

sentative selling all independent and 
chain jobbers in Ohio and Michigan for 
the past 12 years. Good reasons for 
making change. Will consider good 
lines also. Address Key 756-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


REPRESENTATIVES WANTED 


SALES REPRESENTATIVES: ESTAB- 

lished sanitary pottery manufacturer 
has a few territories open for the right 
men. State present lines, territory and 
experience. Address Key 758-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Avenue, Chicago 16, Ill. 


ST. LOUIS AREA 


Well-known midwest manufacturer of 
high quality plumbing specialties is in- 
terested in a manufacturers’ representa- 
tive to cover St. Louis area. Address 
Key 763-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Avenue, Chicago 16, 
Ill. 


MANUFACTURER OF FIRST CLASS 
tubular plumbing goods desires serv- 
ices of reputable representatives for 
New England territory and states of 
Ohio, Michigan, Kentucky, Tennessee, 
Arkansas and Louisiana. Address Key 
166-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Avenue, Chicago 16, Ill. 


MANUFACTURER’S AGENT—A 
large manufacturer of heating equip- 
ment doing business nationally has a 
few territories open in various parts of 
the country on its line of cast-iron gas- 
fired boilers and direct-fired gas sus- 
pended unit heaters. If yours is an es- 
tablished, successful selling organiza- 
tion calling upon the jobbers and heat- 
ing trade, we invite your inquiry. Ad- 
dress Key 774-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Ill. 
MANUFACTURER COMPLETE LINE 
of plumbing fixtures, enamelled ware, 
pottery, brass, shower stalls wants rep- 
resentation in Indiana, Northern Illi- 
nois, Minnesota, Wisconsin, Alabama, 
Tennessee, Mississippi, Kentucky, West- 
ern Pennsylvania, West Virginia, North 
Dakota, South Dakota, Montana, Wyo- 
ming and Utah. Give full particulars in 
letter. Address Key 762-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Avenue, 
Chicago 16, Ill. 


























BOILER SALES REPRESENTATIVES, 

Well established Eastern manufac- 
turer heating boilers requires qualified 
manufacturers’ agents in following ter- 
ritories: Baltimore, Chicago, St. Louis, 
Cincinnati and Louisville. Submit de- 
tails including boiler sales experience, 
related lines represented and territory 
covered. Address Key 777-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave- 
nue, Chicago 16, Ill. 


OLD ESTABLISHED MANUFACTUR- 
er of complete line of plumber’s brass 
goods needs representation ,in the five 
New England states. istribution 
through plumbing wholesalers and job- 
bers. High quality line, prices right. 
Exceptional opportunity for an aggres- 
sive manufacturers’ representative, 
Write, giving complete information on 
lines now handled. Address Key 778-B, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Avenue, Chicago 16, Ill. 


DRAINAGE FITTINGS AGENTS. RE- 

liable manufacturer of quality drain- 
age fittings needs sales representatives 
in the following areas: Washington- 
Oregon, New England, New York & 
vicinity, Ohio-Pennsylvania, Missouri- 
Kansas, Kentucky-West Virginia, Colo- 
rado-Texas. J. F. QUEST FOUNDRY 
CO., 900 South 4th Street, Minneapolis 
15, Minnesota. 


MANUFACTURERS’ REPRESENTA- 

tive—Offering several lucrative lines 
to established representative covering 
Philadelphia and surrounding terri- 
tories on split commission arrangement. 
Address Key 754-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Avenue, Chi- 
cago 16, Ill. 


WANTED—SALES REPRESENTA- 

tive calling on plumbing and heating 
contractors, hardware accounts and 
building contractors. Fast selling line, 
top quality brass items, plumbing spe- 
cialties and supplies. Commission basis. 
Address Key 757-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Avenue, Chi- 
cago 16, Ill. 


OLD ESTABLISHED MANUFACTUR- 

er seeking reliable representatives to 
carry well-known AGA approved gas 
conversion burner, Must have follow- 
ing with heating jobbers and dealers. 
Write, stating lines carried, territory 
covered and references to MURPHY 
MACHINE & TOOL CO., INC., 128 East 
Main Street, Louisville, Ky. 


SALES REPRESENTATIVES SELLING 
plumbing supply houses to handle 

plumbers’ special packing on commis- 

sion basis. FLEXROCK COMPANY, 

poeeing Division, Philadelphia 4, 
enna. 


MANUFACTURERS’ REPRESENTA- 

tive for plumbing supply manufac- 
turer. Must be well acquainted with 
California’s wholesale plumbing and 
hardware trade. To handle line of 
popular plumbing specialties in Cali- 
fornia territory. State experience, back- 
ground in full detail. Good earnings. 
Address Key 781-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Tllinois. 


AUTOMATIC ELECTRIC WATER 
heaters from 15 gallons to 1500 gal- 
lons. Advanced design makes possible 
performance and applications hereto- 
fore considered impractical for electric 
heaters. Domestic and industrial types 
Give pertinent information first letter. 
SUPERIOR ENGINEERING CORPORA: 
TION, P. O. Box 162, Allapattah Station, 
Miami, Florida. ae. 
OLD LINE AUTOMATIC WATER 
heater manufacturer wants sales rep- 
resentation presenting complete lines 
for all types of gas to jobbers in East- 
ern and Middle-Western territories. 
Excellent commission arrangement 
Protected territories. Address Key 799- 
E, “DOMESTIC ENGINEERING,” 180) 
Prairie Ave., Chicago 16, Illinois. 
































en 


REP 


——_ 


SALES 

Territ 
heating 
water s 
E. and ] 
ing, hea 
full line 
tor radi 
unit he 
togethe: 
Address 
GINEE! 
Chicago 


MANUF 

territ 
plumbir 
proven. 
Low pr 
acceptal 
Key 74 
ING,” 1 
Illinois, 


MANU: 
qualit 
venting 
tories 
agent. 1] 
formatii 


ING,” 1! 


MANUF 
hand 
ing to 
Most te! 
commis: 
Address 
GINEEI 
cago 16, 


A MAN 

iron p 
ices of < 
tive for 
include 
the east 
tion of 


— 
ESTABI 


tion s 


Chicago 


MANUF 

one s 
major | 
the stat 
sin. Ad 
ENGINI 
Chicago 


REPRE 
Indiar 

enamel 

Pipe lin 
ayton 














\NTED 


— 
TATIVES. 
manufac- 
; qualified 
wing ter- 
St. Louis, 
ibmit de- 
xperience, 
territory 
“DOMES- 
airie Ave- 


FACTUR- 
er’s brass 
n the five 
istribution 
s and job- 
ces right. 
in agegres- 
2sentative. 
mation on 
fey 778-E, 
a 1801 
a. 


NTS. RE- 
lity drain- 
sentatives 
ushington- 
r York & 
Missouri- 
inia, Colo- 
FOUNDRY 
‘inneapolis 


ISENTA- 
ative lines 
> covering 
ing terri- 
‘angement. 
TIC ENGI- 
enue, Chi- 


cSSENTA- 
nd heating 
nunts and 
elling line, 
nbing spe- 
sion basis. 
TIC ENGI- 
enue, Chi- 


JFACTUR- 
ntatives to 
roved gas 
ve follow- 
nd dealers. 
, territory 
MURPHY 
.. 128 East 


$ SELLING 
to handle 
n commis- 
COMPANY, 
elphia 4, 


ESENTA- 
manufac- 
inted with 
nbing and 
ie line of 
s in Cali- 
ence, back- 
| earnings. 
TIC ENGI- 
e., Chicago 


WATER 
> 1500 gal- 
es possible 
ns_ hereto- 
for electric 
trial types. 
first letter. 
CORPORA: 
ah Station, 


WATER 
3 sales rep- 
plete lines 
rs in East- 
territories. 
rangement 
is Key 790- 
ING,” 1801 
inois. 


























" REPRESENTATIVES WANTED 


LINES WANTED 


LINES WANTED 








SALES REPRESENTATIVE WANTED. 

Territory available for experienced 
heating salesman for patented steam or 
water steel heating boiler. Full A.S.M. 
E. and F.H.A. approval, through plumb- 
ing, heating and oil burner trade. Also 
full line approved oil burners, convec- 
tor radiation, circulators, sump pumps, 
unit heaters. State territory covered 
together with references in first letter. 
Address Key 639-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Avenue, 
Chicago 16, Illinois. 


SALESMEN 


Now calling on hardware, plumbing & heat- 
ing and industrial trade—you can substantially 
add to your present earnings taking orders 
for black and galvanized steel pipe and steel 
tubing on attractive commission basis. Write 
giving complete information as to lines carried 
and territory covered. Address Key 735-E, 
“DOMESTIC ENGINEERING,” 1801 Prairie 
Avenue, Chicago 16, Illinois. 


MANUFACTURERS’ AGENTS IN ALL 

territories to sell new _ specialty 
plumbing product thoroughly tested and 
proven. Improved over existing devices. 
Low price, high quality insures buyer 
acceptance. High commission. Address 
Key 746-E, “DOMESTIC ENGINEER- 
a 1801 Prairie Ave., Chicago 16, 

nois, 








. 


MANUFACTURER OF HIGHEST 

quality automatic steam radiator 
venting valve has several choice terri- 
tories available for well-established 
agent. Liberal commission. Furnish in- 
formation regarding territory, trade 
coverage and lines carried. Address 
Key 626-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Ill. 


MANUFACTURER OF PLUMBER’S 

hand tool seeks representatives sell- 
ing to plumbing and heating jobbers. 
Most territories still available. Straight 
commission basis. Write full details. 
Address =e, 788-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Ill. 


A MANUFACTURER OF ENAMELED 
iron plumbing fixtures seeks the serv- 
ices of an experienced sales representa- 
tive for the Chicago area which will 
include the northern half of Illinois, 
the eastern part of Iowa and that por- 
tion of Wisconsin south of Milwaukee. 
In reply state age, education, lines now 
handled and give references. Address 
Key 775-B, “DOMESTIC ENGINEER- 
ae : 1801 Prairie Ave., Chicago 16, 
nois, 


MANUFACTURER OF PLUMBERS’ 
rough brass goods has territory open 
in Michigan, Missouri, Western New 
York and all southern states. In reply 
a > Belang voreet, items handled 
a references. ddress Ke 787-E, 
DOMESTIC ENGINEERING” 1801 
Prairie Ave., Chicago 16, Illinois. 


LINES WANTED 


ESTABLISHED SALES ORGANIZA- 

tion seeking soil pipe line for state 
of Michigan, calling on wholesale job- 
bers. Address Key 765-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


MANUFACTURERS’ AGENT, WITH 

one salesman, wants one additional 
major line. Established following in 
the states of Illinois, lowa and Wiscon- 
sin. Address Key 769-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


REPRESENTATIVE COVERING OHIO, 

ndiana, and Kentucky looking for 
enamel ware, water heater, and soil 
Pipe lines. Box 37 Far Hills Branch, 
Dayton 9, Ohio. 





























Texas, Oklahoma and Louisiana 
Territory 
PERKINS SALES COMPANY 
Manufacturers’ Representatives 
Since 1931 


Aggressive - Capable - Reliable 
P. O. Box 545— Dallas 1, Texas 





ESTABLISHED REPRESENTATIVE 

who has covered upstate New York 
for the past ten years would like to 
assume representation for two lines of 
quality in the plumbing and heating 
field. Address Key 728-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Avenue, 
Chicago 16, Illinois. 





C. N. BERKEBILE 
Manufacturers’ Representative 
1924 Broadway, 
Pittsburgh 16, Pa. 





REPUTABLE MANUFACTURERS’ 

agent calling on plumbing supply job- 
bers desires good additional line. Active 
coverage eastern Pennsylvania, Dela- 
ware, New Jersey, Baltimore, Washing- 
ton. Address Key 741-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


R. P. WILEY 
616 West 26th 
Kansas City 8, Mo. 
Selling jobbers throughout Iowa, Ne- 
braska, Kansas, Oklahoma, western 
Missouri. Warehouse Service Available. 








MANUFACTURERS’ REPRESENTA- 

tive rated Dun & Bradstreet, 20 years 
of experience selling jobbers, New 
York, New Jersey. Want additional 
line. Straight commission. Address Key 
673-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





OHIO 
MELVIN M. MATHES & SON 


Representing the manufacturer. 


1836 Euclid Ave., Cleveland 15, Ohio 





MANUFACTURERS’ REPRESENTA- 

tive established in the State of Flori- 
da calling on all plumbing and heating 
jobbers, desires a few more lines to 
promote. Located at St. Petersburg, 
Florida. Address Key 664-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave- 
nue, Chicago 16, Illinois. 





THE SCHUTZE SALES CO. 
1999 North Snelling Ave. 
St. Paul 8, Minnesota 
Manufacturers’ Agency Selling 
Important Mid-Northwest Jobbers 





AN AGGRESSIVE SALES ORGANIZA- 

tion selling plumbing and heating 
jobbers in Michigan, Ohio and Indiana 
would like to represent an established 
manufacturer of malleable or drainage 
pipe fittings, also soil pipe on a com- 
mission basis. Address Key 596-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Ill. 





MISSOURI, IOWA, KANSAS, NE- 

braska. The present sales situation 
demonstrates the value of representa- 
tion in the territory you are able to 
serve. Wanted—One major. staple 
quality line selling to plumbing, hard- 
ware, electrical, building supply, or 
supply jobbers. E. E. FISHER, COM- 
PANY, 2422 Rivera, Wichita 9, Kansas. 





INCREASE YOUR 
PROFITS 


How? By simply placing 
your line with us for rep- 
resentation in the Metro- 
politan New York territory. 
A qualified, seasoned and 
well-respected sales repre- 
sentative, ably supported by 
experienced associates with 
an enviable record for pro- 
ducing good results, will 
take on a good line of pipe 
nipples as well as a line of 
copper sweat fittings. Some 
smart manufacturer will 
grab this opportunity and 
be ever happy about it. 
Address Key 779-E, “DO- 
MESTIC ENGINEER- 
ING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





MANUFACTURERS ATTENTION: CAN 
you use the services of a selling or- 
ganization in the New England States? 
We have a large warehouse for stock- 
ing purposes and travel three resident 
men calling on the plumbing supply 
jobbers in the states of Maine, New 
Hampshire, Vermont, Massachusetts, 
Rhode Island and Connecticut. What 
have you for us? Address Key 761-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


REGISTERED PROFESSIONAL ENGI- 
neer, Western Pennsylvania, Member 
ASHVE 10 years in heating work, would 
like exclusive tri-state area, one or two 
good products. Address Key 1771-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


QUALITY PLUMBING LINE 


Cover wholesalers in Northern-half of 
Ohio. Maximum 3 lines. Concentration 
on each. Responsible, competent repre- 
sentation. References. B. E. THUR- 
NESS, 3311 Lee Road, Cleveland 20, 
Ohio. 


MANUFACTURERS’ AGENT COVER- 

ing states of Alabama, Arkansas, 
Louisiana, Mississippi, and Western 
Tennessee intensively every 8 to 10 
weeks desires additional lines selling 
to plumbing and hardware jobbers. 
COMMONWEALTH SALES COMPANY, 
P. O. Box 2024, Jackson, Mississippi. 


WELL-KNOWN MANUFACTURERS’ 

representative covering southeastern 
territory, with three-man organization, 
with top lines, desires a line of toilet 
seats and a line of malleable fittings. 
Address Key 759-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 




















FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS, 
SEE FOLLOWING PAGE. 
































LINES WANTED 





BUSINESS OPPORTUNITIES 


FOR SALE 





Manufacturers’ Representative 
For New Jersey 


Well known aggressive worker has opportunity 
at this time to take on additional major line 
to sell to wholesale plumbing jobbers only in 
this territory. Established over 20 years, finan- 
cially responsible and with own office. Can 
give promotional time with architects and 


JET PUMPS WANTED 


Reputable manufacturer with good dis- 
tribution wishes to purchase jet water 
pumps for resale under our name. Sub- 
stantial production facilities necessary 
to fill our requirements. Address Key 
750-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





large plumbing users to create good b 
for the right manufacturer. Interested in cast 
iron enamelware, local cast iron pipe factory, 
full line fitting, full line valves, automatic gas 
water heaters, range boilers and steel tanks. 
Only one of these manufacturers will be taken 
on. Address Key 685-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chicago 16, 
Ill. 
MANUFACTURERS’ REPRESENTA- 
tive for Wisconsin. We sell direct to 
the largest and best rated plumbing & 
heating contractors. In business over 
20 years. Need one good additional line. 
Address Key 749-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


BUSINESS OPPORTUNITIES 


ATTENTION STOKER AND OIL 

burner manufacturers: We are in 
position to manufacture for you, under 
your own trade name, a certified and 
listed conversion gas burner, meeting 
the latest standard revised require- 
ments of American Gas Association. If 
interested, write, and our special manu- 
facturer’s quotation will be sent. We 
are an old and well established firm. 
Address Key 782-E, ‘““‘DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 














WANTED TO BUY 


Inventors and Manufacturers 
Attention! 

Well known, old established Eastern 
manufacturer of tubular plumbing 
goods and heating specialties is seek- 
ing new inventions. Will negotiate for 
the purchase or use of new products 
or a going business kindred in nature 
to present operations. Financially re- 





sponsible. Transactions will be held 
in strictest confidence. Give complete 
details. Address Key 720-E, “DO- 


MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


FOR SALE 


FOR SALE IN LIVE INDIANA CITY, 

long established, good paying plumb- 
ing business including income produc- 
ing real estate (5 apartments—$2500 
per year). Complete stock, best tools, 
two trucks. Regularly employing two 
men. A good buy for the right man. 
Address Key 783-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 











OPPORTUNITY 

California plant, pletely equipped to pro- 
duce 3,000 feet of centrifugally cast aluminum 
soil pipe per eight-hour shift. Two and four 
inch single and double hub, 5,000 pound capacity 
reverb gas furnace. Very attractive price of 
$15,000. Can buy now due to disagreement of 
partners. Complete information will be sent on 
your request. Address Key 767-E, “DOMES. 
TIC ENGINEERING,” 1801 Prairie Avenue, 
Chicago 16, Ill. 


PLUMBING, HEATING, ELECTRICAL 
contracting and appliance business in 
town west of Kalamazoo, Michigan. 
Well established in center of prosper- 
ous fruit county. Gross volume last two 
years averaged over $50,000.00 per year, 
This figure could easily be doubled. 
Have Westinghouse franchise and 
other name brand products. New mod- 
ern brick building, gas hotwater heat, 
insulated, valued at $14,000.00. Fully 
equipped shop—tools, equipment, furni- 
ture, fixtures, % ton service truck, 
power pipe machine, lathe, drillpress, 
etc. $6,500.00. Most complete stock and 
inventory within 25 miles radius valued 
about $15,000.00. Can give much addi- 
tional information to interested party 
as to why this is such a good opportu- 
nity. Having another business requir- 
ing my full time is only reason for sell- 
ing. Prefer to sell everything, but 
would consider leasing property to 
qualified buyer. Address Key 1772-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 














FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS, 
SEE PRECEDING PAGES. 
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4912 N. 6th ST. 





RUGGEDLY 
CONSTRUCTED OF ALL- 
BRASS AND NAVAL 
BRONZE THROUGHOUT 
@ 1/3 hp Westinghouse motor. 

@ Square D Sumptrol type con- 


@ Dynamically balanced forged 
bronze impeller. 


@ 3,762 gals, per hour at a 
10’ discharge head. 


Warehoused in all principal cities 


EP IPINE 


* PHILADELPHIA, PA. 
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LP-20 
Available in 
Black or White 


















WRITE NOW for full 
details on Model 
LP-20 (illus.), Model 
LP-40 with self-sus- 
taining hinge, and a 
complete line of con- 
ventional models, 


OPEN FRONT AND 
BACK DESIGN... 
means quicker, easier 
cleaning. Cuts upkeep 
fo a minimum. No 
germ-collecting crev- 
ices, always sanitary. 


SELF-RAISING... 
Seat remains upright 
when not in use with 
bowl serving as 
urinal. Seat stays 
clean and dry. 


SOLID PLASTIC... 
bat 
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Illustrated is cross section view 
of the MURCO Dish Washing Ma- 
chine Grease Trap, showing the ex- 
clusive features of its construction 








. . . the first low trap ever offered 
the industry to facilitate installation 
without recessing into the floor—a 
saving in cost of installation. 


This trap will function efficient- 
ly on any type of dish washing ma- 
chine . . . it can be placed on the 
floor along side the machine—a very 
important feature as many other 
types of grease traps are difficult to 
install with dish washing machines. 
It can easily be installed beneath 
the surface table if desired. 









With the same high efficiency in grease retention as the standard 
MURCO Grease Traps, there is nothing to get out of order . . . no 
parts to replace or maintain. Write for complete catalog showing 
method of testing, capacity tables, etc. of not only the MURCO Dish 
Washing Machine Grease Trap, but the complete line of MURCO 
Grease Traps. Order from your wholesaler. 


D. J. MURRAY MANUFACTURING CO. 


WAUSAU 


WISCONSIN 
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DECATUR, ILLINOIS 


MAIN OFFICE AND FACTORY 


OTHER FACTORIES 
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APCO 


LONG LASTING 


__ rae. ——— 
CAST IRON 


SOIL PIPE and 
FITTINGS 


NOW READY TO SERVE YOU 
PROMPT SHIPMENTS 
Master plumbers who know quality cast iron 
soil pipe and fittings, select APCO first. For 
long lasting installations, choose wisely . . . 
specify APCO! Made to withstand the wear 

and test of time. 


“STRINGER” and 
“APCO” Waste and 
Revent Fittings 






















ALABAMA PIPE COMPANY 


ANNISTON, ALABAMA 

S. Michigan Ave., Chicago 
350 Fifth Ave., New York 
37th Place, Chicago 


General Ofhee: 
Chicago Office: 122 
New York City Sales Office 
Warehouse: 1424 W. 








Master Plumbers and contrag- 
tors gear their jobs to a faster 
pace when GENUINE BARNES 
Pipecutters are included among 
their tools. The speedy but 
accurate cutting of this master 
tool insures better workman- 
ship accomplished in short or- 
der by even the newest ap- 
prentice. 


The three thin but tough cutter wheels are all 

steel drop forgings—not turned from bar stock 
. every cutter is hand tested on pipe before 

leaving the factory and is fully guaranteed. 


GENUINE BARNES Pipecutters have been the 
accepted standard of value in pipecutting tools 
for 67 years. . . 














Order GENUINE BARNES Today! 
The BARNES TOOL CO., inc. 





NEW HAVEN CONN 
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“Clean Fa” 























CLEANING BRUSHES AND TOOLS 


FOR CLEANING SOLDER FITTINGS AND COPPER TUBING 
IT PAYS FOR ITSELF—IN TIME AND LABOR SAVED 


You can clean five fittings with the 
“CLEAN FIT” TOOL—in the time 
ordinarily required to clean one by 
hand. Think of the time and labor 
costs you save! 


What's more, you get a better 
cleaning job when you use “CLEAN te 


FIT” Brushes—no danger of having 
to do the job over! 


Try a “CLEAN FIT” KIT next time 
—you'll agree it’s a mighty good 
investment. The KIT contains the 
“CLEAN FIT” TOOL, THE ALUMI- 
NUM HANDY HANDLE and 12 and 
34" BRUSHES. Sold through your 


















ORDER through your jobber. FULLY guaranteed. 





supply house. 


THE MILL-ROSE COMPANY, Dept. D, 1985 E. 59th Street, CLEVELAND 3, OHIO 












RELIABLE 


AMERICA’S 


THE ORIGINAL 







CHAIN CUTTERS. - 
py ~ epg eemnnres 
JOB UP TO 24 
INCHES mS < OF CHAIN TYPE 
> PIPE CUTTERS 


HEAVY DUTY 
Chain Pipe Cutters 


GETS AROUND TIGHT CORNERS 
LOOK FOR 


Take the hard work out of pipe cutting. THE DIAMOND 
Use the J R S patented method embodying REG y 






TRADE 


a spring principle that allows the tool to MARK 






ride around the pipe whether smooth or 
rough—adaptable in trenches and other dif- 
ficult positions. All Heavy Duty Models 
are available equipped with special J R S 








Wheels for cutting wrought iron, steel, cast 
iron water main, transite, clay and duriron 
pipe. Seven Heavy Duty Models from #3HD 
to #10HD cut all size pipe, tubing or stacks 
up to 24”. Standard Models #1 and #2 
cut soil pipe from 142” to 6”. 


RS Specialties Manufacturing Ca, Ine. 
12 BRIDGE STREET, NYACK, NEW YORK 





9059 VENICE BOULEVARD 
FRANK DONOVAN COMPANY, 9 S. CLINTON STREET 



























FLEXIBLE SEWER-ROD EQUIPMENT CO. 


Plumbing Division 

LOS ANGELES 34, CALIFORNIA 
CHICAGO 6, ILLINOIS 

401 BROADWAY NEW YORK N Y 
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eialinion a “You Can 
figure 

SIMPLENIC 

Jobs in your 


HEAD 


TAKE-OFF Pages 


The convenience and 

simplicity of a Simplenic 

installation is just as easy as the figuring. 

This great new common-sense forced-air system 
requires only 4 types of duct fittings . . . needs 
no increasers or reducers on the streamlined main 
trunk, which adds up to savings of 30% in 
material and 25% in labor. 

Simplenic jobs figure faster, sell faster, finish 
faster — and that means profits roll in faster too! 


CLAYTON & LAMBERT MFG. CO. 
LOUISVILLE 10, KENTUCKY 








Write today for Comprehensive Catalog and name of your nearest jobber 


LAMNECK 
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